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= | counter and paper return lock. 








Burroughs signal bell, line! 


All printing visible all the time — 
in easy reading range. 


Non-add, repeat and non-print 
keys directly over the keyboard 





Separate total and sub-total keys 
—much safer. 
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I 
Burroughs paper car- 
riage works as easily as 
a typewriter carriage. 


Extremely low key- 
board — very conveni- 
ent for desk use. 


~ Visible adding, directly 
under the eye. 
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This Visible Burroughs $225 


This complete, visible, low-keyboard, 7-column Burroughs 
at $225 is the biggest adding machine value ever offered for 
the business requiring totals not exceeding $100,000.00. 


For adding, subtracting, multiplying and 
dividing, and tabulating wide sheets up to 124 
inches—for any kind of figure work within the 
capacity of a seven-column adding-listing 
machine. 


The illustration shows the bic features—a// 


the printing always visible in easy reading range, 
adding dials directly under the eve, low key- 
board and the speediest, most efficient type- 
writer carriage ever put on an adding machine. 

This machine is a Burroughs from the design- 


Burroughs Adding 
39 Burroughs Block, Detroit, Michigan 


Maker f adding and 


adding machi 


ing room to the user’s office, built in the Bur- 
roughs factory, of the same material, with the 
same wonderful machine tools and by the same 
trained workmen who have built into Burroughs 
models a reputation for life-time service. 

The Burroughs visible line of machines is also 
made in other sizes up to ten columns. 

Write for ‘‘A Better Day’s Profits’’ and let 
us ship a machine, express prepaid, from our 
nearest office, for free trial. No cost nor 


obligation. 


Machine Company 


European Office, 76 Cannon Street 
Lond KE. O., England 
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What’s in a name? 


In the field of the rebuilt type- 
writer the name of Ramer 1s 


| A Pledge of Service 
A Quality Guarantee 
A Token of Excellence 
which is the closest approach 
to the ideals of the manufac- 
turer of new typewriters. 


Ramer Remanufactured Typewriters 


afford the dealer an assurance 
| of the full measure of success 
| which can only be secured 
through a standardization of 
| quality that enables the user to 
realize his anticipation and the 
dealer’s promise. All Ramer 
Remanufactured Typewriters 
bear the Ramer trade mark. 
| : 
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| | Wholesale Typewriter Company 


314-316 Broadway, NEW YORK 
LONDON OFFICE: 136-137 Long Acre, W. C. 
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Pioneers and originators of everything worth while in Tension Envelopes, 
Clasp Envelopes, Mailing Boxes, Document, Expanding and Filing Envelopes 


Send for descriptive catalogue, samples and discounts. 


THE TENSION ENVELOPE COMPANY 


FACTORY: SALESROOM: 
BUSH TERMINAL No. 296 BROADWAY, NEW YORK 


SELLING AGENTS IN ALL PRINCAPAL CITIES 


























We 


Manufacture 





Roll and Flat-Top 
Office Desks, 
Standing Desks, 
Typewriter Desks, 
Office Tables. 


A full line of 


Sanitary Desks 


Write for copy of our new catalog. 
issued January Ist. 


J. F. DIETZ & CO. 309 West Third St., Cincinnati, O., U.S. A. 
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= “Recognized 
Leader Among 


Typewriters’ 





OF 
em 


Consider all that wesaes 
is meant by these Wim 
words 
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Leadership means superiority of product—a superiority 
which produces leadership and is proved by leadership. 


It means more than this. It means everything associated 


with the word FIRST. 


The Remington Typewriter is first in history, first in 
prestige, first in quality, first in recent improvements, 
first in size and completeness of organization, first 1n dis- 
tribution, and first in service to the customer. 


| 
| 
| 
The word FIRST in every department of leadership 





applies only to the 


Remington 


Remington Typewriter Company 


(Incorporated) 


New York and Everywhere 
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What Protit do you make 
on Office Chairs? 


WERE YOURS SATISFACTORY THE LAST YEAR? 


No. 221 


Light Golden Oak 
Write for 
or 
our Catalogue 
Solid Mahogany 
and 
Rubbed Dull 
Latest Prices 
Pad or Pertorated 


Leather Seat 





No man can long remain in business and merely turn over dollars. Your Sales must 
produce a Profit. Do your Chair Sales produce a Profit ? 


Murphy Chairs offer these Two 
Big Advantages : 








Ist.——-We cannot be beaten on the market for price when all the essentials 
are considered. 


2nd.——Our Chairs are properly constructed, they are built beneath the 
surface. 


J\urphy (bair o> 


Detroit, Mich. 
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Speed, Accuracy 
and Stability 





7 The Mt Machine You Will Eventually Buy”’ 


UNDERWOOD TYPEWRITER CO. 


(INCORPORATED) 


Underwood Building New York City 
Branches in all Principal Cities 
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Diagrams are now ready for the 


1913 
NEW YORK 
BUSINESS SHOW 


to be held in the 








69TH REGIMENT ARMORY 


From October 20th—25th, inclusive. 


pe EVERAL exhibitors in the last show have already 
contracted for space in the 1913 show. First comers 
are getting the choice locations. Be foresighted 
and arrange for your space now. Many improvements 
have been made in the arrangement of the building and 
spaces will be provided for small exhibitors as well as large. 
The show will be truly representative of the office appliance 
industry. Write for diagram and full particulars. The 
success of the 1912 show will be more than doubled in 1913. 











Annual Business Show Company 


150 NASSAU STREET, NEW YORK 
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| The Typewriter That " Does The Work Of Thirty 





The type of the Hammond Typewriter is inter- SS changeable, a change from one style or language to 
another is made in ten seconds. The Hammond has all the up-to-date features that make a modern 
writing machine, such as Two Color Ribbons, Back Spacer, Marginal and Line Locks, etc., and also perfect and permanent 


alignment. When buying the Hammond you buy many machines in one. 
DON'T “wonder if it’s so” BUT “let us prove it” 
Send fora catalog and particulars today 


THE HAMMOND TYPEWRITER CO.., Factory and General Offices: 69th to 70th Street and East River, NEW YORK 


Branches or Dealers In all the principal cities of the world. 























It Costs You More 


than the profit in a small safe if you lose a customer on 
account of dissatisfaction which many of the cheap safes 


are responsible for. 


It Costs You Less 


to handle the VICTOR fire-proof safes because the margin 
of profit is greater, dependence can be placed in every 
safe and they win trade and prestige for the dealer. 


It Costs You Nothing 


to investigate our proposition. 
JUST WRITE AND ASK FOR ‘CATALOGUE 8” 


The Victor Safe & Lock Co. 


CINCINNATI, OHIO 
Highest Award Grand Prize and Geld Medal, World’s Fair, St. Louis, 1904 
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ANNOUNCEMENT 


We announce to all agents, dealers and users 
of duplicating and office printing machines 
the merger of the Wniterpress Company, of 
Shelton, Conn., and the National Lettergraph 
Company, of Baltimore, on December 31st. 


Pending different arrangements the Writerpress will be manufactured by the 

Whiterpress Company, of Shelton, Conn., and the Lettergraph by the National 
Lettergraph Company, of Baltimore. Both machines with all equipment and 
supplies will be sold by The Writerpress Sales Company, 291 Broadway, New 
York. The officers of the three companies are Fred H. Knapp, President, and 
H. L. Bean, Vice-President and General Sales Manager. 


q ‘The merger of these companies brings together the two leading duplicating 
machines employing the flat bed principle and enables the manufacturers to 
extend the dominion and the prestige of these two notable machines, and the one 
best typesetter. 


q Through the additional capital and the better factory equipment the standard of the machines will 
be raised higher. Better service for dealers, agents and users will be made a feature of the business. 


The Writerpress 


is the pioneer flat bed a and ofhce print- 
ing machine. It has established itself on the 
market through its special qualifications for office 
work. It is not only sold generally through the 
states, but in commercial centers of the world. 


The Lettergraph 


is a comparatively new comer in the field of dupli- 
cating machinery. [It attained remarkable suc- 
cess upon its introduction. Its remarkable sim- 
plicity, ease of operation and few parts make it 
one of the finest machines of its class for produc- 
ing duplicate letters. The Lettergraph Type- 
setter is without an equal. 


I Territorial agencies will be established. Correspondence is invited with those dealers in cities 
which are not already covered. The conditions under which the business will be handled con- 
stitutes a good opportunity for agents who have the necessary qualifications to properly handle the 


proposition. 


THE WRITERPRESS SALES COMPANY 


291 BROADWAY, 


NEW YORK 
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Why the Eyes of the Business 
World Are on the ROYAL 


Because it is the machine that is putting 
big things over these days—doing big things 
for big people. Performance, not price, 
sells the Royal. 

Among the thousands of Royal users are the best 
and biggest concerns in the country—far too wise 
to buy a typewriter for mere price reasons. They 
select the Royal for its inherent merit and marvel- 
ous performance—after comparison with other 
machines. 

In simplicity, the Royal reaches a point hitherto 
thought impossible; in efficiency and durability it 
has given the most experienced users a new idea of 
what to expect from typewriters. 

The action of the Royal is refreshingly light and 
easy. Its great speed, perfect alignment and un- 
equaled manifolding power make it a machine 
unexcelled in all-around workability 
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This Tag is attached to every machine 
after it passes inspection at the factory. 
It bears an unconditional Guarantee, 
backed by one of the biggest and 
Strongest concerns in the typewriter 
industry. Read it. 


Royal Superiority 
Brought to a Focus 
in the New Model 5. 
Among the many inbuilt ad- 
itages and features of this 
itable business engine are 
he Two-Color Ribbon, Tab- 
ulator, Back-Spacer, Tiltin 
Paper Table and Hingec 
Paper Fingers, all embodied 
with a simplicity and work- 
ing efficie ncy that make the 
Royal - 
The Best Built Type- 
writer in the World. 


\ LT 
ver 












Write today for The Royal Book 


Principal European Office: 


; 75-A, Queen Victoria St., London 
ROYAL TYPEWRITER COMPANY, Royal Typewriter Building, New York 


Branch offices and agencies in all principal cities of the world 
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Rebuilt Typewriters 


Business Bargains 


Mr. Dealer: 


The last and longest half of the busy season 
is before us. 


The largest and best opportunity for profit- 
making is available. 

The best bargains in visible No. 10 Reming- 
tons, No. 10 Smith Premiers, L. C. Smith 
visibles, Royals, Olivers, Underwoods and 
Monarchs are obtainable from us, and 


We Offer You REAL BARGAINS 


And if you wish second-hand machines we 
will personally select and ship perfect ma- 
chines to you, and will help you to success, 
even as 


We Wish You Success in 1913 


HAPPY NEW YEAR! 





General Typewriter Exchange, inc. 
70 Washington St., Brooklyn, New York, U.S.A. 


W. H. Beardsley, Manager 
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A JANUARY SUGGESTION TO 


FAR-SIGHTED BUSINESS MEN 
The Man Who Looks Ahead Gets Ahead 


Business will be exceptionally good this year. 

Naturally, you want your full share of it. 

But wanting alone won’t get it. 

As a good executive you know that you'll have to plan 
and work. 

And right now is the time to plan 
get ready. 

When business comes with a rush, you will then be 
that “ready”’ man who will get his full share, who will 
let no opportunities pass by. 

““Success comes to the man,’’ as you know, 
only sees the chance, but is able to seize it.”’ 

The man with Multigraph equipment is prepared 
he is a “‘ready’’ man. 

At his command is the means of seizing the main 
chance—taking advantage of every turn and opportunity. 

In this year of good business there will be unprecedent- 
ed uses for the Multigraph. Every one now in service 
will be doing double duty. 

As first aid to the Sales and Advertising Managers— 
As the “rush job” printer to the factory and office managers. 

In practically all fields of endeavor—retail, whole- 
sale, manufacturing and professional—it will be a leading 
factor in getting and handling increased business. 

But—and hence this January suggestion to far- 
sighted business men—in these fields now there are many 
who will be handicapped in the rush for business because 
they do not own Multigraph equipment. Some of them 
have never even looked into the possibilities of the Multi- 
graph—they don’t even know whether they could or 
could not use it profitably. 

It is upon these non-users that we wish to urge now 
an interest in Multigraph equipment. 

We say now, because looking into the future and 
anticipating the possibility of purchasing later on means 
being prepared. Starting now to find out whether or not a 
Multigraph can be used profitably means, if it can, that 
you will be “ready’’ when the rush comes—ready to in- 


to prepare—to 


“who not 


stall your equipment and ready to take advantage of all 
it will do for you. 

An investigation now will save time later on—and an 
investigation is really necessary, because you can "t buy a 
Multigraph unless you need it. 

To establish your need definitely, it is necessary to 
make a study of your opportunities—see just what you 

can save on printing; what you can do in direct-mail 
advertising; how you can accomplish certain results with 
salesmen—and this study is not superficial. It takes time 
and is handled by trained and experienced representatives. 

These representatives are at your command mow fora 
thorough investigation. As the year advances and the 
urgent demands of business cause a quickened interest in 
Multigraph equipment, there will be a steadily increasing 
demand — their time. 

For this reason, and that we may serve you promptly, 
we urge you to make your application now for investigation. 
By doing this you will know definitely, in advance, 
whether you need the Multigraph or not. If you do, 
delivery can be made at any time. 

You consult your architect or engineer on plans _be- 
fore the actual need for new buildings is upon you. This 
investigation is similar, except that the consultation costs 
you nothing and places you under no obligation to us. 

Be far-sighted. Fill out the application blank below 
and send it in mow. Our representative will get busy on 
your investigation. His study of your needs will be real- 
ly unprejudiced. 

Then, if the Multigraph can serve you, you will know 
it, know it in advance and be ready to take advantage of 


it when the time comes. 
We fe 
ie * President. 





Important to Those Who Think They Know 
the Multigraph 


Don’t let your knowledge of the Multigraph blind 
you to its present possibilities. They are much wider in 
scope and far more advantageous. 

Besides the rapid production of typewriting in multiple, the 
Multigraph now does Real Printing. 

Get that—the kind of Printing you now pay your printer for. 
Your own employees in the privacy of your own office, can do the 
work—more quickly at a saving of 25% to 75%. 

As a Business-Getter the Multigraph quickly prints advertising 
booklets, folders, circulars and follow-up literature It typewrites 
letters that locate prospects, solicit business, and keep you in touch 
with your trade. 

As a System-Aid it produces system-forms that otherwise would 
be be barred by prohibitive cost. It is especially valuable in the try- 
out of new system-features. 

As a Money-Saver it adds to profits’ directly or indirectly—by 
making a 25% to 75% reductio min pri ag costs for the stationery 
and system forms within its scope, or by largely increasing the out- 
put of advertising without increased cx te 

Multigraph Service, free to owners, he ips them to” get the most out 
of the machine. This service consists of loose-leaf monthly bulletins 
on important subjects; the preparation of copy for form-letters and 
advertising literature, constructive criticism of Owners copy; advice 
on advertising and selling-campaigns, cost, accounting ‘and efficiency- 
sys tems, and business problems generally. 

Don’t wait for,a salesman’ to happen in.’ Our vegeesenaives time 
is well taken up in making investigations already slated ahead. But 
your request by mail or telephone will receive prompt response You 
can make it with full confidence that your actual needs will be studied, 
attempt made to sell you unless you have a profitable use tor 


and n¢ ; 
Use the blank at the right. 


the Multigraph. 


APPLICATION FOR FREE INVESTIGATION 


Attention will be given to these blanks only when filled out in full 
by responsible persons. 





The American Multigraph Sales Co., 
1830 E. 40th St., Cleveland. a ‘ts .1913 


Am interested in the siulsiqsneh. t& though I do pa know whether it can 
be used profitably or not in my b am willing to have ade a 
representative to make a study a — — ae with the.un tI 
— under no obligations to you, and that he will give me an unpre udiced 
opinion. 


GIGNED BY... oe .ocos 0 cciessusecceseuskoenen ete ae 
POSTION os o:c.cins.s n0nuieadicaicis a clhaeeee meee eee iaedccenet ‘ 
WUE viiniicnckccdcias cocks cteuweseub eae 5s aaemien 
BUSINIAS . ... ....00000 ccneinnenae eked ea aretha een a 
LOCAL ADDRIGG . «000605500500 bee nko eee eee senhoal 

CITY ae ip ain moal aetna STATE...... saKaed eis 


THE AMERICAN MULTIGRAPH SALES CO. 
EXECUTIVE OFFICES (jayaland 


Branches in Sixty Cities—Look in your Telephone Directory 
European Rep yresentatives: The —sieeuationns Multigra h Compeny, 


59 Holborn Viaduct, London, Eng. Berlin, W-8 rausenstr. 7 
Ecke Friedrichstr. Paris, 24 Boulevard des C apucines, 
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I multiply, print the results 
and add them automatically 








I come in four standard models, and in over 40 varieties 
and am the fastest machine for— 


I nvoice s—because I make all calculations, ; rint Distributions—because I add four or five col- 
all results, in less time than copying. umns automatically—and give 


a detailed list also. 
Statements—because I automatically place cents 


under cents, dollars under dollars, Abstracts —pbecause I tabulate automatic- 
and operate by the touch method. ally and print all totals. 


AND FOR HUNDREDS OF SPECIAL USES 


I am the Moon Hopkins (the Machine that Thinks) at your service. 


MOON HOPKINS BILLING MACHINE COMPANY 
Main Offices and Factory, 2235 O’Fallon Street, St. Louis 


New York Boston Cleveland Cincinnati Chicago 
350 Broadway Oliver Building Rose Building Lincoln Inn Court Building 29 South La Salle Street 
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“That sign is a regular 
trade magnet” 






B} —said one local distributor to a typewriter 
» salesman. 

‘*T bless the lucky day you left it every 
time I glance at my window and see the 
people looking in. It connects me up with 

Mi your other advertising—and has made me a 
ji Ge Yume big man in this town.” 


=: Se - 


You, too, can utilize the friend-making, trade-stimulating power of 


Meyercord Opalescent 


Decalcomania Window Signs 
READ WHAT THE OLIVER TYPEWRITER COMPANY SAYS: 


THE MEYERCORD COMPANY, Inc. 
Chamber of Commerce, Chicago 


Gentlemen: 

Referring to your request for some expression concerning 
the effectiveness of your sign for windows. 

We are very much pleased to advise that after using The 


Meyercord Decalcomanias for years, we are more enthusiastically 
in favor of their use than ever before. Not only are the signs 
works of art and highly effective as advertising, but they 
serve to keep alive the close friendship and spirit of co-oper- 
ation that should exist between manufacturer and distributor. 


Yours truly, 
THE OLIVER TYPEWRITER COMPANY. 


Meyercord Window Sign Advertising is Direct Hand-to-Eye Advertising. 


It fulfills a specific duty in your general advertising campaign. Sign advertising is good 
Thea advertising. It spans the gap between dealer and consumer that exists in so many sales cam- 
OLIVER paigns; is the connecting link that joins the ultimate buyer and the retailer — in the sale. . 

Meyercord Window Signs are unusually effective sign advertisements. Their bright, artistic 

Typewriter appearance in the dealer’s window is the starting point for many an extra sale. They change 

perfunctory trade interest to loyal co-operation. The dealer appreciates your interest in him— 

—— throug th the medium of an attractive window sign. And his friendship and trade- 

pulling ability of Meyercord signs helps you to realize the utmost returns from your entire 

pieriiihe investment and selling expense 

Mevercord Window Signs are made in open lettered sign-writers effect —in pure oil colors 

and gold. Look exactly like hand-painted signs. Easy to apply—impossible to wash off. Rub- 
bing makes them brighter. Are opalescent—don’t shut out the light. 

Write us on your business stationery —enclosing a sample of your trade mark or trade 

slogan—and we will show you—without obligating you in the least—how attractive you can make 

them appear in your dealers’ windows—and how you can utilize the free advertising space these 


windows afford at a trifling cost. Write— TODAY 


oOo = The Meyercord Company, Inc. 


——ii.. 








American Manufacturers of Guaranteed Decalcomania Transfer Products 


A Lo: Sign, reproduced in 1107-1112 Chamber of Commerce Building - CHICAGO 


miniature, actual size 13x20 inches 
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an you solve 
this conundrum? 


“Why are eggs like used typewriters’? 








The answer is simple and when you read it you'll 
know that they are so much alike because there is so much differ- 
ence in them. As much difference in them as between them. 


Perhaps this muddles the matter more than 
our attempted explanation, but read on 


EGGS are graded for market as follows:—We 
begin with the lowest grade, just “Eggs,” then 
follow-up the grade, “Spots,” “‘Dirties,” ‘‘Checks,”’ “‘Seconds,” 
“Firsts,” “Ordinary Seconds,” “‘Extra Firsts,” “Extras,” “Fresh,” 
“Fresh Gathered.”’ “Fresh Gathered Extras,” and “Eggs for 
Invalids."” You couldn’t swear from the outside appearance 
which you got if you bought a dozen for 35 cents, but you might 


swear at some of them. 
might be graded for 


USED market as follows:— 
TYPEWRITERS freee? ee. o08 


Hands,” “Rental Repaired,” ‘“‘Factory Fixed,” “Rejapanned,” 
“Repaired,” “Commercial Rebuilt,” “Factory Rebuilt,” ‘“‘Re- 
manufactured,” “Superior Rebuilt,” “Renewed,” and “Retyco 
AA Rebuilts.” 


And if you paid $40.00 for a machine could you swear 
from its outward appearance which grade you got? Of course 
not, but the vitals of the machine would reveal its grade in time. 


Eggs and used typewriters therefore are, as we said, 
very much alike because there is so much difference—difference 
between the best of each and its poorest grade. 


Since there is so much chance for deception, and it is 
practiced every day in used typewriters, why not play safe and 
handle only the grade known to be the best thru time-tried test? 


If you sell the best grade machines which carry a 
guarantee, then you are sure of satisfying your customers and 
holding their permanent trade. To do otherwise is to commit 
commercial suicide. 


“Retyco” Rebuilt Typewriters 


stand pre-eminently ahead of any in America. We protect you 
with our guarantee on every machine we permit to leave our 
Rebuilding Plant. 


We have some ideas about getting and holding cus- 
tomers. We will send them to any dealer who sends us this coupon. 


Rebuilt Typewriter Company, 
Plymouth Building, Chicago 
You may send me your catalog of “RETYCO” Rebuilt 


Typewriters and your suggestions about increasing sales on Used 
I'ypewriters, providing I incur no obligations by your so doing. 
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State ...... 
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Your Own Judgment 
Will Be Our Salesman 


for the ROSS Anti-Friction Ball-Bearing 
Filing Devices, once you give them a thor- 
ough and unprejudiced examination. Here 
is a line that talks for itself. Our dealers 
say that their customers pick out the ROSS 
from a group of a dozen files, and ask about 
it. That means quality, for only quality 
commands attention. Interest once gained, 
50% of the salesman’s task is accomplished. 
Here’s one of them: 





The BALL-BEARING SLIDE, used on the above 
as on all ROSS vertical filing drawers, is our patent. 
No other file has it and no other file approaches the 
ease and swiftness of the ROSS movement. The 
steel balls rollin steel tracks, and the drawer in its 
silent glide touches only the ball-bearing slides, 
which are built to center the drawer exactly in the 
op2ning. : 

Our UPRIGHT LETTER SECTIONS, one of 
which is pictured bove, are designed expressly for 
filing letters, invoices, catalogues, orders and the 
like. All drawers are hung on anti-friction ball- 


bearing slides. If you wish, a low sanitary base can 

be placed underneath, for the section is built to 
levi + + 

aamt it. 


Our Catalogue is a Business Builder 
Send for It Today 


Ross CABINET COMPANY 
BOX 918 


OTSEGO, MICHIGAN 
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A Business Man 


After examining Elliott-Fisher, The Bookkeeping Machine, in our Philadel- 
phia Office, asked for the names of some concerns who were using The Book- 
keeping Machine. 

The next day this Business Man was in New 
York, and about 4 P.M. he called on one of the 
firms, whose name had been given him, and asked 
how they were getting along with Elliott-Fisher, The 
Bookkeeping Machine. 

The head of the concern said: “ Lets’ 
go to the Accounting Department and see.” 
A young man was at the machine and the 
boss said, ‘‘James, tell us how you are getting 
along with The Bookkeeping Machine—put 
your ledger in and do some work.” James 
replied, “I’m through for the day, there are 
no more entries to make.” “How many 
postings did you make today>” asked the 
Business Man. ‘407, the work was light 


today,” said James. 
The Business Man hurried on to another user a little way down the street 


where he found the young lady bookkeeper covering her Bookkeeping Machine 
at 4:45 P.M. She had made 394 postings and was ready to go home. 

The Business Man said, “! want to see the machine in actual operation, so 
I guess I'll have to get out early, I'll be back at 8:30 tomorrow morning.” 

This is an actual experiencethe figures quoted are just as the Business. 
Man, now also a user of the Bookkeeping Machine, gave them to us. 

The Bookkeeping Machine posts the ledger, extends the balance on each 
account after every entry, proves all the work, and makes out the monthly state- 
ment atone operation. [here are no mistakes to look for at the end of the month. 
The proven (trial) balance is always waiting to be taken off whenever wanted. 

The Bookkeeping Machine will end your accounting troubles. Let us send 
you full particulars and “ Bookkeeping Today,” a new magazine for the man who 


believes in efficiency and economy. 


Elliott-Fisher Company 


12Cedar Street Harrisburg, Pa. 











Doubles the Bookkeeper’s 
efficiency by cutting his 
work and worry in half. 
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MACHINE IN THE WOR 


THE FASTEST WRITING 


Location Name Location, Namie 
Akron, Ohio .-Actual Business ¢ re New York ¢ rhe Miller Seh 
Allentown, Pa .American Comme al Schoo Niagara Falls, N. \¥ Niagara Business Ins ite 
Alton, I Brown's Business Colles: Olney, Ll Olney Business Colleg 
Altoona, la Altoona Business College Omaha, Neb . Boyles Colleg 
Altoona, I Zeth's Sct Ottawa, Lil Brown's Business ¢ ege 
Anderson Ind Anderson Business College (owatonna Minn The Canfield Scho 
Ashtabula Ohio Ashtabula Business College Owensboro 5 rhe Daviess Compa B ( g 
Atchison Kat Atchison Business ( y Parsons, Ka Parsons Business ( lege 
Austin, Minn Southern Minnes N Colleg Peoria, IT Brown's Business ( g 
Beaver, Pa Duff’s Collegs Philadelphia, Pa Strayer’s Business College 
Beaver Falls. Pa Duff's College Philadelphia. Da The Palmer Schoo 
Bloomington, I Brown's Business College Pittsburgh, Pa Duff's College 
towling Green Ky tjowling Green Business Universi Pittsburgh, Pa Iron City Business College 
trooklyr N. ¥ Long Island Business College Pottsville, Pa Pottsville Business Colleg 
Butler, Pa rhe Butler Business ( ege *oughkeepsie, N. \ Eastman-Gaines School 
{ Brown's Business College tacine, Wis College of Commerce 
( Actual Business Collegs Reading, Pa MeCann’s Business Coll 
‘ low Cedar Rapids B ss ( ege Richmond, Ind Richmond Business Colleg 
Cc ’ Brown's Business Colles: Rockford, Ill Brown’s Business Colleg 
Champaigr I Brown's Business College Rock Island, Ill Brown’s Business (C« gt 
Chicago, Il MacCormac’s 8S ol South Bend, Ind South Bend Business Colleg 
Chicago, Il Northwestern Business College St. Joseph, M Piatt Commercial Coll 
Chicago. Dl Chicago Business College St. Louis, Mo Barnes’ Business College. 
Chillicothe, Mo Chillicothe Business College St. Louis, Mo Brown's Business College 
Cincinnati, © Campbell Commercial Scho St. Louis, Mo Brown’s Business College (8 and P 
Cincinnati, ©) Mueller School of Business St. Louis, Mo Jones’ Commercial School. 
Columbus, Ohio Bliss College Salamanca, N. \ Salamanca Business School 
Columbus, Ind Columbus Business College Salem, Ol Salem Alliance Business Colleg 
Covington, Ky The Covington Business Colleg Scranton Pa Seranton-Laca Business Colleg 
Crawfordsville Ind.. Crawfordsville Business Colleg Sedalia, Mo Central Business Coll 
Council Bluffs. lowa Boyles College Shelbyville. I!1 Sparks Business College 
Cumberland. Md rri-State Business College Sioux City. Tow National Business Training Scho 
Dallas "exas Metropolitan Business College Spokane Was Northwestern Business College 
Danville, I) Brown’s Business College Springfield, 1! Springfield Business College 
Davenport lowa Brown’s Business College Springfield. Ohio Williss Business If versity 
Dayton, Ohio Miami Commercial Colleg« Springfield. Mo Springfield Business College 
Darton, Ohio Jacob's Business College Sterling, TI! Prown’s Business College 
Decatur I Brown's Business Colle Steubenville oO} Steubenville Busir . g 
Denver, Co Central Business College. Streator, II! Brown's Business 
Des Moines, Iow Capital City Commercial Colleg Superior, Wis New Era Business 
Dubuque Iowa Payless Business College Terre Haute, Ind Brown's Business 
Duluth Minr Central Business College Troy, N Y roy 3usiness Colle 
East Liverpool. O Ohio Valley Business C g Tulsa, Okla Tulsa Business Coll 
East St. Louis. I Brown's Business College Vineennes, Ind Vincennes Business College 
Elkhart, Ind Elkhart Business College Warren, Pa Hoff Business (Cx 
Elvria. Ohi Elyria Business College. Washington. Ind Washington Busin Colleg 
Erle Pa Erie Business College Waterloo Ia Waterloo Business Col 
Evansville, Ind Lockyear'’s Business College Waukegan. Ill Waukegan Business Col 
Galesburg. IT! ...Brown’s Business College Wausan. Wis Wausau Business Coll 
Gary. Ind Gary Business Colleg: Wheeling, W. Va Elliott Commercial Sct 
Green Bar. Wis Green Bay Business Colleg Wichita Kan Miller Business College 
Hagerstown. Md The Columbia College Wilkes-Barre Pa Wilkes-Barre Business Colleg 
Hamilton. Ohio Hamilton Business College Wilmington Del Reacom Business College 
Hammond. Ind Chicago Business College Winona, Minn Winona Business College 
Harrisburg P School of Commerce Youngstowr Ohi Hall Business University 
Indianapolis Ind Central Business College 
Tacksonville Il Brown's Business College 
Tamestow! N y Jamestown Business Colleg 
Tanesville W Tanesville Business College 
Tohnstowr P The Rowe College 
Kansas City M Huff's School of Exp. Bus, 1 £ 
Kansas City Mo trown'’s Business Collegs 
Kansas City Me Kansas City Busines s Collece 
Kenos) \ College of Commer 
Shubert’s Business. Colles increased el 
Knoxville Business College 
Kokomo Business College bd 
LaFayette Business College a a r ' e Ss 
Lansing Business Universit 
Brown's Business Collegs 
Lincoln Business (C<« 
ord’s Rusiness Collegs ara ~- _ 2 . , 
ph RB. ee * Collet are paid for efhicien which mean to the 
av’e tnciness "ny » one 7 ~~, a dee f ~ 
. ~ at, AL ss Ste¢ nograph« r or court reporter speed and act ur 
Spencerian Commercial School acy. You are worth what you earn. but 
Capital City Comr i) College : h < ee 
MeCann's Business College can Carn more mone \ ou can be wort h mort 
Mankato Business and Commer ( £ et ey, 
Marietta Commercial College to your present positio1 
Rrown’s Business € ‘ 
* Marion Business Coll tenot 
Marion Business Colleg Let the S ype 
: Central Iowa Business Colleg . e 
Mattoon Business ( g 
Duff's College. Increase Your Efficiency 
Meadville Commercial College 
Macon & Andrew's Business Colleg: If interested fill out and send coupon 
Miss Brown's School of Stenography 
Minneapolis Business College The Universal Stenotype Co., 
Rrown's Business College Lock Box D § Owensboro, Ky. 
— 4 a, q a Please send me your f ‘593 Word O M 
Pliss College ss Blind ied” 1 advise me | I rease n eed ir 
New Castle Busine ( g j , 
I ,' a 1 ite 
Nam 
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Typewriter Service Unapproached 


| The service we offer to the typewriter trade is such 
; that when a responsible dealer gives us a trial order in- 
7 ~variably he becomes one of the many enthusiastic rooters 
who comprise the list of our agents. This list is very nearly 
a complete directory of thebest class of typewriterdealers. 


American Factory Rebuilts 


are always on hand in our stock rooms, and ready for im- 
mediate shipment. Every make of machine on the mar- 
ket is included in the stock on our shelves. Think of what 
this extensive assortment means. You have right at your 
command just the machine your customer needs. You 
need not hesitate for amoment in taking his order. With 
our organization for a backing you are in a position to 
furnish whatever he may require. 

American Factory Rebuilts are shipped from three 
iodern typewriter factories, one in each of the three great 
divisions of the country. This means the minimum of 


elapsed time between date of order and receipt of goods. 


24 Hour Platen Service 


Three platen departments are in active operation. 
We guarantee to re-cover platens and ship them back 
within twenty-four hours of receipt at our factory. Send 
your platens to the nearest office. 





























Chicago Salesroom, 437 South Dearborn Street. 
Los Angeles Salesroom, 641 Santa Fe Avenue 
PLATEN DEPARTMENTS 


43 P. 4 
ss ofr r x: > 7 ¢ : 
Yer ‘2 369 Mulberry Street, 641 Santa Fe Avenue 501 Plymouth Court, 
ent ; Newark, New Jersey Los Angeles Chicago, Illinois - 








Wiiting Machine 
CGpany. 


345-347 Broadway NEW YORK, N-Y. 
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With the ordinary typewriter, the day’s work | 
usually begins to tire the operator by three /10 2 


o’clock; the constant strike, strike, strike on the 
usual heavy-touch machine shows its fatiguing 
effect in mid-afternoon. But when the opera- [9 at) 


tor has the advantage o : le 
ight \s 4 


Mon arch 7 Touch THREE CLOCK 


there is neither three o'clock fatigue nor closing hour FATIGUE 
fatigue. The Monarch operator doesn’t hammer the keys, 

she touches them. The mechanical principle exclusively incorporated in the 
Monarch completes the impression. A feathery touch séarts it—therefore 
strength isn’t called for and fatigue doesn’t follow. 


Letters written on the Monarch Typewriter 
are uniform in spacing, alignment and color. 


In addition to the Monarch Light Touch and the exclusive Monarch Rigid Carriage feature, every 
other important improvement of the modern typewriting machine, such as Back Space Key, Two-C olor 
Ribbon Shift, Contained Tabulator, etc., will also be found in the Monarch. 
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FINE ROTARY CHAIRS with NEW HIGH-GRADE IRONS 


The new M. & S. Feature 

A Chair Iron as good and lasting as the chair itself 
—this is the new feature offered in M. & S. Chairs—a 
feature never before obtained in high grade designs. 
The new M. & S. Iron operates easily—silently. It is 
strong and rigid. 

Increase Your Sales 

You can double your sales on Rotary Chairs by offering this new 
iron. A demonstration of its smooth and silent operation is 
convincing. It is an immense advantage in competing for office 
contracts. This iron can only be obtained on Marble & 
Shattuck Chairs, and with the greater sales possibilities which it 
provides, combined with the beautiful designs and strong 
construction of M. & S. Chairs, it furnishes talking points superior 
to those of any other line. 


Write for this Booklet 


We have issued a booklet called ‘*4 Revolution in Chair Trons’’ which ex- 
plains more fully the advantages of this new tilting mechanism. It will be 
sent upon request. The complete line of Marble & Shattuck patterns is 


shown in our large catalog. 


Chicago Office, 304 South Wabash Avenue New York Office, 815 Marbridge Building 


the MARBLE & SHATTUCK CHAIR CO. Cleveland, O. 
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H BUTTON GRAVIT 








iE NE RAL LOCK 


ETACHABLE END PANELS 


VAN DORN IMPROVED 
SRAVITY COMPRESSOR 


ROLLER BALL BEARING WHEELS TRIGGER TO REMOVE DRAWER FROM CASE 





ROLLER SUSPENSION SLIDE ROD FOR GUIDE CARDS 


AN EXCLUSIVE AGENCY for 
VAN DORN VERTICAL DIVISIONS 


of Steel Stock Sections is open to some progressive dealer in every city and town where we are not already represented 











—- —— — —_———_— ————— — = 





‘ - We are not new at the business. We have made “‘built to order” metal furniture for twenty years. 
Experience: Our stock line is built with the same strength, workmanship and finish which have prt cen B our 
contract work and given us a reputation for the best. ‘ 


; - Van Dorn Vertical Divisions are eleven in number which have been decided on as bein: 
Extent of Line: the best sellers and most profitable to the agent. These will be added to from ‘dene 40 thane 
as necessity demands, 


Agenc e There is still a great deal of desirable territory in which we want agents and dealers. Send for our proposi- 
Y* tion. All applications will be carefully considered. We want reliable, wide-a-wake, progressive 
everywhere. Get in at the right time on the Steel Stock proposition. It is no longer an experiment but a necessity of modern 
business life. It is bound to grow and make money for dealers. Why not you? 


We have the quality and price. Have you the salesmen? We offer a very liberal contract to dealers to handle our line. When 
making application, furnish references and state experience in selling steel furniture and office equipment. 


ADDRESS ALL COMMUNICATIONS TO 


THE VAN DORN IRON WORKS COMPANY 


Metallic Furniture Department 


2685 EWALD ROAD, CLEVELAND, OHIO 
=m -—- 
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STABILITY 


Start Your Filing System this Way 


Use two or three books if necessary 


Webster Marvel Punch are all that will be required. 
beginning your system can grow to any conceivable size. 


but in hundreds of instances one book and a 


From this modest, inexpensive 
Rapid growth or a deviation 


from your original idea will have no bearing on the ultimate efficiency of the Webster 


system. 


It was a mistaken idea which prompted the 
application of the unit idea to cabinet filing. 
Cabinets are not sufficiently elastic to realize 
its possibilities to the fullest extent. Cabinet 
filing is wasteful, expensive and bulky. Not 
until the origination of the Webster Loose 
Leaf Filing System did Unit filing come into 
itsown. As explained above, you can now 
start as small as you like and growas big and 
fast as you like. You may depend onit: the 


We want representatives in every country on the face of the Globe. 


Its elasticity enables it to meet any filing idea, purpose or need. 


Webster system will accommodate your 
greatest growth. Your equipment will 
always be suited to your filing purpose 
changeit as you will. Youcan’t outgrow it. 
You plan for the future when you decide to 
install it—yet in buying no money is tied up 
in idle files. 

Send for Catalog describing the Webster patented 
filing devices. Use them in the office, store or home 
Write—NOW. 


The sun does not 


shine upon a people who do not need a UNIVERSAL BOOK-MAKING proposition at 


low cost. 


This is the most necessary of all business appliances. With EVERY PAPER 


IN BOOK FORM, you realize an ideal that goes to the heart of every office problem. 


Webster Loose-Leaf Filing Company 


813-829 West Market Street, Louisville, Kentucky 


NEW YORK: 30 Church Street 


CHICAGO: National Life Building 


LONDON: Petty & Sons, Ltd., Reading 
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The SPEED Typewriter 


Not only KEY speed, but speed added by facilitating 
devices for every manipulation, from the insertion of 
paper to the finished writing and the care of the ma- 
chine; the speed that does more work of the best 
kind, in the shortest time and with the least effort— 
that is VISIGRAPH SPEED. 


It is THE dependable Typewriter. 


Catalogue sent on request. 


THE VISIGRAPH TYPEWRITER COMPANY 
116th Street and Lenox Avenue 
New York Branch Office NEW YORK 


203 Broadway, N. Y. 
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The Most Convincing Evidence 












of the superiority of the 


Amfil XXX Non-Hardening Blue Platen 


is the attempt at imitation by every other manufacturer 









The best thing ever said of 


Amfil XXX Non-Hardening Blue Platen 


is “‘just as good as Amfil.” 





is the statement of every imitator that their product 






The Amfil XXX Non-Hardening Blue Platen is the very best platen made. 











The “Amfil Special” is the best low priced platen on the market. 
laim we make for them. 





These platens are sold on their merits and prove every « 









AMFIL SERVICE CAN BE MADE 
AN ASSET IN YOUR BUSINESS 


The Ames & Filstead Co. 


Producers of Better Platens for Typewriters 
CHICAGO NEW YORK BOSTON SAN FRANCISCO DENVER 
508 S. Dearborn Street 314 Broadway 161 DevonshireStreet 582ndStreet 1649 Champa Street 


St. Louis Distributing Office: Union Typewriter Exchange, 821 Chestnut Street 
Special Representatives for Great Britian: Thrale & Beaumont, Kingsway House, W. C. London 









Beware 
of Imitations 
All ‘‘Amfils’’ Are 
Stamped 





















“TI Can Bank on That Brand 
Getting Me The Business 


at a better: price than the other dealers quote on the Brands they handle. 


It’s the Best of its Kind in Town.”’ 
Do you feel that way about the Typewriter Ribbons and Carbon 


Papers on your shelves? If not, right now is the time to send for samples 
and prices. Make a test for your own satisfaction—A. & W. Line against 
the one you handle. See which is the better. 


You’ll like PROMPT SERVICE too. 























The Ault & Wiborg Company Ss 
Factory: Cincinnati, Ohio acc 
N-FILLING 


CHICAGO, 619 S. Dearborn St. NEW YORK, Cor. Pearl and Elm Sts. ST. LOUIS, 322 No. Third St. 


BUFFALO, 145-147 Ellicott St. TORONTO, CANADA, 19-23 Charlotte St. ote ON 0 RIBBONS 
PHILADELPHIA, 1217 Cherry St. MONTREAL, CAN., 302 Lagauchetiere St., West TYPEWRITER 
MINNEAPOLIS, 729 Fourth St. South WINNIPEG, CANADA, 259-261 Fort St. i we camer Owe 0, BY 

SAN FRANCISCO, 545-547 Mission St. HAVANA, CUBA, Calle Galiano 69 wa iT 

BOSTON, MASS., 394 Atlantic Ave. BUENOS AIRES, S. A., 535 Calle Bolivar } \ mH 

CLEVELAND, 121 St. Clair Ave., N. W. PARIS, FRANCE, 82 Quai de Jemmapes NS 





ATLANTA, 127-129 Central Ave. LONDON, E. C., ENGLAND, 4-5 St. John’s Square 
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A Folding Typewriter 


as you will understand from the name, 
must be different in construction from 
all other machines. But it is also differ- 
ent in point of utility. Take, for 
example, the above illustration—the man 
is on a Pullman, manufacturing time; 
for he is doing work in time wasted by 
the average traveler and therefore gain- 
ing an equal (or greater) amount at the 
other end. 


There are many ways of manufactur- 
ing time with a CORONA. Shall we tell 
you about them? 


Standard Typewriter Co. 
Groton, N. Y. 
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Binders and Folders that Provide Double Security 








When Books were first printed, they were so valuable that the Fathers chained them down to Library 
Shelves and Tables. 


Business Men are constantly asking for additional Safe-Guards against the Loss of Papers and Docu- 
some insurance against their being misfiled or misplaced in wrong Folders. 


Globe*Wernicke 
SECURITY FOLDERS AND BINDERS 


Besides that Style of Folder ordinarily used in Vertical Letter Cabinets, we also supply in Letter and Cap 
Sizes certain Binders and Containers that so absolutely protect the contents that the removal of Papers would 


be considered intentional, rather than accidental. 
There are many Features in the Extensive Line of Globe-Wernicke Filing Cabinets and Supplies which 


are constantly creating profits for our agents. 
Catalogues and Literature on Request. 


: She Globe-Wernicke Co. 


g CINCINNATI 


ments 
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MR. DEALER 


With your co-operation we find the sale of the 
Washburne Pat. “O.K.” Paper Fasteners nearing the 
100 Million mark. This has been brought about 
through the recognised ments of these Celebrated Fas- 
teners, the attractive way of putting up, and last but 
not least, our extensive advertising campaigns, which 
we have planned not only to maintain but to increase. 


In addition to our car advertising contracts for 1913, 
we are pleased to call your attention to the main part 
of our advertising list of well known weekly and month- 
ly mediums as follows: 
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Washburne’s Pat. Paper Fastener is mechanically 
Having the advantage of an open recess, on 
one side, forming a protect- 
ing sleeve, adapted to re- 
ceive and protect the paper- 
piercing point on the other, 
allows both sides of the fas- 
N\\ tener to lie flat on the pa- 
per and to hold with a “bull- 


(Enlarged for clearness) dog grip.” 
Attractive, Compact, Strong, no slipping, never ! 


Look Well, Work Well, File Well, and go through 
the Mails Well. 


perfect. 













































ns alae _ REDUCTION OF OUR rm CAR SIC SN USED THE PAST YE YEAR. Easily put on or 
CURRENT LITER ATURE wesers 5S ial ghie taken off with the 
CU =N , é ¥ x 

COLLIER’S WEEKLY ASH BU mrs S PATE NT ADJ USTABLE . thumb and finger; 
EVERYBODY'S 

HARPER'S WEEKLY PAPER FASTEN canbeused repeat- 
HEARST’S MAGAZINE _edlyand ‘‘they al- 
LESLIE'S WEEKLY i 

LIFE 75,000,000 sola ‘is ways work. 
LITERARY DIGEST ‘ Cite 

McCLURE'S ‘2 b bia should convince you ead Our trade mark 
METROPOLITAN Gi superiority. Handsome Compact “0.K.” is stamped 


MODERN METHODS 
MUNSEY 

OUTLOOK 

POPULAR MECHANICS 
REVIEW OF REVIEWS 
SATURDAY EVE. POST 
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A & Strong. No slipping- -NEVER! Made of | 


BRASS in BRASS boxes of 100each.| | °™ every fastener 


jiand every box; 


% te 





SCIENTIFIC AMERICAN 
SUNSET-PACIFIC 














SYSTEM 
TECHNICAL WORLD | 





With this extensive advertising, reaching millions of u users, sers, will 
be found always the request to buy from YOU. 


In connection with this line of Brass Fasteners, our 
Nickel-Plated Steel Fasteners are proving good sellers; a 
trial order will convince you that they are in no way in-| 
ferior. Put up in nickel-plated steel boxes of 100 fasten- 
ers each ten boxesto acarton. Retail price 15¢ per box. 

Keep your stock well up to meet the increasing demand. 


Your profits will be greater by ordering in larger lots. Write 
for quantity prices. Samples sent on request. 


YEARLY SALE NOW APPROACHING THE 100 MILLION MARK. 





OO. CATT PU EY wes he Trae 
Tue ().K.MFc. (0.. Syracuse,NY. U. - ev a , 3 oe ed 
cept no substitute. 





MADE OF BRASS AND NICKEL-PLATED STEEL 





Natural Sizes 
Put up in bright metal boxes of 100 fasteners each, ten boxes to a carton. 


PRICES 15, 20, & 25¢. Special, 1B brass fasteners in boxes of 50; 10. 


SOLD BY ALL RELIABLE JOBBERS IN UNITED STATES AND CANADA. 


L. & C. HARDTMUTH, Kingsway, London, England, 


+ Zealand and South Africa 


Exclusive selling agents for Europe, Asia, Australia, New 


THE 0. K. MANUFACTURING CO., Syracuse, N. Y., U.S.A. 


Makers of Stationers’ Specialties. 


A. M. CAPEN'’S SONS, 60 Pearl St., New York City, 
Exclusive selling agentsfor Latin America. 
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A Line of Office Appliances That Sell Everywhere 
and at a Splendid Profit to the Dealer 


The EQUIPOISE 
Telephone Arm 


is known almost everywhere as the one 
telephone support that gives satisfac- 
tion. Adapts itself to 
varying weights of 


Oliver Office Orderly 


Most appropriately named; responds ir 

service calls; keeps in parieut 
order and ready for instant reference the many papers that 
come to the busy man’s desk. A complete Distributing fil 
for the incoming mail, a card index “‘tickler” stationery 


pantie ¢ 
Stantiy t 



















ones, keeps same in at ; 
™ ge rea _— compartments and convenient places for pins, bands, clips, cs 
desired position and at + Saat in tack? wat . occunyve CATCH 
convenient height for us stamps, etc. Almost a desk in itself, yet compact and occupy ares 
.) lient height r use, : 
— ing a space heretofore unused or é 


whether sitting or s tand- 
ing, moves horizontally 
ind vertically. 





Special at- 





tachments f 










The UNIVERSAL DESK 


An every-day necessity « 
every desk; an ever-ready 
memo, pad, a daily, monthly 
or yearly calendar, a tele- 
phone index or an engage- 
ment calendar, covering the 
entire year. YJ Each set has 
a pencil clip and pencil at 
tached by a neat chain, i: 
suring a pencil being handy 
for m ukaing memos. and 
message clip holding memos 
where they cannot be over- 


looked until disposed f. 
Write for Prices and Exceptionally Attractive Discounts 


C. Howard Hunt Pen Co., Camden, N. J., U.S. A. 


Makers of the Pen with the Round Point and up-to-date office appliances with merit 





Oliver 
"Phone Servi-Set 


A calendar, Directory of freque 
calls, memo. tablet, pencil oa 
eraser. J The most cc nt 
telephone auxiliary ever ffered t 
e busy man. Sells everywher 











Follow the Line of Least Resistance 


and handle goods that will sell. Stock the ‘“Union”’ line 
of ribbons and carbons and you can enjoy a profit- 
able business. With exceptional facilities we 
furnish a superior article. A corps of efficient 
workmen, a new up-to-date factory and 
first-class materials together form 
the strongest backing possible 
for all our claims. 


















SUMMIT 
APEX 


AND 


CYCLO 
BRANDS 


Summit, Apex and 
Cyclo Brands can be 
obtained under your own 
label. By selling goods of real 
merit with your own imprint you 
enhance the sale of all other articles you 
carry. Write us as once for samples and we 
will show you the way to increase your profits. 


Union Ribbon & Carbon Company 


FRONT AND LAUREL STREETS CHICAGO OFFICE: 
PHILADELPHIA 417 SUTH DEARBORN STREET 
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What. Our Agents Say es 








DAY after day, we get letters similar == 
to this one: 






































“‘The Frictionless Suspension clinched the order. Y' YU can open the most heav- 
co a 2 , , , , 5 ; . a > 

The other fellows didn’t have a show. My bid ilv loaded “Y and E” Ver- 
was made at list, and consequently was high. tical File Drawer by hooking the 
But the Suspension has landed so many orders for sensitive nail of your little finger 
me that I knew it would this time. And it did. over the point of the label holder, 
and pulling lightly. 



















For each drawer is fitted with 
a patented roller bearing suspen- 


This agent, like all men who sell ““Y and E” Filing Cabinets 
t 
sion. The drawer itself, on six 


is enthusiastic about the Frictionless Metal Suspension with which 


all standard grade ‘““‘Y and E”’ Vertical Drawers are equipped rollers, moves back and forth on 
. : ; : ; ; : steel tracks, which in turn, on six 

We have a few exclusive agency territories to allot to first rollers, move back and forth on 
class dealers. ‘‘Y and E’’ Agents have many superior selling points | the steel suspension arms. This 


gives a double action that is both 
frictionless and noiseless; in fact, 
the action is so easy that the 
heaviest loaded drawer will roll 


R oc h es t er , N " , @ ( — itself, unless the floor 


Patented Frictionless Suspen- 
support a constant weight of 
n 200 pounds. The absence 
1 and strain doubles the life of 


to help them land profitable orders. If interested, write 











World’s Largest Makers of Fil- 
ing Systems and Equipment. 





ispension is representative of 








. " . ome . . - the quality of all **Y and E” Standard 

Remember that ‘‘Y and E’’ Shannon Transfer Cases Nos. 8, 12, 15, Grade Filing Cabinets. They stand in 

18 and 20 are now made with patented Lockarch—a great selling a class of their own. The Gosige. mer 

* . 3 “oy. > oo # re ° . terial nstruction, workmanship, fin- 
feature, found only on goods of ‘‘Y and E’’ make. as i%s ims ish ond trim ave the very beat. 





























Look At This Waste Basket 


It is a mighty good investment: 


It is such a great improvement over the old kind. @ Sanitary, Light, Strong, 
Neat in appearance and not easily upset. { Will not break, bend, dent, rust or 
corrode. { Is not noisy and heavy like metal baskets nor fragile or inflammable 
like wicker baskets. @ Paper, dirt and cigar ashes cannot sift through and litter 
the floor. Absolutely unequalled not only for use in the office, but in hospital 
barber shops, bath rooms, hotels, department stores, tailor shops, sewing rooms, 
laundries, in fact, suitable for universal use. 


Vul-Cot-Fibre Waste Baskets 


are backed by forty years of practical experience in the making of fibre product 
They cost very little more in the beginning than ordinary wire or wicker 
baskets, and in the end they cost much less because they last much longer and 
meet every requirement. 4 Different shapes for different needs. Made 
traight or tapered and in six different colors 


We want to tell you more about Vul-Cot Waste Baskets 





There is MONEY IN THIS BASKET for both dealer and user.’ It won’t cost ROUND TAPERED WASTE BASKET 


you a cent or involve you in any obligation to find out about it Write us today. 


American Vulcanized Fibre Co. 
Equitable Building Wilmington, Del. 
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Erasures can be 
made and written 
over without weak- 
ening paper or 
marring the beau- 
ty of the page. 


Both sides of this 
paper have a uni- 
form texture,a 
smooth, hard sur- 
face that is an aid 
to neat bookkeep- 


ing. 








Your Castomere Will Gladly sin tite Extra $1.50 


ae yu Owe it to your customers to impress upon them the for using in Byron Weston Liner 1 Rec ord tests gher than the Government Standard and 
r 1913 books, ae acner el proven permanency i ed by leading ‘Ba iks, Corporations, Mercantile ‘Teatitutions Stat 
, , ' . r County ¢ srnments 
Worn, tattered covers and b wroken-backed binders can be easily replaced; but 
the paper in these books holds the records of their aus sines Once discolored, 
fered ilie » . . 
rendered iliegible or destroyed these vita! statistics are go sep Sonewes ° 
Why You Should Specify It 
Better Than Uncle Sam Calls For Tee 
Specify Byron We iL inet n Record to your } eatbomens for their 1913 books 
Records written on Byron Weston Linen Record Paper nearly half a century Tell them at a cost of « on y $1.50 more oe book (of 600 leaves) they can In- 
ago are as easily read and free from blemish or discoloration as when first sure their records against deterioration and the ravages of time. Point out t 
transcribed. them that the use of this Dp aper is ar ‘aid, not a drawback, to expe _ ious and 
satisfactory week on the part of the + eeatennnions department. By Rad estor 
No other paper can ccmpare wit h he gan Ledger in absolute permanency, in Paper makes the w Ay of ruling ¢ asier and better. Itis a good adver 
uniform quality, in writing and « ing surface for you in every way. Recomme —) it to all your customers 


Sample Book U and sheet of this paper, with directions for ordering, sent free 


BYRON WESTON COMPANY, Dalton, Mass. 


ESTABLISHED 1864. 





“The Paper Valley of the Berkshires” 











Where are the Capitals? c= 


They are before you—under. your 
fingers, ready to imprint themselves on 
the paper at a single stroke, if your 
typewriter is a 


Model in Visible 





Writing in sight is of course important, and the writing of the Smith Premier is 
always in sight. But this is not all. Every character written by the Smith Premier 
is in sight—not simply when it is written, but a// che time. It is the only typewriter 
on which everything is visible, from each and every character on the keyboard to 


the writing on the paper. 
And this is only one of the fourteen special features of the Model 10 Smith 


Premier Typewriter. 
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I Want to Send YOU a Supply of BULL 
FROG Carbon Paper Sufficient to Last 
One Stenographer “One Week. FREE! 


“ed I tg if you o1 Bull Frog and d scover tt ut i makes 150 
( r ression uble the service of orden ry nite paper) — thi Bull Frog will y 
write ng as the paps Steak holds together, and that vour ee will ALL & ( A 
tor newspaper print, you'll never order r other carbon paper 


I Assume All the Risk Under hegre Own Labels & 


iness is my choice of 1 are a dealer, and bayer A Be ype pe Tear Out and Mail 


































cil thet witl teins ¢ rders. that wil ( 
ife } I've been engaged in *t many years paper it will Oring f acTS spe Pamccaps Be. Ao < 
oh pence Sc cdevtlien anamaiedineadl aoa fond t sticks, write us for our proposition @f@ Ba Coupon for Free Test 
; Bi A% “GS 0 eel a 
f ae ; <i, ee ‘ ~~ If you're busy just hand the cou- 
rking of the law of compensa- Te furnish labe for your own trade-mark Qa pon to your stenographer and let 
1 I know that the only way for me to if Tou can advertise it as your ow! » her write on your business letter- 
levelop 1 business—make it enduring, is to rand head for the liberal Free Trial Pack- 4 
t tisfy every demand made If you handle it underthe Bull Frog t age. If Bull FrogdoeswhatIclaim 
back up our relations however. you get the benefit of our extensive for it you and I both gain, and I know 
ot service. advertising in System, Modern Methods, Iror . will. Mail the coupon today. 
C on my go ods in — Age. Office Appliance ;, etc. Write for detail 
=? 1s and make you the H. W. ROTHERICK, President, \ 
av eek’s trial, if they W Newton Rotherick Mfg. Co., Dept. E, 368. Clinton St., Chicago 
were not certain to meet Active Salesmen anted I have filled out the blanks. Please send me Free Test Pack- 
your requirements and Bull Frog is the easiest pages n earth t age of Bull Frog Carbon Paper advertised !n January Office 
even your whims. My ell, for it always wins in actual test Libera _Appilances. 
plan eliminates all risk -alarv and commission arrangement to the rig } Color of carbon wanted. 
n your part mer 
3 YES © NOI would like the agency for Bull Frog in my city 
etitietnttil “ven se | 
° Address Be a aa ¢ 4:0:0,4:6 ua gd Sih 
. Ad 











ay Po Te stands Newton Rotherick Mfg. Co., Dept. E, 36 S. Clinten St., Chicago 








Mr. Business Man— 


equire that vour assistants be of the highest 
indard—vyou have no room in vour office 

nd-rater—then whv should vou vive root 

mnd-ratet 1en why should you give room 


“4 
| 
I 


md-rate filing and indexing device, when 
ler of them all is at your servic 







don't { ind bi old time method al 1 see your 
tor out-distance you because he is equipped 
“Ne Way Files 
rease his efficiency. Install one yourself and beat 
Way Files embody all the valuable features of other 
1 have sever: al exclusive features of their own. These fil 
ECONOMICAL—ACCURATE—AUTOMATIC 
of today require that. you be able to refer inst 
n records at vario latermit 1 . The Nu W 


d with the 1 V File cut in 
places before you letters want 


for itself in 


DEALERS— om fing cobiocrs. We want upteauie aguas 


f fil ing < ib n¢ 


WARDY COMPANY, St. Louis, Mo. 
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EVERY PROGRESSIVE STATIONER 


OUR NEW 
CATALOG 
WILL BE 
READY FOR 
DISTRIBUTION 
DURING THE 
Ist MONTH 
OF THE 
NEW YEAR 


IT IS YOURS 
FOR THE 
ASKING 
IF YOU ARE 


A DEALER, i 
WHETHER y WHOLESALE |. GOODS 
A CUSTOMER | TRADES 7 
OR NOT : / 
in p STATIONERS ea | if 
, Ss oN STs O27), ower 
wie 3 | Mfg. & 
STON Lg! Sain: | Nov. Co. 
 wer-- U. e ° | 4 + 
/ 326 Broadway, 
| mannan a / N. Y. 
THE TOWER CATALOG FOR YEARS HAS BEEN considered an / Please'send me your 
authority in all matters pertaining to the Stationery,trades, as well as 1913 General Catalo; 
the most complete reference book. 7 28 800 as pos ibl 
The new issue is much more comprehensive, containing over 3,000 / Name. 
more items than any of our previous issues. af Business. 
NO PURCHASING AGENT’S DESK IS COMPLETE Pu St. and No.. 


WITHOUT 


TOWER 


Y, 


or Merchant Handling Stationery or Kindred Lines 


WANTS THIS CATALOG 














WITHOUT 
DOUBT OUR 
1913 GENERAL 
CATALOG IS 
THE MOST 
COMPLETE 
BOOK OF 
| ITS KIND 
IN THE 
WORLD 
IN ITS 832 
PAGES IS 
EMBRACED 
PRACTI- 
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Turn Your Customers Into Annuities 


ASS has a memory. Get his confidence and turn him into 
an annuity. Sell him the kind of merchandise that satisfies— 
Quality Merchandise. When it comes to Ledger and Record Books 


and Loose Leaf Systems, recommend the use of 


Brown's Linen Ledger Paper 


Brown’s Linen Ledger Paper possesses perfect writing and erasing qualities and makes up into books 
that open flat and smooth. It never turns yellow from age—never frays or wears from hard usage. 
It always satisfies—always pleases. Customers to whom you recommend Brown’s Linen Ledger Paper 


will come back for more. 


Brown’s is made of clean, white rags. It is not bleached with strong chemicals. Chemicals weaken and discolor the 
paper. Brown’s Linen Ledger Paper is Uncle Sam’s standard. And it is preferred by big business interests because it 
adds to the good appearance and insures the preservation of their records. 


Write for Sample Book 
We also make all Linen and Bond Papers of the better grades. 


L. L. BROWN PAPER COMPANY 44™S. BERKSHIRE COUNTY. MASS. 


Fac-simile of water-mark which is in each sheet 
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When a Salesman for the 


Barrett 
Adding Machine 


Calls at your office, please ask him these three questions: 


1. ‘How can you afford to sell such a machine for $150?” 


2. ‘‘How do you make the Barrett so durable that you can guaran- 
tee it for five years?” 


~ 


‘“‘How can so light and portable a machine—one weighing but 14 
pounds—do such varied and aecurate calculations?”’ 
When he has replied to these questions, you will undoubtedly request him to set 


Barrett to your office on trial. Or, if you wish to see one of these splendid machines 
simply write us and tell us so—it will place you under no obligation to us whatever. 


’ 


Write for our new book ‘‘Condensed Efficiency’ 





SALESMEN: We need a few additional competent representatives to answer the ab 
. 


questions to business men. We have several choice territories open ju 
at this moment. If you are an active, reputable salesman looking for an income limited only 
by your own ability, write us fully about yourself. This is a big proposition for big 1 
Your letter will be regarded strictly ‘‘confidential.’’ Address, General Sales Manager, 


Barrett Adding Machine Company 


Bulletin Bldg. Dept. B Philadelphia, Pa. 
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PUBLISHED MONTHLY BY THE OFFICE APPLIANCE COMPANY, 417 SOUTH DE ARBORN STREET, CHICAGO, ILLINOIS 
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The ownership of Office Appliances is vested solely in the officers of the company. No person, firm or corporation, either directly or indirectly connected with the 
business it represents, has any share in its ownership or voice in shaping its policy which has in view at all times the best interests of the field it serves. It aims to 
discuss all subjects fairl ;, and to furnish its readers reliable information concerning the progress and devclopment cf the office appliance industry. It will answer any 


questions concerning the business to the best of its ability, and it asks ils readers in all f sof the world to aid it with inquiries and suggestions, to which it will give 


prompt and earnest consideration. 
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Appreciation. 


OR the kindly thoughts and the expressions of good will that 
have come to us from near and far, we thank you, O! 


From the fleeting hours so potential for your own 


friends 
affairs 


you snatched some minutes to wish us well 


with design and colo1 


Before us le the letters and cards, ornate 
which symbolize the season, and which conveyed the sentiments 
that refreshed the consciousness of our pleasant obligations to you 


You have added to our joy and inspired us to strive to be more 


worthy of the friendship you have bestowed upon us 


] 


let us not permit the color and design of this anniver 


Friends, 
sary to depart from us with the waning of the season, but let us 
make it tint and shape our lives through all the days of the year 

Whether the shepherds, who tended their flocks on the hills of 
Bethlehem of Judea two thousand years ago, actually heard the 
is highly important that all 


shall 


angelic chorus, is immaterial. But it 


of us, and all of those who come after us, make “Peace on 


earth, good will to men” the dominating factor of our lives 


Outlook for Office Equipment. 


ELDOM or never was there so satisfactory a year in the office 
w appliances field as 1912 has been, and never did we approach 

a more auspicious prospect than that which is opening before 
us now. The greatest feature of the office equipment business so 
far as the machinery part of it is concerned, at least, is the type- 
writer industry, which was never in generally better condition than 
it is today. Word comes from Syracuse, N. Y., which has more 
big typewriter factories than any other town in the world, that 
1912 was the biggest year in the history of this branch of indus- 
try; that the typewriter factories have been running to their full 
capacity nearly the whole year, and that at times the output has 
not been equal to the demand. Wages paid employes, it is said, 
are higher than ever before, and everyone in Syracuse, who works 
for the typewriter companies, is (or ought to be) in a prosperous 
condition. If anyone is not, it is through no fault of the wages 
paid him. 

What is true of Syracuse seems to hold good at factories located 
in other cities, for we hear every once in a while of record orders 
and of factory additions and improvements at New York, Hart- 
Harrisburg, Groton, Ilion, Stamford, Woodstock, Grand 
Every factory is busy 


ford, 


Rapids—wherever typewriters are made. 


HOBART W. MARTIN, Associate Editor 


JANUARY, 1913 


cca 


A\TIONERY AND SUPPLIES OF EVERY NATURE FOR THE MODERN BUSINESS-OFFICE 


‘-URCHASING AGENTS or BUSINESS CONCERNS 








W. HERBERT BLAKE, Staff Writer 





NUMBER 2 


OINT OF VIR 


and all seem to be looking forward to a better year than ever in 
1913, and to be preparing to fill bigger orders. 


I 


[he demand for adding machines, duplicating machines, mailing 
machinery, office furniture, and all of the devices which go to 
Part 


make up the machinery of the modern office, is increasing. 
of this increase is due to sheer pressure of need. Business has so 
much more work to do it must have more machines with which 
And part of the demand, too, must be credited to the 
educational influence of the office equipment salesmen and to the 
hines themselves which do practically everything 


wondertul macl 


but think 
Man as a thinking animal—choosing to regard himself as the 


only thinking animal—is having the conclusion irresistibly forced 
upon him that there is something unique and divine in that spark 
of intelligence that differentiates him from the beasts that prey 
upon, and that the mission of that intelligence is 
something higher than the performance of endlessly repeated 
mechanical tasks which can be better done by a machine, hooked 
current that flows from some mighty power 
plant or water fall. It is the immediate business of every office 
equipment salesman in the world to make his prospective cus- 
tomers see this. It is a part of the modern gospel, and it goes 
hand in hand with the older gospel, for by releasing more minds 
from the daily drudgery of mechanical tasks we have more time 
for doing the things. that ought to be done. To do the work better, 
to do it more cheaply, to do it more easily, to do it more quickly 
and to do more of it—these are the texts from which the office 
appliances man preaches those daily sermons whose influence is 


and are preyed 


up to the electri 


revolutionizing the world of work. 
More power to his eloquence in 1913! 





A Look Ahead. 

ROBABLY the people of the United States never faced busi- 
Pp ness prospects which gave better cause for confidence than 

in this year of 1913. To be sure, we shall have a President 
and a Congress of different political faith than that which has 
guided the law-making power of the country for some years, but 
we believe that the day is past in this country when business will 
go wrong in the face of a good crop because one or the other of 
the dominant political partiés happens to be in power. 

The year 1912 was so remarkable for the abundance and variety 
of soil products that we have not even yet heard the whole story, 
for it is said, upon what seems to be good authority, that a com- 
paratively small portion of the 1912 crop has yet been moved; 
that the farmers have spent comparatively little thus far, and that 
they have paid cash for most of what they have bought. If these 
things be true, then there are tremendous reserves left for 1913 to 
draw upon, assuring a continuance of prosperous times until the 
new crops shall have given their annual assurance that the bounties 
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of nature have not failed. We cannot reasonably expect to have 
crops as large this year as in 1912, but there is no reason whatever 
to look for a shortage, for the profits from agriculture have en- 
couraged an increased acreage, which, with even average condi- 
tions, should continue the assurance of good returns. 

The grain crops of the United States last year beat the record 
of the previous year by over one billion, two hundred millions of 
bushels, and in the face of that prices continue to hold a high 
level. There is a big demand from abroad, while domestic require- 
ments are constantly increasing. 

The activity of the iron and steel industry reflects a tremendous 
demand and indicates that business in 1913 will be better than in 
1912. It is said that most of the mills are filled to capacity with 
orders for twelve and even fourteen months ahead 

In the other manufacturing industries conditions are equally 
Makers of harvesting machinery are running to the capacity 
Those industries which depend upon other indus- 
so many orders they are 


rood. 
of their mills. 
tries for their output are said to have 
at their wits end to fill them. 

Foreign business is growing, and the gradual dawning of a de- 
sire for an appreciation of a thriving export business is one of 
the encouraging signs of the times. It is said that the prospect 
of the early opening of the Panama Canal has stimulated manu- 
facturers who have realized the desirability of increased foreign 
business. 

We have seen no better advice for this year of grace, 1913, than 
that of B. L. Winchell, president of the ’Frisco Railway System, 
in a recent issue of the Chicago Tribune. Mr. Winchell said: 

“If there is any good reason why the coming year should not 
be a good year for the people of this nation I do not know of it. 
How well we shall use the good things that have been given to 
us will depend on our attitude toward one another. 

“If we can ‘iron out’ misunderstandings. before they become 
grievances; if we can come to look at the other side of a business 
difficulty before deciding that the side exposed to us is the only 
one; if we can avoid ‘grandstand’ efforts to attract attention and 
can learn that there is no real profit in magnifying or overstating 
business troubles, we can much more nearly approach real co-op- 
know to be necessary and believe is 


eration which many of us 


coming fast.” 


John P. Morgan—Humorist. 

R. MORGAN of Earth, not content with the 
: of banking, railroading, mining, manufacturing, 
= tion, art and science, has invaded the field of humor and 

broken a lance where Nye and Twain once wielded keen blades 
By commendable industry and the thrifty habit of saving the 
string and the wrapping paper, Mr. Morgan of Earth with some 
associates, has got under his control, in one form or another, the 
tidy little sum of twenty-two and a half billion dollars or there- 
(A dollar one way or t’other is immaterial.) 
this is not all represented in bank notes and _ silver, 
away in the tea canister on the bureau in the spare room, but there 
save the annoyance 


limitations 
naviga- 


abouts. 
stowed 


is doubtless enough ready cash about to 


attendant upon a belated arrival of the week’s laundry. 


Mr. Morgan made his advent as a humorist before the Pujo 
Investigating Committee at Washington a few days ago. “Not 
all the banks in Christendom could control the money of the 
country,” said Mr. Morgan. Of course not—have not you, kind 


reader, and many of us, a part of the money of the country in our 
own jeans this very minute? And could a “Money Trust” put its 
hands in our pants pocket? Certainly not 

“Do you own much of the stock of the National City Bank, Mr 
Morgan?” asked Attorney Untermeyer of the big man of American 
finance 

“Oh, no,” replied Mr 
of his eyes, “only a small amount.” 

“Ah-h-h!” breathed the lawyer, the aspirate sliding tunefully up 


Morgan, with the suspicion of a twinkle 


the chromatic scale. “About how much stock,” he purred, “do 
you own in that bank, Mr. Morgan?” 
“Only about a million dollars, I believe.”’ solemnly replied the 


financier Then ensued laughter in which Mr. Morgan finally 


joined. So said the daily papers 


To be sure 


We trust that this report is true. Everyone admits that in this 
life we all need more fun, 

The financier’s humor is pointed and made appetizing 
fact, previously elucidated, that J. P. Morgan & Co. and four other 
New York banks in which the Morgan interests are prominent, 
control one-fifth of all the estimated wealth of the United States 
Leaving out of consideration the products of agriculture and minor 
real estate holdings by small investors, this control becomes an 
a species of gargantuan humor, the 


by the 


even more stupendous joke 
like of which the world has never seen before. 

Still further to emphasize the feeling of comfortable warmth 
with which the average man must view a situation so pleasantly 
titillating to the senses, we find that these five banking concerns 
have 118 directorates in thirty-four of the principal banks and 
trust companies having total resources of $2,679,000,000 and de- 
posits of other people’s money amounting to $1,983,000,000. Truly 
quite a little chunk of money for a rainy day! 

But wait! When we have caught our breath from excess of 
laughter, we are again assailed by the fact that these five institu- 
tions control thirty directors in ten of the largest insurance com- 
panies of the United States, with total assets of $2,293,000,000. 
And, piling Ossa upon Pelion, we continue to 
writhe with mirth, that the same combination 
in thirty-two transportation systems whose capitalization is $11,- 
784,000,000, and a mileage of 150,200; it has sixty-three directors 
in twenty-four producing and trading corporations with a total 
capitalization of $3,339,000,000, and twenty-five directors in twelve 
public utility corporations capitalized at $2,150,000,000, making a 
total controlled by five institutions of 241 directors in 112 of the 
greatest corporations of the country with aggregate resources of 
capital amounting to $22,245,000,000 

The facile ease and untrammeled liberty with which a railroad, 
for instance, or other corporation hitched to the big five may sell 


discover, as we 


has 105 directors 


its securities is illustrated in the following dialogue: 


Mr. Untermeyer: “Don't you think that the inter 
state corporations should be entirely free to sell their 
securities in the open market and not be tied up to 


one firm no matter how just its methods?” 

Mr. Morgan: ‘No, not necessarily.”’ 

With regard to the Southern railway 
financier said he could see no objection to directors ap- 
pointed by himself as members of a voting trust enter- 
mg into a fiscal agreement with his own firm 

Mr. Untermeyer asked if Mr. Morgan did not think 
securities of interstate corporations should be sold in 
open competition as are United States bonds. 

“I do not,’’ said Mr. Morgan. He said there is plenty 
of competition for railroad securities. 

Mr. Untermeyer asked where there could be competi 
tion between the New Haven road and Morgan & Co 
in the sale of New Haven securities. 


Situation the 


them than 


“They may want a great deal more for 

we think they are worth,” said Mr. Morgan. 
Yea, verily, and again verily! Competition? Why sure! There 
is always competition—between the buyer and the seller. What 


more could one wish. The seller competes for as big a price as 
he can get the buyer to give, and the buyer competes for as little 
as the other fellow will take, and when the buyer enjoys a lead 
pipe cinch so that the seller can’t sell anywhere else he can cut 
just as wide a swath in competition as he pleases—he has it all 
The Morganesque humor would crack the face of 
and Ptolemy do pinwheels of 


to himself! 
Thotmes II nake the 
glee. Competition! You bet! 
Detection by elimination is a system immortalized by the revered 
Sherlock Holmes, but it left to America’s greatest 
financier to accomplish appointment by elimination. Witness the 


shade of 


has been 


following: 


Mr. Untermeyer: board 


“Didn't you name the entire 


of directors of the United States Steel Corporation?’’ 
Mr. Morgan: “I think I passed on it.” 
Mr. Untermeyer: “But didn’t you hand out a slip 


containing the names‘ 
Mr. Morgan: “If passing on the 
am quite willing to responsibility.”’ 
Mr. Untermeyer: “But who should go 
on and who stay off?’ 


board is ‘naming’ I 
assume all 


didn’t you say 


Mr. Morgan: “I possibly did the latter.’ 
At this point the crowd laughed. Later on the financier naively 
stated that the finance committee of the United States Steel Cor- 


poration selected the banks where its funds were deposited and 
that the selection of J. P. Morgan & Co. was sort of ex-officio, 
because J. P. Morgan & Co. then had the whole company and its 
funds naturally came to them. 

“You are opposed to competition?” asked Attorney Untermeyer 
later on 

“No,” replied Mr. Morgan, “but I would rather have combination 
than competition. I like a little competition, but I like combination 
better.” The financier did not attempt to define how little com- 
petition he liked in his combination cocktail, perhaps because, with 
a mind attuned to billions, t'would be hard indeed 

“to sever and divide 
\ hair ‘twixt north and northwest side.” 

Mr. Morgan’s solemn statement of his belief that no man or 
set of men could ever control money is cheering. Hope that once 
burned with a faint and trembling ray, springs anew into incan- 
descence. We had thought of promoting a railroad somewhere 
or other, or opening up a promising coal field or two, or mayhap, 
with a team of mules and a box of chuck hunting through the 
hills of Wyoming for indications of another petroleum reservoir. 
We have been deterred, however, by the strangling thought that 
perhaps the First National Bank of Lander or the Citizens’ Bank 
of Freeport—if there is such an institution—might hesitate to pass 
out the fifteen or twenty million dollars necessary to finance the 
projects which have been passing through our mind. We had 
even suspected that these banks might have to scratch around 
some to raise the cash we wanted, even making it necessary for 
us to take our lamb’s wool to the master shearers in New York, 
thereby giving up not only our wool but our hide as well, to trip 
gaily back to our cherished project as third assistant superin- 
tendent of the pump house. We are now reassured, because, for- 
sooth, there is no such thing as control of money. The Big Five 
have only a fifth of all the capital there is; the rest of us may 
raise the real mazuma on the other four-fifths any way we blankety 
blank please—if we can! We can go right out anywhere and get 
our cash and tell Mr. Morgan and his associates the precise ter- 
minus at which they alight. Yes, suh! 

A Billion Dollars. 
OMETIMES we like to think how it would seem to have the 
income from that inconceivable sum—a billion dollars. Do 
billionaires sleep in silver beds with gold spangles on their 
silken pajamas? Do they take their morning baths in tubs of 
Parian marble to the accompaniment of orchestral music with the 





warm water purified by rays of ultra violet? 

At the waving of their magic wands—the purse—do life’s little 
irritations scamper from them and do pain and sorrow slink away 
abashed? Do joy and peace and pleasure come trouping at the 
pull of the silken bell cord and, at the raising of the hand which 
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stilled the clamor in the board room, doth old Death draw the 
rein of his pale horse? 

Nay—Nathan—not so, my child. 

The billionaire is the absurdity of the age in which we live. He 
is the Cardiff giant of our times. His principal claim to our atten- 
tion is that he has a billion dollars. 

A billion dollars!!! 

What rot. He cannot spend them, neither see them, hold them 
nor count them. Nay! nor comprehend them. Through owner- 
ship of them and the power which attends them—power over his 
fellows, or the fruits of their labors, an absurd possession repre- 
senting the epitome of selfishness—there may come to him the 
foolish sense of satisfaction—in being a billionaire. 

\ billionaire! 

At a touch of his office buzzer there come trooping before his 
august presence doctors, lawyers, merchants, chiefs (retainers, who 
wear the livery of his purse and read their destiny in his changing 
countenance); men who might have won the blessings of their 
fellows. Ah, me! 

“Well had the boding tremblers learn’d to trace 
The day’s disaster in his morning face; 

Full well they laughed with counterfeited glee 

At all his jokes, for many a joke had he; 

Full well the busy whisper, circling ’round, 
Convey'd the dismal tidings when he frowned.” 

A billion dollars! ° 

What shall he do with it? 

There are no saddle bags in the trappings of the white horse. 

Shall he find food for vanity in giving chunks of millions to 
educational institutions for the sons and daughters of those who 
can afford to attend them; or in the purchase of books for those 
who can buy their own; or in the collection of treasure for pres- 
entation to the view of the favored ones of fortune? Shall there 
be unction to his soul in the thought that when he passes on, he 
shall have the esteem of posterity—while missing the love of his 
generation? Or shall he leave after all only—a billion of dollars. 

Bless us! What shall he do with it; this creature greater than 
its creator? 

Ah, friends in “the choir invisible of those immortal dead who 
live again in lives made better by their presence.” Tell us—what 
shall he do with it? 

No doubt the billionaire has his place in the eternal cosmos if 
only to show us the futility of such vast accumulations and the 
danger of their concentration in the hands of one man or one 
small group of men. True, as has been said, if a man abuse his 
power he will lose it; but not all fabulously rich men are deep 
thinkers; not all have moral convictions; and may not some, in 
the abuse of power preceding its inevitable loss, bring down upon 
us a reaction that will work evil before it can work good? 


> 
OV ——————— 





a ee 





and wealthy. 


his impedimenta 


A lot of men say prayers when 
they are up against it—and pat- 
ronize God when they are well 


Ike Millikan says he notices, that when a 
rich man gets old he tries to enlarge the 
eye of the needle by giving away alittle of 


A Hoosier. 


























THEORETICAL SALESMANSHIP 





ARTICLE V.—THE NECESSITY OF EDUCATION AS A MEANS FOR ACQUIRING SPECIFIC 
KNOWLEDGE AND UsING IT To CoNnvinceE.—By O. H. CHAMBERLAIN, JR., Dis- 


TRICT SALES MANAGER, 


AMERICAN MULTIGRAPH SALES COMPANY, 


CHICAGO 





One of the District Managers of the International Correspond- 
ence Schools was visiting the local agent of a middle west city of 
50,000 population 
“that a great. many of 


“I notice,” he remarked to his agent, 


your applications are from men who live in other cities. How 
about it?” 

“Oh,” laughed the other, “I sell the salesmen.” 

“Salesmen?” 

“Yes, I have made several hundred dollars this last year in the 
good fellow with the clerks at the 


find traveling 


two hotels. I am a pretty 
hotels and they help me. | 
education to than any other class.” 

“In the first place,” he continued 
In the second place, they have time for stud¥—in fact, 
when away from home. In 


salesmen easier to sell 


“salesmen are very ambitious. 
they wel 
come a better way to pass their time 
the third place, all lines of business are demanding better sales 


men.” 


Socrates said, “If I had my say I would set all young folks at 
work and send the old ones to school.” 

Fra Elbertus thinks that what Socrates meant 
you have battled a bit with actual life and begun to feel your need 
for education, you are, for the first time, ready to take advantage 


was that after 


of your. opportunities and learn 

He adds, “The best educated men are 
development out of their daily work, or at the same time they are 
doing the work. It takes work to get an education; it takes work 


and it takes work to keep it.” 


those who get their brain 


to use it. 
The biggest factor in the growth of the National Cash Register 
Company is its school 
The reason its students are successful is because they are men 
their 


who have battled with actual life and realize the value of 


opportunity to learn 

The amount of effort which many lines of business are putting 
forth to improve the quality of the minds of their employes would 
surprise the average man who has not investigated the subject 

Someone has prophesied that some day there will be no line 
of industry without its school and no school without a productive 
industry 

For the mind to work from the general to the particular, from 
the abstract to the concrete, requires both a school and a craft 

Those salesmen who have become students make good progress 
both as salesmen and as students 

The hundred pointers in any line differ from the mediocre sales- 
men only from the chin up 

* « * 

The word educate is derived from the word educere, which lit- 
erally means to draw out 

To educate is to draw out or develop native power 

If that power is expended in wrong directions we have mis- 
takes, inefficiency, sin and crime 

If it be wisely expended it is expressed in useful acts, effi- 
ciency and helpfulness 

In both cases the power is the same 
is different. The true purpose of real education, therefore, is to 
train power to flow through right channels. 


only the expression of it 


* af * 


The true test of all education is to develop one’s powers 
Any form of education which does not do this is a failure 


The newer education is casting aside non-essentials 


A great many people realize that much which has passed for 
education was mere ornamentation. 

For instance the old fashioned girl’s education did not fit her 
for useful pursuits; she was taught deportment, French, etc. 

The first school which had a course in Domestic Science and a 
Gymnasium was a great advance 


For these are part of the true education of a woman as they 

develop natural power. 
‘ * * 

Of course there are many educated fools 

There are also many uneducated, but efficient men. 

That is, they are uneducated in the sense that they never went 
to school much 

\ll efficient men have acquired education to the same degree 


that they are efficient. 


lhe fundamental sciences are theirs. 
. * * 
Education in mathematics is an absolute necessity in every 


line 
Through it every trade and profession exists 
man needs it in his work for others or 


whether it be production, trans 


Every for himself 
It is the 


portation or distribution 


basis of commerce, 


Yet, many men have been not quite, but nearly, successes in 
their particular lines because of faulty education in mathematics 

Mathematics in some form enters into every sale 

Every salesman needs it as a basis for acquiring specific knowl- 
edge, and in using that knowledge to convince. 

‘ ' * 

Language is the foundation of all human intercourse 

All knowledge is acquired in terms of one’s language 

It is the medium through which all sales are made, whether 


word of mouth selling, or the printed word. 
A salesman whose education in English is defective is fearfully 


handicapped 


We have repeatedly emphasized in these articles that all selling 
was teaching 

Obviously all teachers must also be students 

There can be no argument on the need of English in both 


studying and teaching 
Many salesmen could greatly increase their efficiency by the 


study of English. 


* + * 


mechanics enter into every field of com- 


The 
merce 
Machinery is one of the greatest of the revolutionary influences 


principles of 


in the industrial world. 

An education in mechanics is indispensable in a great many 
lines 

It is helpful in all. 

This is a mechanical age 

Machines are the milestones of the progress of the race 

With them man has conquered matter, for they are the material 
expression of his mental progress 

With machinery he has forever pushed back the dread spectre 
of famine, has wiped out space and distance, has given himself 
the wings of the eagle, made the desert to bloom and darkness to 
become light 

A salesman who has an education along mechanical lines can 
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sell tical men r they know that he knows what he is talking ild have also been told that he never ceased study. 
abs When his day’s work was over he went to a night school in 

Familiarity with mechanics enables him to study new lines of Dayt 
yuSsINES \s a salesman upon the road he was always studying. 

é les him to grasp and solve new problems. Contrary to the opinions of some people a vast majority of the 
* * ’ business success today are educated men. 

W he he Savior was asked by His hungry disciples for food While there are some awful failures walking our city streets 
He em to let down their nets, and behold the nets came up Who have a college diploma tucked away somewhere, they are 
fille what they are in spite of and not because of their education. 

, eans education are all around each member of the With the free libraries, correspondence schools, and many 
hun on family other forms of educational extension, no one can plead his inability 

\ am Lincoln secured the foundation of his legal educa to secure a liberal education. 

' ym a copy Blackstone’s Commentaries which he found in Probably what causes Carnegie to give away so many libraries 

om off harvel is the recollection of how he, a poor immigrant, made an educated 
he barrel was one he had purchased for fifty cents from an man of himself by taking advantage of the public library. 

immigrant who stopped at the village of Sangamon, IIl., where * * * 

Lincs vas clerking in a store. Born salesmen are resourceful chaps. 

When still younger he had walked six miles through the woods The old time drummer, of blessed memory, was a chap of 
af ard day’s work splitting rails, to borrow the first text finite resource 
bool grammar he ever read. His successors need all of the qualities which he found 

Phe rly education he had acquired so painfully enabled hit necessary 

e meaning of Blackstone They need some additional ones which he got along without. 
’ . . lor business is becoming more and more a battle of trained 
one he world’s oreate S tists, was the son o nds 
th, an it the age of thirteen was apprenticed t [The prizes go to the strong and wise. 
n London [he complex problems of business require an ability to con- 
\ he which Faraday helpe« vas the entrate, to study and solve particular problems, and, above all, 
( the Encyclopedia Britannic: e ability to acquire and intelligently use specific knowledge. 
| y laid foundation for his future greatness by read The great Chancellor Francis Bacon said: 
ks at night which he had bound in the day \fan, the Servant and Interpreter of Nature, can do and under- 
stand as much as he has observed concerning the order of nature 
he teachers who greatly influenced the te these in outward things or in the mind: more he can neither know or do. 
fugh Chalmers Human science and human power coincide, because ignorance 

N iny look upon Mr. Chalmers graduate of the se deprives us of the effect. 

( Br Tacks, who never received much “book For nature is not conquered except by obedience; and what we 
le 1 discover as a cause by contemplation, becomes a rule in operation. 
ry w he left school when a lad to go ti rk for Man can nself do nothing else than move natural bodies to 

( il Cash Register Company has been often tdld each other's; nature working within accomplishes the rest.” 








q The receipt for perpetual ignorance is: 
with your knowledge. 





satisfied with your opinions and content 


Be 
Elbert Hubbard. 
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ARTICLE III, PART 1. 


GETTING AT THE SOURCE OF DEMAND.- 


-By GEo. B. SPENCER* 





7 


HE source of demand is the user of 
the goods. People who use up what 
you make—so that it 

placed with more—are the ones who keep 

demand continuous. You may solicit only 
the trade of jobbers. In that case the users 
of your goods are four steps away from 
you. The first step is the jobber and the 
other three the jobbers’ 
men, the retail dealer and the clerks of the 


must be re 


steps are sales- 
retail dealer. 

If you sell direct to retail 
users of your goods are still two 
away from you. These two steps are first 
the retail dealer, and second, his clerks. 

Naturally, the closer to users of your 
goods you get—the more they. know about 
your goods and you as maker of the goods 
—the more certain will be continuity of de- 
mand for your particular make. 

This is because if jobbers know all about 
your goods, and all about you as a maker 
of your goods, but you are unknown to 
the jobbers’ salesmen, the retailer, the re- 
tail clerks and the user, the loss of a cus- 
tomer is a big item to you. It means the 
loss of a jobber’s account. 

If jobbers and their salesmen, and retail- 
ers and their salesmen, know all about your 
goods, and still the users are ignorant of 
your make and you as the maker, the loss 
of a retail account is a considerable matter 
It means to considerable 
business. 

On the other hand, if users of your goods 
know all about your goods, and about you 
as their maker, the risk of loss is reduced to 
the smallest business unit. In other words, 
if you lose the trade of a single user the 
loss is, comparatively, the smallest known. 
It is likely such a loss would be offset by 
the gaining of another user’s patronage 
and loyalty. 

Therefore, having users of your goods 
(who are the source of demand for them) 
acquainted with your line, and with you as 
the maker of that line, is like insuring the 
most vital part of your business. 

You wouldn’t think of 
buildings, equipment and material in pro- 
cess to remain uncovered by fire insurance 
for a single night, would you? 

You wouldn’t be able to sleep if your fac- 
tory was without protection of a fire insur- 
ance policy; and you probably carry sev- 
eral other kinds of insurance to protect 
yourself from possible loss. 

When you add to your buildings, equip- 
ment or stock, almost your first thought is 
added protection for your prop- 


dealers the 
steps 


you the loss of 


allowing your 


insurance- 
erty. 
And yet not one of these items of your 


Note—This 1s the first part of a third in 
the series of articles Mr. Spencer is writing 
for Office Appliances on “Problems of Ds- 


tribution.” Every one of these articles deals 
with a situation which is now pussling a great 
different lines. Mr 
authority upon such matters, 
is that of solving busi- 


problems in an 


many manufacturers of 
Spencer ts an 
because his business 


ness building advisory ca 
pac ly 
(Copyright by the Author.*) 


buildings or equipment or your material 
on hand is of great value without orders for 


your finished goods to insure business and 


profit. 

Without orders, with business stopped 
and your factory shut down, the buildings, 
equipment and materials on hand would 


sell for but a small fraction of their cost. 
Isn't this the case with all factories? 
What you are in business for—what all 
your efforts are made for—is profit. 
Yet this, the most important part of your 
business, goes uninsured unless 
your goods have knowledge of them and of 


users of 


you as their maker. 

Users’ knowledge of your line ahd you 
as the maker is the only insurance of busi- 
ness, the only insurance of profit. 

Without such insurance, what protection 
What certainty of continued 
assurance of the future? 


have you? 
business? What 

Such insurance protects that which makes 
your buildings, equipment and material in 
process worth 100 per cent of their cost 
Without such protection they are worth lit- 
tle more than junk prices. 

Such insurance reduces your risk of loss 
to the smallest possible unit—that of the 
trade of a single user. 

No matter how you 
through jobbers and retailers 
important that users of 


distribute, whether 
or retailers 
alone, it is most 
your goods should know their quality, its 
identification mark, and you—its backer. 
The information your 
goods them the 
your insurance 


more users of 


have about stronger will 


be your protection against 
loss of business. 

Such protection reduces your risk of loss 
to the smallest possible minimum. 

Users are the source of demand—the 
source from which your business comes. 

People who use up your goods so they 
will need to be replaced with new keep your 
business alive and make it profitable 


important they 


Therefore, it is most 
should know all about you. 


must not be 
Appliances 


articles are copyrighted and 
without the permission of Office 


*These 
reprinted 


and George B. Spencer. 


Users’ knowledge of your wares means 


continuous demand 
you 


established trade 


This is why should strive to reach 


the source of demand—people who use yout 
goods—with information of your goods, as 
your goods, and of you as their make1 


Surely you are not ashamed of your 
goods, 

Surely you are proud of their quality 

Then why hesitate to make it known? 
Why hesitate to show you are not ashamed 
Why hesitate to show your price? It is 
honest pride, isn’t it? Your goods are hon 
estly made, are they You have a 


1 Tf te? 


right to be proud of them, have you 


not? 


Then you owe it to the goods—you owe 
to your business—and you owe it to y 
self to make known the quality of your 
goods to the people who use such goods 
and want to know their quality, or wh: 
may use some other better known brand 
Acquaint yourself with the source of de 
mand. 
It is the people who use your goods 
Make them acquainted with you 
Few about this along 
exactly the same lines. ‘his is 
possible by varying conditions. 
listen to what 
dangerous. 


manufacturers go 


made in 
In seeking 
cann 

Liste n 


advice, do not you 
understand. That is 
only to advice that shows a practical know]- 
edge of your needs, of your line, of trade 
conditions, and of the demand 
Listen only to those who talk in terms you 
understand. All 
Shun them 


source of 
others are to be avoided 


SOUTHERN HOUSE INCREASES 
CAPITAL. 

\t the special meeting of the stockholders 
of Roberts & Son, the big Alabama print- 
ing, lithographing, engraving and stationery 
hause of Birmingham, held the latter part 
of December, the stockholders unanimously 
adopted the recommendation of the Board 
of Directors increasing the capital stock of 
the company from $50,000.00 to $100,000.00 
The increase is effective January 1. 

Roberts & Son is one of the oldest con- 
cerns in the South, having been establishe: 
in business in Birmingham in 1872, the year 
3irmingham was incorporated, and has con- 
stantly grown until it is now the largest 
establishment of the kind in the state 
Alabama 

Their entire plant 
stroyed by fire the latter part of 1911, but 
and in their new 


was practically de- 
they promptly rebuilt 
building they occupy five floors, 50x140 fee 
containing all modern 


t 


and have a plant 


equipment 
In addition to 


® tase 


printing, ruling and 


ing, Roberts & Son have the only litho 
plant in Birmingham, the largest 
and embossing department, as 
well as a very handsome stationery store. 
The additional capital will be used to add 
additional salesmen and extend their busi- 
ness, which is now growing at a rapid rate. 
The stockholders of the company 
twenty of the leading business 
and the officers of the 
Robert W. Ewing, 
Massey, vice-presi- 


nhing 


graphing 


engraving 


com- 
prise about 
men of Birmingham 
company are as follows 


Richard W 


president; 


dent; Jas. G. Smith, secretary and treasurer; 
G. F. Thum, superintendent; R. T. Ander- 
son, city sales manager; W. B. Dickerson, 
E. M. Tutwiler, Hill Ferguson and Richard 
V. Evans, directors 


WANTS AMERICAN MACHINES AND 
SUPPLIES. 

F. William Jacob, Ronda S. Pedro 3, 
Barcelona, Spain, the general 
representative in Spain for the “Stower- 
typewriter and for several other 
articles of office utility, desires to corres- 
me good house in the United 
such 


Apartado 377, 
Record” 


pond with sé 
States with a view to representing 
typewriter parts and rebuilt type- 
also wishes to represent some 


house in 
writers. He 
first-class ribbon and carbon paper house 

Mr. Jacob desires to make a stock on de- 
posit arrangement, and believes he can sat- 
isfy responsible correspondents of his own 
reliability and standing by ample bank and 
other references. 


A WRONG IMPRESSION. 
Yctober number of Office Appli- 
appeared a description of the 
machine used by printers. 
Evidently, the use of the machine exclu- 
sively for printers was not brought out in 
since many of our readers have 
Auto-Press Company for 


T 


ry 
in the 


ances there 


Auto-Press, a 


the article, 
written to the 
prices and terms. 


The Auto-Press is not an office device, 
but a printing press which costs about 
$1,750 

Office Appliances regrets that, through 


carelessness or for some equally inexcusa- 
ble unknown these facts 
rated in the original article. 


reason, were not 


incorp 


Blind Stenographer Amazes Paris. 
Paris stenographers and typewriters have 
reat interest this month the 
Stenophile 


watched with 


IQ 


nonstrations on the 


Bivort being given 


M. Germain Lejeune, a blind stenographer, 
wl perates this remarkable stenographi 
machit ( 2 to 5 p. m., as well as the 
Under 1 typewriter, in which he 

é lly ficient The exhibition, which 
revealed very interestingly the possibilities 
of the Stenophile-Bivort for the use of the 
blind, was held under the auspices of the 
Brail School at St. Mande (Seine) and 
was closely followed by experts who are 
watching the progress of this new French 


machine with interest. 


OFFICE APPLIANCES 


43 





MAN OF VERSATILE ACHIEVEMENTS 





at Concours Lepine by . 


COLLEGE MAN, STENOGRAPHER, LAWYER, 


AND 
HAS 


° INVENTOR 
IRELAND 


MANUFACTURER, W. S. 
MADE 


Goop IN ALL 





7 ERY few men who still remain in the 
/ sunny paths of youth can point to a 
record equal to that of Ward Stone 
Ireland, the inventor of the Stenotype and 
Stenotype 
He is 
not yet thirty years old and he is the picture 
of health 
efficiency, yet he has already accomplished 
work than 
gifted attainments, achieve in a span of fifty 


the president of the Universal 


Company of Owensboro, Kentucky 
and intellectual 


and physical 


more real most men, even of 
years 

Mr. Ireland was 
Atlantic City, N. J., 
field S. Ireland, was in business as a build- 


ing contractor. 


born July 14, 


where his father, Win- 


1883, at 


On reaching school age he 


showed remarkable aptitude and passed 
rapidly through the grammar and high 
schools, entering Western Maryland Col- 
lege at the age of sixteen. In the mean- 


time he had made a shorthand 
and typewriting during his evenings. At 
nineteen young Ireland from 
college and at once headed for Texas, where 
he took up court reporting, reading law on 


study of 


graduated 


the side. It is characteristic of the man 
that whatever he is doing well, he is always 
at work at something else in his spare time 
He had already acquired proficiency in for- 
eign languages, and his work on the Mex- 
ican border gave him a thorough and pro- 
ficient knowledge of Spanish 

In the meantime he devised an improved 
method of shorthand writing and put it to 
a practical test in his regular work. It was 
on the fundamental principles of his system 
f shorthand that he afterwards perfected 
the system of Stenotypy. During his third 
idea of 


and worked 


year in college he conceived the 
writing all the letters at once, 
for six years perfecting a keyboard which 
would consist of letters arranged in such 
sequence as to write a word at a stroke 

In August, 1907, he 


Myrtle Mae Farmer, a Texas girl, and early 


was married to Miss 


thé next year went to Panama as an official 
reporter and translator, during which time 
he was working out the adaptability of his 
keyboard to the Spanish tongue 


Returning to Dallas, Texas, in August 


that year he became connected with the 
Cudahy Packing Company as assistant gen- 
eral agent of the Southwestern territory 


He immediately fitted up a small shop in a 


rear room of his residence where he spent 
every night in building a 


ymbine his keyboard 


a large part of 


machine that would c 


for writing a word at a stroke with a 


mechanical device for executing 


In the summer of 1909 the first Stenotype 
was completed, and from that day to this 
the keyboard has remained unchanged. It 
was on this first crude model that Mr. Ire 
land demonstrated to his own satisfaction 


the efficiency of his invention. Capital 
being required to perfect the Stenotype 
mechanism, the inventor made known his 
ideas to R. M. Bowen, general agent of the 
Southwestern office of the Cudahy Packing 
Company, and Mr. Ireland’s employer. Mr. 
Bowen was impressed with the possibilities 
of the new machine, immediately became 
associated with Mr. Ireland and took steps: 
toward financing a company to develop the 
Stenotype and secure the patents, carrying 
on this part of the work, while Mr. Ireland 
spent his time with the mechanical end, the 
two together working out the unique and 
original selling policies that have since 
demonstrated their practicability. 

A company with the capital of $50,000 was 
organized, and Mr. Ireland severed his con- 
nection with the Cudahy Packing Company, 
devoting all his time to perfecting his in- 
vention. The time not yet being ripe for 
making applications for patents, it was con- 
sidered necessary for Mr. Ireland to carry 
on the mechanical development without 
calling in any outside help. This task, as it 
was approached by Mr. Ireland, was all the 
more difficult and exacting on account of 
his mechanical inexperience. However, he 
undertook the work, calling in only his 
father and brother to assist him in building 
the parts of the experimental models as he 
designed them. For months and months he 
spent his days and many nights in the little 
shop that had been built adjoining his resi- 
dence working out the details of the Steno- 
type machine. 

In March, 1910, patents covering every 
detail of the machine and keyboard were 
applied for. These were allowed in August 
and issued in the following January. Thea 
five complete models of the present Steno- 
type were built and the Universal Stenotype 
Company, with a capital stock of $1,500,000, 
was successfully promoted. 

Mr. Ireland is now president of the 
Universal Stenotype Company, ° R. M. 
Bowen is vice-president, and J. M. Bowen, 
treasurer. 





FOREIGN NOVELTIES. 

The Roneophone, manufactured by Pathe 
Freres, Paris, France, is a dictating ma- 
chine, using flat disks instead of cylinders, 
both sides being available for dictating pur- 
poses. 

The Stenophone, invented by Mr. Rich- 
ard Heinzelmann, shown for the first time 
at the Antwerp (Belgium) Business Show, 
is said to permit the dictation of twelve 
pages’ (letter size) dictation on one cylin- 
der. It is claimed that the cylinder can be 
ised over again one hundred times. 






































touches no life can be complete. 


as the years roll on. 








In the articles which follow all but a few of the principal countries of the world are represented. One or 
two articles failed to reach us in time for this issue, much to our regret. Here is a mirror of real conditions 
in this field throughout the world. These articles are by men who know the business thoroughly 
are experienced, traveled, educated, and finally refined by that school of experience without whose finishing 
These articles furnish wonderful and convincing evidence of the brotherhood 


of office equipment men everywhere, and of that broad, sincere spirit of helpfulness whose light grows brighter 


men who 














December 18, 1912 
month throughout the 
your. correspondent 


London, 
ONTH by 
year 
record the 


present 
has had to 
growing prosperity for all branches of Brit- 
ish trade. Month by month the figures of 
what we call our trade returns, which are 
details of export 


steps olf a 


the summaries and our 


and import trade figures, have shown sub- 
corresponding 
the or- 


stantial increases over the 
months of last year. It has taken 
dinary newspapers here a long time to dis- 
cover we are having a boom but just now 
they are full of it and the figures just pub- 
for the eleven months’ trade which 
with November 
For the eleven months of this year 
$3,354,418,820, an 
eleven 

Our 


lished 


ended lesson 


drive the 


home. 
amount to 
corresponding 
$277 181,240. 
exports for the months amount to 
2,229,874,820, an of $151,321,915 


Of course it must be understood that some 


our imports 
over the 


last 


increase 
months of year of 
eleven 


increase 


of these increases are helped by higher 
prices. For example, the foreign buyer of 
English coal is having to pay about 30 cents 
per ton more for it this year than last year, 


but even then we have exported during the 


eleven months 671,840 tons more than last 
year 
The news from every industrial center 


in the country is of a character to support 
Not long since it was feared 
cotton mills in 
According 


these figures. 
that the multiplication of 
Lancashire had been overdone. 
to latest reports, however, every loom for 
which a worker can be found has now been 
put in operation, and with a plentiful sup- 
ply of the raw assured, Lanca- 
shire spinners and weavers are certain of 
a period of unusual prosperity. Practically 
the same thing applies to the Yorkshire 
woolen and worsted industries, which are 
now enjoying greater activity than for a 
long time past, while the Dundee jute trade 
and the Belfast and Nottingham textile in- 
dustries are also in a very flourishing condi- 
tion. Perhaps the most striking indication 
of the general activity in international trade, 


material 


Office Appliances in Great Britain. 


(Exclusive correspondence of ‘Office Appliances 


however, is to be found in the shipping in- 


dustry. Freights have risen to a _ point 
which has not been touched since the earlv 
and the market 


As a natural 


months of the Boer war, 
shows no sign of slackening. 
consequence, the great ship-building indus 
tries are particularly active, and it is report- 
ed from Glasgow that the local trade unions 
have hardly an unemployed man on their 
lists \ record year for Clyde ship-build- 
ing is practically assured, the tonnage under 
750,000 tons, as 


this time last 


construction exceeding 


568,000 tons at year 


against 
Even agriculture, almost the Cinderella of 
English industries, is having a much better 
year than was anticipated owing to the 
high prices that are prevailing for tarmers’ 
produce. With plenty of money being made 
there is plenty to spend and the typewriter 
and office appliance and new stationery 


business is going up, up, up 

With these positive good facts we have 
had months freedom 
from industrial etc., but 
the truce apparently has been too good to 
last. Right on the crest of 
perity and bounding trade we are threaten- 
ed with another great railway tie-up. Be- 
cause a locomotive engine driver who was 
whilst off duty 


also for the last few 


conflicts, strikes, 


present pros- 


convicted of drunkenness 
was reduced in grade by his employers, the 
North Eastern Railway Company 3,000 men 
struck on December 7th in and about his 
district, and the outburst has set men mut- 
tering over the rest of this system and the 
other systems. The officials of the railway 
labor unions are fortunately men of a con- 
servative type. They do not want strikes, 
but they come down flat-footed for peaceful 
conciliation all the time and everywhere. 
Again and again they have had to exert 
all their influence, and some times exceed 
it, in order to hold their members in check 
in one part or another of the country. The 
present strike is absolutely unauthorized by 
the union leaders, but before now we have 


known the union leaders to drag l skel 
ter at the heels of their revolting member 

A widespread railway strike would be a 
tremendous disaster and it is doubtfu 
whether even the record boom in trad 


would be able to survive it. 


Big Business in Office Appliances. 


Type writer and office specialty firms are 
as has already been indicated, doing big 
business with the boom. The direct in- 
fluence of this burst of trade prosperity 
upon commerce generally is far reaching 
The need for speeding up to get things 
through in time is making commercial men 
easy victims to the very proper wiles of the 
traveling salesman. Not only are offices be- 
ing reorganized to cope with the new S1- 
ness and every kind of office aid asked for, 
but fresh office buildings are being hurried- 
ly put up and vacant offices wherever they 


are offered are rapidly snapped up. The dé 
mand for office accommodation is sucl 
fact, that office rents which for the last yeat 


or two have been on the down grade aré 


again rising and of course with every 


om occupied in every new building 


now 
vacant tf 
put up the demand for typewriters and o 
fice specialities increases. 


Looking back over the past year bu 


in the typewriter world, although marked 
by some fluctuations and departures from 
the normal, has been on the whole good 


The Remington has poured out a vast num- 
ber of machines and secured much effective 
The addition of a 
well noticed in the 


publicity Siamese ma- 
press here 


chine was 


and one result of expanding business has 
company's 


been the reconstruction of the 


headquarters here. For a long time past 
the Remington office in Sheffield has been 
suffering from lack of room, and the con 
tinued expanse of business has now com- 


tT 


The new Sheffield ‘office 
is situated at Hall 
offers very much improved facilities f. 


pelled a removal 


Town Chambers, and 
yr the 
transaction of business. 

The Underwood has also featured strong- 


ly during the past year. The resignation 


yf Mr. Herschel Williams and his succes 
sion by Mr. A. L. Claflin has been the prin 
cipal staff change. Mr. Claflin’s first con 

plete th’s business is reported to be a 
recor r the company. 

The Smith Premier people report a very 
good year on top a preceding record 
year remendous efforts have been put 
forth, especially on the Continent of Eu- 
rope. Mr. E. Spen Harrison, the gov- 
erning rr of the company, has travel- 
ed tirelessly all over Europe doing the 
Northern yuntries especially well Mr 
Clark Sammis, the London. manager, mad 
a very successful visit to India. 

Bar-Lock experience has been most satis- 
factory. Valuable business-easing arrange- 
ments have been made at the London head 


mnection with build- 
On Satur- 
twenty-second an- 
was given by W. J. 
the 
Limited, to the Lon 


quarters especially in « 


ing and re-building machines. 


‘ 


day. November 30, the 


nual dinner Richard 


son, governing director of 3ar-Lock 


[Typewriter Company, 


don male staff, being held at the Holborn 
Restaurant. One hundred and five mem 
bers of the staff were present. The dinner 


1 


was followed by a the 


ontributed by the staff 


smoking concert, 


items being 


It must not be supposed because the male 


the staff only were present that 


the ladies would be forgotten; they will be 


the guests of Mr. Richardson at a matinee 


in the early part of the new year at one 
of the London theaters 

Mr. W. J. Richardson, interviewed recent 
ly, said they used the whole of the block, 
and their business was increasing so that 


they we wondering whether they should 
not have to look out for more accommoda- 
tion. That applied both to the office staff 
and mechanical department. The of- 
fice was full that he hardly knew where 


clerical staff alone 


to put the clerks Phe 


at the ndon office had now reached forty 
in 1 The hanical department 
is be C rried is before for the pur 
pose mblir nd building the Bar 
I it pa heir business was 
( They v assembling’ now 
their tory in London just over twice as 
ma ines as ey were doing at this 
e la Another thing was that they 
S their vn rebuilding depart- 
ent great advantage inasmuch as in 
re l they w ld put in new parts to 
replace the old, wl could not be done 
h ] Locl ichines by any outside 
fir ! builders the company did not 
supply t r special parts to outside dealers 
In l epartment alone 
hirty employes Referring 
g l aspects of the typewriter busi 
es Richards said it was true he was 
f the present typewriter men 
Lor adding that he commenced in the 
type er business twenty-nine years ago 
and ed the Bar-Lock typewriter 1n- 
to this country twenty-four years ago. Ask 
ed what he considered the most marked 
featurs typewriter progress during the 
time he had been in the business, Mr. Rich- 
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i ym said one was the contrast twenty 
five years ago and today in regard to t 
e of business men and the publi 
vards the writing machine; then it was a 
ase of persuading a man to buy a type 
writer at all, now it was a question of per 
suading him to change his machine for the 
latest pattern Another very striking thing 
vas the enormous field of employment it 
had opened up to women his was notice 


able and always struck him 


} 


started in the typewriter business the young 
women traveling to the city in the trains 
were very few; now they were coming 
the city every morning almost in the ma 
jority \ great deal of this ntrast in re- 
gard to women among city workers d 
been brought about by the typewriter 
Notable work has been put ut also du! 
ng the past year by the Yost Che int 
duction of the automatic shift was made the 
ypportunity for an increased vigorous cam 


paign and it is not surprising therefore to 


companys headquarters 


had to be 


hear also that the 


here in London have expanded 


From countries as far apart as Russia and 
Spain the Yost has produced inspiring ré 
sults. Yost operators are reported to have 
done great things in the typewriter contests 
held in 1912 in the Spanish capital. The 
late Prime Minister of Spain, Senor Canale 


jas, whose violent death at the hands 

an anarchist recently aroused the sympa- 
hies of all Europe, was a broad-minded 
man of great and varied talents. He not 
only recognized in the typewriter an in- 
strument of great importance in the com- 
mercial world, but did not consider it 
derogatory to operate one personally. In 
a special supplement issued by the Spanish 
Journal “Neuvo Mundo,” amongst the n 

merous photo reproductions illustrating the 
late Prime Minister’s official activities and 


his many public and private interests, is one 


which he is seen seated before the Yost 


achine which he habitually manipulate 
Senor Canalejas was on the most friendly 
terms with the capable head the orgat 
tion which exploits the \ Spait 
as in some measure instrumental in mak 
the writing machine popular in the 
itry he so brilliantly serve 
\ ear rease 1 ] Sit S tne 
4 verdict Here agait ( 
een secured ng e y espe ill 
srehousin ind shipping : 
Monarch was an it 1912. The 
I Ss ] i € I s 
ne | é type VA é é ta ~ 
Ve traveled |] rop¢ 
pa t wel € mon S 
I x<panded ¢ moda 
juired during the year by the se 
The provincial business of this company 
een particularly well developed in tl 
riod under review and several new branch 
iffices opened 
The Royal reports continued progress in 
the home and Continental trade and used 
the introduction of a wide carriage machine 


to secure proper advertisements 


This 


some very 


machine has a carriage of 


sixteen 


. 45 
inches and is adapted for special kinds of 
work requiring a wide sheet of paper. This 
is not the only wide-carriage Royal in use, 
and the London manager, Mr. Rose, says 
that they have a large sale for them. It is 
interesting to notice the different practice 
in respect of insurance work in the United 
States and in this country. In the States. 
he pointed out, they are cutting down their 
stationery to suit the machine, instead of as 
in this country, producing a new wide car- 
riage machine for large sheets of paper for 
such work as the writing of insurance poli- 
cies, etc. The tendency is in America to 
issue much smaller policies than in this 
country. Mr. A. P. Brooks, whose energet- 
ic work on this side is so well known, has 
during the past year been elected a director 
in New York. 

All the other companies have had their 
share of the good things and some entirely 
have been recorded in these 
The Corona Folding Standard 
Typewriter is one of the most enterprising 
of these. General end of the year business 
has been strongly stimulated by a roundup 
of old machine users with a view to getting 
them to exchange for new machines. 

The Empire Typewriter Company fea- 
tured an attractive window display for the 
end of the year in the shape of an Empire 
typewriter rescued from the sea in connec- 
tion with the wreck of the P. & O. liner 
“Delhi,” which, it will be remembered, went 
dramatic fashion last December 
on the coast of Morocco, opposite Gibral- 
tar, with the Duke and Duchess of Fife and 
the on board. A consignment 
of Empire typewriters for Bombay was on 
board and these, later on, formed part of 
the cargo rescued by the salvage operators, 
which was afterwards sold at auction at 
Gibraltar. A purchaser of one of them 
wrote to the manager in London, Mr. Bland, 
asking him what he would allow for the ma- 
chine, which was battered and thickly coat- 
ed with rust. The ribbon is still round the 
spools, but in other respects it is, of course, 
in sharp contrast with the bright new ma- 
chines by its side, and attracts a good deal 
of notice from passersby. 


newcomers 


columns. 


ashore in 


Princesses 


Germany Leads Europe in Office Appliances. 


lt is not surprising that so many of our 
leading typewriter and office specialty men 
are paying ever increasing attention to con- 
tinental trade and especially German. Ger- 
many pro-rata to population and volume of 
business buys far more labor saving office 
appliances than we do. I am speaking with- 
out access to the exact statistics, but I be- 
lieve I am near the mark in stating that 
Germany, for instance, buys annually about 
three times as many adding machines as we 
do. As users of typewriters, Germany is 
also far ahead of us; so is little Belgium. 
[ am leaving America out of the question 
as that country holds a tremendous lead in 
this respect, which fact is more or less com- 
mon knowledge. 

But Germany, our close competitor in the 
world’s markets, affords a far better stand- 
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The Ger- 


ard of comparison than America. 
buyer and 


man business man is a keen 
money is still fairly “tight” in that country. 
Moreover the German not buy the 
highest class of office machinery cheaply 
On the contrary he is compelled by tariff 
laws to pay more for standardized goods 
The German merchant who purchases, for 


does 


example, a Burroughs adding machine, has 
to buy this article at a higher price than 
we should pay for the same thing in Eng- 
land. But he buys Burroughs’ machines in 
large quantities and he buys other estab- 
lished aids to office efficiency which cost 
him more, and he 
his British competitor 

The moral 
business man has learned to be judiciously 
He has, racially speaking, 
yf cut- 


buys many more than 


obvious is that the German 


extravagant 
been quicker to see the advantages « 
ting down unproductive costs than we have 
[ am quite sure, from my 
and the 


in this country 


experience of Germany 


personal 
Germans, that the spending of a compara- 
tively large sum on one article of office ma- 
chinery is no more palatable to the subject 
of the Kaiser than it is to the subject of 
King George V., but the one has made up 
his mind that it has got to be done and 
the other is still ‘thinking it over.” 

Many people defer buying articles of 
proved value to the businesses they control 
Britain is nearly 
that 


the first cost. 
always the last nation 
count to buy an approved labor-saving ap- 


because of 


among those 


pliance, and a greater expenditure of adver- 


energy and selling “stick-to-it-ive- 


needed in its 


tising 


than in any 


ness” is case 


other. 
Prodigious Sign Greets Londoners. 
The Roneo people are now practically to 
rights in their new The signs 
which have been put on the outside of the 
most wonderful 


premises. 


building are some of the 
The large sign reading “Roneo 
actually the largest 
word “Roneo” is in 
length of the letter 
The new 


in London. 
Office Appliances” is 
sign in London. The 
enormous letters, the 
“R” being no less than 22 feet 
building certainly makes a most wonderful 
advertisement for Roneo in the world’s cap- 
ital. To meet the needs of the ever grow- 
ing export business, the Roneo heads have 
now taken their own riverside premises, in- 


cluding wharf facilities. A large double 
building has been leased at Stepney. The 
housed there 


shipping department is now 
in charge of Mr. H. E. Grist who has been 
many years with the company. The Roneo 
goods are now shipped from Stepney to all 
parts of the world—they are loaded right on 
to lighters from the company’s own wharf, 
deal of 
In the same way, in 


thus saving a great expense in 


freight and handling. 
coming shipments from America and else- 
where are brought right to the wharf upon 
the regulation barges and received in the 
warehouse with much less danger of break- 
damage through excessive han- 


age and 


diing. 
Kenrick and Jefferson, who sell the writer 
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press here and especially feature modern 
office stationery, have enlarged their New- 
castle and Manchester premises. The floor 
space in Manchester is now about 2,000 
square feet in area and is far and away the 
biggest office appliance showroom in that 
great cotton city Extensions are also fore- 
shadowed in -Glasgow, Scotland. 

The National Cash Register Company has 
achieved very effective publicity in 
connection with the Tottenham Court Road 
window This thorough- 


fare leads out of London’s chief dry goods 


some 


dressing contest. 
store district, Oxford street. It is a highway 
mainly of small shops in the typical Lon- 
don style, although there are one or two 
bigger buildings in it. One of them is of 
the headquarters of the N. C. R 
over here. The N. C. R. itself has always 
featured remarkably good window displays 
has 


course 


itself advertising its own goods. It 
eventually organized in December the above 
to all the 


Shops 


dressing contest open 
traders of the thoroughfare. 
divided into four classes and three prizes 


offered in each class for the best displays. 


window 
were 


Furthermore arrangements were made with 
a London daily newspaper to give a spe- 
cial prize for the best essay on the contest 
Between these two things immense atten- 
tion was drawn to the competition. The 
road was filled with interested crowds day 
by day and especially in the evenings when 
boom in local 
More cus- 


the shops were lit up. A 
window dressing was the result. 
tomers were brought to the shops and in- 
cidentally the N. C. R. adver- 
up-to-date 


secured big 


tisements as an live concern. 
The total value of the 
amounted to $475. The judging committee 


decorating ex- 


prizes offered 


was composed of window 
perts from the leading London stores and 
Thomas Russell, president of the Associa- 


tion of Advertising Consultants. 


Office Appliance Concerns Show Lines in 
Advertising Exhibition. 


The Advertising Exhibition, the first of 
its kind ever held in this country, opened in 
London on December 9 to run for a week. 
Any notice of such a show would be out of 
place here with the exception of a note to 
the effect that some office appliance firms 
seized this as another opportunity to meet 
business men; notably the Dictaphone was 
to the front and as the English agent for 
this business dictating machine also runs a 
school of advertising and salesmanship, the 


linking up was good. The Gammeter Mul- 
tigraph was also being especially well 
shown as a duplicator of form letters 


Charles Frederick Higham, who is perhaps 
our leading specialist as a writer of what 
is re* 


1 


are called business bringing letters, 
tained by this firm to write such letters free 
of charge for new purchasers of the Gam- 


meter. Higham was on view personally at 


the exhibition. A very effective show was 
also made by the Writerpress in the hands 


of diligent demonstrators 


It has now become a regular thing for 
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typewriter and office appliance firms in 
country to take advantage of any industrial 
trade that may be held to put 


their goods forward. No 


exhibition 
chance rt meet 


+ 


ing business men on business ben 


neglected and it has indeed to be a 

kind of exposition where modern oft spt 
cialities are not in evidence. Even should 
the show be devoted to popularizing 
ern home furnishings and decorations { 
writers for the home will appear Ont 
would not be surprised even if when the 


great Children’s Welfare Exhibition is 
ed at Olympia at Christmas time real 


writers for children will be on sho 





Norway to Honor Centennial by Exposition 
On May 17, 1914, Norway will t 

the centennial of her adoption of a 

tution. The will be 

at Christiania from May 


chief event 
exposition 
September 30. The original plan was 
an international exhibition, but the 
that a 


more 


ing decided purely national 


would be ot benefit The King 


Norway will be patron and the State itself 


will control, finance and manage 


sition. Only Norwegian citizens and N 
wegians living abroad wil! be eligible 
exhibit, and these latter must have th 
displays in Christiania by March 

of 1914. Che exhibits will include dairy 
ing, agriculture, horticulture, manufactures 


of all kinds, machinery, forestry, et St 


wishing to will 


send exhibits 


communicate with the general secretary 
N. A. Brinkman, 


1, 1913 


Christiania, before ay 


Stronghold of Conservatism Capitulates. 


The progress of new ideas is strikingly) 
illustrated in a change in policy just mad 
by the house of Gotthold Heinz of Johann 
georgenstadt, Saxony, founded in 1819 | 
for years a stronghold of conservatism in 


commercial methods. It has adopted S 


first specialty, after long consideration 

the typewriter table. The success of the 
innovation promises still further changes it 
policy, and it is predicted that before long 
the entire range of office equipment will 


be available for the ancient land of Hengi 
The House of Heinz is famous 


Europe for its thoroug vork 


and Horsa 
throughout 

manship, and the quality of its ne 
is of the best 

Typewriters Gain in Zanzibar. 
American 
Zanzibar, Afr 


1910 to $4,409 in 


Imports of typewriters ' 


machines into 


nothing in 


sewing 
creased from 
1911. 
ness houses are now equipped 
the market for other 


Government offices and many busi 


ican machines, and 
office appliances is improving 

It is better salesmanship to help a S 
something 


first 


tomer buy than to. sell 11 


something In the instank 


his assistance; in the second you 1 


alone.—Standard Advertising 























By F. L. RANDOLPH OF BUENOS AIRES, MANAGER, CHIPMAN, LTD., 


FOR THE 


ARGENTINE, URUGUAYAN AND PARAGUAYAN REPUBLICS, 


AND SUPERVISOR OF ORDERS AND CREDITS IN BRAZIL AND CHILE 


N ARRIVING in Buenos Aij$res 
eleven years ago my first strong 
impression was of the crude way 

in whi business was conducted. <A few 
banks, insurance companies and large fo1 


eign and industrial houses had typewriters, 
but it was a very rare thing to find a gov 
municipal office or a business 
that had a _ type- 
write! The chaos that existed in the cor- 
was something unbelievable. | 


ernment or 


house of local origin 
respondence 
the university, and 
Argentine 


was then just out of 
-ommendation of an 


[ came here looking for a busi- 


on the re 


classmate 


ness opening in this wonderful new land 
of opportunity, and I soon made the ac- 
quaintance of another American who had 


secured the agency for a good cheap 


I bought one of these machines 


just 
typewriter 
and practiced on it till I could write fairly 
well. I showed it to two men who became 


interested and bought two more. My 


American friend was not making a success 
and | proposed to go into 


of his agency 


partnership with him and agreed to sell 
ten machines a month providing he would 
bring out a stock of fifty machines and ar 


have shipments coming along so 





range to 
that prompt delivery could always be count 
ed on. My arguments were all wasted. H« 
was sure I would not sell ten machines a 
year He had 
brought out ten ma- 
chines and was so 
afraid he would not 
be able to get rid of 
these that he con 
tracted a rich terri 
tory to a subagent 


on receipt of a cash 


order for five ma- 
chines Eight 
months passed and 


he had not disposed 


of his first ten ma 





tals all at my own expenss My knowl- 
edge of Spanish was then most’ lim- 
ited, and | had the greatest dithculty in 
making myself understood, but I learned 


how to say “Como se llama este” (what do 
you call this) and little by little I got all 
and expressions for my 


When I 


town I got a local directory and sent out 


the local names 


particular article. arrived at my 
post-cards to about 200 business addresses 
them that | representing an 


\merican typewriter agency and asked for 


telling was 
an opportunity to show the machine, stat- 
ing that I would be in town for only a week. 
This machine cost the agent $90 m/m (Mex- 
ican) (about $38 U. S.) delivered in Buenos 
Aires. I had paid him $100 m/n for mine. 


| tried to get him to raise the price to $150 


and give me the $50 for selling, but he 
would not listen to it. His idea was to put 
the price right down and try to sell on 


price. In this far-away town I decided to 
raise the price a little and tried it at $125 
m/n, but very soon found that quite a lot 
of people had been reading typewriter ad- 
vertisements and the Underwood and Ham- 
mond were then being advertised at about 
$225 to $250 m/n, and no argument could 
convince these people that a machine cost- 
could be good. I 


g only $125 m/n any 


had made a mistake in putting the price so 





> 


_ 


a 








chines. I could not 
down my convictiot 
that this as a good 
agency and thought 
[ could only dem 
onstrate that I could 
sell these machines 
[ could force the 
man to accept my 
partnership offer 
The city of Bue 
nos Aires was tied 
up, and as I could 
not I here I 
took 1 wn ma- 
hine ci went to 
_ os : ayn A view of the offices of Chipman, 
provincia cap! 


top desk facing the camera in the farther room 


Limited, at Buenos Aires. 


The gentleman seated at the roll- 
is Mr. F. L. Randolph, the manager. 


low. I could not change this in that town, 
so | packed my things onto a pack mule 
and rode on horseback from 4 a. m. to 1l 
p. m. across a desert country with only 
one shanty in all the way to the next prov- 
incial capital. I worked more or less as 
at the former place, but raised the price to 
$150 m/n. The second day after I arrived 
[ sold my first machine to the Provincial 
Board of Education. I at once sent off a 
telegram to Buenos Aires to ship by ex- 
press one machine and telegraphed pay- 
ment for same. I tell you I felt pretty 
proud of myself and started right out to 
sell some more. The next night I had or- 
ders for two more and telegraphed to the 
agent to cable for ten more machines, ad- 
vising him of my three sales in two days. 
My personal capital was very limited and 
I could not remit for the other two ma- 
chines until I had them to deliver, and 
when I got a reply back that I would have 
to remit for the machines I required be- 
fore cabling I felt I was done for, but kept 
on hammering away and the third night I 
telegraphed that I had signed orders for 
four more machines, making in all seven 
sales in three days. In order to prove that 
these were actual sales I sent down to the 
agent the seven signed orders, and then he 
that he had cabled for ten 
more machines 
which would arrive 
in about six weeks 
or two months. This 
was not a cheerful 
outlook, I can as- 
sure you, but I felt 
confident that I 
would win out in 
the end, so arranged 
to stay in the place 
till the new ma- 
chines should arrive. 

In this interval I 
picked up three 
more orders; but I 
had another problem 
on my hands. I did 
not have sufficient 
money to live on 
during these two 
months, and to meet 
this situation I vis- 
ited the schools and 
organized a class in 
typewriting and got 
fifteen young men 
to enroll for a pe- 
riod of two months 
at $25 a month, giv- 
ing each one a half- 
hour of practice a 


advised me 








x 


48 


day. I had had very little practice myself 
in typewriting, but I had 
Spanish sentence so that | 
off at pretty good speed with my eyes shut 
or while I was talking with the people, and 
This always 
I also 


mastered one 


could rattle it 


so passed off for an expert 
produced a very good impression. 
studied the mechanism of the machine thor 
oughly, and with two screw-drivers and a 


pair of pliers I could take the whole ma 


chine apart and put it together again in 
perfect condition. I did this in my room 
about twenty times before I undertook to 
do it before an audience, and when I did 
make a public demonstration it created such 
a sensation that I frequently repeated it 
afterwards before schools and in govern- 


ment offices At last my machines arrived 
and were delivered, ten in all, with a clear 
profit to me of $500.m/n | had made 
enough in my typewriting class to more 


than pay my hotel bill for the two months 


and my train fare to the next large city 


On the way to my third field of operation 


I had 


to change cars at a lumber camp ot 


about a dozen houses and found that my 
baggage had not been put off, so had to 
stay there for twenty-four hours waiting 
for it to be returned \s I had nothing 
to do and had my sample machine with me, 
I made a round of the dozen houses and 
made a demonstration at each place. In 


about sixty who 
had ac- 


his coun- 


one | found an old man of 


could not read or write, but who 


cumulated considerable money in 
try store. I set the machine upon his rough 
slab counter, stuck in a piece of paper and 
rattled off my pet Spanish phrase and got 
the old fellow’s interest I 


selling him a machine, but was simply pass- 


had no idea ot 


ing. the time and trying to make myself 
agreeable to the people. I soon saw that 
the old man was keenly interested and | 
told him to try it. He said it was no use 
to him as he could not read or write. | 
told him that he didn’t need to know how 
to read or write to use a typewriter, and 
showed him how to pick out his own name 


him about five 


tried it 


on.‘the keyboard. It took 
minites the first time, but he 
and again and got all wrapped up in it ana 
would not let me take it away, but kept at 
it for three solid hours, and at last asked 


me the price of the machine, and | told 


again 


him $175.m/n. He went round behind the 
counter and took a big wad of bills and 
counted out $160; but I told him no, the 
price was $175. So after a little wrangling 
he handed me the other $15 When | 
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reached the next town I raised the price 
to $175 and wrote a strong letter to the 
agent and told him | would agree to take 


twenty machines a month if he would agree 


to raise the price to everybody to $175, 


and would pay him $125 each for these pro- 


vided he would give me the difference be 
tween $125 and $175 on all machines sold 
outside of Buenos Aires for a year; and 
further, that he would allaw me to manage 


sales tor the re 


with a free hand all the 

public and I would take forty machines 
per month and pay him $125 each. He tele 
graphed me that he would raise the price 


to $175, except in the territory where he 


had appointed his subagent, but would 


make no agreement with me for exclusive 
right to sell. However, I felt I was mak- 
ing progress and abided my time [ got 
him-to cable for fifty more machines and 
started to work in earnest In less than 
| } 1 
two weeks [| had booked twenty-seven 
orders, and as there were no machines in 


stock I had to wait nearly two months for 


the last lot to arrive 
time I got acquainted with 
the 


the governor, and I proposed that they get 


In my spare 


a number of state officials, including 


a law passed making a document written 
on a typewriter a legal instrument, and 
actually accomplished this. At last my ma- 
chines arrived and I started to deliver, but 
the first man came near throwing me out 
into the street. He told me he had been 
to Buenos Aires since giving me the order 
and had looked up the agent, who had 
offered to sell him the machine for $125. I 
could not believe it possible, but later 


found it to be true. The news had spread 


all over town and I was able to deliver only 


seven machines out of the twenty-seven 
orders I then went into the province 
where the subagent was and tried to ar- 


range to take over his territory, but he was 


unreasonable and would concede nothing. 
He had sold only one machine in the year 
the good [ 


quietly my 


machine was no 


and 


swore 
about 
machines within a 


and 


disposed of 
and 


as I would 


went 


twenty month then 


got into other business, have 
nothing 
lost the agency about a year later; another 
factory for 


for three 


more to do with the agent He 


house made a contract with the 


a thousand machines year 
years and is selling them at $150 


My more 


per 


business now is appointing 


agents, as the firm of Chipman Limited does 


not sell to the consumers, but specializes 


selling 


right sort oft 


out the 


in hunting 
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agents and in training them how handle 
the 


tions 


14 


business to meet the particular 


each country. 


CONDITIONS IN SOUTH AMERICA. 


J. F. Dietz, of J. F. Dietz & Company, 
desk manufacturers, Cincinnati, Ohio, re- 
cently returned from an extensive trip to 
South America in the interests of his com 


business in the various South Amer 


pany’s 
ican republics 

Mr. Dietz had many interesting experi 
ences, including a remarkable tt er tl 
Andes He had considerable rtunity 
to add to his knowledge on the marketing 
conditions for American goods in Sout 
America 

Mr. Dietz says that in Brazil, Chili and 
’eru, in fact in the whole territory on t 
western coast of South America, the cus 
toms conditions of entry of American goods 
are unsatisfactory to American manufa 
turers and really favor European manufa 
turers. Many American manufacturers in 


lines outside of the office equipment field 


for example, in the iron, steel and heavic 


machinery industries, have established their 
wn manufacturing plants in various Sou 

American countries in order t ercome 
the unfavorable customs conditions. Thess 
manufacturers of heavy lines are able 


take thi 
demand for their products 


s step because there is su 2 large 


Mr. Dietz speaks of certain advantages 


which European, especially German 


facturers have over American manufa 


turers in this export trade. In mos 
the European manufacturers send personal 
these 


countries 


representatives to 


able to speak the language in ¢ ntry 
European manufacturers have made a close! 
study of the conditions under which bus 


ness must be done in the South Americar 


republics and this explains their greater 


success 


Another feature is the banking branche: 
of European banks which handle credits 
As a matter of fact, credit condit n the 
South American countries are different 
the ynditions in the same n I 
the United States. In the South American 
countries, in many cases, dealers get nine 
months credit and the European manufa 
turers have the advantage in that the 
South American branch banks carry the cus 
tomers for this credit peri 
ing eir paper 


n 
n 
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By ARTHUR TUNLEY, REMINGTON TYPEWRITER AGENCY, PORT ELIZABETH, SO. AFRICA 


HE American manufacturer of office 
appliances who is desirous of creat 
ing a market for his commodities in 
South Affica would be well advised to study 
carefully the economic conditions of the 
place before launching out, as there ar 


he might find him- 


many pitfalls in which 
self were he not in possession of reliable 
data by which ‘o govern his actions. 
South Africa is a vast land, but the num 
ber of its white inhabitants is out of all 
proportion to the magnitude of its terri 
tory The superficial area of South Africa 
lying to the south of the Zambesi is esti- 
mated at something like 1,250,000 square 
miles, and the last census (1911) reveals 


the fact that the total European population 


is 1,278,000, or comparatively little mor 
than one white person per mile of terri 
tory. Taking into consideration the fact 
that quite a large proportion of the popu 


lation are engaged in industrial pursuits 
(who have practically no use for office ap 
pliances), it will readily be seen how lim 
ited is the scope of the firms engaged in 
the sale of these devices. On the other 
hand, evidences are not lacking that the 
country is advancing, and with the intro- 
duction of a suitable immigration schem« 
(the advent of which does not appear fat 
off), the South African market should in 
time become an important one from the 
standpoint of the American manufacturer 
The conditions of trade throughout the 
union are today on a much firmer footing 
than they have probably ever been before 
30th the imports and exports have very 
materially increased, and the tonnage of 
cargo now being handled at most of the 
ports is greater than it was during the war 
period—a record up to that time. This 
country undoubtedly has a future, and, in 
the words of Lord Selbourne, I would 
say that “the nursing of this pros- 
pective market is a field well worthy of 
the study of manufacturers.” 

As a general rule, both the commercial 
and professional man here is very conserv- 
Incredible as it may 
seem, it is quite a common thing to find 


ative in his ideas 


old, established firms who will not employ 


a typewriter under any consideration, at 
who consider the installation of an up-to 
date filing equipment an unwarrantable ex 
pense. It is therefore not surprising that 
stamp affixing, letter sealing and such like 
machines are practically unknown, nor at 
the present time is there any scope for 
them. The several firms who are handling 
modern office appliances are faced with 
very real difficulties, but the ground is 
slowly but surely being won, thanks to 


their missionary efforts 





Mr. Arthur Tunley, Port Elizabeth, South Africa 


Many of the leading standard typewriters 
are represented in South Africa, but most 
of the agents for these machines confine 
their energies to one or other of the more 
important centers. The typewriters which 
enjoy the most popularity are the Reming 
ton, Monarch, Smith Premier, Yost and 
Underwood. The Remington has by far the 
most powerful organization, having well ap 
pointed branch offices in all the leading 
cities. In addition to typewriters this firm 
handle extensively office furniture (both 
steel and wood), loose-leaf devices, general 
stationery, duplicators and all supplies in- 
cidental to the typewriter and stationery 


trades. They have an up-to-date printing 
plant, and have also got the largest rubber 
stamp factory in the union. Then, again, 
they are sole agents in South Africa for 


the “Corona,” a typewriter which its daily 
growing in popularity, fulfilling the pro- 
verbial “long-felt want.” The distances to 


be traversed by the traveling public, com- 


mercials, etc., in many cases being very 
great, and transportation charges being ex 
ceedingly heavy, portability is a vital neces- 
sity In this regard the “Corona” leaves 
nothing to be desired. The firm are also 


agents for the “Edison Dictating Machine,’ 
and quite a number of the more progressive 
firms are taking it up 

The Yost Typewriter Company have three 
or four branch offices in different parts of 
the union, and their various agencies yield 
them a fair measure of support In add 
tion to their typewriter they handle the 
Burroughs Adding Machine and the Na 
tional Cash Register, which latter machine 
is making good headway in this country 

There are practically only two duplica 
tors marketed in this country. These are 
the “Roneo,” run by the Remington Type- 


writer Agency, and the “Gestetner,” which 
is sold by the Yost people. A fair number 
of both these machines are sold, but the 
sale has its limitations. 


Steel Furniture Meets Climatic Conditions. 

In office furniture steel is likely to hold 
the market. However well seasoned, wood 
will not stand up against the extremes of 
temperature to be met with in this country. 
At times the air is laden with moisture to 
an almost incredible extent, while at other 
times it is as dry as a bone. This condi- 
tion is most pronounced in the coast towns. 
On this account there is a firm and growing 
demand for steel, and, recogrizing this, 
some of the leading American manufactur- 
ers are sending men out who are possessed 
with .the. required technical knowledge to 
study local conditions, so that they can 
better adapt their. product to meet the re- 
quirements of the market. 

The actual conditions of selling in South 
Africa are very similar to what obtains in 
other parts of the world, only that dis- 
tances to be covered by the “drummer” or 
“commercial,” as he-is called here, are in 
many cases very great. Particularly is. this 
so where a firm is only established at one 
point. Then again the cost of traveling is 
heavy. Perhaps the greatest obstacle of 
a foreign firm sending an independent rep- 
resentative through South Africa lies in 
the fact that his license—before he is al- 
lowed to do a stroke of business—will cost 
him £240 per annum for working Cape 
Colony alone. ‘In the event of the com- 
modity he is handling not proving suitable 
for the market, it will readily be seen that 
the firm sending him out is likely to suffer 
considerable loss. 

As to the financial aspect of selling in 
this country, the goods are generally sold 
on a thirty day basis,*and most firms pay 
out regularly on the day of the month set 
apart for that purpose. Quite a consider- 
able amount of business is conducted on a 
“time payment” basis, the firm or person 
paying out an amount per month under a 
hire-purchase agreement. This plan prac- 
tically only has to do with the higher priced 
machines, but some of the best firms do not 


‘hesitate to purchase their office machinery 


in this way. By this it will be seen that a 
firm operating in this country must have 
sufficient resources to wait a considerable 
time for their money. 

As to packing, I take it that the prime 
essentials for this market, as for elsewhere, 
are extreme strength, combined with light- 
ness. From my own experience of Ameri- 
can manufactured goods, the packing leaves 
nothing to be desired. 

















Private Office of F. W. Heythekker. 


LD routine has made place for pro 
methods almost 
Holland, as well as all 
other that 
keep up in the modern business race, has 
been forced to accept and even to embrace 


gressive every 
where, and 
want to 


commercial countries 


the American invasion 
fellows had 
the re- 


As soon as the 
climbed the ladder and 
sponsible positions, old-fashioned men, who 
said, “What grandfather did I should 
do; what was good enough for him is good 
were compelled to endure 
the 


younger 
reached 


my 


enough for me,” 
the nerve-destroying clickety-clack of 
typewriter, the crashing of the calculating 
machine, the rattle of the duplicators 
even the chattering of the typists 


and 


Many an old. man in our good, steady 
going country has had his remaining years 
embittered by these modern tortures, as he 
chose to regard them, after so many, many 
years of quiet transactions in his dark back 


room with a cup of coffee at 11 in the 
morning and his slippers on or near at 
hand. 

The standing desks and the high stools 


of the good old days, where bookkeepers 
toiled their years away in round-shouldered 
contentment, have given place to rolltops 
flat desks and swivel chairs. ° Work, which 
once wore a hard and forbidding front, in 
keeping with its Spartan surroundings, has 
become quite as agreeable as anything can 


And, 


some of 


cone 
the 
the 


one is forced to do 
trary to the 
pessimistic old-timers, the new ways 
machines the labor of ten 


more easily than one man can do the 


be which 
forebodings of 
which do men 
work 








of one; the comfortable chairs, the well 
furnished offices and all those exterior evi 
dences of a prosperous age—have not pro- 
duced a generation of young men who are 
appreciably softer in the real metal of man- 
hood than the sea fighters who manned the 
Van Tromp. Undoubtedly the 
modern young man has more of the graces 


ships of 


of life, pays more attention to his person, 
perhaps, and assuredly drinks less strong 
liquor than his hard-fighting ancestors, for 
such is the proper and commendable fash- 
times, in Holland, as 


everywhere else in the world where modern 


10n of our well as 
education and intelligent methods have pen 
etrated 

Commercial Holland has changed a good 
deal these last ten years, and, I am glad t 


say, to its advantage 

Since the .crisis of 1907, which, by the 
way, was felt here even more keenly in 
1908, Holland has seen very prosperous 
years, and our colonies in the East Indies 
bring millions and millions into our coun 


try. Though Holland itself,is small, its col- 
onies in the east and in the west are greater 
those of world 


than power 


All colonial 
rectors, who have their principal offices in 
Holland, 
introduced by these managers and by the 
clerks, 


Hence the office appliances trade is not only 


many a 


business is managed by di 


and modern methods are again 


who are sent out into the colonies 


benefited by the business of Holland, but 
also directly and indirectly by colonial pros 


perity 
Needless to say that our trade is flourish- 
ing and that prospects are exceedingly 


Directors’ Room, Old Holland Style. 
Two Views in the Establishment of F. W. Heythekker at Amsterdam, Holland. 


good. But I would warn those who might 


a dorado, 


mistakenly regard our trade as 

for it is far from that. I have been in va- 
rious different businesses, but I never saw 
a trade in any line in which it is so diff- 


cult to make good. Thorough knowledge of 


all office applances, not only one’s own, but 
those of one’s competitor likewise; straight- 
forward dealing with one’s customers, a 
large capital, a reliable and well trained 
organization, and continual advertising are 
essential to keep the balance on the right 
side of one s books. 

Something About the Heythekker Estab- 

lishment. 

The Heythekker establishment \m- 
sterdam is a most interesting pla Phe 
building is historical The structure it 
self dates trom the “ooldet oe 
the seventeenth century—and was built 
by one of the patrician traders of 
that time It covers, including the 
garden, 550 quadrate meters (one yard is 
0.9 meter), and is five stories hig] las 
a most favorable situation, next best 
thoroughfare of Amsterdam, where all day 
long, from 8 o'clock in the morning until 
midnight the crowds pass Trai stop 
in front of the house, waiting for s to 
go by As soon as darkness comes in the 
evening my electric sign, seen on the front 
of the house, is put to work This sign 
consists of my name in brilliant letters of 
white light, and below that in letters of red 
light is the name of some article I push 
Fach night the name of a different article 
flames out in red in connectior ith the 


name of Heythekker 





By this arrangement, which is the first 
private one of the Holland, I can 
put before the eyes of the public just what 
I think best for the time of the year or 
for a special occasion. This sign has been 


kind in 


in operation only since last May, but al- 
ready there is hardly any one in our city 


of 550,000 people whom I want to reach, 
who does not know my name and address. 
In my establishment there are six big 





IN MERRIE 
ENGLAND 


[ IS gratifying to report that the Eng 
lish business man, so long conservative 
in the control of his business, as in so 
many other spheres, is showing an increas- 
ing progressiveness in regard to his office 
equipment. The this direction 
made during the past few years, particularly 
noticeable in our own territory and believed 
to be general throughout the British Isles, 
have been most rapid. Whereas a few years 


strides in 


ago only the larger and more entrprising 


firms, those imbued more or less with 
American ideas, had taken up loose leaf ledg- 
ers, vertical filing systems, billing, type- 


writers and type duplicators, today, while 
not in such general use as would appear 
to be the case in the States, they are yet 
sufficiently familiar to have ceased to excite 
comment and almost every business proprie- 
tor and office manager is au fait with all the 
popular time saving devices. 

In regard to typewriters, it is satisfac- 
tory to note that as a general rule the busi- 
ness man in England continues to give pref- 
erence to the higher priced machines, put- 
ting the greater satisfaction and durability 
so gained before the saving in initial cost. 
And this in spite of the fact that there are 
today being manufactured in this country 
several cheap machines, ranging from £9- 
10-0 to £17, about $46 to $84, but none of 
them approaching in quality the American 
product. And while our present tariff con- 
ditions hold good, it is very questionable 
whether a really first class typewriter will 
be built in this country, as apart from the 
absence of suitably trained labor, and ap- 
parent lack of on the 
ject of typewriter production, what induce- 
investor or manufact- 


concentration sub- 


there to an 


down the plant necessary to 


ment is 


urer to put 


produce a machine of the best type, in view 
of the fact that such a machine would not 
itself its own home market, much 


have to 


OFFICE APPLIANCES 


completely furnished in different 


directors’ 


rooms 


styles, v1Z.: two omces, a clerk's 


office, an office in American style, a gentle- 


man’s private room and a waiting room. 
Furthermore, there is a large room where 
different styles of desks, chairs, etc., are 


shown, also ample space for storing furni- 
ture and a roomy workshop. Everything 
is gotten up in first-class workmanship and 
the stuff obtainable Phe 


made of best 








E. F. M. Branson. 


less be able to obtain a fodting in the for- 
eign protected markets of the world? 
Several Continental typewriters have en- 
deavored to find a market in England, but 
apparently without much success. They 
have to contend 


amount of antipathy to German goods, but 


not only with a certain 
also the general opinion that these machines 
are but copies of the more popular Amer- 
ican machines and generally of inferior ma- 
terial and workmanship. The Germans 
are, however, devoting themselves seriously 
to the production of typewriters and it is 
quite probable that before long they will 
be turning out 

The vertical 
very generally adopted, 
given to the wood construction, the chief 
objection to the steel cabinets being ap- 
parently that they become very noisy and 
do not preserve their appearance so well 


some excellent machines. 
filing system has now been 


preference being 


as the wood variety. 
The office appliance 

largely in the hands of the firms handling 

the general 


tioner and printer has not as a rule proved 


business remains 


such goods exclusively; sta- 
a successful distributer of the higher priced 
machines and specialities. To some extent 
the ordinary commercial stationer has dab- 
bled with the 


but the necessity for stocking so large a 


ribbon and carbon trade, 


range and variety of these goods deters any 


serious competition with the typewriter 


dealer, 
At present there are no tariff regulat 


ons 


adversely affecting the office appliance deal- 


er in this country, and inasmuch as the ma- 
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\merican imported goods were selected 
during my trip to your country last year, 
and are meeting with a very encouraging 
sale here. 

On the occasion of the opening of this 
new establishment not long ago, the leading 
local papers gave much favorable comment. 

The business is growing rapidly and pros- 


pects are very promising. 





CONTRIBUTED BY E. F..M. 
BRANSON, .OF BRANSON & 


BOWDEN, OFFICE APPLIANCE ] 
SPECIALISTS AND ‘‘MONARCH”’ 
DEALERS AT LEICESTER, ENG. 


jority of the lines he handles are either 

of American or Continental origin, the pres- 

ent conditions favor him. 

New Machines Should Be Placed Early On 
English Market. 

This state of affairs should make the 
English market an easy one for the Ameri- 
can specialty producer, but it is neverthe- 
less surprising what a long time it takes 
for a new American device to get on the 
English market. Whether it is that the ar- 
ticle is boosted long before it is produced 
in quantity, or that the manufacturer wastes 
a lot of time in an endeavor to fix up a 
suitable sole agency, it is difficult ‘to say, 
but undoubtedly the more progressive Eng- 
lish office appliance dealers would appreciate 
an earlier opportunity of testing a new de- 
vice on their territory. To this end it would 
be a decided advantage if sample machines 
were sent On consignment to the more 
prominent English dealers who asked for 
same. No doubt the difference in the cur- 
rency and measures is a great hindrance ta 
placing on this market some of the ma- 
chines, calculators and the like, but there 
are other devices, such as envelope seal- 
ers, stamp affixers and similar devices in 
regard to which there appears no ade- 
quate cause for the present delay in reach- 
ing the English market. 

The terms of credit extended by the 
merchants and manufacturers to their Eng- 
lish agents and dealers. vary from one to 
six months, according to the confidence re- 
posed, and there is little difficulty in get- 
ting adequate backing in this respect by 
progressive dealers. Energy in putting out 
the article is the quality most looked for 
and appreciated. 





Persuading folks to expect more than 
you can deliver is one way of telling them 
to trade somewhere else.—Printers’ Ink. 
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SCOTLAND AND SYSTEM 


By JAMES S. WATERSTON, OF GEORGE WATERSTON & SONS, 
STATIONERS 


SCOTLAND, 
r" HE Grey Metropolis of the 
North,” which has been the 
headquarters of my firm for the 


best part of a couple of centuries, although 
identified with everything that is progres- 
sive in learning and art, and renowned for 
literary 
hitherto, a 


associations, has 
likely cen- 
office ap- 


its historical and 


not been considered, 


ter for the sale of these modern 


and systems coun- 


for which 
But in 


pliances your 


try is so justly famed spite of the 
very conservative character of its protes- 


sional and 
burgh has not been altogether deaf to 


manufacturing houses, Edin- 


the 
innovation. 

natural that we, 
with 


voice of 


It is only who have been 


its require- 
ments should 


foresee possibilities in our city’s future de- 


so intimately connected 


for so long a period of time, 


mands, and, for a goodly number of years, 


have been hammering modern methods into 


its ears. The Business Exhibition held in 

Freemasons’ hall here last week has proved 

our contention that sooner or later Edin- 

burg, as a whole, would awaken to the ne- 

cessity of the New Thought in business 
Glasgow being the largest manutactur 

ing city out of London, has naturally assim 

ilated up-to-date 

ideas more rapidly 

than her academic 


sister in the East, 


but both places and 


with them the rest 


of Scotland, have 


lagged behind Eng- 


land in their appre- 


ciation of business 
economics Even 


England, until with- 


in the last ten years, 
has been slow to 
show any marked 


advance 
Loose-Leaf Ledg- 
ers. 

Less than a score 
of years have 
elapsed since loose- 
leaf 
to make 


ledgers began 
any 
this 
Atlantic 


more 


impres- 


sion on side of 


the and 
these, than 
any other appliance, 
become 
The 
which, I be- 
first of 
the 


have now 
really popular 
“Dade,” 
lieve, was the 


the invaders, 


MANUFACTURING 





Fisher Company, 





Mr. 


= ‘ope-( chatt,”’ 


many ot 


the Model 


James S. Waterston, 


‘Twin 
“Sieber & 


AND 








Edinburgh, Scotland. 


“Kalamazoo,” 


“Na- 


Lock,” 


Trussell's” and 


pany 


2 fe as 
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This picture shows parts of several different booths at the recent Edinburgh Business Exhibition, 
Including in the view portions of the displays of the Roneo Company, the Elliott- 


Office of Waterston & Sons, 


BUSIN 


and others. 


EDINBURGH, 


YESS EXPERTS 
tional” lines, and latterly the ‘“Ludgate” 
(our own patent) and “Eff-Pee’” binders 
(both British patterns) have established a 


strong and increasing hold in this country. 


There is room for them all, and competition, 
though keen, is always friendly 
Typewriters. 

Typewriters, I fancy, are our oldest office 
visitors from the United States Chey 
found the stationery trade dull and apa- 
thetic, and had perforce to establish direct 
agents and depots in order to ensure suc- 
cess. Stationers have never made up for 
this lost opportunity, and they never will 
do so. As a matter of fact, they have only 


recently made some headway in the mat- 


ter of carbons, ribbons and other supplies, 
many of which, of course, come from your 
side and are getting a little of their own 
back with rebuilt machines But what a 
golden chance they threw away! 
Stationers and Systems. 
[ have the same criticism to offer when 
it comes to card index and filing systems, 
and the larger time-saving specialties. The 


stationery trade will not look upon such 
lines with the eye of intelligenc« Ches¢ 
ideas are essentially American, and such 

well-known akes 


as the “Globe-Wer- 


| ” “cy 
Rec Eke, Snaw- 


Walker,” etc,” are 
doing well Che 
home manufa rers 
are rett USY 
with these lines, 
however, ind al 
though as vet thev 
lack the { KC DeT T) e 
Oo! those é 
Sta ~ 

tl ink they ‘ r n 

lly make S 

essful b S 
market. 1 . 
metal t ngs 
in wh 

facture re 
eminent a ell 
known Britis m 
pany has ently 
equipped a 1 fac- 
tory for this pur 


pose alone 


already s¢ red 

many good contracts 

Other hedinaden, 
Adding, billing 


calculating and 


stamp affixing ma- 


chines are all gaining ground rapidly, 


and the- last mentioned in_ particular 


if nae with interchangeable holders 
for different denominations, should do big 
business here ‘ ! r 


How to Secure Trade. 


In the meantime, your manufacturers of 


specialty lines can secure a favorable mar 
ket by 


establishing a branch or agency in 





\ cacece 





Display of Shaw-Walker filing devices shown at 
the Business Exhibition held in Edin- 
burgh late in November. 

London one of the other large cities, 
with a depot to hold a good range of stock. 
This is undoubtedly the best, if not the only 


with the dealers 


way to gain confidence 
here. 
Edinburgh’s Business Show. 
That there is a great future for office 
appliances in this country has been evi- 
denced in a most striking and conclusive 


manner by the unqualified success of the 


Business Exhibition before mentioned. This 


opened on the 18th and closed on the night 


of the 22nd, and it went with a bang right 
from start to finish. My firm accepted the 
local responsibility ‘of organization, and 
amongst the exhibitors were such well 


known names as “Burroughs,” ‘“Addresso- 


graph, Roneo,” “Shaw-Walker,” “Under 
wood,” “Comptometer,” ‘“Ludgate,” “Eff- 
Pee, Dictaphone” and others. 

There was only one mistake made and 
that lay in underestimating the extraordi- 
nary interest displayed in the show by the 
general public The method adopted ot! 


sending personal letters to the various prin- 


cipals large firms in the district, 
coupled with the widespread distribution 
of admission tickets and poster and press 
advertising, brought out the real buyers 
and secured a notable crop of immediat: 
orders and splendid prospects of further 
business n addition to this the hall was 
thronged every evening almost to suffoca 
tion by a crowd of really interested en 
quirers. The suggestive and educative effect 
of such a comprehensive exhibition should 
do mu provoke an enhanced apprecia 
tion e appliances and modern meth 
ods of handling business, and there is no 
doubt that a marked impetus has been given 


to the demand for such goods throughout 
] 
i 


It is proposed to follow up our 


success here with a similar show, on a 
larger scale, in Glasgow, probably in the 
spring of 1913. 
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AUSTRALIA 


By G. L. 





COUNTRY OF 
MAGNIFICENT 
DISTANCES 


DurFr, 
Hoare, Lrp., BRISBANE, 


Mer. Stott & 





QUEENSLAND 


MAGINE a 


territ ry the same size as 
the United States but entirely sur- 
rounded by water. Then, relatively 


speaking as to position, presume a city of, 
say, 165,000 where 


Brisbane 


located to 
Queensland); 


Baltimore is 
represent (State of 
one of 600,000 where Savannah is to repre 
(State of New South Wales 


one of about 550,000 where New Orleans is 


sent Sydney 


to represent Melbourne (Victoria); next, an 
about 200 New Or 
leans (and this island about 200 miles long) 
little 
with Hobart as its largest city at its south 


island miles south of 


to represent the state of Tasmania, 


f Hobart about 


pt yint- population ( 
then 


erly 
30,000 ; another 
is with about 100,000 to represent 
(State of South 


where El Paso 


\delaide 
Australia), and finallv, one 


town 


of about 50,000 where Los Angeles is (and 
it reachable only by boat from Adelaide) 
Next, imagine the entire population of 


the United States to be only five million 
people 
[If you have been able to make a mental 


picture of the geographical alterations I am 


making in your United States, you will 
commence to have a reasonably good idea 
of Australia—a country with nearly one 


third of its population centered in six cities, 
and everyone of them on the coast; and this 


it is that constitutes Australia’s chief weak- 


less, commercially speaking—small popula- 


tion, huge distances between towns, few 


magnitude. 


ities of 


Fortunately, however, the cities named 

mpare most favorably with Americat 
cities of the same size. and the scope for 
’ P - : ; a1 j } 
Itiative, energy, originality and bDbusiness- 


means limited I{lustra 


uilding is by no 


ive of this, the “Remington” typewrsite1 


organization in Brisbane furnishes ampl 


opportunity for half a dozen salesmen; the 
»wn and suburbs staffs of Sydney and Mel 
ourne count up to a round dozen of sales 

men each, and the other cities average well 
p t these 


Typewriters and Office Systems in Great 
Demand. 


Typewriters, billing machines and 


and adding machines are all showing a 
stantly increasing turnover; short-cut mod 


ern methods of handling orders, inv 


day books, ledger records, monthly state 
ments, etc., are in great demand and t 
whole t¢ ndency is a progressive one 

Office furniture—wood and steel for 
eign manufacture are in but little demand 


the main reason being that high duties and 


excessive freight and landing charges make 
the retail price almost prohibitive Loca) 


manufacture of wooden office furniture has 


not yet developed to a very high stand- 
ard, although a marked improvement has 
shown in recent years. Beyond al) 
this, however, is the fact that as a country 
oar business establishments are not yet edu- 
cated up to the understanding of the full 
value of modern office furniture, and are in 
many cases content to drift along with old- 
fashioned, unsightly and inconvenient office 
equipment. Probably not one per cent. of 
all the typewriters in use in Australia are 
mounted on drop-center cabinets. Instead, 
the old-style small typewriter table, with 
its little two-inch drawer is the rule, ex- 
cepting in cases where the ordinary four- 
legged, flat-top kitchen table, “sans’ 
drawers, “sans” finish, “sans” almost every- 
thing is used. 


been 


Business in Other Office Machines. 


In adding machines, the biggest business 
during the past year has undoubtedly been 
done with the Remington-Whal, followed in 
order by the Burroughs and the Comp- 
tometer. Mailing machines—stamping and 
sealing machines—are not in evidence yet. 

Duplicating machines are well in evidence, 
the Ellams, Roneo and Writerpress being 
the principal ones so far as sales are con- 
cerned, in the order named. 

Loose-leaf books of account are in very 
general use, and practically every style and 
kind manufactured in America and Eng- 
land is found here. The principal trouble 
in connection with these is that, in many 
instances, they are handled by printers or 
stationers, who have absolutely no idea ol 
their proper method of use, and who labor 
under the mistaken idea that a loose-leaf 
ledger in itself is a “system” instead of a 
“tool.” 

In a general way, and with the exception 
of some of the large concerns who have 
been doing a large business in Australia for 
years past, the American manufacturer has 
a whole lot to learn about how to pack 
goods for export to this country and how 
them. I heard of one instance 
where a shipment of machines from an 
eastern city in the United States for Mel- 
bourne came by way of China. This would 
compare favorably with sending goods from 
Chicago to New York by way of Mexico 
City. The best suggestion to be offered 
to manufacturers in the United States as 
to the way to understand and handle the 
big problem of selling goods in this coun- 
try is, wherever it can be done, to have 
a trained expert from sales headquarters 
make at least one visit to the country and 
study the conditions at first hand. 


to ship 
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BUSINESS POOR IN 
AUSTRIA-HUNGARY 








HE year, which commenced with such 
excellent prospects for the office ap- 
pliance trade in Austria-Hungary and 

the, Balkans, is closing very badly. General 
commerce has been paralyzed in the Balk- 
ans for some months, and the war has had 
a most sinister effect on countries which 
have not been actually engaged. Business 
men in Budapesth and Vienna are deeply 
troubled to know how they are to carry on 
business any longer. There are many fail- 
ures of houses which have always borne a 
great name, and the year in Austria-Hun- 
gary is dying out to the sound of lamenta- 
tion. Many business men talking to me 
about the uncertainty of the European situ- 
ation have declared “This cannot go on 
any longer! the suspense is dreadful!” and 
then have dilated on the complete lack of 
anything doing. The banks are drawing in 
their credits, as money is very scarce and 
thus effectually preventing the carrying on 
of such business as might still be pursued. 
As is natural, Hungary, as nearer the seat 
of disturbance, is more affected than Aus- 
tria, and all the inhabitants of the dual 
monarchy are looking forward to the New 
Year with suspense. 

The uncertain state of politics has affect- 
ed the office appliance trade, especially as it 
is carried on for the most part on the 
credit system. Some of the largest firms 
say that their trade with Hungary has gone 
off 30 per cent during the last month, while 
that with the Balkans is entirely lost. 
“Everyone is reducing the staff and cutting 
expenses,” said the representative of a large 
firm in Vienna. “How can you expect them 
to buy new machines?” and it is very cer- 
tain that business will be in a bad way for 
some time in this country. The results of 
the first months of the year in the trade 
were however highly satisfactory, and it is 
hoped that the trouble which has affected 
everyone temporarily will have no lasting 
effects on the business as a whole. 

German versus American Makes. 

The chief feature of the year has been 
the introduction of a number of new Ger- 
man made machines, which are either new 
inventions, or old machines which have re- 
appeared under another name. These ma- 
vhines—typewriters for the most part—are 
running the American built machine very 
close. Whereas the former practically com- 
manded the market some years ago, the de- 
mand for the cheaper German machine is 
becoming very general. It is certain that 
the American goods, with their strong and 
substantial build, will always be asked for 
by a certain class of customer, but there 
is another which prefers to buy cheap and 
this is the man who goes for the German 
machine. The “Regina,” “Mentor,” “Miner- 
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va,’ “Meteor,” “Dea,” “Triumph,” “Torpe- 
do” and “Faktotum” are among the new 
German machines, while the “Ideal,” “Stoe- 
wer,” “Adler” and “Continental,” which 
have been established for some time here, 
are doing an excellent business. It is, how- 
ever, still conceded that the “Remington” 
and “Underwood” are first favorites in 
Vienna, while several other American firms 
run them very close in the bid for popular 
favor. 
German Methods. 

I made a close inquiry into the reasons 
for the increasing success of the German 
firms and discovered that not only is the 
German firm able to place a cheaper make 
of machine on the market, as carriage and 
duty are much lower, which naturally 
tempts the buyer, but that the greater num- 
ber of makers not only deal in typewrit- 
ing machines, but supply the office with al- 
most everything which is required. The 
traveler is thus enabled in many cases to 
place a typewriter as a kind of ground-bait, 
at a low price, which brings very small 
profit either to himself or his firm, but he 
returns to the house very shortly and sells 
a pencil-pointing machine at a handsome 
profit, as the competition is by no means 
so keen in this line. Later he sells a fold- 
ing machine and perhaps a calculating ma- 
chine, all manufactured by his firm, and 
thus makes a handsome profit for his house, 
as one sale goes against another, the loss 
or at least lack of profit on the cheap article 
used to cut the competition being amply 
compensated for by the profit on the other 
more complicated and less known ma- 
chines. 


The Need for a Traveling Machine. 


The outcry for a substantial but light- 
weighing traveling machine which will stand 
hard wear is increasing in this country. The 
war correspondent and special on their way 
to the front find a good machine one ot 
the first necessities of their life in camp 
and field. Foreign operators mangle hand- 
written text to such an extent that the mes- 
sages are often barely decipherable on 
reaching the office. Further, when mes 
sages are to be submitted to the tender 
mercies of the censor, typewritten text 
facilitates the task and may possibly result 
in the telegraphic message obtaining a free 
passage hours before the others, which are 
in various brands of handwriting, all 
equally illegible to the censor. What holds 
true of the war correspondent also ap- 
plies to the commercial, whose mission of 
civilization is frequently quite as difficult 
as that of the reporter of great battles. 
The commercial man joins in the outcry 
for a small machine, and I am frequently 





asked whether no real good American firm 
has yet discovered a way of uniting light 
weight with solidity, for, as they emphat 
ically say: “No fancy goods for us—som«¢ 
thing which won't break down in the desert 
—one:-of the good reliable American ma 
chines in miniature—that is what we want.’ 

[NOTE.—Both the Standard Folding, or 
Corona, and the Blickensderfer typewriter 
will be found to supply the need for a well 
built, portable, light machine for war cor! 


respondents and travelers. | 


The First Rent Reckoning Machine, “The 


Percento.” 

An entirely new machine has just been 
put on the market in Austria. It is known 
as the “Percento” and is built for the pur 
pose of reckoning out rent per annum, per 
month, per week and per day. It is the in 
vention of an employe in the bank, wh 


has had much practical experience in reck 
oning out percentages. It is being manu 
factured in Kaschau, and no model has as 


yet reached Vienna, as it is barely a week 
since the first machine was completed. The 
idea is believed to be completely new in 


the history of office appliances, and it is 


confidently expected that the invention will 
filla real need. It is, however. at this early 
stage, impossible to report on its actual 
value 
Dictating Machines. 
These machines have not as yet found 
great appreciation in this country Som« 


short time ago a girl working in 
the most important offices, said: “Dictation 
machines—yes, we have three in the cellar 
—but no one can use them,” and a type 
writing expert tells me that he has several 
in his office and has not only attempted to 
make the girls use them, but has tried to 


read off the scrolls himself. ‘Impossible,’ 
he said. “We must have a new generation 
of typewriting girls, but above all, a new 
generation of men who dictate int the 
cylinders. They have not yet become a 
customed to the work. Sometimes they 
drop their: voices; at other times they mu 
ble, and it is almost impossible t ollow 
them.” 


The Loose-Leaf System. 


The loose-leaf ledger system does not 
appear to be gaining ground. The uncer 
tainty about the legality of keeping books 


in this manner, which still prevails, as there 


is a great divergence of opinion on the sub 


ject in all circles concerned, has effectually 
prevented any headway being mad: Che 
restrictions on business in this country have 


been comparatively little felt by most 
branches of the business, but their full force 
is turned/on when it becomes 4 question of 
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bookkeeping, where the most antiquated 
regulations are still in force. 
Ribbons and Carbon Papers. 
[I hear that the German competition in 
typewriter ribbons is making itself felt in 
this country. The German ribbon, which is 


colored on one side only, is regarded with 
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O. Y. SysTEMA, A. 


O. Y. Systema, A. B., formerly conducted 
under the name of Count Mannerheim’s 
Kontor, at Helsingfors, Finland, celebrated 
the twenty-fifth anniversary of the found- 
ing of the business last month. This com- 
pany deals in office appliances and modern 
systems, the major portion cf 
which are manufactured in the United 
States. It is the pioneer office appliances 
company in Europe, having been founded 
in 1887, and is perhaps the first concern in 
the world to devote its energies exclusive- 
ly to office devices and systems for the 
promotion of economy in office work. The 
company’s founder is Count Mannerheim, 
who started the business when he was him- 
self more than fifty years of age, with a 
line of letter files, etc., rapidly developing 
the business to include office machinery of 
various kinds, the company at present han- 
dling Burroughs adding machines, Smith 
Premier typewriters, Globe-Wernicke filing 
cabinets other specialties, Johnson 
and a number of other American 
office use. 


business 


and 
chairs 
goods for 

The business enjoyed a very rapid 
growth up to 1900, when the first increase 
Up to 1909 the de- 
velopment of the business was so extensive 
that it was found desirable to incorporate 
the company, Count Mannerheim holding 
the majority of the stock. 


in the lines was made. 


Although seventy-eight years of age, 
Count Mannerheim is still a very active 
man, and is to be found at his desk during 
certain hours of each working day. The 
achievements of Count Mannerheim in the 
business world, the age at which he orig- 
inated the business and his steady success 
coupled with his remarkable 
physical and intellectual vigor today, refute 
the theory of Dr. Osler and his school that 
a man at sixty ought to be shelved. 


since then, 


> 


The business of O. Y. Systema, A. B., is 
confined to Finland, the head office of the 
company being located at Helsingfors. It 


has agencies in all of the leading cities in 


— ne i OT 
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great favor here, as it obviates the neces 
sity of cleaning the types with the usual 
frequency. It appears to be probable that 
this particular brand of ribbon will prac 
tically command the market in certain dis- 
tricts of this country. It appears that many 
of the girls, delighted at the prospect of 


Ke aXe. CELEBRATES TWENTY-FIFTH ANNIVERSARY = 
CAE 





Finland and will presently install a com 
plete branch establishment at Abo. 

Here is a company which deals in office 
systems and uses its own goods. The com- 
pany has its own salesmen, who help the 


company’s agents in the different cities to 
develop the business. 


They also have a 





Count Mannerheim. 
number of specialists who install business 
Chief of these is Mr. V. Haataja, 
who spent six years in the United States 


systems 


studying business methods and office sys- 
tems of all sorts, including loose-leaf ax 
counting, card systems, etc 

The machinist of O. Y. Systema, 
A Ba Smith 
Premier plant in London, England, and at 
the Burroughs branch factory at Notting- 
ham, this salesman of the 
company will United States 
for special training in the Smith-Premier 


chief 


received his training at the 


and month a 


come to the 


and Burroughs factories here 
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being saved the trouble of cleaning the 
machine, clamor for the new ribbon, to the 
dismay of the traveler with a well-known 
brand which is colored on both sides. Ger- 
man carbon papers seem still to be regarded 
with suspicion, and there is little compe- 
tition with American brands. 


MeN 


Beane atone see <A 
— == —— 2 a 
Ta 





B., oF HELSINGFORS, FINLAND, QUARTER CENTURY OLD 


Besides its large store rooms and main 
offices the company has a large factory 
whose floor area covers a space of some 700 
square meters. In the machine workshops 
expert specialists are employed and in the 
woodworking and refinishing department 
ten men are constantly on duty. 

In Helsingfors, which, to the average 
American, seems pretty near the end of the 
world, the business of O. Y. Systema, A. B., 
with Count Mannerheim as active manager, 
is conducted upon a profit-sharing plan. 
Since the incorporation of the company em- 
ployes whose term of service covers a pe- 
riod of three years and over receive ten 
per cent of the annual net profits. Each 
employe is given a month’s salary at Christ- 
mas and two weeks’ vacation at full pay 
during the year. 

Competition is naturally keen. Type- 
writers and adding machines quite natural- 
ly come into competition with the like prod- 
ucts of German factories, while American 
office furniture must meet and overcome 
the competition of the Finnish and Swedish 
manufacturers. Notwithstanding all this, 
©. Y. Systema, A. B., has continued stead- 
fastly to specialize upon American prod- 
ucts, which it regards as the best in the 
world, achieving a marked success along 
lines which might well be emulated by 
American concerns. No department of ac- 
tivity in office equipment escapes the alert 
interest of Count Mannerheim and his as- 
sistants. They are, amid their multitude of 
other activities, interested in the promotion 
of speed with accuracy in typewriting, At 
a contest held on Oct. 12 under Office Ap- 
pliances rules, the winner was a touch op- 
erator trained under the interested instruc- 
tion of these up-to-date people. 

©. Y. Systema, A. B., presents to the 
world a pleasing paradox—that of a highly 
successful business presided over by an 
aged titled gentleman in one of the oldest 
countries of the world, under a system of ° 
perfect democracy and ideal camaraderie 
between employers and employes. 
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INTERESTIN( 

HE following article by Mr. Ruys is 
weighty and full of valuable ideas 
It opens with a short sketch of 


Ruys’ Handelsvereeniging, of which house 
the author is managing director. Mr. Ruys 
says: 

Ruys’ Avg. is a stock company, of which 


The managers 
He 1- 


company de 


l am the managing director 
are Messrs. J. Bartels, A. W 
den and Th. H. Our 


votes itself to the office appliance business, 


van der 
Ruys. 
office business exclu 


or better, machinery 


sively, and is the largest of its kind in Hol 
land. In 
a firm there in 
Hvg. 
Dutch 
I have been in this business for about 
years, backed up by sufficient 


have gradually built up an or 


Belgium we do business through 


which we are interested, 
itself to Hol- 


Person- 


confines 
East 


because Ruys’ 


land and the Indies 
ally, 
sixteen and, 
capital, we 
ganization 
country 

I might as well mention that Holland has 
yver 5,000,000 inhab- 
580,960, is 


288,000 


which covers the whole of our 


a population of a little 
about 
with about 


itants; Amsterdam, with 


the capital; The Hague, 


people, is our queen’s residence, and Rotter- 


where our home office is located, has 
436,000 inhabitants, 
cipal commercial city, and the largest port 
on the continent but one—Hamburg 
Some Faults of American Manufacturers. 
You asked me to tell you a bit about 
your “faults.” Dealing with a man’s faults 
means tackling a delicate subject, especially 
that American manufac- 
because them, 


dam, 


nearly and is our prin- 


when man is an 
turer, 
experience has 
ahead in Europe as if the 
same grip there as in your 


every one of unless 
taught him otherwise, 


American 


goes 
ways 


would have the 


country, and as if American methods would 
always pay in the old country as well as 
in the United States 

From the above you should not derive 


the idea that we do not find much good 
the American 
the contrary, we, 
other firms in theirs, apply them to a large 
after having Euro- 


ways of doing business; on 


in our business, and many 


extent, however, only 
peanized them to a certain degree. 

The conditions in 
Europe States 


deal 


between 
United 
impossible to 


difference 
and in the 
that it is 
even in a 
ditions in the various 
greatly differ. Then 
portant matters it is impossible to say how 
you should act in a country, 
being a matter of experience, or of feeling 


are so 


many with 


general way, because con- 


European 


them, 
countries 


again, even in im 


certain 


rather, entirely. However, I'll try to point 
out to you some of the most important 
errors the American manufacturer often 
makes: 

In the first place, then, many manufac 


turers are going in for foreign business at 


when they are not ready for it. Being 
ready in this 
that he 


he does not care 


a time 


instance means in the first 
wants to do this business: 1f 


better 


place 


much, he would 


leave the European field alone altogether, 


as in that case he will not have explored 
that field and will still believe that what is 
good enough for the United States will 


and because he 
that 
Irom 


naturally suit the universe; 
much and does not know 


different 


does not care 
European conditions are so 
United States, he 
dealers abroad as if he 
thus 


those in the will treat 


were bestowing a 


and make them dis 


manufacturer does not really 


them, 
If the 
European business he would bet 


favor on 
gusted 

want the 
ter wait until he does and not spoil the ter 


ritory needs the business that 


\ bef e 
can be se; he 
Suppose .the manufacturer really 
to go in fory,the 
before entering*, the 


wants 
European business. He 
field with his 
special mod- 


should, 
goods, find out whether or not 
els or alterations or attachments are 
many 


needed 
manufacturers go 
slightest knowl- 
willsfind out 


countries; 
having the 
O€. course, 
but#in the meantime they 
of them at 
and 


in some 
ahead without 
edge of this 
by and by, j 
have left themdealers, or some 
least, with very difficult propositions 
disheartened thempand if the manufacturer 
cannot soon supply'!the machines equipped 
in the way the country requires, he will have 
made a faflure of His first introduction. To 


they 
will 


cases the 


illustrate the fact that in some 
product, as.it is manufactured for the con- 
sumer in the United.States, would meet 


with insurmountable obstacles in some of 
the European countries. I 
typewriter not 


could not 


just refer to 


where a having 
write the 
where the 


France, 
dead keys to 
be sold; 
should offer a-typewriter with Russian char- 
acters, or to England, where an adding ma- 
chine is no good unless it will add &, s, d. 
but at the 
smaller 


accents 


to~Russia, manufacturer 


well known facts, same 


other and 


These are 


time there are many 


problems which will come up. Take, for in 


stance, my own country, Holland, where 


the half-cent exists and comes in in 


that in a great 


coin 


most businesses, so many 
good unless 


mark 


machines it is easy enough to 


cases an adding machine is no 
it will add half-cents and print the 
With 
make the 


some 
needed changes, with others it is 
much more difficult, but all events it means 
special machines and the loss of one bank, 
so that a nine-column only 


add up to 999,999,991 


machine will 
This smaller capac- 
Holland larger bank 


more in de- 


ity means again that in 


machines comparatively are 


mand than in other countries, and that 
the manufacturer, as long as he has not got 
them, may never expect much from that 


territory 


LETTER FROM J. A. Ruys OF ROTTERDAM, HOLLAND, HEAD OF A LEADING HOUSE 


lf the manufacturer wants to do business 
abroad and has found out what the require 
ments are, and knows that he n meet 


them, he should, in order to give Q 


start to his product, be very 
the manner of introduction 


Leaving the British Islands alo: is” 


they, possessing an English speaking 
center like ndon 1s 
itself 


ulation and a big 


offer a proposition in [ think it will 


hardly pay any manufacturer in 
offices in Eur: 


do keep then 
Che manufacturer 


establish branch 


fact, almost none 


should go abi 


self to appoint responsible dealers send 
a representative In the latte ast é 
should send a man who not only tl! ghly 
understands the machine as such, but who 
also knows what the possibilities for his 
product are; a man who can make the dealer 
understand what field he could cover with 
the product. The manufacturer's (or his 


object sho id r oO 


representative's) first 


find the right dealer in a certain territory 
Many will offer the sole dealership for so 
many machines per year, which is an abso 
lute mistake, for, apart from the fact that 
it often is very difficult for European deal- 
ers to give guarantees of that kin the 
main proposition for the representative is 
to make sure which would be the best 
dealer for his special product, and wake 
that dealer’s interest when he has found 
him If the representative can get the 
dealer as his medium of introduct nd a 
guarantee on top of that, so much the bet- 
ter, but if the dealer picked out shows his 
readiness to take up the new line, but is 


not prepared to guarantee the sale of any 
goods, the 


take 


manufacturer should, 


him all the same, al- 


amount ot 


in my opinion, 
ways provided he is a responsible 

The appointing of dealers requires time 
and it is impossible to make arrangements 
for Europe in a couple of months, and it 
pays to take your time for that, because in 
Europe it is very bad to change fro! ne 
dealer to the other; in fact, if deal X has 
made a failure of the introduction the good 
and responsible dealer Y will not very soon 
tackle it, were it only for the reason that 
X was a third-class firm. On the other 
hand, if you get as your sole deal 
like Y, that has given proof of being ca 
pable of introducing an article like yours 
you will most probably meet with success 
and even if for one reason or the other Y 
should not get your goods in, your article 
would in that case not have been dragged 


through the mud. 


Giving Too Much Territory. 
greatest mistakes American 
often 


One of the 
manufacturers make is to give too 


much territory to one dealer, and I'll ex- 
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plain to y why this is so bad. A dealer way if he does do anything at all; in this this system brings along the need of cor - 
can do his business in two different ways B proposition there is no estion of an paratively considerable capital, and it is 
, 7 wh brat nee organization and if the subdealer comes _ practically impossible to find money for an 
re ee ee across a pr yposition that is mor ttractiv off ce appliance business; the dealer has to 
eRe ERNIE ED Hic to him he may discontinue the sale for the have it himself or to get it from relations 
ia iat lealer, take up the competitor’s machine or friends. And the capital required in 
\ means that the ealer keeps his busi nd do ruinous harm to the business in that Europe has to be comparatively larger than 
ness in his own hands, which enables him istrict; where the dealer is left witl t in the United States, as it would not pay a 
gradually to improve the covering of hi alesmen, without mechanics it it any dealer to sell just one article. Now the 
territory supply trade, without any knowledge of American manufacturer comes in: 
B means that the dealer is dependent o1 where his product is sold, et It is quite natural that he should give 
his subdealers, of \ one is doing busi I think I need not advocate the A syste1 one country to one dealer, or that he, if 
ness in this way and the other in another any more, as it speaks for itself lows the country is very large, cuts it up in no 











VIEWS OF PRINCIPAL AND BRANCH HOUSES OF J. A. RUYS, HANDELSVEREENIGING, HOLLAND AGENTS FOR THE HAMMOND 
TYPEWRITER AND OTHER LEADING OFFICE MACHINES AND APPLIANCES.—Upper left hand picture, The Hague Branch Office at Prinsestrat 
27, entirely occupied by the house of J. A. Ruys.—Lower left hand picture, Amsterdam Branch Office, Rockin 38, near the Dam. Whole buliding 
occupied by J. A. Ruys.—Center picture, top, Employes of Amsterdam Branch Office.—Center picture, bottom, The Largest Room in the Home 
Office at Rotterdam. This build:ng is owned by J. A. Ruys, who is shown sitting at the desk in a farther corner. Owing to the large trees In front 
it was found impossible to take a satisfactory picture of the building, which is about 2CO years old, and is situated on one of the principal streets 
near the post office and exchange.—Upper right hand picture, Groningen Branch Office, Oude Ebbingestraat 28. Building wholly occupied by J. A. 
Riys Hande'svereeniging.—Lower right hand picture, Mr. J. Bartels, one of the managers. 
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more than two or three parts, as otherwise of the manufacturer to the dealer; on every vantageous position as compared to his 
the dealers would collide However, under sale the subdealer in the other country competitors, but also because he does not 
all circumstances it will require all the expects the dealer will make so much. The ais F 

; ; : ~ wan » be dependent on another dealer 
dealer's capital to cover his territory well, manufacturer may say that it is none of 4 1 se , 

; ; and because he knows very well that by 
that is, to cover it on the A plan. In fact, his business how the dealer works in the _ = 
only very few dealers do dispose of so other country, and what he makes out of dealing direct the manufacturer will under 
much capital that they can follow the A _ it, but in doing so he misleads himself; to stand the wants of his country much better 
system, and the majority, suffering from the subdealer it means that he makes less By giving the whole of the continent or 
lack of money, will apply to the B propo-_ profit and therefore is unable to do as more than one country to one dealer many 
sition. And if the manufacturer gives to much business as when he got: the whole manufacturers have made a fatal error 


any one dealer more territory than his profit. Dealers in Europe, at least the good after they have once committed the mis 


own country it simply means that that ones, will deal with the manufacturer only take it is often difficult to rectify it, and 
dealer for the other country or countries and not buy of another dealer, not only if they wait long before better arrange 


assigned to him has to rely on subdealers, because the other fellow will keep some of ments are made they may find their com 
and this practically comes down to a gift the profit and the dealer is left in a disad-  petitor has gotten ahead of them 









IN MORAVIA 


By KAREL VAGNER, BRUNN, MORAVIA 













LTHOUGH one of the richest terri- Vienna firms; the antipathy between Ger mier, Adler, etc., get their share of this 
tories of the Austria-Hungarian mans and Bohemians is so pronounced that total. American typewriters still retain their 
monarchy, Moravia is not one of Bohemians living in Bohemia and Moravia reputation of superiority, although the Ger 

the best in the office appliance line. The will rarely buy articles from or through man machine is better equipped (?) (Aus 
main reason for this state of affairs is pri- Vienna In many cases, therefore, the stattung). Also American machines bring 
marily an agricultural country with a few higher prices than others. There are only 
industrial centers scattered over it. It is two Austrian machines on the market, but 


true that the capital, Brno (German notwithstanding the overwhelming advan 


Brunn) with its highly developed textile in- tages in their favor, they are having a hard 
dustry, and the city of Moravska Ostrava fight 
(German Mahrisch Ostrau; English: Ostrau It goes without saying that here, as every- 
in Moravia) with its coal mines and iron in where else, only visible typewriters are in 
dustry, represent a certain outlet, but this demand 
is more than offset by the very limited de Chere is at present scarcely any demand 
mand in the balance of the province. The for the adding machine (Burroughs, Dal- 
inhabitants (75 per cent. Bohemians and 25 ton). Their introduction in our larger fin 
per cent. Germans) until recently held very ancial institutions is a slow progress. Even 


old-fashioned views and were prejudiced the accounting machines (Tin Unitas, 
against anything new [t will, therefore, Odhner, Brunswiga, Austria, Bunzel) are 
not surprise you that six or eight years ago being bought sparingly by the biggest firms 
typewriting machines were almost un Some improvement is noticeable, however. 
known \s late as the year 1906 there was Imported office furniture is and has al- 
only one typewriter representative in all vays been a poor seller. During the last 


Moravia for a total population of two and few years domestic manufacturers have 





one-half million made great strides and their product has 
During the last five years, however, con become decidedly better. Fairly good imi 
ditions have improved considerably This tations of American rolltop desks, filing cab 
is due largely to the beneficial influence and nets and vertical files, are being made, and 
example of the neighboring kingdom, Bo it is predicted that the foreign make vill 
hemia, and to the activity of parties resid soon be entirely crowded « 
ing at the capital of the empire, Vienna Che Austrian Imperial Commercial Code 
From Bohemia came people with means and siusial Wasinne pre s ribes the use of L und accounting 
modern ideas and they revived our old tn books This has been the principal obsta 
dustries Banks established branch houses cle to the introduction of 1 e-leaf svs 
in our large centers, and they needed up-t: salesman who can show that he is a direct ten \t the instigation of our mmercial 
date appliances and so set the exampl« representative of a foreign firm will sell issociations, however, amendments to the 
which was soon followed by our own old where the subagent of a Vienna house will law have been presented permitting the use 
established financial institutions Then came fail Especially American machines and f loose-leaf ledgers 
salesmen and representatives of our brancl lso other products of good quality and rea \t this writing business is ount 
and established branch houses in the Mo sonable price would find a much more ready ( 1 general depression cause y lack of 
ravian territory It must be stated that sale here if they were not handled through enterprise The war in the neighboring 
the reluctance of Moravians to acquire nev Vienna agents Balkan States and the combative tendencies 
mechanical office devices is also partly due The number of typewriters sold per year of the Austrian military clan momentarily 
to the fact that the local representatives of s about 1,200. Underwood, L. C. Smith paralyzes everything. Let us hope that the 
these devices are mostly employes of Yost. Continental, Remington, Smith Pre new year will bring us peace 





913 


his 
not 
ler, 
by 
ler- 
ter. 
or 
ny 
or; 
11S- 
ind 
ge- 
ym- 


his 
eir 
er- 
HS- 
ng 
ily 
put 
in- 
ird 


nd 
al- 
in- 
en 


ist 
ve 


li- 
b- 
nd 


ill 











By R. Soor, GENERAL 


N THE last January number of the 


Office Appliances,” it was my desire 

to present to my American friends a 
general view of the business conditions of 
this country, and in that issue I have tried 


to trace the growth of the American ofthee 


appliances trade in India 
Now it is my good luck to be again betore 
j ] ool ¢erar » I 
my friends and this time | shall try my best 


to give a clear idea of the year’s progress 
and developments made in office appliances 
trade in India, especially in this part of the 
country 

I shall first begin with Calcutta 
Calcutta (“The Premier City”), in the words 
of His Most Gracious Majesty George V, 


Though 


has been deprived of its tormer title “Cap- 
ital of British India,” it still retains its 
magnificence in business quarters. In De- 
cember, 1911, when che transfer of the seat 
of the capitol from Calcutta to Delhi was 
nored among the busi- 





announced, it was ru 
ness men that it would affect the trade. 

\s far as my own observation enables m«¢ 
to see, I believe it will hardly interfere with 
the foreign trade of Calcutta, although the 
local sale of some of the valuable goods 
nobilities will in 


generally used by the 


some respect diminish from the next year 
(1913), as the nobilities will not so fre- 
quently visit the city as they would have 
done in the past when the viceroy contin- 
ued to reside in the city during the winter 
season 

Typewriter Doings. 

Since writing last the Yost Typewriter 
Company, having cut off its business con 
nection with its local agent, Messrs. W 
Newman & Company, has established a 
branch office in this city. Mr. E. W. Bell 
has been appointed local manager. The 
Blickensderfer Typewriter Agency of Bom- 
bay has also opened a branch depot in this 


city 

The Remington people, as they are now 
the contractors to supply their machine to 
the India government, have much increased 
their sales. In the first instance the Indian 


government is the biggest buyer they have 
inthis country. Secondly, as Remington ma 


chines have been placed in most of the gov 


1 
} 


he various business 


ernment omces, so ft 
schools located in and outside Calcutta are 


installing and substituting Remington ma 


chines in large numbers: because to occupy 
a government post is the highest goal to 
which an ordinary typist aspires. The Rem- 
ington people are most enthusiastic and 
they are now making arrangements to open 
They are also han 


Machine attach 


a branch office at Delhi 
dling the Wahl Adding 


PROGRESS IN 
INDIA 


ment, but their Bombay men are more su 


essful in this respect. 


The Underwood machines are generally 
used by the mercantile firms and are in 
great ftavor among the _ steno-typists 
Messrs. W. Leslie & (¢ Ompany are the loca 


agents for the Underwood, the sales 


1 


hich could increase if the machine were 


4 


advertised to the same extent as the Rem 


ngton Messrs. Trail & Company, the 


agents for the Fox Typewriter Company 
re doing very well. 

Some of the agents for office appliance 
devices are also the suppliers of automo 
biles, and as they derive more profit in 
selling a motor car than a typewriter, so 
they devote most of their energies in dis 
posing of motor cars. They care little about 
their typewriting department, and in cours 
f time it will become a source of constant 
complaint on the part of the American man 
ufacturers that India is not a suitable field 
tor disposing of office appliances devices 
lo remedy this evil it is better to open a 
branch office in this country or to connect 
themselves with an individual capitalist in 
India for handling their machine 

Rebuilt Machines Popular. 

\ fair number of business men are now 
using rebuilt machines, which are gaining a 
wide popularity. You will be rather aston- 
ished to hear that within a year or two some 
five or six firms have already been estab 
lished in Calcutta to handle rebuilt ma 
chines. Among them the following may be 
mentioned: The British Typewriter Com 
pany, the Typewriter Company, the Office 
Furnishing Company, the Typewriter Ex- 
change, etc. These firms are doing a very 
profitable business. 

Adding and Duplicating Machines. 

The Burroughs Adding Machine Com 
pany, of Detroit, Mich., is represented by 
Messrs. Walter Locke & Company, of this 
city. Owing to the lack of sufficient dem 
ynstration and advertising, the demand for 
adding machines is not so great as it might 
Che first 


step to success would be to open a s< ho y] 


be or as it doubtless will become 


‘for training the young men and teaching 


them the methods of working with the ma 
chine... The school should be conducted 
the agent himself and all cost and expenses 
for the upkeep of such school should 
borne by him. But this the agent cannot 
do under the existing conditions, unless h« 
gets a good commission and the manufa 
turer himself co-operates and helps hi: 
this direction 


Y 


It is a matter of regret that up to now 


there is no firm in Calcutta to handle mul 
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tiple letter printing machines. Although 
there is one in Bombay—the firm of Messrs. 

H. Thorns & Company, who handle the 
Printograph machine of the U. S. Printo- 
graph Company, of La Crosse, Wis., but 
they are also experiencing the same diffi- 
culty as the agents of adding machine com- 
panies. 

After reading the above some of my read- 
ers may ask me this’ question. “Are there, 
then, no buyers of adding machine and of 
multiple letter printing machines in India?” 
fo this my answer will be in the affirma- 
tive. There are cheerful and prospective 
business men in India who have grasped 
the new ideas; have adopted modern meth- 
ods in their business; who have educated 
themselves by subscribing and regularly 
reading such business journals as Office 
\ppliances, System and Modern Methods. 
lo this class of people the agents are ne- 
gotiating their sales, while the rest of the 
business men are left almost in ignorance 
f the new labor-saving office machines. 

Stamp Affixers. 

Recently I received a letter from which | 
learned that some of the manufacturers of 
stamp affixers are now contemplating the 
exploitation of their machines in India. But 
before doing so they should remember that 
in India the postal authorities do not issue 
stamps in rolls. The stamps of our coun- 
try could only be obtained in panes of 256 
stamps. To make their business successful 
in this country they should either, through 
their agent persuade the authorities here 
to issue stamps in coils, or it is left to their 
inventive genius to add a new mechanism 
so that the machine may be operated with 
the stamps as they are at present obtained. 
| can assure them there are a good many 
firms in this city who would to their own 
advantage become users of such a machine 
if they could find a suitable one. 

Underpaid Postage. 

In conclusion, it must be noted that some 
of the firms here are still receiving letters 
from America with short-paid postage. A 
manager*of one of the American firms 
wrote in a letter to a firm here, who com- 
plained of them for receiving letter with 
short-paid postage, that he himself knows 
the right amount of postage for every coun- 
try, but this class of work is left to the 
clerks, who occasionally make errors, and 
his own time is too valuable even to check 
the letters. However valuable his time may 
be, he ought to devote at least half an hour 
daily to checking the outgoing mail, espe- 
cially that which is intended for foreign 
countries. 











By HELMER LINDELL oF A. 


HE population of Finland is about 
three millions. The total export oi 
the country for the year 1911 was 
about 318,000,000 Finnish marks, and the 
import about 444,000,000 Finnish marks. 
The Finnish mark has the same value as 


the franc. The principal export from Fin- 
land is timber pulp and paper. 

When it is that the 
turnover of the foreign trade of the country 


last ten 


remembered total 


in the has increased about 


SO per cent, and the industrial production 


years 


100 per cent, it will at once be seen 
a market for the 


nearly 
that 
latest devices in time and labor saving ma 


here in Finland is 
chines 

Finnish people much appreciate modern 
and practical things, therefore all kinds of 


up-to-date machines and systems can be 


introduced more easily in Finland than in 
many other countries of the old world. 


American Typewriters in Demand. 


In the office appliances line the type 
writer business is the most important and 
most of the well known machines are to 


be had here. Characteristic of the Finnish 
market is the fact that only rather superior 
makes are preferred. American makes have 
for many years found a good sale and are 
very much valued on account of their dur 
ability 

The only machine “really represented” in 
American machines is 


Finland among the 


the Smith Premier, the machine which is 


greatest numbers here, although 


last 


sold in 
a live competitor has 
“Continental.” All 


during the 
appeared in the German 


year 


the other machines seem to be changing 


representatives very often, which, of course, 
cannot lead to good results. The new 
“Noiseless’ 
States has also recently made its ap 


pearance here, 


which I saw some years ago 


in the 
has yet 


although not much 


been done toward pushing it 
Adding and Calculating Machines. 


Adding m 
America, are much in 


achines, for the most part trom 


demand The ma 


chines are used in banks and government 
in mercantile ffices 


offices, and also 


important standing 
1 i] 


Calculating machines with rotar¥Y handles 


are also used to a great extent, those most 
in demand being the “Brunsviga,” which is 
virtually without rivals, as a_ practically 
constructed calculator of American make 


has not yet been brought here. The “Comp- 


tometer” is found here, but is not very 
much sold on account of its comparativels 
high price 


Office Furniture. 


Regarding American office’ furniture, 


of which a great amount is used here, 


OFFICE APPLIANCES IN FINLAND 


\merican manufacturers have to take the 


competition of one of our local firms more 


and more into’ consideration, although 


American goods stand higher where quality 


is required. There is some furniture im- 


ported from Sweden, but the efforts of 

some German firms to get a foothold in this 

line here have been without success 
Filing devices—card and vertical systems 


are very much used here by the insur- 
public offices and merch- 
Mostly wood- 


them 


ance companies, 


ants, for different purposes 
used and nearly all of 


United States 


en files are 


come from the 


Duplicating Devices and Loose Leaf Sys- 
tems. 


Of duplicating machines, the cheaper 


ones are imported from England and Ger- 


many, while those of higher class come 
from America. 
Loose-leaf systems for every purpose 


have met with great success in the Finnish 


commercial world. I believe most assured- 
ly that loose-leaf ledgers are sold more in 
country of 


than in other 


The hesitation which at 


Finland 
Europe 
ifested itself concerning these systems may 


any 
first man- 


now be considered as mostly overcome, and 


they have turned out to be a brilliant suc- 
‘ess. It is true that the law requires the 
merchants to have their books bound and 


sealed, but those old regulations have not 
hindered us from taking all the advantages 
Ringbooks are 
now becoming quite common, as well for 


the note book of the 
| 


the loose-leaf systems give 


iffice work as for 


private individual. There are, however, 


only limited possibilities for American 


goods in this line here, as the meta! parts 


‘an be imported more advantageously from 


. , ' 14 
Germany, while the sheets ca ruled 


here 


How to Get Business in 
I 


he only right method of getting satis 


with Finland is by means 


isimess 





A large order handled by Herman Lindell at Hel- 
singfors, consisting of 55 loose leaf ledgers. 
This would be a big order anywhere. 









B. HERMAN LINDELL, HELSINGFORS, FINLAND 


of local agencies. It is very con n f 

foreign and especially Scandinavian and 
Russian agents to try to get agencies, also 
for Finland, but this is bad business. We 
have made up our minds not to take up 
lines for which Finland is only a_ sub- 
agency It is also advisable for American 


manufacturers not to sell their goods t 
everybody if they once get an agent 
earnestly works for their article 
custom with our firm at least that, when 


once we find an article that we are pushing 


is sold by somebody else, we d t en- 

tirely It is a mistake also to give the 

general agency for all Europe t ne firm 
Short Postage. 

American business houses should also 
learn that the postage for a letter to the 
continent of Europe is 5 cents and not 2 
cents, which they very often forget 

The Land of a Thousand Lakes. 

Finland is an abundantly watered coun- 
try. It is known as “the land thou- 
sand lakes,” it being possible to travel by 


boat from one end of the country to the 
ther, and it is rapidly becoming a 
resort for tourists on account of the 
nificence of its water scenery. 
Helsingfors, the capital of Finland, con 
tains about 150,000 people and has 
tically doubled its 


The building regulations do not 


population in the 
ten years 
buildings of more 


permit the erection of 


1 


than six stories in height, but the city con- 
tains, nevertheless, some beautiful and 1m- 
posing examples of architectut Good 
building granite and marble are abundant 
and the principal structures of tl Finnish 
capital are splendid examples of artistic de 

The business men of Helsing thos 
at any rate of the more prosperous sort 
are liberal in their expenditurs ) FF 
equipment, many of the offices banks 
being fitted up in a very lux 5 mannet 

ct policy of the Russian government 
with regard to Finland is characterized by 
lack of progressiveness which pt nts 
vel ent of the resources of the count 
restricting the opportunities of r citizens 
But “yet there shall be a day t every 
thing isn’t over,” .-as one 
Say nd we believe in it. 

e flourished most after S 

she de ived after she subd 
“Getting Together.” 

\ccept no equation as sure which has an 
individual for one of its values.—Personal! 
ties upset calculations —The Organizer 
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reat deal of competitio1 


e appliances in the Argen 


Republic, but nevertheless busi 
ness s In general lines there 
healthy ‘ mpetition which is good for 
trade, while in others there is very un 
healthy mpetition. In this latter respect 
reference is made to typewriters, very 
nearly every make being represented in 
this marke from the Bennett machines 


of that class, to the Underwood and its 
similars In this line there is a great con 


fusion ompetition, principally in the 


way of price cutting, which started with the 


advent in this country about a year and 


half ago of one of the last converted 
invisible writers 
During the past year a demand has beet 


created for steel office furniture, and this 
line bids fair to make good if it is consci 
entiously worked. It is in its infancy now 
but has a future, provided prices are rea 
sonable and it is steadily pushed. 

ral wood office furniture business 
is a steady one and makes good all th 
time The semi-latest styles of furniture 
only appear to be on sale. There is plenty 
of room for latest styles 


\dding machines have a good market, as 


also casl registers, the business in these 
lines being confined practically to two 
makes 


\pparatus such as mailing, stamp affixing, 
letter opening, letter sealing machines, etc 
have an extremely limited sale in this 
country, but, in possession of really efh 
cient machines, representatives could work 
up a good trade in these lines. 

Typewriter ribbons, carbon paper and 
duplicating machines of almost all makes 
are represented here, and business is brisk 
The same holds as to general stationery 
lines. Loose leaf account books cannot be 
sold, as their use is made impossible by the 


laws of the country 
Credits and Collections. 


Business wherever possible is done on a 
cash basis for the principal reason that, 
treating with any but the recognized best 
houses, every man is afraid his neighbor 
will “do” him. Cash is understood to be 
any time within a month. Nevertheless a 
very large amount of credit is given and 
on the installment plan. In cer- 
of business where the profit is 


sales made 
tain lines 
sufficient to warrant the risk, the business 


houses open long credits direct with clients, 
but others do this class of business through 
certain banks established for the purpose 
In such cases the banks purchase for cash 
on a special rebate basis from the import- 





ARGENTINE REPUBLIC A 
PROFITABLE FIELD 


By A. W. Bootre or ARTURO W. BooTE & Co., AGENTS 
ARGENTINE REPUBLIC FOR THE UNDERWOOD 
TYPEWRITE ND FOR OFFICE EQUIPMENT IN GENERAL 





Mr. A. W. Boote, head of the House of Arturo 
W. Boote & Co., Buenos Alres. 


ers, and sell at market prices to the client 
the latter repaying them in ten monthly in 
stallments These banks do a very large 
commercial business, and deal in every at 
le from a box of tools to a motor ca 
chair to complete house They als 
extend credits in the shape of vouchers, re 
payable within a stated period by monthly 
installments, the quotas depending upon thx 
amount of the loan lhe vouchers art 
never cashed, but taken in payment by 
business houses for their goods Upon 
presentation by such firms at the bank the) 


are cashed with a discount of 10 per cent 


The questions of extending credit with 
out a good guarantee and the collection of 
accounts are two serious ones. The first 
ynd is of 


should not be done and the sec 


quite difficult realization. Everybody has a 
} 


certain day of the month fixed as the day 
for payment of their accounts, and during 
as a rule, only two hours of such day; 
“but except in the case of really good houses, 
the collector generally finds that to be the 
precise day and hour when a man cannot be 
found at his office. 

Business in this country, taken from any 
point of view whatever, is quite different 
from that of any other country, and in 
endeavoring to better the conditions gov- 
erning it, each line must be taken sep 
arately. To import goods cheaply is the 
first consideration, and to this end the 
question of packing, shipping and customs 


duties prove important factors, but, as 
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stated, to cope with this each line must be 
studied separately. 

In conclusion, the commercial growth of 
the Argentine Republic has been enormous, 
and its importance as a market for Ameri- 
can goods is steadily increasing. If manu- 
facturers take the trouble to ‘carefully fol- 
low out the indications of their representa- 
tives, it would materially assist their opera- 
tions here, to the benefit of all concerned. 
There is here a steadily increasing field for 
all lines of office goods. 

We ourselves are large importers of of- 
fice appliances in general, including furni- 
ture, and would thoroughly appreciate any 
information you can give us, or place us 
in communication with any first-class firms, 
with the object of putting ourselves in a 
position to offer the public the very latest 
arfd best appliances for office use. 


South Africa Likes Steel Furniture. 

Steel office furniture has gained a ready 
entrance into the South African market, 
writes United States Consul Nathaniel B. 
Stewart from Durban. The sole objection 
formerly to its introduction—the fact that 
it is very susceptible to rust in the warm, 
moist, salt South African atmosphere— 
seems to have been obviated by japanning 
the metal until it is rust-proof. 


Chinese Youths Study Industry Here. 

The new China is busying herself with 
industrial and\ vocational education. A re- 
cent official educational conference at Pe- 
king appropriated 6,000 taels to send ten 
students to the United States for the study 
of economic conditions, manufacturing 
methods and commercial practice, with a 
view to becoming teachers of their own 
countrymen upon their return. Another 
indication of awakened commercial con- 
sciousness in China was the Chinese and 
Foreign Industrial Exhibition, held in 
Shanghai July 25-August 5 last, under the 
auspices of the China Industrial Associa- 
tion. Many foreign firms were represented 
among the exhibits, which covered prac- 
tically every class of manufactured goods. 





Fox Typewriters Sold to Archduke. 

The Fox Typewriter Company has sold 
several machines to Archduke Francis-Fer- 
dinand of Austria for office use. 





If things are not right, face the facts. 
Find out what is wrong and the reasons 
why. Don’t live in a fool’s paradise.—The 
Organizer. 
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— By O. J. 


N answer to your letter asking me to 

send you an article for the January 

number of your magazine, | must say 
that I am so situated that I can only give 
you a general survey of the field. It has 
been impossible for me to look into this 
matter very extensively. But I hope to do 
much better the coming year, as I have my 
school work much better manned 

Singapore was founded the 6th of Febru- 
ary, 1819. It is situated at the southern 
extremity of the Malay Peninsula, on an 
island of the same name, and is the capital 
of the Crown Colony, Straits Settlements, 
and is not in India or China as so many in 
America seem to think. Being thus situated 
it is the gateway to all the islands and 
countries of this section of the world. It 
has been described as “the Cross Roads of 
the Nations,” since every boat that passes 
the Malacca Straits calls here. Being unen- 
cumbered by tariffs of any kind it is a great 
commercial center and, of course, there is 
a great deal of shipping and transhipping 
done. Much money is now being spent on 
improvements. A large dry dock, big enough 
to accommodate the largest vessel afloat, 
has just been completed. An inland harbor 
is under construction, and the roads of the 
city and country are simply magnificent. 
Hence, it will be seen that the only precau- 
tion shippers need take in packing their 
goods for this country is to see that they 
are so packed that they will stand the long 
sea voyage and the tropical climate 

The larger part of the business of the 
‘ity is done on the cash basis, as in this 
cosmopolitan place it is rather difficult to 
say whom one can trust. However, with 
regular and reliable customers there is the 
usual monthly credit, found where the 
larger portion of the population are on sala- 
ries. Nearly every firm has its own col- 
lector whose business it is to visit the vari 
ous customers and business houses collect 
ing these outstanding bills. 

The Remington agents, McAlister & ( 
inform me that in the last few years the 
typewriting business has been increasing 
by leaps and bounds and that “whereas, 
only a matter of six years ago it was quite 
a common thing to see hand-written letters 
in daily business, such a thing is rarely seen 
now.” I would say that this is not only 
true of the city, but through the estates ot 
the Peninsula most of the business corr 
spondence, ete., is done on the typewriter 
The Roneo people speak in about the same 
way and are quite enthusiastic about their 
business in steel furniture, especially with 
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the filing cabinets. Along with this must 
necessarily go a good trade in typewriter 
supplies, carbon papers, ribbons, etc. 

I have had no expression from other com- 
panies but no doubt the same things could 
be said of them, for throughout the colony 
this has been a very prosperous business 
year. New companies have been formed, 
renewed and vigorous attention been given 
to the tin and copra industries, the price 
of which has been steady and remarkably 
high. And even the Government with all 
its improvements and reaching out in pub- 
lic works has found on its hands a large 
surplus to close the year. 

Tendency Is Conservative; Labor Cheap. 

In spite of all this the conservatism in 
business is hard to break through and you 
can scarcely find an up-to-date office as they 
are at home. One reason for this, perhaps, 
is the cheap labor to be had. And certainly 
it is cheap in many ways. For instance, 
in having some books made for my work 
(while the equipment for doing the work 
is ample) I found I could have them made 
up in England and shipped out much cheap- 
er than I could get them made here. That 
is, cheap labor amounts to this. It takes 
about four men here to do what one ordinary 
man would do at home; and then you never 
know, without continual watching, whether 
you are getting it done as you wished or 
not. Sometimes this labor is carried to the 
extreme, it being said that some even have 
a Tamby to turn the page and blot the writ- 
ing for them. Another reason is the tran- 
sient state of the population. Very few ot 
the Europeans expect to make this their 
permanent home. After making their “pile” 
they intend to return to England or Aus- 
tralia to settle down. So the general idea 
is to make money and make it as quickly 
as possible, regardless of the surroundings. 

When I wrote last year’s article, I said 
that I had not seen an adding machine in 
the city. Soon after that two Burroughs 
machines were displayed in Roneo’s show 
rooms, where they remained for some time 
and as far as I know were never disposed 
of. At the present time this same company 
is displaying a machine of another make 
(English), but which appears to me a little 
cumbersome and complicated, however, a 
much cheaper machine, yet one that I 
should think would be very useful. In the 
meantime, I have secured a Barrett, which, 
in the absence of means to secure a higher- 
priced machine, serves the purpose excel- 
lently. Its only draw-back to me is that it 
is not a listing machine. But in a small 
business, as an inexpensive machine, I 
should think it would be exceedingly valu 


able 


Many Useful Devices Unknown in Singa- 
pore. 

Many devices which are used in a busi- 
ness office at home and which expedite the 
transaction of business so very materially 
are not used here and as some of the writers 
from different parts indicated in their last 
year’s articles, it is simply because of ignor- 
ance of the benefit to be derived from the 
machine and of the machines themselves. 
The business men here, as I have said, 
are conservative and one must show them 
that a thing is practical and beneficial be- 
fore they will use it or put any money into 
it. This could be done to a great extent, I 
believe, by some firm sending out a supply 
of appliances to show, with a good “live 
agent” to demonstrate the working qualities 
of the appliances as well as their great 
economy in business The other day an 
agent was through and actually convinced 
one of our largest firms to adopt a “pet 
system” of his for proving one’s figures in 
bookkeeping by casting out the “thirteens”; 
and for the coming year they are having 


their books ruled with an extra column for 
writing in this proof. As far as I can see 
this method is not nearly as easily under- 
stood and handled as casting out the 
“nines.” It shows, however, that they are 


susceptible 

Such changes would have to come gradu- 
ally for the merchant would say that his 
office help was too ignorant and could not 
comprehend it; but as a matter of fact that 
is just what these people can do, anything 
mechanical they can do and do almost im- 
mediately, while, when they have to take 


given, 


instructions, sometimes very po 
they are sure to make a bungle of the work 
and are, therefore, put down as stupid. That 


is, a man would have to be shown that a 
good clerk at a good salary with an adding 
machine or other office device would ac- 
complish more and would cost less than 
two or three clerks at cheaper salaries and 
that at the end of the year the firm would 
have saved money, while still | ng the 
machines for future use 


Good Furniture To Be Had In Native 


Woods. 
As to office furniture in wood, I do not 
belie e there would be much : ¢ The 


workmen here do remarkably well in mak- 


ing up desks, counters, etc., from the native 


woods, especially teak, which are proof 
against the white ants, and whicl mpare 
very favorably with oak 

Another thing that always goes with 
business prosperity is the automobile. There 


is a great business in motor cars here, and 


as for driving, the roads cannot be sur- 
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passed anywhere; while the beauty of the 
numerous drives are beyond deécription 
This line, as well as office equipment, is 
reaching the American dealer, for, although 
we have many different makes of cars, Eng 


lish. French and others, I believe that one 
sees more Ford cars than any other one 
kind I was told some time ago by the 
manager of one of these firms that he was 


bringing in sixty Fords in one shipment 


Soon after this a mechanic was brought 


from America to look after the repairing 
and sale of these cars, and everything indi- 
cates a prosperous business 

The whole country is making such tre- 


mendous strides towards improvement in 
Government, in civilization, in cultivation of 
the land, and in turning their abundant re 
sources into channels of usefulness, that I 
believe there certainly is money in office 
appliances here for those who will push the 
business. 


London Imperial Exhibition for 1915. 

To demonstrate the increasing economies 
of British manufacture, the producers of 
England will hold an Imperial Exhibition 
in London for six months of the year 1915 
with the aim of strengthening the commer- 
cial ties between Great Britain and her 
colonies. The general purpose of the dis- 
play will be to prove to the world that the 
British Empire is self-contained. 


Moving Pictures Advertise Typewriter in 
India. 


A moving picture film has been especially 
prepared by Pathe, the French cinemato- 
graph producer, showing stages in the in- 
dustry of typewriter manufacture and also 
scenes in the actual merchandising of ma- 
chines It is reported to be for the use of 
a certain American typewriter company in 
the name of the company not yet 
It is understood, 


Calcutta 
having been made public 
however, that these pictures will be dis- 
played widely throughout India as a means 
of publicity. The Hindus are said to have 
taken quickly and enthusiastically to the 


7 
cinematograph, and the sponsors for this 
novel advertising campaign are hopeful of 
a large measure of success through its use 


RESIGNS IMPORTANT POST. 
V. C. Lewis has resigned from his con 
nection with the house Hermanny & UCo., 
and has established a new company under 


the name of “O Escriptorio Mechanico,” of 


which he is majority stockholder and man 
ager. An affiliated concern will be opened 
in Sao Paulo, the Chicago of Brazil. soon 


after January 1. Both houses will push the 


business rebuilding typewriters for the 
user on ‘special order, and also for sales 
They will also handle office appliances of 
merit when exclusive territory and suitable 


terms can be secured 


Good will is the capital of which sales 
are the divide nds 
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THE PANAMA CANAL 





Its EFFECT ON FOREIGN TRADE 


By L. 


C. JANSSENS, CHICAGO 





ITH the canal in operation, what 


? 


will be its effect upon trade, both 


foreign and domesti He indeed 
ld be a wise man, 
ould answer this question 

All business naturally follows the line of 
least resistance. The ultimate cost is what 
every successful merchant must consider 
To a large degree the future of trade 
through Panama, as against Suez or around 
Cape Horn, or the Cape of Good Hope, 
would depend upon a very small margin in 
the cost of products delivered at final point 
of destination, 

Taking the modern freight steamer with 
a carrying capacity of 10,000 tons and a 
speed of 10 to 12 knots, the question of cost 
of coal, wages, ship stores and supplies, in 
terest, port and navigation charges, tools 
and dues, freight rates and available cargo 
outbound and home bound are the principal 
factors that must be considered 

4 concrete example: On the basis of 
$1 canal toll for per ton register, it would 
under present conditions cost a steamer of 
10,000 tons carrying capacity just as much 
to go, say from Pernambuco (Brazil) to 
Calas (Peru) via the canal, as to go all the 
way down the east coast, around the Horn 
and up the west coast as far as Callao. The 
longer voyage, with its accompanying ex- 
would be offset by the toll. It 
would, therefore, largely depend upon the 


penses, 


nature and the quantity of the cargoes car 
ried outbound and available home-bound 
whether or not the canal route would be 
chosen. 

Let us for a moment consider first the 


one item: nature of the cargo. On high 


priced goods (on which interest counts 
rapidly) goods of a perishable nature and 
merchandise that must reach their market 
for certain season trades, will choose the 
quicker road, via the canal. Many of the 


heaper cargoes, however, will undoubtedly 


still pass around the capes. Such has been 
he experience of Suez and probably will 
be of Panama 


\s a rule, the layman has little idea 
he importance of the element coal in the 


There are a 


f 


t of ocean transportation 
number of coaling stations throughout the 
world: at some the prices are m derate, at 
thers very high. Long voyages, without 
frequent stops for coaling, means giving up 


1. large portion of room for coal, and a 


yrresponding decrease in cargo space. In 
the Pacific, coaling stations are far apart 
ind this largely determines the course of 
trade 

According t certain authorities, with 


present facilities, the dividing line would be 


drawn through a portion of Japan, the Phil- 


ippines, and the eastern coast of Australia 


a propnet, who 


In other words, ports east of that imagin- 
ary line would favor Panama, ports west 
f it, Suez. Time alone will show how it 
will work out. 

There can be no doubt about a large vol- 
ume of trade between the east and the west 
coasts of North and South America using 
the canal. It is also probable that New 
York-New Zealand and New York-Austra- 
lian trade will take the canal route as against 
Suez or the Cape of Good Hope; differ- 
ences in distance between present actual 
sea routes and the canal routes showing a 
saving of 5,000 to 6,000 miles to New Zea- 
land ports and 2,000 to 4,000 miles to Aus- 
tralian ports. On the other hand, the 
voyage from Seattle to London via the 
canal would be 5,000 miles shorter than 
around the Horn. 

Very little of the Suez trade, it is be- 
lieved, will be diverted to Panama. It will 
be “round the Capes” trade, or new busi- 
ness, or freight which will be diverted from 
transcontinental, or the Tehuantepec rail- 
road, on which the Panama Canal will have 
to depend for success. 

BOOK BOOMS HAMILTON, ONTARIO. 

\n elaborately printed booklet comes 
advertising the growth and commercial im- 
portance of the city of Hamilton, Ontario, 
Canada. A cut-out in the cover permits a 
circular view of one of its many large fac- 
tory buildings, and adds point and specific 
interest to the claim that here the “cheap- 
est power in Canada” may be obtained. 
\s a manufacturing center, Hamilton cer- 
tainly bulks large in the eyes of Americans 
interested in the development of the conti- 
nent’s material resources. In this little 
volume the facilities for commerce as well 
as production enjoyed by its citizens are 
brought home to the reader in terse and 
telling language. An excellent map accom- 
panies the booklet. A copy will be promptly 
mailed on application to H. M. Marsh, Com- 
missioner of Industries, Hamilton, Ontario. 

New Russian Office Appliance Center. 

Baku in South Russia has developed into 

very profitable market for the so-called 
“Swedish-American” office furniture, which 
s a copy of the American lines and appar- 
ently derives its name from being made in 
St. Petersburg of Swedish lumber and after 
\merican models. Steel office furniture as 
yet is unknown in Baku, but importers are 
already becoming interested in it, and a 
supply of American catalogues would help 

quicken this attraction into a real de- 
mand. All sorts of articles for office use 
find a ready market in Baku. The station- 
ery shops boast practically as great a variety 
f stock as can be found in America, and 
loose-leaf devices are especially popylar. 








HE office equipment industry in Ger 
many in general is affected by a lot 
of things, but it is difficult 

sufficiently to treat the question in a smal) 
article, 
sketch 


very 


and therefore I only give a short 
Office Furniture. 

There are big concerns in Germany fur- 
nishing good designs in wood and steel and 
the 
importance 


competition from abroad is of small 


he reason of this partly lies 
with freight rates, but with the 
fact that 


ported in parts, disjointed; i. e., 


chiefly 
must be im- 
“knocked 
rates 


almost everything 


down,” in order to save freight and 


duty, and set up here. Consequently, ware 
all suitable provisions must be 
the 


high 


houses with 


that goods have to fetch a 


rented, so 
comparatively price 

With regard to the sale there remains to 
say, that, considering these high prices ot 
American products and the small commis 
dealers, the German prod 


sion granted to 


ucts are largely preferred 
Adding Machines. 
manufacturers in 


sold 


There are only a lew 
Germany, so that the largest amount 
here is imported from America 
Loose-Leaf Books and General Stationery. 
I know too little of this line, but I believe 
that 


here in American goods, as competition will 


only a small business can be done 


be very hard 

Typewriter Ribbons. 
| believe that German manufacturers will 
American 


ribbon manufac- 


The reason of this is that the man- 


soon surpass 


turers 
travelers con- 


here have their 


stantly on the road, who pick up even the 


ufacturers 


smallest orders from the small dealers and 
next to that the order will be filled within 
short 
any 


very time. 


Further, the dealer can 
order 


combination of 
and 


color or any 


same for any machine will receive 


goods at once, while when ordering from 


America he has to wait too long a time 
until arrival, so that he has to foresee every 
possible wish of his clients. This is a mat- 
ter of impossibility. 


Carbon Paper. 
All I 


plied to carbons, though the difference is 


have said about ribbons can be ap 


favor of German makes 
Typewriters. 


not so much in 


German manufacturers are making good 
progress, but American typewriters are still 
leading. 

Credits. 
terms of credit please 


With 


note that payments between manufacturer 


regard to 


and merchant are customary at thirty days 
less two per discount; 
good many merchants pay at once or three 


cent. however, a 
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days after delivery of goods, deducting a 


discount of three to five per cent., while 


others give three months acceptance on the 


invoice amonnt 


Duty (Customs or Entry Fees). 
\s far as duty is concerned, payable for 


the importation of office equipment (type- 


writers, furniture, etc.), there are no pecu- 
liar regulations, so that the fees paid for the 
importation do not affect the business, or 
only very little, as it means one to two and 
one-half per cent. of selling value only. 
Repacking and Classification. 


I have only to say that everything should 


be done carefully. Some seven years ago 








Mr. Heinrich Borchers, Hamburg, Germany. 


[ had some difficulty when importing Ham- 
mond machines, on account of the “name- 
plate segment” having been put on the ma- 
separately, so 
cleared 


packing 
had to be 


charge olf 


chines, instead of 
that the whole machine 
imposed a 


as celluloid, which 


about M500. 
Sales. 

With regard to the way of effecting sales, 
there are various methods followed here. | 
only mention those varying from the ordi- 
nary way: 

(1) The buyer has the option for a cer- 
tain time one order so and 
so many typewriters at a fixed price. Some- 


times the seller puts the condition that a 


(Say, year) to 


certain quantity must be ordered, or the 
sale js based on a scale of reductions, so 
that the buyer pays comparatively more if 
taking a smaller quantity. 

(2) The 
lowest possible rates, as they are our pio- 
use the 


sale to schools is effected at 


neers, and the school agrees to 
typewriter for instruction only, and not to 
sell same before a lapse of two years, or 
otherwise refund the reduction 

(3) When 


the buyer has to sign an affirmation (agree- 


instalment sales are made, 


ment) to pay at certain intervals a certain 
sum until the contracted amount has been 





seller remains owner 


fully paid, while the 


of the machine until full payment 

(4) Another form of sale as beer 
dealt with in combining rent and sale In 
case typewriter is rented an affirmatior 
as aforementioned is given, containing the 
condition that if a sale results hereafter 
i. €., within three months, the payments 
rent will be considered as instalments on 
the sales amount 

Period. 

It remains to say that the rity 
sales are effected with us during October 
\pril, occasionally from September to May 

Historical. 

The history of office equipment business 
in Germany is, generally speaking, rathet 
short. Everything new has had 1 sht its 
way, as it met with a passiona sistance 
which was, however, broke: y and by 
but still there are a lot of people who di 
clare themselves to be yllowing ¢ t 
prints their ancestors who used pens 
But these men forget that their ancestors 
used goose-quills, while they are using ste 
pens, so that they have alread; ken wit 
the custom of old times 

Nevertheless, every modern business mat 
is convinced of the time-saving method 


modern 


and money-making qualities 


office equipment, consequently these lines 
will grow to the benefit of all ncerned 
The problem of Selling. 
Finally, I will sketch my view the big 
problem of selling goods My illustration 


concerns typewriters, as this is the field 


which American manufacturers are mostly 
interested 

It is very well known that most of the 
manufacturers have their sole agencies in 
Germany These latter have divided the 


territory into various districts and have ap- 
These 


irkmen 


pointed other sole agents for then 

latter are, properly speaking, the w 
who dig the But thstanding 
their hard work, they are remunerated poor- 
ibout thirty 


orders. notwi 
ly enough, as they receive only 


per cent. on American typewriters, while 


German manufacturers give forty per cent 
and more. 
with the gain of the importer, who gener 
cent on 


This is bad pay in comparison 


ally has at least fifty to sixty per 
the 100 dollar price, consequently his gain 
is by far higher than that of his agents, and 
besides this the importer sells at a price in 
Germany which is the equivalent of about 
120 dollars. 

If I were an 
would adopt the following way: 1. e 


American manufacturer I 


estab- 


lish a small office in Hamburg or Bremen, 
owing to being the port of discharge, and 
have a staff of officials there. This office 
would be salaried by the home office. It 


he 

in 
he 
\p- 


se 


on 
1in 
nd 

in 
ut 


ib- 
en, 
nd 
ice 

It 
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would have to find out- agents all over the 
country to do the business. These agents 
working with their own money must have 
a large rebate (discount), say at least forty 
per cent., so that they have an interest only 
in selling my machines. 'The German office 
would have the right to stop deliveries, if 
payments begin to fall short or if a certain 
quantity of machines fixed before is not 
sold within a certain period. The agents 
must be obliged to resell to any dealer (of 
course, as long as that man pays) and give 
him at least. twenty-five per cent. rebate, so 
that also a small dealer will have an inter- 
est in selling the machine. It goes without 
saying that the parts of the machine must 
also be managed by the Hamburg or 
Bremen office. 

If manufacturers abroad do not want to 
have an office of their own here, they should 
try to find out a man in Germany to whom 
they can deliver parts of their machines ex- 
clusively, eventually on commission. From 
him the sale agents would receive their 
parts at a certain rebate. and every dealer 
also must be able to secure his parts there 
at a reasonable discount. It would be 
highly advisable if American manufacturers, 
especially those of typewriters, would agi- 
tate this question among themselves and 
participate in establishing one office only, 
as from the cost point this would be the 
cheapest way. All parts of any typewriter 
could be had there and any complaints of 
dealers would be stopped at once, while 
manufacturers would have the advantage 
that their machines could be repaired by 
any dealer or mechanician, on account of 
their receiving the proper parts. Should 
there be any manufacturer willing to follow 
this matter further I am quite at his dis- 
posal 

I have had a° good experience in this 
matter, part of which I will narrate in the 
following: 

An Interesting Experience. 

The matter regards a Berlin concern, 
which made contracts with various agents 
in German districts on the sole-representa- 
tive basis, with a certain number of ma- 
chines to be sold yearly. The agents had 
to do the business on their own account 
with their own money. Everybody thought 
that a sole representation would protect his 
territory from being infringed, at least on 
the part of the Berlin concern, but only the 
agents respected the territory of others, 
while the Berlin concern had even its own 
travelers if the territory of their agents, so 
gathering the fruits of the agent’s work. 
The concern also adopted the wrong course 
by excluding certain dealers from the de- 
livery of parts. Consequently, such dealers 
being in good connection with customers 
reported the machine (an American make), 
which represents a class in itself, imported 
by that concern, as of inferior quality and 
unfit for the purpose and so the firm was 
obliged (be it on account of its behavior 
or the contract with the American manu- 
facturer) to establish a second firm in order 
to be able to take up sole agencies of other 
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Every Inquiry a Sure Prospect 








The existence of this condition ‘‘speaks’’ vol- 
umes in praise of the high merits of our won- 
derful Line 














Typewriter 








Ribbons 
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Our STANDARD brands are the best aid in building 


up a trade for this line of goods: 


Eureka and M. M. Ribbons 
Progress, M. M., Mitvol, Competitor, Eureka, 
Silk-Spun, Gallinipper Carbon Papers 
WORLD LEADERS IN EVERY SENSE. 








The dealer should enter with enthusiasm into the sale 
of our high class products. 


Other Reasons: 
Consistent trade protection together with the fact that 


We meet every condition 
We fill every requirement 








MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 


Principal Office and Factory: PARK RIDGE, N. J.,U S.A. 


BRANCHES: 
261 Broadway 205 W. Monree St., 7 and 8 Dyers Bidg., 
NEW YORK, N. Y. CHICAGO, ILL. Holborn E. C. LONDON 


AGENCIES: All Over the World 
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Ribbons 


2 WAS not merely a banner year in our 
ribbon department; it marked an en- 


tirely new era. Our ribbon] business 











increased stupendously. Dealers all over the country 






found that they could handle our ribbons and practi- 






cally eliminate those endless irritating‘complaints not 





only in regard to quality and wear but found no errors 






in boxing and every ribbon on the right spool and 






prompt delivery. We test every ribbon on the par- 







ticular machine for which it is made and while that 


gives us much extra trouble it means satisfaction to 





the consumer and therefore to you. 








| MANIFOLD SUPPLIES CO. | 


| Manufacturers of Onyx, Panama and Queen of 
Hearts Ribbons 






0. G. DITMARS, Vice-Pres. 









A. L. FOSTER, President 


188 Third Avenue, BROOKLYN, N. Y., U. S. 
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makes. Their American manufacturer can 
hardly have any knowledge of the improper 
conduct of this firm. He will further not 
be informed of the manipulations of this 
Berlin company, viz., that they manufac- 
ture themselves parts of the American ma 
chine and constantly alter prices of same, 
in pretending to be forced to it by the pre- 
scription of the American manufacturer, 
who is said to always alter his prices. I, 
however, am informed that changes have 
taken place only with two parts since 1904 
I am convinced that such unfair dealings 
are not sanctioned by the American com 
pany. For this American manufacturer it 
is a question of life to have a trustworthy 
merchant as agent in Germany, to whom to 
deliver parts exclusively for all Europe, or 
the Continent, as the concern mentioned 
above sells its self-manufactured parts to 
all sole agents and others all over Europe 
and abroad, and these agents, of course, 
suppose that they receive original parts. If, 
however, original parts are no longer de 
livered directly, but only by the interme 
diary of the German merchant, such manip- 
ulations are bound to cease very soon. Be 
sides manufacturing parts themselves, the 
3erlin people have increased the original 
list-prices from forty to several hundred per 
cent., which, of course, is of no good in- 
fluence to the sale of the machines, and it is 
certainly done without the knowledge of 
the manufacturer. 

Luckily enough, such concerns as the 
one mentioned are not the rule in Germany, 
where agreements are observed to the very 
dot. 

Type Printer and Setting Machine. 

Now please allow me a word about an 
office device you did not mention in your 
inquiry, which, in my opinion, offers the 
largest prospects. 

As an inventor I have recently applied for 
patents for a small apparatus, which makes 
the old Hammond typewriters as well as 
the new ones write fully in sight, this be 
ing an impossibility, for instance, with the 
new Hammonds when making use of the 
red color of a two-colored ribbon. I fur- 
ther have applied for various patents on 
type printers and setting machines, and to 
such machines I will devote the following 
lines. 

It is quite certain that type printers will 
find a good market under certain condi- 
tions. Up to now the largest business is 
done in stencil duplicators (flat or rotating) 
as these are still most convenient to handle, 
while machines using types are neglected 


on account of the absence of a good set- 
ting device, the only thing which will fa 
cilitate the full development of the business 
in type printers. Thete have been a lot 


| of vain attempts to solve the problem and 


| machines in the form of typewriters have 
| been patented, but the results are still not 


at all satisfactory. As soon, however, as 
be 


a good working setting machine shall 


| brought on the market, the business in type 


printers will expand enormously. My expe 
rience has shown me that I have taken 
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the right steps in applying for patents for 


setting machines, for I have personally 
] 


heard of a lot of users of type greeted 
who tried to emancipate themselves from 
stencil duplicators, but who were forced 
to return to them again on account of the 
difficulty they encountered in setting a cir- 
cular. To set the type required a skilled 
operator, who is seldom at hand. That is 
the reason why a good many buyers of 
type printers make use of them only if time 
can be spent on the work, but they would 
use type printers exclusively if there were 
setting machines to be had capable of en- 
abling them to correctly set one page in 
half an hour. 

I myself am sure I have solved the prob- 
lem and I should be pleased to hear of an 
inventor from over the “great lake” having 
approached the question with the same good 
luck. 

(Note.-—There are some in America who 
have solved the typesetting problem to 
their own satisfaction and that of many of 
their customers: The American Multi- 
graph Sales Company, the Lettergraph 
Company, Rogers Addresser Company and 
one or two others make practical typeset- 
ting machines for type duplicators.) 

With regard to type printers there re- 
mains to say that it would greatly facilitate 
the sale of such machines if they had an 
automatic paper feeder and if an addressing 
device could be applied to the apparatus; 
for even if it is not necessary to have every- 
thing applied at once, it must be borne in 
mind that we will see the time where one 
has only to put the blanks on the feeding 
desk and on the other end of the machine 
will be received the letter ready for the 
letter-box, i. e.: 

(1) The sheet has received the letter 

head (style of firm, etc.), 

(2) the date and address have been in- 
serted and 

(3) the text printed in two or more 
colors; 

(4) the firm’s stamp has been printed 
below the text, 

(5) the signature has been printed under 
it with its originality cunningly 
imitated, 

(6) the sheet has been folded, 

(7) it has been put into the envelope, 

(8) which has been sealed and 

(9) finally stamped and counted. 

(Note—There is an American machine 
which fulfills the first five of these require- 
ments, and other machines to take care of 
the remaining four.) 

When it is understood that all these oper 
ations can be done so quickly that about 
5,000 letters (including the setting) can be 
finished within one to two hours, the de- 


mand will be very large and we will not 
have to wait a long time for the develop- 
ment of this line of business. 

There cannot be any doubt that this prob- 
lem, part of which has already been solved, 
will soon be brought to a final solution 


The beginning of this development, how- 
ever, is “the setting machine.” 





A. L. FOSTER, President 


188 Third Avenue, BROOKLYN, N. Y., U.S. 
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The Year’s Work 


URING last year more consumers than ever 
D before arrived at the conclusion that goods 
made and sold simply to cut price were un- 
reliable and a menace to business. More than one law- 
suit has been lost or endangered on account of faded 
copies. 

Dealers who recognized this change also realized 
that the big orders would go to the man who could 
give the best service. To succeed in this respect the 
dealer must depend on the manufacturer. When every- 
thing runs smoothly the dealer requires no assistance; 
when he meets with difficulties the M. S. Co. service 
is valuable. We have no hesitation in saying so be- 
cause we are simply repeating what many of the 
biggest dealers frankly admit. 





MANIFOLD SUPPLIES CO. 


The largest Manufacturers of Carbon Paper in 


the world. Send for samples of ‘“‘Panama’”’ 
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A View of the Magnificent Automobile Driveway 


at Rio de Janeiro. 
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National Museum at Rio de Janeiro, Formerly Summer Residence 
of the Emperor in the Days of the Monarchy. 


SOUTH AMERICA, WHERE U. S. NEGLECTS BEST MARKET 


ViGorous ARRAIGNMENT OF THE INDIFFERENCE OF OUR MANUFACTURERS TO THE 


SHINING OPPORTUNITIES PRESENTED BY BRAZILIAN MARKETS. 


N this present year of presidential elec 
tion, when the average business man is 
complaining of business stagnation and 
to the limit, how 


is pruning his payroll 


many thoughts are given to the matter of 
an effective remedy to the situation in the 
way of new markets for the goods that the 
American people, for the immediate pres 
neglecting to:buy? How many 
manufacturers know that 
did market right at their door, so to speak, 


the merits of which they have never taken 


ent, are 


there is a splen- 


the trouble to investigate? 

In Brazil there is an enormous, but com- 
paratively unknown, field American 
products, but American manufacturers seem 


tor 


to be entirely oblivious of the opportunities 
We 


doctrine, 


that are knocking at their door. are 
inclined to think of the Monroe 
if we think of it at all, as a sort of feudal 
right which we own over the other coun- 
tries of the Western Hemisphere and that 
its effects, as regards the other nations, are 
“Beware of the dog” 
Theoretically, 


somewhat akin to a 


sign on a farmer's fence. 


and perhaps politically, this is in a measure 


true, but it is a very different matter, 
commercially speaking. In that sense, the 
Monroe doctrine is merely a _ liberally 


drawn, blanket form of insurance to the 
English, German and French business man, 
insuring him stability in business and, in 
ultimate cases, that our Uncle Sam will be 
at his back to help him out of difficulties 
Were it not for the said Monroe doctrine, 
his own government would have to do all 
of this, but the M. D. does not permit of 
the interference of foreign powers and so 
Uncle Sam’s army and navy are tacitly at 
the behest of citizens of other countries. 
This is nice and convenient and decidedly 
cheap for John Bull and Johnny Crapaud 
and the Teuton, but it is difficult to see 
where it makes any hay for Uncle Sam 
In other words, we are the watch dog 
which stands on guard while the other peo- 
ples take advantage of our protection and 


gather the harvest. We, ourselves, do not 


that 
Our commercial rivals 


take advantage of protection to any 
considerable extent 
the fullest 


doing, laugh at us in their sleeves 


do so to extent, and, while so 
This is conclusively proven by the bank- 
Brazil \ found 


there are no 


ing business of bee isn't 


suntries where flow- 


the 


in arid c 


ers and banker doesn't set up business 





Mr. V. C. Lewis, Rio de Janeiro, Brazil. 


unless sure of getting it. The number of 
large and strong banks 
unanswerably that the “honey” is here and 
the dividends paid by all of them show that 
the business is much more than a good one. 
But this business is absolutely monopolized 


here proves most 


by the English, French, Germans and 
Italians in about the order named. The 
American is not even in the “also ran” 


Why this is, is a mystery apparently 
incapable of solution. This goes to prove 
that the great bulk of the Brazilian trade 


class. 


By V. C. LEwits 


is with the European countries and that 
growing more and more 


But it 1s due en 


the tendency is 


pronounced every day 


tirely to the apathy and lack of expansion 
on the part of the American his is de 
plorable, even at the most cursory glance 
but it is the more so when the fact is taken 
into consideration that the Brazilian has 
always.had a decided preference for the 
United States and imitates and copies its 
citizens in many ways. Were all things 
equal, the Brazilian would prefer to do his 
buying there. He would even give us a 
shade the advantage over our European 
competitors. However, no effort is made 
to cultivate and increase this favorable a 
titude. The truth of the matter is that 
what business does go to the United States 


Brazil is in spite of us and not be 


from 

cause of our efforts to secure the trade 
Even when United States goods are or- 
dered, they must come in British or Ger 
man ships and the draft for the payment 


thereof is bought at a _ brancl f some 
European bank. To buy such draft re 
quires at least twenty-four hours, due to the 
ancient system of checking and rechecking, 
signing and countersigning and other de- 


lays which try one’s patience to the break- 
ing point. 


The European always has his ear to the 


ground and knows where business is brisk 
and credit good. The American walks 
along with his head in the air and the 
rumblings of the earth must come to him 


by telephone, if at all. The European either 
opens a branch house with a generous stock 
of goods for immediate delivery or else he 


maintains a confidential and energetic rep- 


resentative on the ground on a high salary 
and liberal seek and 
transmit orders and attend to deliveries. I 
wish to repeat these last three words—“‘At- 
These European repre- 
that social 


into 


expense account to 


tend to deliveries.” 
know very 
side always enters largely 
deals in a Latin-American 
they take pains not to neglect this element 


sentatives well the 


business 


country and 
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“ ADDING 
MACHINE 


The Machine That Does Things 


“FASTEST FOR THE EXPERT 
FASTEST FOR THE NOUICE”’ 


Adds_ Subtracts Multiplies Divides 
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Pay Roll Multiplication Interest 
2878 days at $2.02'2 128,345 x 2,425—311, $985.25, 3 months, 21 
per day $58.47. Five 236,625. The Dalton days at 4%—$12.15. 
seconds gets the ans- prints the result in ten The Dalton does it 
wer with the Dalton. seconds. within seven seconds. 











with the real facts. You will then have proved to your own satisfaction that the Dalton is twenty to forty per cent faster 

than any other adding or calculating m chine on the market—something that thousands of the greatest concerns the 
world over are daily demonstrating to their own material good. There is no better way for you to establish this truth in your 
zen mind than to make the test yourself. Don’t confine it to the three problems given. Time yourself on the simplest 
problem in addition or make it some mathematical hard-knot if you will. Then let us show you the greater ease and speed 
with which the Dalton arrives at the same end. 


atte them on any other machine—emiploy all the short cuts known to modern accounting—and then get face to face 


ven this is scarcely a fair basis for comparing the Dalton mechanical certainty, astonishing swiftness and almost 
vith the other devices —for its remarkable versatility extends human intelligence to the correct solution in every instance, 
the Dalton’s usefulness to many fields of accounting that where other machines are either completely baffled or left 
other machines may not even enter. way in the rear 

But whether at cross-footing computing interest, making up An easily-operable, 10-key keyboard is largely responsible 
pay-rolls, extending bills, prorating, verifying invoices, foot for the Dalton’s added ease and speed of operation—its sim- 
ing trial balances, checking postings, figuring costs or dis plicity versatility and general desirability. 

counts, averaging accounts OF in any one of a dozen Our new klet “Half a Hundred Reasons” tells the rest. Employer 
other kinds of work, you will find the Dalton travels with or Em] et u need Write for a copy TODAY. 


401 Water Street Poplar Bluff, Mo. 
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» | ” World Wid 
Stamp Afthx 


HERE TO STICK 












Patents 
Pending 

U. S. and 
Foreign 


The only absolutely pilferage proof machine made 





It is a universal machine which will handle 
any postage stamp used throughout the 
world without any adjustment whatever. 
And we are prepared to prove every claim 
we make for this machine. 


TEN GOOD REASONS 
Why the World Wide Stamp Affixer is ten years 
ahead of all others 

Ist. It's UNBREAKABLE,madeentirely of PRESSED STEEL 
2d. You CAN SEE where you are AFFIXING the STAMP 
3d. WILL handle ANY KIND of PERFORATIONS 
4th. WILL handle stamps ROLLED LENGTHWISE 
5th. WILL handle stamps ROLLED SIDEWISE 
6th. WILL handle THE LAST stamp in the ROLL 
7th. WILL NOT register, UNLESS stamp is USED 
8th. Registers UP TO 100,000 
Oth. Its weight is ONLY ONE POUND 
10th. It is ABSOLUTELY PILFERAGE PROOF 


The World Wide Stamp Affhxer is a perfected article. 
Its place is found in every business. It is just the 
machine that you need in yours. It saves its cost in 
time and stamps in a short while, and in the course of 








| a few months or a year means a substantial return on 


| 
| GUARANTEE the original investment. 
This World Wide Stamp Affixer No White us today for details. 
is Guaranteed for One Year from date of Purchase, 
| against All Mechanical Defects and Poor Work- Sole selling rights for valuable territories throughout 
| manetlp. the United States and Canada are open to salesmen 
It is Understood, however, that the Wearing out who will furnish adequate commercial reference as 
of the Wicks or Felts are Not Included under the to integrity and ability. 


Above Heading. 


The Extensive Manufacturing Company 
| J. H. BURT, President B. F. ARNOLD, Sec’y and Treas 


Dated New York, N. Y. 19] 


Deliveries are being made NOW in quantities 
The Extensive Manufacturing Cor 
90 West Street, New York, N. Y., U.S. A. 
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CD Pittsburgh Visible © 
Model No. 12 


The “Pittsburgh” wears as well as it looks. Our Ball Bearings lengthen its life. 








\\N 


a “ta SS. \ 














Our Repeat Orders Tell The Tale of Satisfied Users 


Investigate 


Pittsburgh Visible Typewriter Co. 


Union Bank Building Pittsburgh 
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COLUMBIA 
RIBBON & CARBON 
MFG. CO. 

111-113 W. BROADWAY 
NEW YORK 
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Any dealer who is not familiar with “Silk Gauze’’ Ribbons and Carbons, should write at once for samples and prices. Columbia Ribbon & Carbon Co., 111-113 W. Broadway, New York 











which leads to closer personal relations and the Frenchman are _ rapid 
more intimate trade connection. The sem granaries at our expense 
occasional American who “makes” this able and makes the few 
country is imbued with the methods and ground, cognizant of the « 
ideas in gue at home and is nearly al trend of events, see how 
ways hampered by rules and regulations’ cial are the men of big bu 
from the home office, drafted and con- to say nothing of the me 
stantly scanned by men who do not know business but who are try 
the country, the people or any of the local heights of big business 
conditions. Probably one of the paragraphs It must be understood 
of this set of rules touches upon expens¢ sentatives of American 
accounts and limits the representative to a@ make good here , man 
certain fixed amount per diem. The repre star salesman at home 
sentative who follows the rules laid down ere in Brazil The cus 
and limits himself to the stipulated ex ind dispositions of the peo 
pense account will not “make good.” Th« ind the customer must be 
man who throws his book of rules over- ing to his and not out 
board as soon as he passes the Statue of who speaks the languag: 
Liberty in New York harbor, and comes traits of the people with 
down here with the sole intention to “get to do business. will do the 
the business,” will get it and the end will ut the slightest shadow of 
justify the means. This is not being don ing the traits, includes patience 
now and, until it is done, the European is nd disregard of engagements 
here in personal contact with the trade promptness is concerned 
Even the dropping of water, if sufficiently tle style of “Good morning 
constant, will wear away a stone. At the card ~ What do vou need 
present writing, the stone of friendliness gay?” will meet with a 
and preference for the American is pretty and no orders. immediate 
well riddled in spots, but it is still a pretty Chi : : 5 eae 
: his country is, geographically, 

serviceable piece of masonry for any one than the United States and, as regards pop 
who desires to build upon it a superstruc ulation, has about one-third as 
ture of cordial and profitable business re an 3 . 

ple [The general spirit is 
lations upwards and some of the 


It is in no way an exaggeration to say yf this city are architectural jewels 


that, were any good line of American goods are miles and miles of asphalted 


pushed here with one-fourth of the energy and none of them are without 

and intelligence that is exercised at home, The city as a whole is considered 

the results would be immensely greater in the show places of the world, 

every way In this I speak from personal merits that distinction. The seashore boul 
experience and from observation. Prices yard from the very center 


here, in every line, luxuries and necessities, point on the Atlantic ocean, some ten miles 


I 


are the highest in the world probably and away, is one of the most 


rival the boom days in Alaska. A pair of aginable and never fails to call forth ex- 
shoes that would cost $3.50 in the States is pressions of surprise and admiration, 


considered cheap here at $8.33. A suit of from the most confirmed 


clothes, inferior to a $20.00 suit at home, The wonderful Avenida 


costs $63.33 House rent is very high, as_ called Avenida Rio Branco) 
houses are scarce, and a house which would through the business heart 


rent for $25.00 in a suburb of New York, straight. across the peninsula, 
will bring $125.00 here, with many ap- down old buildings and causing 
plicants for every one that becomes va-_ tion of manv new and noble 
cant \nd so it is in every line of busi- years’ time, so as to attain 
ness and artistic on a parity with 

Money and Credit on a High Plane. capitals 

Many of the business houses here are Chere is “and — be wo Gena 
very rich and their credit undoubted. This ‘2°! that this is one of the 

and one of the richest countri 


fact is well known to the European busi 


ness world, which does not hesitate to ex- 
i an manutacturer is best 

tend 66 or 90 days or six months credit : A acturer, hi ¢ 

rets the money. The American 


and always 


wants his money in advance, with the or 

der, before the customer sees the goods will regret it in the near 

Naturally all of the business houses are not takes immediate and energetic 
worthy extended credits, but there are 2¢vantage of the opportunity 
many of them that are—the great majority while the iron is hot. Oppor 


f . ing, but it won't knocl 
of them in fact, and a confidential man on t t 1OCK 
the ground would be able to separate the ‘ 
wheat from the chaff. Under the present 


System, in so far as the American is con- 
cerned, all is chaff and no attempt is made 


paid to the call 


to get at the good wheat. The result is Creation is eternal. You can 


that the German and the Englishman and ‘good 





"ORTE ssive and 


and that it presents, perhaps, 


t the present time Chat 


neglected by him, is his own 


enough to batter down the 
be opened from the insid« 











A Day’s W 
In One Hour 


Addressing 1,000 Advertising, Sales, 
Accounting, Factory or Shipping 
Forms by pen or typewriter means a 
Day’s work for clerk or typist, With No 
Certainty of Accuracy. 








Addressing 1,000 of the Same Forms 
with 


The $37.50 


Montague Office 
Addressor and Imprinter 


means One Hour’s work for the office 
boy, With Accuracy Absolutely 
Certain. ‘ 





Think It Over! 


Whatever your business, a Montague 
Office Addressor and Imprinter will 
Save Time and Guarantee Accuracy in 


ADDRESSING IMPRINTING 
Envelopes, Pay Checks, 

Post Cards, Dividend Checks, 
Mailing Folders, Time-Clock Cards, 
Shipping Tags, Work Tickets, 
Invoices, Record Cards, 
Wrappers, Account Cards, 
Statements, Laundry Slips, 
Light, Heat, Water Dealers’ Names 
and Power Bills. on Advertising 

Matter. 


If you are now putting names, addresses, etc., on 
any of the above forms with pen or typewriter, 
don’t hesitate a moment to fill in, tear off and mail 
the coupon for we can show you a Great Advan- 
tage in Using the Montague Office Addressor 
for Such Work. 


MONTAGUE MAILING MACHINERY CO. 


Montague Block Chattanooga, Tennessee 


Montague Mailing Machinery Co., 

Montague Block, 

Chattanooga, Tenn. 

Gentlemen — With the understanding that it will 
not obligate us in any way, we would like full in- 
formation with reference to the Montague Office 
Addressor and Imprinter for 





(State here kind of work) 
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OFFICE EQUIPMENT IN FRANCE 
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HEREIN IS GIVEN A REVIEW OF THE 
SITUATION IN FRANCE, BoTH INTEREST- 
ING AND TIMELY.—By HENRI RAVEAU, 
44 RUE DE DUNKEROUE, PARIS, FRANCE 
FFICE APPLIANCES honors me in VOT! lveau Wes ‘ [The main idea of American sales 
asking a few words on the situation 5 presented s page 5 Tee gers wh wish to secure foreig1 
in the French market regarding on to the readers of Office Appliances ness. should be. with due regard 
modern office supplies. Don’t expect me, He has been successful in bring forward distance, the importance of credits and 
however, to tell you the state of everyone s ral establis/ nts for the distribu permanency of the business sought, 
business. [ don’t know anything about fice ipplte roughout Europe and esp cure as agents only responsible firms 
their account books. If I had made such 1d m ira) He has also taken a lead he obligation usually demanded that 
inquiries | would almost assuredly have part in bringing out the first typewriter to b agent agree to take large quantit 
hesitated to disclose how enormous aré ” ifactured in France. His success esta goods annually, causes first class, old est 


everyone's gains during the year 


From what may be observed by anyone, 


business is surely in good condition. The 
seem to be 


fact that 


sales of American typewriters 


increasing, notwithstanding the 


the first typewriter to be made in France 


1S already beginning to disclose consider- 


able strength as a competitor of American 
machines 

Second hand typewriters are at a critical 
“Blind” 


prices of all 


stage. machines are quite unsale- 


able, and makes decrease ac- 
cording to the age and the model of the 
machine. Customers specially demand first 
class rebuilt typewriters of the latest visi 
ble models at good, medium prices 

There is a large demand for parts o 
typewriters, especially in the visible models 
this 


manufacturers interested in 


find it 


American 


trade will to advantage to supply 


every French concern directly 

Duplicating machines made for use with 
the wide ribbon are preferred over stencil 
The such ap- 


duplicators distribution of 


paratus is interfered with by the high 
prices at which machines are offered and 
by the difficulty that girl operators find in 
using them As the demand for the class 


of work turned out by these machines is 
large, it would be advisable until the ideal 
apparatus appears to offer to French print 
duplicating machines as can be 


quickly 


of such machines would thereby be given 


ers such 


worked and cheaply. Purchasers 


opportunity to get new business and would 
even be satisfied with smaller prices for 
their work 

Rotary duplicators are slow, and the flat 
bed machines are increasing in use, but 


American apparatus of this kind has a 


chance only at cheap prices 


Calculating machines are beginning to 
come into use everywhere Chere is a 
large market for second-hand machines 
this class 

The sale of American typewriter sup- 
plies is retarded by the competition of 
French g ods, only a Tew of the Idest 
brands maintaining their position. In som« 





ishing the Millergraph process, an American 


% 


nuention in the photo-engraving field, is said 


have brought him prominently to the atten 


tion of the photo-engravers of the French 


} 
Republi 


American manufacturers who desire to look 
into the subject of suttable representation in 
France will find it profitable to communicate 


with Mr. Raveau, whose advice and assistance 


will be of great value 
instances American carbon papers are ot- 
fered for less than their cost, and the sell 


is certain. do not enrich themselves 


vhich they injure th 


vhole trade 

The sale of American stencil papers 1s 
ery small \ g 1 American stencil at 
a mediun pt ( yudd, however, be sold 


extensively 


Best Methods of Selling in France. 


Che results ot years ot experience may 
be summed up the following sentence 
American manufacturers who sell throug 
their own branches achieve better results 
than t se w sell b ther methods. WI] 
s it. then. that selling through exclusive 
igencies S seem so profitable and 


lished firms, to hesitate at an undertaki 


that may involve them in complications 
not in positive loss, notwithstanding t 
fact that they have many customers who 
would be interested in the goods and 
ample financial power to make good at 


guarantees 
start abroad the American 


small agent, who longs fo 


To secure a 
firm turns to the 
who, indeed sometimes is a 


success, and 


marvelous representative, but who _ has 
neither the capital nor the customers of the 
When the goods ar 


notwithstanding his con 


established concern 


rive, the agent, 


determination and his best ef 


fulfill his contract. Then the 


scientious 
forts, cannot 
manufacturer doesn’t get. the 


and, the 


American 


sales he expected, only penalty 


provided being to cancel the agency, he is 


obliged to make a change to another agent 


perhaps with the same result. By such 
changes, the goods suffer in their reputa 
tion. Indeed, there are some first class 
American specialities which formerly had a 
good name in France, but which have been 


through so many changes of representation 


spend 


that the manufacturers would have ti 


more time and money to reestablish then 
in public estimation than it would cost t 
start them were they unknown on ur 
market 
Central Office in Paris Suggested. 

It would be advisable to establis 
Paris a kind of American office at 1 
posal of American manufacturers 
could make through it every sort 
relative t their business her re) | 
office could look after their interé 
assurt¢ permanent connection bDetween 
them and th French acquaintances. In 
ertain cast perhaps, it would t 
not to have an exclusive agent, but only 
a few big clients, or to have a good 
sentative in which case goods ul be 
kept on the Continent at his d l 
gainst - 

This system would enable the American 
manufacturer to get without pressure the 
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The Printing 
Point Always 
under Control 












never wearies 
the operator of 


L. C. Smith & Bros. Typewriter 


(Ball Bearing—Long Wearing) 


The Ball Bearings remove so much friction that it takes 
one-quarter to one-half ounce less pressure to print a letter 

with a key on this machine. That is why the operaters 
on this machine finish the busiest day’s work with no feel- 
ing of fatigue—saving strength on each of the many 
thousand times a key is touched. 












Fewer machines are needed in the office equipped with the 
L.C.SMITH & BROS. TYPEWRITERS. Each machine, 

as it stands, will handle all varieties of work. To see for 
yourself the capacity combined with simple construction— 


Send for new Booklet—‘‘The Measure of Worth’’ 


It explains how to find out by actual test which typewriter is 
the cheapest in the end, no matter what its first cost. It has 
a fund of information invaluable to the typewriter owner and 

user. It is yours for the asking. Drop us a post card today. 


L. C. SMITH & BROS. TYPEWRITER CO. 


Head Office for Domestic and Foreign Business: 
SYRACUSE, N. Y., U.S.A. 
Branches in all Principal Cities 

























tershaft Penholders 


place them far ahead of all other penholders on the market. "1 


The Advantages of Gen 





The pen poi exactly centered it I f the holder, insuring a 











Centershaft Penholders Prevent Blots and Ink Stained Fingers. 


They are made without glue, but the part wether that the 
penholder in be twisted and pulled and subjected to every test within reason 


ar ee ’ 
without doing g g 





All Shipments must Please or the Goods may be Returned at Our Expense. 
“a Wy y : Wesupply nenholders in he x¢ cards ‘ nets fitted u1 tr: tively for store 
>| EN H()] DERS« display. Free sampl ind catalog gladly n led to respor ‘ rsons upon request. 


CENTERSHAFT PENHOLDER COMPANY .°*. Hanover, Pa. 
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patronage of the big firms and to keep it 


permanently It would avoid tying his 


hands with only one agent, who, should he 


fail, would leave customers without th 


means of supplying their requirements m 
Such a method has 


Italy an 


\merican goods 


these 


been employed in Germany and 


the information which has come to us in 


dicates that it has been very successful 


There are only a few office equipment 
manufacturers in France compared to the 


such manufacturers in the 
this is to be 


great number ot 


United States Che cause of 


found in the fact that our requirements are 
Different 


not highly specialized customs 


and regulations apply in France than in 


other countries. Many French people would 


be willing to buy American goods, but d 


not feel comtortable in doing so in the face 


of American commercial usages Here 
steps in the German manufacturer, witn 
goods at smaller prices and with a better 


understanding of what the French trade de 


sires, and he gets the orders. When the 
article is very largely used it is manu 
factured in France. Under such conditions 


where is the profit of the Americans? 


Would it not 
to help the 


be better in the beginning 


French importer, to support 


him when he requires it, and when French 
competition arises, to deal with it? Many 
\merican manufacturers have refused to 


consider ofters of this kind. French enter 


prise and industry have forestalled the plans 
market, 


of Americans to enter the French 


and this has been done practically without 
any compensation having gone to American 


houses in general, many of whom might 


have got something out of the contest if 
they had gone at it rightly and would have 
sition to meet the new com 
But after all, is 


what 


been in good p 
petition which has arisen 
it not the part of wisdom to profit by 


studied wit 


\ll these matters could ,be 


idvantag \ manutacturers 
alculatir ichines, rotary duplicators 
with stencil] r with ribbon, commer l 
phonographs t t cylinders or dis 
mall typewriters, et 
Phe nations, already united 1 
ny lds, should once morse Ope ( 
thie il advant ige 


INTERESTING CHANGE IN GOTHAM. 
The Gl i 


confirms the 


Wernick Company or ( 
following innounce 


New York papers 


cinnati 


ippeared in 


ment whi 

recently 
‘The New York Sales Department ot the 

Desk Company has be 


York Sales Depart 


‘ompany, whi 


transferred to the New 


ment of the Globe-Wernicke ( 


continue the exhibition and salesroom 
building, 111 
will assume the exclusive agency in the city 


of New York.” 


This change in the 


will 


in the Trinity Broadway, a 


New York selling ar 
rangements of the Doten-Dunton 


no little 


Desk 


Company will be of interest t 


the office furniture fraternity 
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By Hans BORNER, 


MANAGER, CARL 


REESE, COMMERCIAL 


STATIONER AND OFFICE EQUIPMENT DEALER, KIEL, GERMANY 





N response to your letter of September 
16 I take pleasure in giving 


to tne 


some 


you 
suggestions as (serman ofnce 
equipment industry 

Typewriters.— Th: 
typewriters are, Ol 


best sellers among the 
course, the visible ma 
such as the Continental, made by 
Works at 
Chemnitz; the Ideal, 
Seidel & Naumann, 


chines, 


the Wanderer Schonau, near 


made by the firm of 
Dresden; the Urania, 
made by the Muller, Dres- 
den; the Stoewer, made by the firm of Bern- 
A.-G., \dler, 
Adler Fahrradwerke, formerly 
Frankfort a/M 

Other like the 


Minerva, the Regina, the Torpedo, etc., are 
d 


firm of Clemens 
hard Stoewer, Stettin, and the 
made by the 
Kleyer, at 


machines, 


Heinrich 
Triumpf, the 
not so much in demand because they don't 
seem to have gotten rightly started 








Hans Borner. 


Foreign machines, like the Unde 
Remington, Smith Premier, Smith bros 
Bar Lock, et don't sell well for 

erly, on account of domest ( etition 

e) st more ils« ine \ Se t 
( l only here in there 1 l el 
I Na nes in leather ises S is the 

1 Perke: \lete T P? l i 

la red and n @g d de iT he S¢ 
ey re inexpensive, light and easy to 
rrv from place to plac 

Copying Machines.— The best known ¢ 
sting types of copying machines working 

it metal rollers and automat tters 


ictoria and the 


e bv the Vertriebs-Gesells 
similar to the fore 


Alexander 


machines with dry- 


achines 
» Soennecken, Zeiss, 
verke etc Copying 


ing attachments are not so desirable as 


the others, their work not being so satis- 
factory 
Adding and Calculating Machines.— 


These are not in very general us 


count of their cost. 

Dictation Machines.—These are mostly 
of American manufacture and ar t much 
used People here are not generally ac- 
quainted with their advantag: here 
fore do not buy them. 

Safes and Fireproof Steel Cabinets. 


These are most useful articles and are good 
sellers 
Card Indexes and Vertical Filing Cabi- 
nets. good demand and a 
large worked 
] 


were properly advertised and their advan 


These are in 


business could be they 


generally understood 
This is made 


tages more 

Office Furniture. 
wood and is manufactured and sold in Ger 
[The best German manutfact f 


many 
office furniture are F. Soennecken, Bonn; 
Dyes & Co., Hanover, and Fabrik Stolzen 
berg, Oos-Baden-Baden, u. s. w Office 
furniture made out of birch, pine and Amer 
ican oak is cheaper, that made trom Ge! 
man oak being fifty per cent more expen 
sive 

Loose Leaf Books.—These are much 
used in banks, factories, etc The systems 
most in use are the following 

‘Kultur,’ made by Rehfeld & Son, Dres 
den: “Helm,” made by Ferd. Ashel Bet 


made by F. Soennecken 


Edler & 


lin; “Soennecken,” 


Bonn; “Eka,” by Krische, Hano 


ver; “Bedeo,” by Bruhn & Diet \ltona 
and “Dehnbuch,” by Fortschritt reiburg 
in Br 

Duplicators.—There is great 
such devices and they are sol n large 
quantities The best sellers I 
hektographs, sold from 5 to 201 Sten 
cil apparatus, eithet t or 1 . 
n de 

| e are the prit l 

S¢ T ot ces 

I} tuatron in Gert | 
prices ( rced down s \ 
| il dl Ss ive t¢ \ I " 
crea l effort into sell I 
na p p tint C 
¢ ( sale Ss e! 1 | 
I I al 1es8 


STATIONERS’ DIN- 


NER. 


PITTSBURGH 


The nnual dinnet t 
Booksellers’ and _ Stationers t 
will | given on the last J 
ning in January in that city t 
perpet the tradition of g 
which this association Pitt 


tioners has now firmly establis! 


of general sociability being quit ic] 
the result of its efforts in the tra s the 
solid business returns which have resulted 
from its energetic propagation 


operative idea 
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| aa 
How Will You 


Know? 


| “How can I know your work will 
produce business for me?;’ 
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This question was asked one of our 
representatives by a_ prospective 
client. 










For the 
Salesman and 


for the User 


The answer is— 


“You now know your own business 
—do you not? You know what 
methods now produce orders for 
you—do you not? Very well—that’s 
enough. You won’t use any of our 





07 = e e 22 
Is 100°° profit an interesting proposition to you? work that you, yourself, do not 
ow ; . know will produce business for 
When anyone says 100% profit a man is apt to back you.” 
button hi ici oO 
his coat and look suspicious. But 100 ( does We con sup Glato eee 
not always necessarily imply gold bricks or get-rich-quick cause our work is backed by 15 
schemes. Everything depends on what 100% refers to. years actual sllingenpetieace, “<iee 
If b hi f . 15 years experience includes road 
you buy somet ing for 10 cents and sell it for 20 cents experience — word-of-mouth selling 
—that is 100%. If you invest in something that costs a to Jobbers, Retailers and Corpora- 
dollar and that something saves or makes for you two regent nari pei 
° P , y iletter-—— raining men to sell-— 
dollars—that is 100% profit on your investment. Now we and selling through Advertising. 


want to ask you a question and we do not want you to 
write us without consideration. 


Can We Interest You In An Edison 


We have learned how to produce 
business by producing business. 
This is why we can say to you 
“You will never invest a nickel in 
any of our work which you yourself 
do not know will produce business.” 


Mi h? 
imeograp ° We do not “place’’ Advertising. 
| 
Please do not say ‘‘ves”’ unless you want to save | neni: ~~ a porte 
° ° ° . ut assists —that of your regular 
hours of time and labor, dollars of printers’ bills and in- | Advertising Agent. 
crease the profits on your business. ; :' ; 
We organize—prepare plans—advise 
° —and lay out, write, and illustrate 
Please do not say ‘‘no’”’ until you have learned what (print also, if you wish) “House 
an FEdison Mimeograph is, how it will do certain kinds Organs”, booklets, letters, circulars, 
; . . ° ‘atalogs, and all other sales promo- 
of work in your business in five minutes that now takes eee 
t P tion matter your business may need. 
five hours or five days, how it will cut the cost of some a , eit 
. ° e ’ ( . ~ ‘inding out what we can dotor you 
kinds of printing from 25% to 90° and do this easily, does not cost 7ou anything, 
quickly and with practically — If we cannot handle your work, we 
will say so frankly and promptly. 
So long as it costs you but one penny and perhaps | Wilts ue tole. 








less than one minute of your time to learn all about the 
Mimeograph, what it will do and how it does it, you can Spencer-Colyer-Dodd Inc. 
afford to address a post card to us and simply write ‘‘yes’’ | , 
on it. We will understand and will do the rest. 


Successors to 


George B. Spencer 


17 Madison Avenue 


Chicago A.B, Dick Company "York none Neil 


Mimeographs and Supplies Made Only by 

















S. Garmann Clausen, Bergen, Norway 


ORGE, NORWAY. You all proba 
bly know “the land of the mid 
night sun”; anyway, you hav 


heard of Norway as the tourist country par 
excellence, with the deep fjords and mighty 
that 


you have thought of Norway as the land ol 


glaciers, but I am certain very tew ot 


modern industry. Yet itis so. Norway has 


for many, many years been dreaming, or 
or perhaps reflecting over the suc 


had a 


spectator to a 


| 
sleeping, 


cess of other countries: has 


sore 


feeling of being an outside 


great international race, not realizing that 


so to say, a fortune was running daily into 


the seas 
Chis 


which for 


fortune was the mighty waterfalls 


had 


| he 5 


centuries run the same old 


restless way regarded as 


were 
beautiful 

sudden, M1 
Norwegian 


something very 
Idyll 


is vide 


picture que ind 
Chen all ota 


, 
(the smartest 


quite an 


Samuel 


alive) succeeded, with the aid of sufficient 
capital—of course foreign, English, Frencl 
or German, | don’t know whi n makin 
use of the watertalls “en masse.” he 
itial result was astonishing and was quickly 
followed up by others , ‘ sands 
people who therw ¢ ra nave 
grated ire employe saltpeter, the 
cyanamiud, the t le pe ndustt 
et | ’ rie i ( ‘ | ( 
Waterfalls tl to start wit e sol 

i “bagwatelle I “ llions 


But now t thee appliances 

lt is not such a long time ago since typ« 
writers made their first appearance n N 
way, and it was a hard tu to introdu 
them \t first, three or four vears ag 
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BEING A REVIEW OF 
PRESENT CONDITIONS 
WITH SOME INTEREST- 
ING NOTES. By S. 
(GGARMANN CLAUSEN, 
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Was low iked 
and 


typewriter upon, in general, as 


a necessity, thereafter, as a matter of 


fact, became popular. The “Underwood” is 


leading. This is partly due to the excellent 


machine and partly to the energetic, enter- 


prising work of Mr. Th. Bjercke Gruner, ot 
Kristiania. He started his typewriter busi- 
ness with the “Ideal,” then got the general 


agency for “Underwood.” He is now dis 


Underwoods” 


posing of many hundreds of 
a yedr. My firm has the general agency for 


the Underwood for the western coast ol 
and | 


best to 


Norway, can assure you we are try 


ing our follow in line with the 
splendid results this machine has achieved 
evervwhere 

Premier,” “Reming 


Smith & Bros 


The “Royal,” “Smith 


ton,” “Monarch” and L. ¢ 


ire machines that have a good reputation 
and are all well received in the offices. Es 
vecially on the west coast the “Monarch” 1s 
ery wel liked Lhe veneral igent for this 
ichine is situated in Bergen, Mr. Consul 
| T ild I ver he d Ot the vell now 
| Be Ve! Berge l 
(of German typewriters the “Con nt 
sidered to be a good ma ni Mer 
eades STOeW T in< Idea | { 
ul 
Adding Machines. 
a ‘ + 1 ier 10] c go 
p . ire t nly es 
ere 1daing in | 
hit \ S ind \de { 
veg ( dd ma : t 
’ eputatt Bot] r 
\ I t S¢ r larger ¢ rt 
sines sin S s s ? Swe 
( so Denmarl \ new del is vce 
spé illy r the English market ,oth 
npanies sell their machines fe Y 
400 kroner, or about 100 dollars 
Calculatit machines have found in Nor 





A View of the Handsome Building at Bergen, Norway 


which Houses the Business of S. Garmann Clausen 
Underwood Representative in That City 


way a fine market “Unitas” a 
lead way, followed by Brut ga 
vhilst the “Odhner” and “Triu t 


both are pushing ahead well | 


wondered and have been asked \ el S 
why the United States doesn't 
ture an excellent calculating ma 
must not be too expensive It 
in good hands 
Copying machines are 
Ro tarted a tew vears ag sel 
these ines They started well la 
there re undreds ot Ror ( ¢ 
toria German machine, 
recel ( Is 


addi £ i IMl¢ Ss advert sed l 
papers ry much and | underst 
ndat ly market Phe Une 
bine A ind adde S 
i ( lea ut ( S 
ne LV ¢ een ] 
I achines has een 
Duplicators 
t business 
there tl demand 
ty | ators S 
st nes, “Ell 
ierw ( Lone 
ial 


Dictating Machines. 


| ines are 
he ; 
deor nd “I 
Peer ry great 
Office Furniture. 
United States 
po ra ) ( 
Norv ctories ma c 
ust t igs at low ] 
thin ere ght be s t c 
\mert n exporters Ve 








saleable 


S n and Germany there is imp: 
amount of thes« 

St rniture 1s oked upon with ra 
VYCvVer, | an person 


matter and invite 


ence ft manutacturers 
Ribbons and Carbon Paper. 
n prod ts are ostly sold 
Ragermecoagearitiny German carb 
i! \merican, while the 
(yc! 1 ribbor re very good V1 
vi \ difference” is a 
that also must be counted The German 
exporter 1s gladly willing to open an a 
ith two or three or even 
redit Chis is, of course, more 
pleasing than to pay for the goods « 
efore you receive them. ‘Travel 
smen from Germany are sure 
visit the stationer every two or thr 
We never see an American sales 
happens that a director for the 
European head office comes on a _ visit, 
is not enough This is, in 
mistake an order to get a | 
ter share of the rrwegian business, | 
would say that, in the first eer only firn 
prepared for export trade should enter int 


it: and in the second, the firms in questio1 

make their terms such as can be ac- 
epted—and such as those by which th 
German exporter is working. The Ameri 
can manufacturers have the enormous ad 
vantage over the Germans that there is 
great sympathy here for American goods 
and America itself. If you, therefore, do not 
take advantage of this sympathy the fault 
will be on your side 


1912 a Good Year. 

[he present year appears to have been 
a profitable one for practically everyone, 
and the outlook for the coming year is in 
deed very encouraging When the Nor 
wegians know a thing to be good they stick 
[t is ‘hard to make the Norwegian 
understand sometimes that 100 kroner not 
given out 1s a bigger loss than 1,000 kroner 


spent in the right way; but once aware « 


the advantage of possessing a modern office | 


appliance, he wants more of the same kind 
lo make a long story short, the Norwegian 
is very mservative, but it is only human 


vield to the pushing efforts of an expert 
typewriter salesman, even in Norway. The 

nservatism is still there, but it has a 
hanged form. The Norwegian is now « 
servative in the makes of typewriters; in 
rds, he wants only American typ 


: ha nd them to be the best 
ind he sticks to them The sale of type 
increasing rapidly. If it keeps o1 
pleasing way we ought to be 
Satistic But mark! Agents dealing 
\mericat goods, somehow or other try 
to n their business work in the Amet 
can v hey have learned to push t 
busines rrward: to make record months, 
ets., al ys pushing along; never resti! 
never really satistied. Is not that the Amer 
ican way doing business? 
O ppliances are sold at anything | 
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The B.L. Marble Chair Co., 





HEN the practical busi- 

ness man comes into your 
store to select his Office Chairs 
it is an easy matter to get his 
order if you have the right kind 
of chairs to do it. 


It only takes a few words to 
tell your customer why B. L. 
Marble Chairs will give him 
longer service and more satis- 
faction than any other make. 











Carry a few of these chairs in 
stock so you can make prompt 
delivery and you won't see any of your customers walking 
out of your store to buy their chairs of your competitor. 
Order a few of the ‘‘Best Sellers’’ from our catalog and you 


will be surprised how quickly they will sell. 


BEDFORD, 
OHIO 








Sem 8 ree eae 


ae sthine to get out [of_ order. poet: 


» Writ e at once for descriptive matter and a 





ENVELOPE ROCO SEALER 





Not a “PERHAPS” but a “POSITIVE” sealer. 


PRICE | 


he ROCO will seal large, t envelopes equally well. Just slide the envel- 


; ope over a e top with one forward id it is sealed. Slot closes automatically, 
i'ma iking a flat surface oper ol one -cond easily possible. Lous EE if Se 


A ee 





gency proposition of the easiest selling a 
ialty you have ever handled. 


G. E. STIMPSON CO., Worcester, Mass. 
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and thirty per cent 
over United States, 
but when the cost ot 
landing goods, freight, including duties and 


tween twenty per cent 
the 
that 


current prices in 


one considers 
all other expenses, often amounts to thirty 
per cent., and seldom less than twenty per 


cent. on net invoice cost, the selling price 
allows just the usual return expected 
In conclusion, I might mention in a few 


\merikalinie”’ will 


OFFICE 


Norske 


“Den 


months 
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start a regular semi-weekly service between tageous the welfare of our : 
Norway and the United States with modern 
F . . *The several remarkable i g S 
ships. This will undoubtedly help to make yaa atte Citi Mien hare ; 
closer business relations between the coun from time » time in Office Ap s 
not we é entered the f g y 
tries 
for the s hat they hav t 
Wishing you, Mr. Editor, and all the read- to supply the demand in this cow 
9 facil es ‘ oo he field j 
ers of “Office Appliances” a prosperous and ‘Y Faem, Tom, She Beas 
a ; ; is well coy by German calcul g 
happy New Year, I conclude with many facturers king competition diffi 
thanks to “Office Appliances” for the many 
, NOTT M Clausen requests t g zZ 
items in the magazine which are so advan paeries ai ihtheks Bin 














By OLAF BorcH, COPENHAGEN 


N \ RI] TING on the ot othce 


pliances and matters relating thereto, 
the of this 


topic ap 


as requested by editor 
magazine, this subject is introduced with a 
short statement concerning the inhabitants 
and the country itself 

Denmark is one of the smallest kingdoms 
in Europe, consisting of the peninsula of 
Jutland from 
many and a number of larger and smaller 
islands, and it is situated between the North 
Sea and the Baltic. It for the 
part a flat and fertile country, and, as there 
is neither the 


it is therefore not a country for industry 


extending northward Ger 


greater 


is 


coal nor metals in ground, 
Agriculture, shipping, commerce and fish- 
ing the and most important 
occupations carried on by the 
With to education, 
ranks the 
knowledge of foreign languages is very ex 
tensive. The country has kept pace with 
the great industrial during 
the last fifty years, but the greater part ot 
the industry of the country is contingent 
Under such circum- 


are natural 
inhabitants 
the 


Europe, and the 


regard country 


among first in 


developments 


upon duty on imports. 
stances unfavorable conditions prevail with 
regard to the manufacture of office appli- 
The production is on a very small 


ances. 
scale, and for this reason there is a con 
siderable import 

With regard to the tariff regulations, | 


would say that they are of no great conse 





The Takygraph. 


to othce appliance s 


paid for such 


quence. with regard 
The duty 
ceeds 10 per cent. of the value. 


bonded 


goods hardly ex 
At ( open 


hagen we have warehouses and a 








tree port \lso at other large Citic Ww The te legraphone can also be s¢ 
have bonded warehouses where the im nection with a telephonic apparatus and 
porters have the option of packing out their receive telephone messages 
goods and classifying them, so as to be able further may be mentioned A. P nde 
sen’s electric typewriters and Kinger’s pat 
ents for othce turniture, which a1 ilready 
on the world’s market. We als ea 
counting and an adding machin: Manish 
make, but the possibilities of these are not 
yet known 
KF. Drescher, Copenhagen, man tures 
a very good carbon paper, ot whi ereat 
deal is exported to foreign Europ: in 
tries 
A Pioneer Danish typewriter 
It-would perhaps be of hist est 
to mention here that a Dane by 1 name 
of H. R. Malling-Hansen, born Sept yer 
5th, 1835, and died September 27% 1890, is 
said to be the inventor of the tirst ing 
machine This machine was patented in 
March, 1870, the machine being ted 
in Copenhagen in 1872 and in Vienna in 
1873 
Malling-Hansen was a teacher leat 
and dumb and also a student tural 
science \t the age of four years the: 
died and later he was appretice nt 
er, but gave up the profession a1 amit 
a student at the university of Copenhage 
where he studied theology. 
Mr. Oiaf Borch, Copenhagen, Denmark. He named his writing machin 8 
to get them through the customs in the —— ae 
most advantageous manner 
Interesting Danish Inventions. 
From time to time inventions are made 


in the office appliance trade, but the patents 
to 


foreign cout 


I shall es 


are generally transferred 


tries having a larger industry 





pecially mention Vald. Poulsen’s telegra 

phone, made by the inventor of the Poul- 

sen system of wireless telegraphy This 
is a dictaphone recording by magnetism 
Whilst the speech on ordinary dictating 

machines is transferred to a blank record, '—— _ 

the speech on the telegraphone is recorded gq new table telephone set in use at Copenhagen, 
by means of an electromagnet, magnetis- Denmark. 

ing a steel band which is continuously 

passed before its poles. When the steel Globe” o1 lakygraph,” i. « idl 
band is again passed before the poles of writer His intention was that d: ind 
the magnet, *currents are induced in the dumb persons, besides using the hand 
electromagnet, which act on the receiver. alphabet, should be able to express their 





Janu ? 

thoughts just as fast by means 

Takyg s er people could by spe 

ing Was p< rhaps, the first Start 

the now extensive typewriter industry 

vement of the paper carriage wa 

rst mplished by magnetic a 

is is replaced by a mort 

li ¢ 

The inventor became renowned both 
Denmark and ‘reign countries, but he 
reaped no pt y reward for his labors. 

\luseum of Art and Industry at 
Copenhagen there are three different ma 
chines showing different stages of de 
vel nt 

Mr. Malling-Hansen was perhaps the first 
to make use of carbon paper in connection 
with the writing machine 

Terms of Sale. 

The larger firms buy, as a rule, against 
casl \ great deal of the trade is done so 
that the payment is made in the course ot 
a year, but the smaller firms, as a rule, re 
quire a credit extending over several years 


and such transactions are made by con 
tract 
Collection. 
In the same city or town this is, as a 
rule, made directly from seller to buyer. 
The banks are also used for the purpose ot! 


different cities, but to 
The greater part of the 


collection in this country is made through 


collection between 


no great extent 
a separate department of the general post 


office by means of special forms filled out 
by the 


the buyer 


seller and presented for payment to 
the When the 


amount has been paid to the post office no 


through post. 
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tice 1S nt to the selle1 nd the 1 ney 1s 
nl against rece 
Methods of Selling Goods. 
With regard to the best 1 tho sel 














New telephone wall set, the product of a Danish 
factory. 


whenever 
that 


ing goods, the policy would be, 


the goods are of such a nature they 
can be left for trial with the intended buyer, 
that he 


himself with the article before purchasing 


to do so, in order may acquaint 


Same. 
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[ must here mention that American ship- 
pers would materially assist Danish mer- 
offering them more favorable 
payment than those which are 
commonly used now, namely, cash against 


chants by 
terms of! 


documents at port of shipment. 
Use of the Telephone. 


In order to give some impression of the 
development of business and commerce in 
Denmark I state, as an illustration, 
that the telephone is more extensively used 
in Denmark than in any other country in 
Europe. In January, 1910, we had 33.2 
telephones for every 1,000 inhabitants, and 
number has considerably increased 
The only country in the world 


may 


this 
since then. 


which has more telephones per 1,000 in- 
habitants, is, according to statistics, the 
United States. 

The Copenhagen system is an _ under- 


ground system throughout and telephone 
sets are now manufactured in Denmark by 
“Automatic,” M. B. Richter. 

The illustrations show our newest wall 
and table sets and intercommunicating sets. 

In the business offices in Denmark great 
improvements have been effected during the 
last twenty years both with regard to the 
internal arrangement as weil as the sys- 
tems which are used for performing the 
office work. These improvements are mostly 
due to impulses which have come from the 
United States of America, from the lead- 
ing firms there in the office appliances in- 
dustry, and from them through their organi- 
zations, their foreign staff, foreign repre- 
sentatives and salesmen. 





BUSINESS AFFECTED BY BALKAN WAR 





FROM A CONVERSATION WITH OSCAR WACHTEL 


FRANKFORT - ON - THE - MAIN, 


(GERMANY 





OF 
A\VING come to the United States 
on one of his annual visits last 
month, Mr. Wachtel spent several 
days in Chicago during the latter part of 
his stay, calling upon relatives and friends 
and transacting matters of business. While 
here he spent some hours in the office of 
this publication and talked most interest- 
ingly of the situation in Germany and in 
Continental Europe generally, now much 
affected by the strained conditions brought 
about by the Balkan War and the uncer- 
tainties arising theretrom. 

Few friends from abroad are better 
equipped to speak of European busines$ 
conditions than Oscar Wachtel, who, with 
his brother, Arthur Wachtel,.owns the old 
and well-known house of M. Elrebach 


Nachfolger, which Frank- 


fort by May 


was founded at 


Erlebach forty-two years ago 


Mr. Erlebach is still living at a very ad 
vanced age, being high in the eighties. He 
has long since retired from business and 
is not n connected with the house which 


bears his name. 


Oscar Wachtel, whose duties take him to 











Arthur and Oscar Wachtel. 


all the Europe, is remarkably 


well-informed 


capitals of 


regarding business affairs in 


Germany, Austro-Hungary, Scandinavia, 


France and the Balkan countries. In Ger- 
many, says Mr. Wachtel, sales during 1912 
have been little if any less than in former 
years, but in Austria and the Balkan States 
business has fallen off, credits have suffered 
and money is scarce on account of the war 
with Turkey, the international complica- 
tions resulting and the fear of an Austrian 
war, which, though it almost certainly will 
not occur, has hung like a black cloud over 
southeastern Europe. 

Because the states of southeastern 
Europe consume staple stationery princi- 
pally, the practical cessation of this trade 
during the course of the war has affected 
the volume of business among the whole- 
sale houses in other countries. The larger 
expensive office machines and 
appliances which are sold in the Balkan 
States are disposed of by dealers on the 
installment plan, the payments extending 
over a year or even more, according to the 
terms the dealer feels able to make in order 
to dispose of the machine. 

War, of course, is an expensive luxury 
and the nations indulging in it must pay 


and more 
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a high price, even if they win and a ir vho are clever and conscientious salesmet S . their VI 
territory and an indemnity But het they may not be the right men to assume energy ft to push their affairs 
peace, which now seems near at hand, shall general agencies for important products e1 the population is gr 
have been concluded, it is expected tnat not be iuse they will not d the best they market rightly handled, 
business in Austria and the Balkan States al ut because lack f capital rcul nearly if not quite as profita 
will show a marked improvement—perhaps _ scribes their opportunities quarter of the money devoted 
even approximating the boom times whic German carbon paper manutacturers ar ing eritorious article 
have followed national cataclysms in thx improving their products, especially in the Stat ere transferred to Eur 
United States. It is fairly certain that the medium’and cheap grades,-which are be in capable hands for the sam« 
war will result in placing a large area fot ginning to take precedence over American results would be greater in pr 
merly under Ottoman dominion, under the goods of similar quality. The same is true ticles Id in» Europe must be te 
rule of modern and enlightened govern vith regard to office furniture, the German European conditions In cases lying 
ment, and this, in the course of a few years manufacturers to a greater and greater e» heavy machines it is frequent] t 
cannot but result most beneficially to the tent copying American patterns sell on a royalty basis and 
whole of Europe To prevent further wars Germany is a great market for pencils chines r the European mark 
and rumors of war is something to which and is likewise one of the greatest untries tured in Germany, where the facilities 
all enlightened Europeans should address in the manufacture of such goods In the the mechanics are as good as tl 
their efforts German schools no metal-tipped pencils where in the world and where 
are permitted because the metal corrodes ing costs are less than they a n the 
Strong Concerns Best Equipped to Sell and produces a poisonous substance which United States 
American Goods in Europe. is regarded as injurious if put in the mouth Our house in Frankfort has age1 
P ; Government offices and schools use German many leading American goods 
Until recently in Germany it was the pencils almost exclusively In pens, how of othee devices The smaller ay 
custom for all responsible concerns to meet ager - re . "ee: ~- : 
ever, this is hardly the case, since many and staple lines are what we 
their bills in thirty days, but of late many Esterbrook pene are used which our Grm selves to princigally. We are as 
even of the strong and responsible com supplies as the general European agents the Denison Manufacturing ( 
panies have not hesitated to pay bills for German and English pens are also in de Ksterbrook Steel Pen Company, t \met 
ss machinery, whether for the office mand Che English hold the market for an ead Pencil Company, th: 
GF 50f Olnes —e ass, HA Hoves, payable nthe medium grades, while my firm handles Mills Paper Company, Sanford nufa 
monthly installments Chis is, in part, a only the highest grades \merican pens’ turing Company, the \uto1 
result of the strong competition whic has are not generally in use, and to brit then Sharpener Company, the Cushman & Di 
reduced itself to a competition in terms prope rly before the public they should be anes [anufacturinge ( ympany 
the firm which can give the best terms get edvastions ua winevautiy as they are ia the We Ses ae ei 
ting the business, other things being rea ‘adted "States. heen an their annie 
sonably near equal ae ae eee . > Ree OT Ries ee sa 
W hile manutacturing costs are low i tlculating machines, while German type ha I ree city, where we 
Germany compared to what they are in the vriters are graduallv replacing American ments from abroad and re-ship s 
United States, selling costs are excessive machines in many places, gaining business’ as t ther countries 
partly because of reasons outlined in an ecause thev cost less and give a larger sity naving duty twice 
interview printed a year ago in your pub percentage of profit to the dealet Chen ly nelusion. ine mig] 
lication and partly because expensive goods too, the Government service demands m: ict that there is yoing to be 
do not meet with ready reception in Ger hines of German manufactur Italy and ipphances show in April ne 
many, and finally because of the terms \ustria are good markets for typewriters her e equipment of all 
which must be offered to get the business hoth American and German makes. but the showt nd demonstrated for 
It is, therefore, well for the American man German machines are sold more cheaply the business public. My firn 
ufacturer to study carefully the concern t in Austria Nachtolger, will gladly furnis 
vhich he entrusts his Germany business, \lv criticism ¢ American methods is formation in its power t 
for while there are many men in Germany that they put all of their efforts into the wl mav be interested 
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Example of Use of Globe-Wernicke Office Tables Instead of Counters in St. Paul Raiiway Offices in Chicago. 
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PROUDFIT 


SPELLS 


EVOLUTION 


' ; ' The line comprises Loose 
One-Inch , \ Leaf Devices for every 


Binding 
— imaginable purpose. 





No 
Posts or 


Thongs 

















Absolutely 
Flat Opening 


PROUDFIT 


Means a device 
with the exact 
appearance and 
action of the time 


honored blank 
book. 


Nuff 
Said 





Unlimited Expansion 








Showing binder with binding material removed and metals exposed. Notice 
the arch of the resilient steel bands. When the covers are closed the bands 
recede into the round back carrying the leaf body with them (see cut at top 
of page). When covers are opened the bands and leaf body are thrown into 
an arch (see second cut at top of page). This action is the same as that on 


your spring back blank book and is what makes it open flat. 


























As Good as Any—Better than Many 


JOHN ALLEN & CO. 
Te pe 7 -_ 


Carbon Paper 





Typewriter, Pen, Pencil and Full 
Carbon. 
Guaranteed Non-Smut. 
ng-lasting, Clean Writings 


Typewriter Ribbons 


For all makesof machines. Will give 
best service and insure satisfac- 
tion to users. 


Write For Samples 
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OFFICE APPLIANCES IN SWEDEN 





By HALVAR 


A. 


BERGGREN 





NOTABLE feature the Swedisl 
market of office appliances is the de 
mand tor high-class goods, and thi 
counts for the big percentage tf Ame 
cal de products sold 
The Swedish business men are rapidly 
awakening to the possibilities ttin 
sts and improving methods by using time 





and labor saving devices Com 


in Sweden is in the sign of progressive- 


ness Never be lore did we see h a splen- 
did, persistent onward march of industry 
and commerce as we now. experience 


Sweden is fast coming to be a good market 








Printers Who Know How 


to employ their art to the best advan- 
tage can produce steel engravedsecuri- 
tiesof the highest quality with theuse of 


“K. B.” BLANKS 


They are made like money. They 
They feel like 
Crisp currency—that’s the 


look like money. 
money. 
dea. 

ors prefer them. 
steel engraved blanks on the market. 


Therefore, dealers and invest- 
The only line of 


Do not confound them with litho- 
graphed blanks. 


Samples and prices on application 


Kihn Brothers Bank Note Engravers 
99-103 Beekman treet New York 


for high-class office and factory devices, and 


it is time for manufacturers of such prod 


ucts to lay plans to secure their share of 


the business 
The sale of typewriters dominates, and I 
believe it will be hard to 


find a country 


where more typewriters are sold per capita 
\lest standard makes are represented. Ger- 
man made machines enjoyed some popular- 
ity owing to their much cheaper price, but 
are the 


better 


now seemingly losing out against 


wearing qualities of the American 


machines 
Typewriters are 


not only used in nearly 


all mercantile houses of any importance, but 
also very liberally in government and mu- 


nicipal offices. Private persons own quite 


a number of typewriters, but the need is 


here for a medium priced, durable machine 
that will take standard width—a 
need that so far has not been filled 


Bo \kkeeping still 
practically unknown, but I predict that the 


paper of 


with typewriters is 


next few vears will see great development 


along these lines 


Rebuilt typewriters enjoy little popularity 


Several unsuccessful attempts have been 


made to introduce such machines, but have 


| apparently failed completely The reason 1s 


probably the ample supply of machines that 











\\ rT) y * 
AU, 





ODORLESS 
TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 
Adding Machines and all delicate machinery, 
Chemically pure, gumless and colorless. 


Write to-day for free sample and prices. 


MORTON MFG. CO. 
Louisville, Ky., 
a! U.S.A, 


Export orders giv- 
en careful atten- 
tion. 





have been exchanged—the Swedish business 
man wants the latest model and disposes 
without much hesitation of older machines 
in exchange 
The sale of cal ulating machines Ss pl ¢ 
nomenal. Nearly every office of any signifi 
ance—even far away in the provinces—has 
multiplying and dividing machine, which 
generally is well utilized Next type 
writer such a machine is found most indis 
ensable These machines are rf the iry 
pe n ire all inufacture 1 Germany 
Russ Attempts to introduce calculat 
1g machines different type been 
ns esstul 
Che se of adding and listing ines 
s still in its infancy, but the sale of such 
machines is bound to increase very rapidly 
The standard &l-kevy machine has a wide 
sale. but a well known 10-key machine 1s 


great strides I 
Duplicating machit 
( > all sale ) > 
sellin yy mail” are 
al | et i 
dowed, especiall 
‘ lhe Sanit 1 r¢ 
ssibility f addressing 
¢ ery little in S¢ is 
(Jthee turniture comn 
é Swedish business Man 
well furnished office 


Halvar A. Berggren 


é ellent quality 
) dt eC by 
ign competiti 
Sectional” furnitur 
e only chance S 
eman is seTl Ss 
experienced 
vriter ribbons nat 
le sale but Sw eC ¢ 
widucte here x 
erican goods ( 
ensively owing 
all rrespondence 
1@ machines ha 
mn the market 
thold pa ly 
tine sten l 
Ss letters i 
n re lving 
ré mostly ) Cre 
ve best idapte: t 
Ss h weve! Tat 
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\ the demand is wholy supplied 
inland manufacturers \ cardboard, suit 
able ndex f high quality and ob 
tain: different thicknesses and weights 
ought to find a good sale, as at present 
demand is not filled to satisfaction 

ose-leat books are used mostly 

ledge l of stores, and e1 
ereat popularity \merican made books 

7 gh reputation for enduring 
ties. but Swedish made books will soon 
dominate the market Loose-leaf books 
small sizes for sundry uses have no sal 


Some Excellent Advice to American Man- 


ufacturers. 

Only goods of high quality can hops 
find a lasting market in Sweden Price is 
no stumbling block, if the goods are prop- 
erly brought before the buyers. 


Right here I want to point out the great 
est weakness in the selling campaigns of 
American manufacturers: As a rule they 
will gladly furnish the agent or dealer with 
a goodly supply catalogues and booklets 
in the English language, and then think 
they have done all that is required. It is 
true that the average Swedish business has 
some knowledge of English, but it is appar 
ie selling arguments will lose 
much on account lack of understanding 
of the language. The chances are the pros 
pect will skip much that he finds difficult 
to read—perhaps the most important argu 


[ believe it is the first duty of the manu 
facturer to spend some time and effort to 
give the dealer a proper understanding of 
the article he is going to place on the mar 
ket—help him prepare a strong selling talk 

prepare copy for booklets and advertis« 
ments and lend good blocks (without Eng 
lish text)—give him a full set of answers to 
all objec 
plicit instructions how to demonstrate the 


goods to the best effect 


tions likely to be met—give him ex- 


Naturally the imparting of knowledge to 
the dealer has to be done rather diplomatic 
ally. Every dealer worth while is anxious 
to know as much as possible about the 
product he is going to sell, but he is certain 
igorously any and all attempts t 
“teach him how to run his business.” 

Such a service to the agents and dealers 
is sure to produce results far in excess 
the money spent thereon. It is, however, 


imperativ« that the man who handles the 


yrres ence oreign dealers should 
be picked with care; he should have a good 
understa ng ¢ different usages and 
ideas th ire me¢ vith in different coun 
tries a try handle them too much 
in the “American way.” We are expecting 
to see some firms grasp this opportunity and 
by their success prove its merits. 

Occas il visits sales experts are, of 

; 


course, still the most effective way of ex 
Would it not 


non-competing con- 


tending and increasing trade 
be pr ssible for several 
cerns to engage one man for such a trip to 
foreign countries to “line up” the dealers, 
upon whose efforts everything depends in 
the last analy sis? 








DOUBLED 


We are building a big addition to our present 






factory which will just double our floor 
Hope to move in by January Ist 


space. 


and begin catching up with orders for the 


Protectograph 


The machine that stamps this famous 
‘limiting line’ across a check 


NOT OVER THIRTY DOLLARS $30$ 
G. W. TODD & CO., Sole Mfrs., Rochester, N. Y. 








WHEN 
THE RUSH 
COMES — 


the merchant who has 
his store filled with 


Silent, ulesmun, ALL-GLASS 
SHOW CASES 


can take care of twice as many customers in a given time, as the man without them. 
The secret lies in the unusually large display room which this wonderful case allows. No 
article is hidden in the Silent Salesman 














Made entirely of crystal clear glass, with no frame, screws, clamps or angles to obstruct 
the vision, your customers can get a clear view of all your latest goods. When you are 
prepared to wait on them, they have made up their mind what they want. 

Get a Silent Salesman, and see your sales go up. 


“The Value of Display.”” Address Dept. F. 
DETROIT SHOW CASE CO. 


Show Case Makers to Progressive Merchants 
476-490 West Fort Street DETROIT, MICH. 
jern Store Front Construction. 


Get Our Book on M 


Write to-day for our booklets 











372 BROADWAY NY. 


Manufacturers of a Full Line of 


Office Furniture 


The Trade and Stationers Supplied at 
Wholesale Rates 
SEND FOR CATALOG O 
Sectional Office Partitions 
Carried in stock for immediate delivery. Let us 
tell you how you can take orders for partitions with- 
out bother to you and at a good margin of profit. 














This Desk to Stationers Oniy 
$18.00 Net 
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By RIcHARD A. BIGNAMI 


ALKING of office appliances it \o 1 A. B e write to responsible and reli ncer! 








Sicily is a strenuous problem, really wing a s thy de) 1 1 know how t ntrodu nd sell 
orth an abler pen than mine; a1 ! ft fir Rag. | nte 1gna \merican n ns 
this tor more than one reason [ will st Kepari VWacchine f } erfect t t irement ol a prospect nt tha 
ment ne of then vhicl - ! inted h the si e te asl ( eve 
the t r the estion vi é Ss? isines iV i 
() e appliance ré nknow I ; a? / / as ite! 
I ind the nice pplian es e! 4 f j . . c 1 t ] 
side i mucl nuisances ve I Ne Sicily 
igel lence t hel Ss nal “4 I oe! 
as w as the distant. and inhos ge! 
ni he desert ire broad I ny mpelle 
{ I Ity ] h be int I v T es 
ppre ted | s the type le 
that on a moderate scale ymet 1 
Chis is due partly to the way of thi Summary of Conditions 
Oo! people here they, s a general rul S ‘ e f 
not care for good things, because they ar: . si : 
expensive Sicilians simply won't pay t 
price, no matter how good a yn : ; 
may be \ substitute will in nine iSes 1 si ai ¥ ! 
of ten be preferred as long as it is cheap wires 
But the biggest fault lies with the deal fon wee . 
ers Oot ofhce applian es There are in Si as , 
all told some elg! t r ten concerns le _ = ' 7 
ing in office appliances; but unluckily n 
single one of them has ever thought of mal ecessity ‘ 
ing this business a serious enterprise at sines 
they h r spoiled the market, having done } High prices ro 
nothing to enlarge the field for new devices Richard A. Bignami. ods, and therefore red 
Hence the fact that adding, calculating I] these d lt $ 
dictating, duplicating, addressing machines lt tollows from thes: nditions that to nother handicap wl 1] 
filing systems, modern and useful office fur deal in office appliances in this te rritory, portal namely, the s 
niture and other appliances ars practically vhere a cash payment is as hard to find nd mi¢ 4 
unknown and the few people vho know as a needle ina haystack, means the invest pre el ttent I s 
them or barely use them, got their knowl ment of large sums of money, if good goods I e machine rgan I 
edge through business intercourse with for are to be handled Che dealers, who are in stating that t 
eigen firms satisfied to handle second and third grad: t Sicily h Ss as 7 
Fven for typewriters the market is bad goods such as are import d trom Ger [slan there 
here, owing to the absence of recognized many, do not require large capital, b IS¢ 
business customs and organization among they accord different terms of payment n 
the de ilers T office ippli nces It 1s a usu il than \mi rican manu cfs \ illins pp > Vv‘ 
t to come across typewriters of stan Sty \s I have ha { e te 
| make that were sold at almost any pr several American fact ers 
ibove cost nd in some instances at st the ist . roportional entage ent 
In other words, there is a list price set \merican business at large é ¢ 
every article, which price is printe é s decreasing year after y un ll co 
tal os but it S alw VS eubiect ft ] S ti nm the I wn grade \ e! I S t ’ 
ny discount it suits the prospec é ness ses do not, in I ( k] 
haser t ask Again the 1restior tf pay a st t the n (re | ] ; 
ment is serious; writing machines ar l man tradit German) I t 
here almost entirely on the monthly pay producing ntry, has lied t est 
ment plan, and this as a system Che firs mn ly d has me t nelusio1 S r Ss ‘ 
and invariable question purchaser asks of ut the secret how t eve first place er] 
the lealer when he bnys a type riter 1s n the race tor business is ter induce nsidet 
“What discount will vou allow me ff ments as t dition nd t sal S necess 
list price?” And, after a discount is agr ne t compt 
n the second and inevitable question ts ul 5 
How much per month do you want me t Germat manufacturers ¢ large bl t I trust tl 
pav on the machine These questions ar mount of work to informatior uses, get vor} nd plenty 
asked by everyone regardless of financial proper reterences on the business standing the t perhaps bett« 
standing or resources f their prospective agents 1 grant Italv asa field 
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CONDITIONS IN FRANCE 





By M. SANDERS, Paris, AGENT FOR ELLIS ADDING TYPE- 


DALTON ADDING MACHINES, PROCENTO, ETC. 


WRITERS, 





factors and in these the American machine 
is still superior. Indeed, in most cases when 
a salesman calls upon people he is asked 
if the lines he carries are American and is 
always given a hearing should they happen 


Adding Machines in France. 
New ages, new devices, and in France we 
have entered upon the age of the adding ma- 
Europe has not been extraordinarily 


HOUGH always a keenly interested the public, and consequt is t 
reader of the valuable and instruc surprising to hear that rd sales have 
e articles pt »vided by Office Ap been the rule and not . seh | 

pliances for its readers throughout the know of one case where an rde une 4 
world, [ was not a little surprised at being given for seven thousand machines and — 
invited to assume the role of contributor things seem to indicate that next —_ s re- to be so. 
myself, and give a brief account of the gen- sults will surpass even th pa 912. :. 
eral condition of affairs here in France, While every standard are rege: 
which would be likely to be of interest t sented on the French market ~~ uA é ety : 
you in the States [ must at the outset, case progressive business is the rule and = chine. 


however, crave your indulgence at my 


rather imperfect English, and ask you not 


to deal too severely with me, if at times 
it happens to be too faulty, as I am neither 
think, 


y take this for granted, as i have 


American nor English I however, 


that I ma : 
had frequent opportunities of observing the 
patience displayed by 


as they try to under 


wonderful amount of 
Americans in Europe 


} ] 
stand and make themselves understood 


The curtain been rung down on an 


1912 will certainly 


has 


other ye and the year 


rank in the history of the office appliance 


showing remarkabl 


ot the exception, it does not 


necessarily 


eager to adopt these machines, and much 
ground work has been necessary to educate 
the business man to appreciate the adding 
machine as a practical proposition, and as a 
labor-saving device which is a vital neces- 
sity to him, if he is desirous of keeping 
of the times. It has simply been 
ne big continuous war between conserva- 
tism and innovation, and as was only to be 
expected, the dusty scruples of ages are be- 
ing dispelled by the light of progress and 
modern invention. 

It was long before the adding machine, 
that is, the adding machine commanding a 


abreast 


: - e ' Pek ritv and as having fur good price, was adopted here, but now sales 
ee ; i ae | results. The spirit are much better and more confidence is 
as we vik ae Pa onevedieaei: eauk ihe ani displayed in the machine. Indeed, all here, 
: oe : iesahiad i the dlibeeeamehe who are at all interested, know in advance, 
10] : . d the wonderful progress mad that an American adding machine, well con- 
. wis s only sweetened by the knowledg: structed, commands a fair price and in most 
ge seed sown in that year will beat cases is well worth it. The Frenchman is 
wae solide det kededien: iis aa On extraordinarily quick to grasp an idea and 

2 ed Org ere in all tl i g to appreciate its value, but his inherent con- 


and particularly in business is the keynote 


rganization of the trade 


reduced to a 


and the 


in Europe has been fine art 
To this and to this alone can we attribute 


rkable progress made, and as long 





servatism (and it is fallacious to suppose 
that conservatism does not exist in the 
l'rench temperament) would not allow. him 
to accept what he considered a great inno- 
vation. 


ee  Sendied. . That is, until its worth was proved 
ahd ntinue organizing on sane and ra materially. This was only natural, and it is 
ated ee a6 ‘lone shell we be ‘able low that there is a. al achines. | common knowledge that, when the adding 
ary sautunn das the: denuke aeenteed et be remembered that ry business machine was first introduced, curiosity was 
ieee : . ee ee » who has the elichteat pride in his bus displayed, but as a business proposition, it 

ee Bene meee: t gr yp tenmeay oc, ® wae oh al 4 ae inact sree g a vas received with suspicion and coldness. 
progress made by the difterent typewrit td cegp re or s Chat, however, was only at the outset and 

1 1 A ae “vy sin tten lette in the ordi! i i 

AREAS oh, 5 TREE, NOOSE ees we hy | s still room 1 really firs now that the utility of the machine has been 
Office “A liances, « with a ener ns : , : 7 that s \ imaacialen d amply proved, and brought home to the 
= aa ™ trade, ane 7 bow aint a's aaa te 4 ete witl minds of thousands of business men, these 
to keep us well intormed ~eh racine =o me is ep - e DI machines are surely finding their way into 
oe 2 It ul i hang 083 Comtiinensel seechinas Ending othces today, where five years ago, they 
nake at istinction and single out — Se oe Ss 7 sels? - ‘mati » would not have been looked at. Judging 

ila “ . ee oe 1] , scape hin he by the progress made, the future of the 
than — ti siekilaiies ts i a ee ns calculating machine is assured, 

\merica at mance > papi eo ae ; ~ i * ‘ : [n this particular field, the American ma- 
favorably here, thei : een = soe ale es \ hines have proved their superiority time 
— pteeeandap sree capa ares % ‘ ; ( and time again, and I personally am aware 
“west eater durability ag we" py os oa te Chedn nes ‘f several large orders which have been 
wm ere —— eee a ae bore: with 1s placed for adding machines by several 
every machine known in America ai —_ " a 5 fie | the largest banking institutions here. 
introduced on the F1 ye seserapih wy agg . hie - on ain There is not the slightest doubt but that 
re being well worked, “ eda sn ‘ oe aks ae pt eons a , the future for these machines is particularly 
tablished in every town ie Slighte n- ar at t | 

rtanc he Ai erican machine has taken’ time to come Quality sam :' roo : ‘ 
eee ica pvegee sean the confidence struction and durability ar Here again several European built ma-. 
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chines have been making rapid ‘progress 


and there are at least a dozen on the French 
market. While from the point of view of 
and lower 


distinct 


smaller freight charges prices, 


these machines advan 


possess a 


tage, the American machine has taken a 


firmer hold. This on account of the su 
of construction, 


The 


built here in most cases seems quite crude 
| 


periority of conception and 


and above all of material machine 


in comparison with the American adding 


machine 
Ribbons and Carbons. 


As far as carbons and ribbons are con 


cerned America is not occupying the place 
she might if she were to adopt a more ser- 
ious view of the possibilities existing here 
the falls the 


houses who are on the 


A great deal of trade into 


hands of European 


spot, and whose organization embraces a 
system of agencies throughout Europe with 
one general agent. This is rarely the case 
with American houses, generally an agent 
being appointed whose position is merely 
nominal. This is to be deplored as there 
is really a great demand for supplies such 
as are produced in the States. The trouble 
is also that agents are so frequently chang- 
ed, an agent existing today, not heard of 
that it is difficult for a new 


firm to guarantee an exclusive trade. This 


tomorrow, so 


should certainly be remedied as, as stated 
above, there is really a great demand for 
the higher grade papers and ribbons. It is 
true that the home manufacturers are par- 
ticularly favored by not having the freight 
charges and customs duties to pay, thus 
enabling them to supply good quality sup- 
plies at reasonable prices. Be that as it 
may, the American products have the rep- 
utation for quality, and American producers 
are neglecting their own interests by not 
taking the matter up seriously as a really 


business proposition. 


Loose Leaf Making Headway. 


Loose leaf ledgers are slowly but surely 
making their The demand for 


them is as yet, not very great, and in many 


way here. 
cases the application of the different sys- 
tems is just being taken up, with a serious 
The advent of the 
wider field 


view to their adoption 
adding machine has created a 
for the loose leaf ledger and only recently 
I had on my hands the reorganization of the 
accountants’ departments of several import 
the 


necessitated 


where introduction of 
adding had 


troduction of loose leaf ledgers 


ant companies, 


machines the in- 

As far as general office furniture is con- 
cerned European firms have the greater part 
of the The work in most 
extremely good and their low prices enable 
them to sell their products much quicker 
than those imported. The freight charges 
and customs duties make an enormous dif- 


trade cases 1S 


ference in these cases and the goods manu- 
factured abroad are seriously handicapped 
for this reason. 

Lack of time has prevented me from go- 
ing more than superficially into these mat- 


OFFICE APPLIANCES 


ters, as we are engaged in extensions here, 
my 


the part cf 


The past year has been one of suc- 


which necessitate greater 
time. 
and the indicate 
that the coming year will surpass this and 
gladden the 


man throughout the world 


present conditions 


cess, 


heart of the office appliance 


RIBBON AND CARBON MEN MEET. 


the Ribbon and 
Carbon Manufacturers’ Association 
held at the Hotel Seneca, Rochester, N. Y., 
Monday, December 16, 1912. A large num- 


ber of delegates were present representing 


The annual meeting of 


was 


a majority of the leading manufacturers in 
the field and all reports indicate that it was 
the held 
and went far toward bringing the manufac- 
turers of this field into a relationship with 
each other that will mean the elimination of 
many of the difficulties that 
that prevent the full possibilities of such an 


most harmonious meeting ever 


have existed 
association. 

The annual election resulted in the re- 
election of F. O. Mittag of Mittag & Volger, 
Park Ridge, N. J., as president; George F. 
Malcolm of the F. S. Webster Company, 
Boston, vice-president, and A. L. Foster of 
the Manifold Supplies Company, Brooklyn, 
N. Y., secretary treasurer. A new 
executive committee was appointed consist- 
ing of A. B. Holmes of the Columbia Rib- 
bon & Carbon Company; Dr. Dodge of the 
Republic-Dodge Company, and A. H. Olm- 
stead of the Crown Ribbon & Carbon Com- 


and 


pany. 

A number of the special committees of 
the association arrived in Rochester on 
Friday preceding the convention, and they, 
with the ladies accompanying them, were 
entertained at dinner on Saturday night by 
A. P. Little of Rochester and at a dinner 
on Sunday night by Charles Pembroke. 
Monday night the delegates were the guests 
at a banquet given at the Hotel Seneca by 
the Rochester members of the Association. 


STRONG HOUSE WANTS AGENCIES. 

Manufacturers desiring to find an outlet 
for their products in the Argentine Repub- 
lic should communicate at with the 
Arturo W. Boote & Cia., dealers in 
and office appli- 
Im- 


once 
firm of 
Underwood 
ances in general, 478 Sarmiento Casa 


typewriters 


portadora, Buenos Aires, Argentine Repub- 
lic. 

Mr. Boote is personally a strong, level- 
headed man, and knows his market thor- 
oughly His picture and a short article 
from his pen, published elsewhere in this 
issue, form in themselves a pretty good 


letter of introduction 


fish in; an- 


Or- 


uses a stream to 


turn a 


One man 


other makes it saw-mill.—The 


ganiser. 


Fulfilling a promise is like filling a pail of 


water: you've got to be generous to come 


out even. 





q K. M. 7 who is well known to t ff ] 

ment frate ity as the inventor of the Dictog i 
good deal more than mechanical crank H vould 
have been eminent even if he had neve thought of 
the machine he invented He started i 1 farm 
er’s boy Indiana His father was both farmer and 
Baptist preacher and gave his son such good tra 

ing that when Turner fils got into the bat f adult 
life he emerged in a few years as superintendent of a 
railroad Not satisfied with this he begar venting 
things, and now is at the head of one ff the most 
remarkable concerns in the world and is turning some 
preconceived notions of applied electricity up-s iown 

* . + 

{ Jacob Ehrlich, manager for Joe Lesti & ¢ the big 
office appliances house in Vienna, is a close student 


of European business cenditions and political affairs 
He is one of the most resourceful men, for he can talk 
fluently and entertainingly in any one of five different 
languages How many American sales managers can 
do as we 

> * . 
¢ W. S. Ireland, inventor of the Stenotype and presi 
dent of the Universal Stenotype Company Ss a pretty 
good example of the surprising things an idea will do 
to a determined man. He is a college graduate, a 
stenographer and a lawyer; but, expert in two callings 
the idea of the Stenotype took possession of him and 
he worked out its details alone and without mechanical 
experience He has added inventor and manufacturer 
to his titles, and is, withal, a most delightf man 

t > 7 
" F w Heythekker of Amsterdam, Holland is one 
of the leaders in the Dutch office appliances field, and 





there is nothing up-to-date in which he is not keenly 
interested He believes in advertising, and has put up 
an immense lectric sign over his establishment that 
can be seen every night from any point in the city of 
Amsterdam 

* 7 * 
FF. W. Payne, who heads the St. Louis Business 
Show, is one of the most experienced business and in 
dustrial exposition men in the country He has re 
duced the cunning of a show pretty nearly to a sci 
ence Years ago in partnership with an gentle 
man he pulled off several successful expositions in 
Chicago, and his name became synonymous good 
show management 

7 . > 
" Charles R Fargo, sales manager of t Chicagé 
Shipping & Receipt Book Company, is probably one of 
the best-posted men in the United States the ul 
ject of public records in so far as mett f keey 
ing them are concerned. He gained his early exper 
ence in the far West, and is the inventor of index 
ing tems which are in use in scores of pul offices 
throughout the country. 

° > * 
" S. A. de Fline Jr.. the son of one of the manag 
ing partners of the house of Blikr & Sartorius 
Amsterdat Holland, is a _ progressiy t I 
gressives Although he has not yet 1 ed s m 
jority, he is in charge of one of the de nts f 
his house and recently spent six months or more 
the [ ted States studying American sales thods 
mecha il details of various machines 

* * * 
{ Harold Merckle, son of J. W. R. Merckle Thad 
deus Davids Ink Company, breaks into the Inner Circle 
through good work done at the David booth, at the 
recent New York Business Show Harold was on the 
job every minute, not only radiating sunshine but at 
tending to business the while A few years hence we 
expect to see Harold helping to extend the dominion 
of Thaddeus Davids inks. 
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sk J. Dornette & 
Bro. Co. manufac- 
ture Desks of all kinds 
and ship in K. D. form to 


any part of the world. 


The attention of the 
European Office Appli- 
ance and Stationery trade 
is especially called to this 
special feature of our 
business. 


Just write and get aline 
on this business. Large 
jobbers in office furniture 
will find it to their advan- 
tage to look into this 
proposition. 


Write at once and get acquainted 





Latest Improved Sanitary Desks 4 Standing Desks—Office Tables 


~ ‘ , gg 
Roll-Top Desks < ba, 
Flat-Top Desks i » : XN 
ELIMI A ae FOO aad 


ALL SANITARY DESKS FURNISHED WITH OR WITHOUT CASTERS 








Patent Cabinet 
Typewriter Desks 








‘A ARC Fourth Fdition 
| Western Union {/lantic Cable 


Cable address, ‘‘Dornette,’’ Cincinnati, Ohio 
CODES t'SED 








The 


}. Dornette & 
Bro. Co. 


Cincinnati, Ohio 





| Catalogue ‘‘22-E’’ for asking | 
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THE REBUILT TYPEWRITER INDUSTRY 





NEw ELEMENT IN TRADE THREATENS REPUTATION OF 


THE BUSINESS 





confusion has 


years som«¢ 

sen with regard to the true mean- 

¢ he term “rebuilt” in its ap 

li uilt typewriters. There is no 
letting in the quality of machines 
which aré tually rebuilt according to the 
standart e best rebuilders, but a con- 
dition has come about whereby machines 
that ha ly been repaired and touched 
ip are frequently designated as rebuilt to 
the prejudice of machines which properly 
belong it class \ number of type- 
writer repairers—houses that have sold sec- 
ynd-hand machines, and dealers attracted 
by the inviting field of the rebuilt type- 
writer—h chosen to designate their 
goods as rebuilt, when they are only re- 
paired and brightened up to make a good 


and hold up through a demon- 
Not all of t 


I 
designated as rebuilt have 


appearanc¢ 
e repaired machines 
even been con- 


stration 


scientiously repaired. No new parts have 


been substituted in many cases, while many 


purchasers have failed to detect the differ 


ence between enamel and French varnish 
and to distinguish between type-bars that 
have been buffed over again and those 
which are new. Even the worth of the 


merchandise erroneously called rebuilt has 


suffered in degree according to the con- 


scientiousness or lack of it with which the 


repairing was done 
The typewriter which is actually rebuilt 


has an intrinsic value; it possesses in un- 


common degree the merits of the machine 
original factory. It 


in the strictest 


from the 
re built 


as it came 


has been renewed 


sense, and is prepared to take its place in 
the work the world and to acquit itself 
with credit Real value has been added 
Years of increased usefulness have been 
given to it, and while it cannot be remanu 
factured an old model into a new one, 
it nevertheless creditably represents the 
best of its class according to the standard 
set for the original machine 


Rebuilt Typewriter Now an Institution. 


The rebuilt typewriter has come to stay 


rebuilt or repaired or simply sec 


nd-ha onstitutes a condition and not 

theory. and must looked upon as a 
‘ommercial proposition which is actually 
a part of business of selling typewriters 
Grant e used typewriter, whether 
made he is on the market 
to stay suld seem to be to the interes* 
of all large manufacturers of typewriters 
to encourage the actual rebuilding of ma- 
chines the rebuilt machine does not 
change label; the Remington is still a 
Remington, an Underwood an Underwood, 
and an Oliver an Oliver, and so on through 


the entire list of Each maker 


typewriters 





eally hig Pract I i ¢ es a 
ride in his prod gives ill the 
ent Siasm ull the energy ii tne tal 
there is in 1 nd to detend the honesty 
1s product he will strip t his fighting 
togs in a second [his is just as it ought 
be No man who won't fight for the 
valuable thing he creates is worth a pinch 
powder Reputation is a. commercial 


Smith & 4 


typewriter which goes back 


Jones, 
rebuilt 
on them at the end of the second 
the salesman for that particular make of 
easy task to sell 


factory It is 


machine will find it no 


them a new one from the 


harder to overcome a prejudice than it 


to convince a skeptical or indifferent pros 


pect. On the other hand, if the rebuilt ma 


chine were giving a good account of itself, 


the user would be in a complaisant mood 


well satisfied with himself for his superior 
and 


acumen in buying the machine 


diced in its 


other 


preju- 


favor The salesman would 


need no introduction for any pro- 
It is folly for the man 
to the 


salesmen to 


gram he proposed. 


ufacturer to remain indifferent erec- 


tion of stone images for his 


operate upor an who is prejudice: 
rat 1 \ mi ] prejud 1 


against a product is hardly more responsive 


to argument. In one respect he is worse 
than a monolith, for the latter at least 
keeps still and the man who nurses a 


grouch does not. To put the matter briefly, 


the man who buys a good rebuilt machine 
will be inclined to buy another machine of 
the same manufacture new, but if his con- 
fidence has been abused and he gets a poor 


repaired machine, he will not risk being 


bitten again by a product which bears the 


same name. The cure for this condition of 


he manufac 


affairs rests in the hands of t 


turers ot 


typewriters 
Real Rebuilt Machines Maintain Standards. 


Ever since the establishment of the re 


built typewriter as a unit of value, the lead 


rebuilders have maintained for thei 


high standard of excellence 


wn product a 
\ppliances 


Nearly four years ago Office 


published an article on the rebuilt type 
vriter in which occurred the following pas 
- r 
But the rebuilt typewriter has an intri1 
value of its own It is sold with 
arantee. It has a responsible man or fir1 
behind it. It has been through the rebuild 


er’s shop and all the necessary 
been supplied in advance of the sale. Whe 
a machine comes from the r tl 


rebuilder 


as it was when the manutacturer turne 


it is as nearly as possible as go 


+¢ ast 
oO 


So far as the leading and reputable ré¢ 


built typewriter men are concerned, the 


‘ve statement is as true today as it was 
ago. Actual rebuilt machines 
are as good today as then. But there are, 
nevertheless, machines sold as rebuilt which 
are so only in the scantiest sense of the 
and for this offence the whole indus- 
It may be admitted that the 
possession of any kind of a typewriter pre- 
disposes a man to buy something better 
when he finds it; and it would seem to be 
logical to put him in the way of getting 
something as good as he can afford—some- 
hing reliable and valuable, so that he may 
be inclined to make his next purchase some- 
thing of the best, rather than to put him 
in possession of a machine which gives him 
half service and whole dissatisfaction and 
presents no hope of his ever buying the 
same make of machine again, however re- 
liable the new product may be. 

For two or three years during the incep- 
tion of the rebuilt typewriter business, mat- 
ters went on smoothly. Men of acumen 
in the business put quality into their ma- 
chines, which they sold in large quantities. 
Gradually it became evident to men of per- 
haps lesser calibre that there was money 
in the business, and they, too, started in, 
but without the capital, equipment or the 
understanding which had made the original 
business successful. These new “rebuild- 
had their own ideas of what consti- 
tuted a rebuilt machine. Obvious faults 
were touched up, but those defects which 
the machine second-hand were sel- 
dom corrected. These machines were la- 
beled “rebuilt” and taken out in competition 
with machines which had to sell for higher 
prices because of the work which had actu- 
ally been put into them. This interfered 
with the market to such an extent that 
many dealers throughout the country sought 
to protect themselves by putting out ma- 
chines of like character as rebuilt machines. 
The logical result of this is that a shrink- 
age in the demand for rebuilt typewriters 
is becoming manifest, for the public, cleav- 
ing to the name instead of to the substance 
and.failing to detect the good from the bad, 
is coming to distrust all used machines. 
lo permit this condition to continue is a 
mistake, for it is to the interests of manu- 
facturers to bring the typewriter within the 
reach of all classes, to familiarize everyone 
with its advantages and to encourage the 
use of the machine everywhere. This can 
best be done with products which are re- 
liable and satisfactory. 

[It would seem that typewriter manufac- 
turers, by effecting a change in their meth- 
ods of marketing traded-in machines, could 
do much to better a situation which is 
bringing an undesirable element into the 


business. 


ir years 
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OFFICE FURNITURE IN APPLIANCES STORES 





Desks, FILING CABINETS, OFFICE CHAIRS, ETC., FORM LEGITIMATE 
AND PROPER PART OF STOCK OF COMMERCIAL STATIONERS 





O change in the commercial station abinets, the card indexes, he has just put mode nish wit t 
ery and office equipment business hased When one buys office furniture he itense t the beholder 
more incisively indicates the trend either will or he will not be satisfied wit] Each practical bit office 
of the times in this field than the general his purchas: He mav buy the so-called the erection of a dream in the mind 
and increasing presence of office furniture staples and us« eons up without much maker {he originator has sket 
a nee Che designer has 


in the stock of the dealer in office appliances thought of what he is using or where he M™€®! 


J -partme f the business h: -velop- on it to turn out the finished sket 
No department of the business has develop got them; but if he buys an inadequate PO"! urn out the finished sk 
-d so markec uring the px rear < he : abinet maker has tur ut a mo 
é ls marke ily during the past year asthe goo. or an unsatisfactory filing cabinet ©#>!™* has turned out a 
othce furniture department. A great many of , ~~ , ’ : creator is suggested and re-suge¢ 
; : ’ whose drawers bind and refuse to work mie ; 
the leading concerns in the commercial sta- : ; Finished models are made and apy} 
: ; yr if the outfit sold to him refuses to adapt : ie, 
tionery and ofhce equipment field have an ‘ ; k Che shop foremen have their final spe 
. : itself to his needs through the haste of the 
nounced the opening of such departments, ; tions, patterns and measurements 
; ; = salesman'te get a liberal order out of him, le ; 
generally in charge of men who have had a work begins of building ‘the desk 


then his dissatistaction is with him every , é, ; 
long and successful experience in the line, ‘ chair or the cabinet to meet a need 
. lay as an irritation which warns him not to 1} x , ‘ 
usually in the wholesale part of it, since ed by the originator of the piec: 
return again to the same store for anything ‘ , 1] 
this branch of the business is too new in , 1m ab In this industry millions of dollar 
1 “W ver “I c t 1 ho Ir } 1 
the commercial stationery stores to have ever trivial invest d hundreds of thousands 
) +} } +? ] } ' + 1 ] - } 
developed experienced men Even the On the other hand, if what he has p pie are ependent upon it tor tl 
Tower Manufacturing & Novelty Company, cliased in use gives satisfaction and reflects hood. Great factories work day 
of New York, for a generation regarded as uality fr every polished surface—if it from year’s end to year’s end tur1 
the very monument of the staid and con adds to the comfort of his surroundings and the furniture that is so good, so well 
servative methods of our fathers, a whole the smooth working ot his affairs, and it ed to our needs, that we think as 
sale stationery establishment pure and sim he goods are right and give enduring ser\ itas we f our right hand whet 
ple, will, on the opening of its new store e, then has the merchant who sold hin the w of our will. But let 
install an office appliances and office furni e goods gained a customer who will stay hand refuse to do the accusto1 
ture department. Indeed, one oi: the first with him as h a man whom he knows e insta nsult the skilled s 
changes the energetic and progressive new gives dollar ilue for every dollar spent get immediate relief. So it is in 
president of the Tower Company, Charles H ln your town and in ours there is always the ofhes rniture we sell shall b 
Kinstein, made was to plan the opening of some store whose prices may be a littl in material and in structure that it w 
an oftice turniture department as soon as igher on the a erage than those of the: the needs of the business man, tor 
the company should have possessed itself stores in the same line, but which nevet special epair s mistak 
f its new home We learn, too, that one of theless gets t business because its goods Let us repeat that to sell rr 
the leading commercial stationery houses of _ bring satisfact the buyers of the sno s No man can sell 
Chicago—a concern distinguished by the has, in short, the precious reputation of gi intil he nderstands it—its 
energy and aggressiveness with which it ng 100 cents worth of value on the dollar the nee t is intended to meet, its 
conducts its business—will at an early date Of course, ea ne of us has a pretty con its work ship, its finer points 
install a well equipped department for the fortable idea that he is a shrewd judge of which go to the smooth coordit 
sale of office furniture, thus adding still an goods, and w ll “get bumped,” as the say parts. Not all salesmen can bi 
ther strong house to the list of the con ing is, by so merchant wl holds tl trained, but all can learn all ab 
verts of the new way dollar so lose t his nose that he n't sec niture they ‘ if they vill ind 
+} er - “ieee ' 2. | rt } ’ _—_" 
The presence t othce turniture as a part ‘ ouble eagles beyon scars = ighly and wi 
1 
e the { , ‘fe 3 themselv« that slippery 
ot the modern stationers stock is not t < , , ppel 
Salesmen Must Know Their Lines. leads od P 
taking on of a side-line, but it is a recog oon 0 A AESSCF 
Running an o e turniture department is no 1 derstands his 
nition of the fact that ofhce furniture is oO man nae an n 
sines n | spe , 1 ‘ r ' 
as logical a part of the business as pens and . . ‘ Ak ro \ s he « ht ll atte 
, ‘ ene » In learning h i Het , oran Pt : © 
pencils, and that, while it is bulky and rey . , RHOTANnce rhe 
the rniture it will answe re re Bett far to se 
mands more room than the smaller staples : od petter tar t i 
; , urements their customers \lakinsg vhere S m that hi 
sales are readily made and with no greate! : ell | wis 
° ( hice n re 18s a matter nite t tT later ts 
effort and time than the sale of an ord . ‘ 
( [It appr es a science and ass structi ts insufficiency. At 
tor printing r for an equipment of loos ¥ r 
_ : s I r the fine irts | ( mands man w Vs s business wlll 
leaf books And sales of office furnitut = 
ares - than craftmanship, for it calls upon know ell the mer goods that 1] 
nce accomplished bring gor profits and ; os ; 
( ( HDusine 5s 1m all its practi | if I nts 
perhaps more thar ther sa lo they qi ; , eee 
I ns nad Says t the make! I> if Tri S he tine 
assurance that the stomer will return t re ae - : 
th tor ier t t ' 
t ( Sallie SLOT I I ILIICT ( ~ I " pon ¢ +1 ¢7 ] j 
ws it corporatio: h its in t ides. t sk accessories 
ment and supplic \s a matte - ers and ; I vit S 1 S ? rs sell these t s as intelligently - 
¢ " oO ot nm oft e® tuorniture denart , . P . i 
alert manager of an ce fur ! lepa ¥ Ste mvria ae eee a i Dee ties Nl them + 
ment will have performed but a part of saa 1 folGll +} eis er : 
! i | ill Ifill 5 eeds silet “1 ee well that the 
duty if he sells office furniture alons I th] ] rent! bil , 1] | } 
5 My and s es I mie r more and buy 
every order, be it what it may in the office that I shall b nobtrusive in mv set nnetemeast well . ae 
y pal i ¢ » { atitl » 
furniture line, brings up in the mind a host by the very efficiency of my performat shale: 1 ' trang rone 
of suggestions as to what the customer yet in so building me do not forget thos woven by t first real, live. le | 


must have to equip the desks, the filing simple lines of harmony and that pleasing salo-™2n 5 ~~ Atle “ed his r 
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should write for 
the Clemco Cat- 
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our entire line and 
gives complete in- 
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The Clemco Typewriter Desk 



































The Desk Top in Use; Machine at Hand 


Showing Strength 
of Construction 
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AMERICAN TYPEWRITERS IN 
FRANKFORT. 
lypewriters with the Am 
mark still hold their own 
German products in Frat 
cipal American machines sol 
are the Underwood, Remingt 
Perpetual Bere me nee Bee 
the Adler, a leading Germat 
chief Frankfort competitors 
ican prov ts are two Englis 
Transfer System j “°° °:" 
a leading American machin 
quarters at Frankfort, and 
Saves Time, Money and Patience «gga Reasaagrsecoygty Deaing- 
American concern has a bran 
It is the simplest, most economical and in Germany. Standard Ameri 
practical transfer system ever devised have held their popularity in spit 
increases in price—the latest i 


7 $119 to $13l—and also 


The Macey Perpetual Transfer System has been from 


fact that the German typewrit: 


designed to meet modern conditions and may Getsbdecslily tose than thoes trom 
Nine instantly be adopted in place of Morin wyestg p-seconcageanll 
@ the old-fashioned periodical pasion Ameritas trecwritets a: 


isters has now somewhat abate 


transfer methods without any series ‘t articles in 


confusion whatever. It can be view reflects the improving feeling 


man buyers and dealers towal 


carried out with any arrange- lites Wi ede ae ce a 
ment of index guides and folders. American gains in Germany ee! 


largely due to superior organi 


a leading {a 


The small transfer boxes are light a ee, ate Bhi Mage 


and easily handled. They are » tnave onichacer of setae Ger: 
ucts and warns his fellow countrvmen that 


inexpensive and may be filed away like books on citation eamasiond 


shelves or in Macey Sectional Transfer racks, American manufactures in Germat 


° ° . easily meet with more costly ri tion 
nrovided especially for this purpose. ee ai , 

The capacity of the permanent file is increased by the 
U. S. ADDING MACHINE POPULAR 


process of perpetually weeding out and transferring the 
’ IN FRANKFORT. 

















bulky folders—no other need be transferred. When entire —— id 
» d lerican adding machines 
contents of files are transferred periodically, say twice a i the teade at Frankfost-ca-t! 
year, all references for several ! though the calculating machi nd is 
ty i ' . : vs : largely for European devices 
weeks thereafter will be to the sania illide “Medan ‘Mid. eakes enn 
transfer cases. Instead of get- houses, the United States prod 
. ’ . > ferred rot idd 1g ork hie s¢ 
ting 12 months’ use of the files, “stages accmg work. 1 
ae a : in general, by direct representat 
as with the Macey Transfer catia anbaisilines Melia is sbibiind 
System, you get only nine or ten office appliance sales in this 
| : ths , many Vilany machines are sol trial 
montns. There is also a solid demand it 
for American fountain pens 
Beoklet with full description and quality These are handled large! 
prices on request importer who makes a specialty 
| ican goor 
| On the other hand, a current lat 
report announces that Americar 
niture is being largely 


IheNiacey Co. 


GRAND RAPIDS. MICHIGAN 


——— 


Frankfort by the rising Gert 


The temporary triumph of the latt 





ever, is a very sincere form 


the German lines in greatest 








won their way largely by imitating 








features of the American goo 








ern Germany, in general, America! 
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furniture st finds art sale—and this, 
as elsewhere, in spite f the advantage 
which the German line ssess in the way 


lower prices 


of 


PICTORIAL SHORTHAND FOUND IN 
MEXICO. 


shorthand 


\ Fifteenth Century variety 
as been dis ered—in the mysterious and 
cabalistic signs of a Zap scribe whos 
meaning has recently been deciphered by 
Cooper Cl the vell-known © scholar 
Prescott storiat scribes a similar 
kind of writing as a stenography 
The met! 1 all sucl ses, has been dis 
covered t ye pictorial rather than alpha 
betic. A similar variety is that once com- 
mon in Eng l, in whi certain pictorial 
designs wet! sed to denote words and 
ideas—the shape and shading of the sym 
bols representing cru ittempts at repro- 
ducing the thing it was desired to say 
“Through the world,” for example, was 


represented by a small outline of the globe 
pierced by single stroke of the pencil 
The Mexica shorthan now discovered 
is of like nature, as were the prehistoric 
hieroglyphics many savage races 


THE RONEO IN AMERICA. 


> 


it the Re Company is get 


Roneo build 


The fact th: ne 


ting ready to occupy the new 


ing at 117-119 Leonard street, New York, 
brings to the fore the company’s record of 
growth in the United States since the es- 
tablishment of American offices here five 
years ago 

The first Roneo offices in the United 
States were in a small loft in an old-fash 
ioned building at 332 Broadway. Small as 
it was the place seemed in the beginning to 
be too large, but before the lapse of many 
months the cry for more room became so 
insistent that the company moved to what 
then seemed to be large offices, taking the 
store, basement and subbasement at 371 
Broadway, affording more room and fine 


show-window facilities, where a moving dis- 
kept constantly. This 
cess of the Roneo 


going 


to the su 


play w 


as 
growth was 


Copier, the first Roneo device to be offered 


to the American market Here the Roneo 
Pencil Sharpener was added to the line and 
became immediately successful. Followed 
then in rapid succession the Roneo Tele- 
phone Tablet, the Roneo Numeralpha Sys 
tem of Filing, Roneo Envelope Opener, 
Roneo Desk Paper and Memo Weight, and 
the Roneo Clip File, all of which devices 
met witl nediate favor 


During the first year in the new locatiot 


} 
l 
1 
! 


the business doubled, calling for additiona 
clerical help and justifying a largely aug 
mented selling staff. Space for show rooms, 
stock and shipping departments became so 
restricted by the increase of the business 
that additional lofts were leased in the im 
mediate vi but in the spring of the 
present year the need of additional room 
and the desirability ving everything 


OFF] LPPLIANCES 

ne of induced the ny 
ze s ible irte! \ ey 
er¢ yrtunate in finding in t me 

] g which they ar ist ] ig 
upy at the address given above Chis 
uld ng S pposite ( New York Lite 
n and is nly a few doors from 
ad 1) | ontains approximate ly te! 
San juare eet t ft | r il ~ 
) ] if i at t n St in ¢ 
iny 1 t t l Ity \ 

lease | is ee! Sec in 

e bull ll be de d t Roneo 
ere are entrances S8¢ irated y 
window space thirty-five feet long 
he front portion ol! the store will be de 
ted to show rooms. In the rear to the 
oht vill he the executive omces »T the 
any, including the city department, in 
irge of S. Hoffman, city manager and 
aff; the office of the auditor, L. Bayer; 
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appliance dealers and_ stationers. visiting 


New York City, and for the convenience of 
of the organization 


ourning in America. 


members foreign so- 
basement will be devoted to the re- 
Here will 


| he 
ceiving and shipping of goods. 
e located H. Geordes and assistants. 

On the second floor will be the repair de- 
vartment and stock of machinery, such as 
yiers, Pencil Sharpeners, etc., in charge 
Hyde, superintendent. 


Coy 
: 2, & 
the third floor will be the office of 
Fred Sutherland, in charge of the ““Roneo” 
paper department, such as Roneo 
Numeralpha Filing System, Letter Books, 


Roneo Numeralpha goods 


On 
goods 


Clip Files, etc. 


will be assembled here and some of the 
smaller ‘‘Roneo” articles, such as Clip 
Files, will be made here. Here also will be 


located a large balcony to accommodate an 
»verflow of stock. 


The Roneo Company says the year of 


























Fe FO Ruins 


the office of J. H. Hodgkinson, sales mana- ,.., : , 
‘ 1912 has been the best in the history of the 
ger, and that of I M Jarman retary ; . 
jusiness, and they expect that 1913 will 
nd general manager - 
set an even better record. 
On the opposite side will be thees de 
ted to the use of salesmen, stenographers, 
bo 1kkeepe rs. a large office where the rec A BIG CALENDAR. 
rds of the company will be kept, and the Office Appliances is indebted to the Taft- 
private office of J. Greenberg, treasurer. Pierce Manufacturing Company, of Woon- 
An interesting feature of the new build socket, R. L., for a copy of the Dando Mam- 
ing will be an enclosed space of approxi ioth Calendar for 1913 mounted on a rigid 
ately one hundred and fifty square feet, metal card. This calendar has a sheet for 
fitted with desks, tables, chairs, telephone, every day and the figures are large enough 
writing materials, “Roneo” office appliances be read half a block away. 
etc., set aside for the exclusive use of office \lany thanks! ° 
pa pe 1 = om 
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ST. LOUIS HAS FINE BUSINESS SHOW 


ANNUAL EVENT A SUCCESS 








HE 1912 St. Louis Business Show ferent St. Louis institutions, such as busi Weiss, v made the best recor yn¢ 
which was given the week of Dei ness colleges and the Y. M. ( \ C1 the St luis Operators. 
9-14 by the St. Louis Coliseum Com tising and salesmanship classes pa isits In e Burroughs Adding Ma Con 
pany, under the management of | W In body to the show tests first prize was won by N. O. 1 p 
Payne, was an unqualified success lhe typewriting and adding machine con on, Nattor Bank of Commet S 
Practically all the space in the immens« tests created much interest. The results ot tor Its 290 checks in 4:36 pore 
exhibition hall was occupied by display the typewriting contests were as follows van] On seco! e, In 
4:59 ree Scimidpauel vic 


of almost every type of office appliance and SIXTY MINUTE CONTEST 


. hao h , a st ant tional Bank, third prize n 5:03 
( lent h sho manage! lat , 7 , I ' : 
< juipn el! i ¢ I \\ nanarvemen lla National Business Show, St. Louis. TI sday Evening 


' The laltor ldino M ( n+ 
decorated the Coliseum auditorium wit] Dec, 12, 1912. | Je n \dding \iachine ( pany 


profuse array of flags and bunting of va Opera ts nd Machin Pot " t Net : pace in their customary loca- 
rious harmonious colors, which, with the : L. H Underwood 5 : O4 ; cing the Lim ¢ 
sip essie B. Linsitz, Underwood 6,27 99 ino d ;' Be ; aS 
individual booth decorations by exhibitors,  yera yy Blake. Underwoo 5.08 410 7s eS Phe New and me sali 
produced a beautiful effect Ros W s Und ! 4,708 i n n the exhib i el 
oe sonal nstrations of Preside s | 
d »xcellent ba provided inspiring n ve . , siamo. meena ; 
An excellent band provided inspiring STATE CHAMPIONSHIP THIRTY MINUTE CONTEST. [)alton. as well as the remarl we 
. al I \ s ile i ( 
sic during practically all the exhibitiot 


National Business Show, St. Louis, Tuesday Evening iperat ns \\ P. Robinson ar eral 


hours [The attendance was good, esp: Dec. 10. 1912. ee AAS 


cially during the evenings of the last fou ipeane eee eee ee _ 
days of the show. And the enthusiasm ot Opera und = M I Pet Ne _ enroeraces ee 
? ae ‘ j I Hoyt UU nae 204 130 102.4 crowds ne the active I ( 
both exhibitors and visitors seemed to be ate o Beate ‘Eel ; poe 180 7 rh ar as ; 
keyed to the highest pitch practically all Vera M. Blake, Underwood 2,517 255 75.4 us: ‘ational Cash Registet oe 
the time Kose Weiss, Underwood 2,420 350 69 had many attractive features, at this 
Hazel Heat lL. ¢ Smit 2.147 $0) Ss exhibit ere distributed mucl nterestiny 
Various exhibitors reported during th E. Roulette, L, C. Smit 2,138 580 2 ; ee < ' oe 
Clara Heuermat 4 Sy 1846 G0 16.2 acly ¢ sing matter is well as admis I ICK 
week the visits of many bankers, purchasing _¢ | pupnle Under 020 1.195 _ she 20 &. Semis aimee abee ius 
wwents of large industrial companies and  Menhardt Feldmatr Ios 1.267 1,130 1.5 trat hactiiniid eaieatiaiiaas tien Wi! | Cash 
other business men who are extensive buy Pe ae OT eae aE ee Register plant and product vhi a 
ers of all kinds of ofhce devices and equip best records in the above contests In the given ntinuously during tl in a 
ment Many leads % — busine 4 sat ™ sixty-minute contest the St. Louis Business special lecture hall of the Colise 
obtained by exhibitors and a good number = choy Company awarded as first prize a Just ing the main entrance at ross 
of actual sales were mad $250 silver loving cup; second prize, a solid the aisle from the Dalton exhibit was the 
The attendance included not only peopl gold medal, and as third prize a_ silvet remarkable display of Buxton & Skinner 
of local business interests, but visitors trom medal Prizes in the thirty-minute contest Stationery Co., in the largest ex] t space 
many sections of Missouri, as well as from included solid gold medal and silver medal of the show It afforded almost a mplete 
several other states, east and west as first and second, respectively \ spe ial example a ommercial statione store. 
On different days during show week dit gold medal was awarded to Miss Ros Che Underwood Typewriter Cor inv o¢ 
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Partial View, Burroughs Adding Machine Exhibit. Partial Ceneral View of Coliseum, with Exhibits. 
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Sanders Co 


Photograj hs by A. W 


Booth of the National Cash Register Co. 


cupied a large space in the customary show 
location of this company, just to the right 
Coliseum 


immediately entering the 


The large Underwood sign attracted atten 


upon 


tion and a large staff of speed operators 
and demonstrators all combined to make the 
Underwood exhibit one of the most inter 
esting of the show 

The imposing Burroughs Adding Machine 
Company display, which occupied the en 
tire southern end of the Coliseum, had one 
of the largest and most striking exhipits of 
the show; the booth space was very at- 
tractively arranged and had some striking 
decorative features, including a Burroughs 
electric sign of interchangeable letters. Bur- 
roughs representatives and demonstrators 
were kept busy showing the different types 
of Burroughs machines to interested busi- 


Commercial Phot 


APPLIANCES 


OFFICE 








graphers. St. Louis, Mo 


ness men, the new Burroughs calculating 
machine attracting especial interest 

The Elliott-Fisher Company’s exhibit on 
the main aisle, in charge of Sales Manager 
Cc. 
scene of life and interest. 
Elliott-Fisher 


Hunter, was practically always a 
The demonstra- 
tion of the various billing 
machines attracted many interested visitors. 

The Newton-Rotherick 


Company exhibit of carbon paper included, 


Manufacturing 


among the other decorations, a remark- 
able, immense colored electric sign of the 
Bull Frog, which is the trademark of this 
company’s line. 

The Moon-Hopkins Billing Machine Com- 
pany occupied a good space in the southeast 
corner of the Coliseum. A competent corps 
of demonstrators were kept 


stantly busy operating and explaining the 


almost con- 


Dalton Adding Machine Co.’s Booth. 


remarkable features of “The Machine that 
Thinks 
On every hand during the week of the 
show were heard commendatory comments 
by exhibitors and booth attendants regard- 
Payne 
criti- 


ing the show management of F. W. 
In fact, there was hardly an adverse 
cism offered. Without question, Payne is 
an ideal show man. He is always on the 
job, is of calm and even temperament, is 
judicial in settlement of any little disagree- 
ments, is always smilingly affable, and yet 
is firm in insisting upon the rights of every 
one and in seeing that no one has an un- 
warranted advantage over another The 
readiness with which all of the Coliseum at- 
taches responded to requests for assistance 
by exhibitors afforded an example of the 
thoroughness of Payne’s training of his 


employes 





THE EXHIBITS DESCRIBED 





ADAMS MANUFACTURING COMPANY, St. Louis, 
exhibited in booth 81 the Junior Binder, a machine 
for sealing and binding packages with gummed tape 
from \% inch to 2 inches wide. H. A. Adams, man 
ager of the company, was in charge of the exhibit, as 
sisted by Joseph Carmon 


ADDING MACHINE AND TYPEWRITER COM 








Photographs by A. W. Sanders & Co., Commercial 


National Lettergraph Co.’s Booth. 


Photographers, St 


PANY, THE, with headquatters at 915 Locust street, 
St. Louis, Mo occupied space 5 at the show The 


Corona typewriter and the Standard Adding Machines 


were displayed. The exhibit was in charge of P. W 

Johnson, head of the Adding Machine and Typewriter 

Company, a specialty man of long experience 
ADDRESSOGRAPH COMPANY, THE Chicago, 


Louis, Mo 
Display of Newton-Rotherick Co. 


exhibited Model _ 
ator Mode 
ator; the Hand Graphotype; 


Graphotype Miss Stockh oper 
“C"' Graphotype, Miss Gerst opel 
Model ‘*B’’ Moto Power 


Addressograph; Medel “B’’ Foot Power Addresso 
graph; Model “C"’ Foot Power Addressograp! and 
the Automatic Envelope Feed Addressograp! Actual 
work for customers was done at this ex luring 





Interesting Addressograph Exhibit. 
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MAXWELL Envelope 


n " 
ROW - ULRICH- 


Sanders Co 


Photographs by A. W 
Booth of Morrow-Ulirich-Maxwell Co. 


the show on the two power Graphotypes, the young 
ladies turning out three-line addresses at the rate of 


100 per hour The Addressographs were operated by 
Frank Abelen, Edward Jansen and Lee Conklin. One 
of these boys, just past fourteer perated a Model 
“B" Addressograph at the rate of about 2,600 per 


hour after only a few hours’ practice 
The exhibit was i of |! Ww. 
assisted by those who are named above 
AMERICAN MULTIGRAPH SALES COMPANY, 
THE, Cleveland 0 attracted onsiderable attention 
with their battery of automatic printing, 
folding and sealing machines [wo self-feeding Multi 


Thompson, 


charge 
typewriting, 
graph Printers were kept going constantly, one print 


ing letterheads and other a large 14-inch form 


used by the Frisco Railroad The letterheads were 









then transferred t inother automatic machine which 





wrote the letter and signed it in ink of another color 
in one operation This feature attracted a great deal 
of attention and there were many who would not be 
lieve the signature was put in by the machine until 
they were shown 

The letters were then transferred to the new Multi 
graph Folder and the crowds that surged around this 
scarcely gave room for the operator The letters 
were then inserted in envelopes and transferred to the 
Markoe Sealer, sealing at the rate of 11,000 an hour 
The prospects were therefore afforded an opportunity 
of watching paper from the time it left the mill 


until it was ready for the mail, having been printed, 
typewritten, si folded, inserted in envelopes and 





sealed. 
Edward Quinn, Di 
of St. Louis, who was ably assisted by 


The exhibit was in charge of J 
vision Manager 
Messrs. T. H Edwards, R R Sleeper and John 
Greenhalgh of the sales force 

AMERICAN OFFICE MACHINE COMPANY, THE, 
Rand McNally Bldg Chicago, exhibited the Ameri 
ean Ribbon Inking Machine—an 
sition producing inked ribbons of any size from 7/16” 


entirely new propo 


to 1%” wide for all makes of typewriters, also for 


Elliott-Fisher machines, 
isters, time clocks; in fact for any 


adding machines, cash reg 
machine using 
ribbons up to the limit of width above specified, The 
machine, it is claimed, uses regular type-ribbon fabric 
and ink such as used in the best typewriter ribbons. 











Commercial Photographers, St. Louis, Mo 


Interesting Dictaphone Display. 


Economy and = simplicity ire idvantages laimed 


this machine 


The American Ribbon Inking Maehi1 it s said 
can be operated by the flice boy producing nked 
ribbons at the rate of on per minute l irl 
a crank inks the type-ribbon fabric and winds 
the proper spool ready for immediat use the ribbon 
having light, medium or heuvy inking as desired 

The exhibit of this vpew machin Was arg rf 
E. G. Ryan, sales manager, and |} I. H ng, S 


Louis agent for the company 
AUTOMATIC TICKET SELLING & CASH REGIS 
TER COMPANY exbibited in booth 56 the Automatic 


Ticket Seller and Cash Regist a ma \ 
by the pressure of a numbered button and foot pedal 
issues one to five tickets at a time eacl ticke being 
registered automatically is it is ejected fron the 
machines Machine is said to be of great value to 
picture shows, restaurants baseball parks or any 
other place of entertainment where rowds must be 
handled quickly 

The booth was in charge of Miss Rose Busan wh 
made clever demonstrations of the macl 


ADDING MACHINI COMPANY 
displayed the various types of tl 


BARRETT 
Philadelphia, Pa 


Barrett machine for additicn, subtraction, multiplica 
tion and division The nevel features of the ma 
chine—its compactness light weight, portability and 
easy methods of operation—attracted muc}l attention 


\ feature that interested many visitors was that all 
factors entering into the operation of multiplication 
and division can be plainly seen on the machine after 
the work completed In division the divisor and 
quotient are shown in the dials; in multiplicatior 
multiplier multiplicand and product are all visible 
on the machine The operator thus is enabled to check 
his work and to know that the result is correct w th 
out going over it a second time In addition the 
operator checks his work forward as he puts it into 
the machine, in other words writes it into the ma 
chine as he would with pen or pencil on paper and is 
not compelled to check back over the work again It 
was shown that the speed of the Barrett was limited 
only by the ability of the operator, as he cannot over 


crowd the machine. C, G jowman, St. Louis District 
Sales Manager, was in charge of the exhibit, assisted 
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Adding Machine & Typewriter Co.’s 
Exnibit of Corona Typewriters 
and Standard Adding 
Machines. 
by A. G. Wood and Herman Willerding. (For account 
f similar exhibit at New York Business Show, see 
Office Appliances, Dee., 1912, p. 80.) 
BRINKMAN, 2818 Locust street, St. 
Louis Motor cars; the Smith, Milwaukee, Worm 
Driven Motor Trucks for heavy deliveries. 
BURROUGHS ADDING MACHINE COMPANY, De- 
it occupied eight booth sections, which covered 
l tically the entire south end of the Coliseum, A 
largo part of the exhibit was brought direct from the 
Annual Business Show in New York, including the 
slow operating demonstrating stripped machine, which 
acted much attention. 
Visiting bankers were impressed by the Burroughs 
Ledger Posting Machine, one of the latest Burrorghs 


GEO C.. 


products This machine, although quite extensively 
in se in Chicago banks, is just being introduced 
elsewhere It differs considerably from the regular 
Burroughs machine as follows: An old balance is list- 


ed in the machine in the first column on a_ ledger 
sheet, then the machine automatically shifts to the 
next column and checks are listed, The checks instead 
being added are automatically subtracted and 
irked with a minus sign and the machine is so con- 
structed that when working on this form it will sub- 
tract only in the column marked ‘‘checks'’; then the 
age shifts across the paper to a deposit column 
which, of course, is added to a new balance column. 
4 unique feature of the miuchine is that in case of 
a 
? 





verdraft it is impossible to print a total in the 
alance column, This operation is automatic and 
entirely beyond control of the operator, The over- 
draft being called to the operator’s attention, the 
then will space over to an overdraft column 
where a total may be printed, representing the total 
ount of the overdraft. 
The Burroughs Calculating Machine of the non-list- 
ing type, which in the ¥Y-column model sells for a 
dderate price, was exhibited for the first time in St. 





Louis Several calculating machine operators were 
in attendance. The Burroughs Company states that 


several hundred of these little machines already have 
been sold in St. Louis and that the show resulted 
in several additional orders for machines of this type. 

The usual line of Burroughs models, both of the 


high keyboard and low keyboard visible types were 














Sanders Co 


Photographs by \ W 
Fine Display by Lumbermen’s Printing Co. 
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Attractive Exhibit by Safe-Cabinet Co. 
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Good Showing of Proudfit Loose-Leaf Specialities. 
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such as double sealing s ste cores th 
automatic moistening device and motor attachment 
Interesting advertising literature was distributed. Mr 
Ulrich reported getting in touch with an excellent list 
of prospects and a good number f actual sales at the 
show 


NATIONAL LETTERGRAPHIT COMPANY ind = the 


WRITERPRESS COMPANY showed heir combined 





products in boot mM The regul models were 
shown, together with a perfected Power Writerpress, 
which prints 4,000 copies jv. hor The new auto 
matic addressing attachment and signature device at 
tached to a regular stock machine printed reular let 
ters, each wit 1 different address d with facsimile 
signature as fast as the oper yuld feed = the 
paper. This combination t s claimed is indis 
pensable for circularizing 1 L sts and as an ad 
dressing machine 

Another Writerpress wi th lirect inking attacl 
ment was printing ‘ s ter’s inoty] 
slugs 

The new. Name Pla rypes s feature of 
the exhibit 

The Lettergray und = Lettergrayj I'ypesetter was 
shown in Bt Louis for e firs time and attracted 
much attentior he Lettergrap) s a simple device 
for producing form letters \ ovel feature is the 
delivery of the sheets into the eceptacl it the side 
of the machine right sid visible iting. so to 
speak) rhe Lettergraph Typese é for which great 
speed is claimed ontains i of new prin 
ciples in constructi including operation 
ef the character indicator and device which makes it 
necessary for the operator only.to set the indicator 
within 4” of the desired character when the _ indi 
eator automatically finds the cente! The type ro 
tates, insuring equal wea: setting and distributing 


operation are the same, and ot} features. 


A Lettergraph machine was kept constantly in op 
eration, afternoon and evening during show week 
without change of ribbon or alteration of type pres 
sure on platen, Copies were bright and legible on the 
last day even though over 10,000) impressions had 


been made 

The exhibit was in charge of H. L. Bean, the sales 
manager of the Writerpress Sales Company, which 
will market the products of both companies, Mi 
Bean was assisted by R. J. McDonnell, J. M, Deering, 
St. Louis agent Master Deering and the Misses 
Pfeiffer, Primeau and Zoller. 

THE NATIONAL CASH REGISTER COMPANY, 
Dayton, occupied large space and as usual at business 
shows had one of the most prominent exhibits. Na 
tional Cash Registers were shown f practically every 


class of business, the department store otfice and con 





trolling registers attracting part ilar attention The 
exhibit was in charge of ¢ \. Sager, St. Louis dis- 
trict mana , Gee H. Clevenger, office manager 
The thirty St. Louis representatives f the company 
attended throughout the week rhe illustrated lecture 
in the Coliseum lecture Eall is a ontinuous fea 
ture during the show ind tt ted many visitors 
The lecture was beautifully llustrated with colored 
slides and Kinemacolo motion pictures The build 
ings and practically all departments he company’s 
immense Dayton plant is wel s othe features, were 
illustrated The entire entertainment was free to 


-<—— 


ye 


Photographs } A. W. Sa Commercial PI 
Moon-Honkins Exhitit Attracted 


Crowds. 


OFFICE APPLIANCES 


s s “ iff i i edt xa 
xk the product.on and. vai s uses of National Cash 
Registers 
CHE NEOSTYLI ENVELOP! COMPANY Ss 
Louis booth 71 m the center aisle demonstrated 
Neostyle Hook Envelope and distributed samples 
and advertising matter regarding this and the nvel 
pes for commercial use, The Neostyle Hook En 
velope ~ laimed to be the nly YT t stage 
nvelope that is apparently an , lle » ed 
i grea ipoveme 1 Neos Ss 
flap env ta rhe tI k flay s i I king 
It impossible for the fla] pen Ww s s 
ire being serted ind g ag s s f Dn 
tents rhe ¢ lope led 8 en 
ad S lv | 8s | ved I S 
Pos S At vas f 
‘ I Neostyl I I Com] i s y 
ng the velo] f y i 8 
New Y k ( ig ( S 
England J I Bu y sys g G ( 
Bryson, sales manage vere in irge f x bi 
NEWTON-ROTHERICK MANUFACTURING COM 
PANY Chicago 1] exhibited ‘ es of bot 
papers and typewriter ribbons known as 1 Bull Frog 
Brand, manufact 
An attr tive feature f ( t vas e 
polr flas lect sig yg larg frog 
sitting nae ka 1 stool smoking pij Ss sigl 
was | ight I hree s i ~ elng 
itlined ir en lights l ly f frog ¢ 
lights and tl eyes in red lights, 
rr lemons iti s 4 ~) I ed by 
I Newton-Roth k Mar t g { iny \ 
successfully conducted by K I). Rol sales manage 
from the Chicago office who was assisted by K Db 


Rohr, manager of the company's office at Toled Ohik 
also by Howard Tobias, city salesman from ¢ 
territory and Miss Irene Johnson, private secretary t 
the president iH W Rotherick 


The articles displayed were artistically 





Much credit must be given to the advertising matte: 
ind supply of letter size samples which was dis 
tributed among the visitors 


carbon paper sucl as Cal 


Several new features ir pal 


honized Paper and Strip Carbon were introduced 


the users of carbon paper 


Another attractive feature was the display of Bull 
Frog ribbons being used on ill make typewriters 
Multigraph machines, Writerpress machines adding 


machines and billing machines 
OFFICE APPLIANCES, Chicago, occupied prom 


inent space at the intersection of the east main aisle 


and the first center aisle Here Office Appliances, the 
magazine f office equipment was prominently and 
strikingly displayed Crowds if typewrit men and 
specialty men in other lines called at the boot during 
the show 
This booth was in charge of Nathar W upper 

secretary of the Office Appliance Company ind E, |! 
Dewey, subscription sales manager issisted by a staff 


of subscription men 

PROUDFIT LOOSE LEAF COMPANY, Grand Rap 
ids, Mict 
Proudfit ledgers in hogskin and Russia and rduroy 


bindings Price books and catalogu covers bound it 


displayed a splendid line of the well-know! 








Booth of American 
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styles of loose leaf binders, showing the applicability 
f e Proudtit lines to large and small sheets, such as 
time olls, voucher records, trial balance sheets, cost 
sheets ete., formed an interesting feature of the 


This display attracted much attention ahd evoked 
1 words of praise from those who visited it It 
was in charge of F. A, Yates, sales superintendent 
f the Proudfit Loose Leaf Company, and Harry M. 
Sieber, who were assisted by others well known to the 
se leaf business 
RAPID ADDRESSING MACHINE COMPANY, New 
b | k and Chicago, occupied booths 74 and 75 in an ex- 
location on a corner of the two center aisles, 
I of the latest models of the Belknap Addressing 
8, made by this company, were shown, Par- 
attention was called to the improved office 
lel machine, which is intended for firms having 
ng lists ranging from a few hundred to 50,000 
es fhe principal feature of this exhibit was the 
Belknap Typewritten Stencil, on which the name. is 
repared on an ordinary typewriter and with one of 
stencils 100,000 impressions are stated to have 
made (see report of similar exhibit in New York 
Business Show, in Office Appliances, Dec., 1912, p. 80). 
this exhibit was in charge of E,. B, Mason, Chicago 
sules manager Mr. Hall operated the Addressing Ma- 
es and Miss Sontag demonstrated the Stencil Cut- 


ng features, 
REMMERT SALES COMPANY, 2105 Palm street, 
Ss Louis.—The Sweeper-Vac, vacuum cleaner, a 
perating vacuum cleaner in the form of an 
rdinary carpet sweeper, 
CARL H. REUTER, Philadelphia, in booth 52, had 
omprehensive and interesting exhibit of the Bruns- 
viga Midget and Brunsviga Standard Computing Ma- 
hines, the sale of which he controls in the United 
States, also exhibited the Reuter Computing Machines 
vented and manufactured by Carl H, Reuter, The 
exhibit was in charge of Wm. W. Brown, St. Louis 
listrict sales agent, and was attractively arranged. 
was the first public showing im St, Louis of these 
multiplying and dividing machines, and competent 
lemonstrators were kept busy explaining the labor and 
xpense saving features of these accounting devices. 
rhe trunsviga Midget, weighing only 7% Ilbs., was 
he center of greatest interest in this exhibit, because 
ts compactness and portability, its pleasing design, 
ts remarkable work as a calculating machine and its 
ease of operation. Mr. Brown reported himself as 
well satisfied with results of the show, having secured 
an excellent follow-up list and several positive orders, 
including the sale of the Reuter $300 machine forming 
part of the exhibit. 
ROSS-GOULD LIST & LETTER COMPANY, S8t. 
[ouis, had a booth in an excellent corner location, 
re they demonstrated their mailing list service and 
took subscription orders for various business magazines. 
F. W. Ross personally was in charge, assisted by Vice- 
President James H. Gowenlock, R. M. Hayes, Sales 
ager August Salm, and other members of the 
ompany’s staff ; 
SAFE-CABINET COMPANY, THE, Marietta, O., oe- 
ipied booths 61 and 62, and attracted much interest. 
unique display cards and the decorative scheme, 
gotten up by the manager of the company’s St. 
iis office, deserved much praise, 


f 





Multigraph Sales Co. a Center of Interest. ‘ 
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complete steel office equipment 
sectional filing units, 
letter files the 
of Safe-Cabinets 
demonstrating the 


The exhibit showed a 
line, including steel desks, 
containers, desk trays, four-drawer 
8.C. book unit, and different 
each with a different equipment, 
capacity of these cabinets and the ease with which 


waste 


sizes 


interiors may be changed from one equipment to 
another 
F. B. Cutter, manager of the Safe-Cabinet Com 


pany'’s St. Louls branch, was in charge, assisted by J 


W. Calley and William R. Nessel, salesmen attached 
to the local branch office. 
SAUNDERS & COMPANY, Kansas City, Mo in 


booth 11 on the west aisle attracted much attention 
with the Saunders Envelope Sealing Machines D. G 
Saunders was in charge of the exhibit, assisted by Miss 
Mary Robinson. Three types of machines were demon 
strated The large Saunders Electric Mailing Ma 
chine, capacity 15,000 per hour, the small Saunders 
Electrie Mailing Machine, capacity 8,000 per hour, and 
the hand power Saunders Mailing Machine, capacity 
6,000 per hour. Special attention was called to the 
gear-driven construction of the machines, the unique 
moistening device, the double sealing rolls, the 
tric driven continuous automatic feed, the automatic 
stacker and the.special electric motor and special mail 
tray for the Saunders machines, also to the registering 
device for automatically counting and registering every 
envelope passing through the machines. Mr. Saunders 
reported sales and prospects obtained during the 
week 
THE 
agency, 
35 the 
machine 
typewriting or one 


elec 


many 


COMPANY, St Louis 
Henry J. Schulze, manager, exhibited in booth 
Schapirograph Multicopier, a small duplicating 
for use when no more than fifty copies of 
hundred and fifty copies of hand 
writing, drawing or music are desired. The device 
waa demonstrated by Mr. Schulze personally, who was 
kept busy in that connection and in distributing attrac 


SCHAPIROGRAPH 


tive advertising literature. 

ST LOUIS AUTOMATIC ADVERTISING COM 
PANY, St. Louis, exhibited, automatic machines for 
the projection of stereopticon advertisements Three 


installed in St. Louis in various 
machine was in op 


Show Office 


machines are now 
parts of the business district A 
Business 


eration every evening at the 
Appliances extends thanks for the advertising slide 
they exhibited during the show. 

ST. LOUIS CASH REGISTER COMPANY, 2213 
Lucas street, St. Louis.—A cash register of simple ar 
rangement for smaller stores Total adders only, no 
keyboard used, a hand lever operating in slots to in 
dicate and register the amount paid 

TEMPLE, CHARLES E., St. Louis, Mo., showed an 
attractive and interesting exhibit of business furni 
ture, filing systems, card indexes, eft Among the 
lines shown at this booth were Dornette desks, Doten 
Dunton desks and Shaw-Walker filing cabinets The 
exhibit was in charge of Mr. Temple's sales manager 
James T. Smith 

TODD & COMPANY, G. W., Rochester, N. Y had 
on exhibition the company's latest product, the Model 
H Protectograph, with the new locking device Abou 
twenty-five thirty machines were sold at the ex 
hibit and about fifty prospects were originated as a re 


sult of the show according to the manager of 


company's St. Louis office, who regards the show as a 
decided success 


Henn, district 


assisted by R 


charge of RB. G 
sales manager for St Louis territory 
M. Mock. R. I Sullivan, H. G. Spear, F. H. Lenz 
larry W Yates Ww BR. Cannon, G 0 MeCart 
Arthur Fuldner and D. R. Weakly, all 
nected wi Louis office 


UNDERWOOD TYPEWRITER 


The exhibit was in 


salesmet! 
th the St 


COMPANY had 


larg amd attractive boot! where they showed many 
models f their machines: billing machines, computing 
machines automatic operators duplicators et I 
vanal interested crowd was much in evidence ind those 
in charge f the booth spen i busy week making d 
onstrations 

rhe hoot Was under the supervision of the >) 
Loule manager Ww J Rigg who was assisted by |! 
A. Robinseor manager of the Billing Machine Depart 
ment New York W. F Arndt D. T. Glackin, J B 
Cronin, Duplicator Department; H. J. Stewart of t 
St Louis office; H P. Sutton, manager of the Kan 
sas City offi and ¢ C¢, Chapleau, manager at Men 
phis, were also present 

Several f the champion typists made demonstra 
tions They were Miss Florence E, Wilson, Miss Rose 
lL. Fritz. J. I Hoyt, Miss Bessie B. Linsitz and Miss 
Vern M. Blake 

UNITED AUTOGRAPH I REGISTER COMPANY 
Chicag eccupied Booth 91 with a display of United 
Autograph Registers nd distributed quantities of 
advertising matter The Registers emphasized in the 
exhibit included the “‘KK Multigraph’’ bill of lading 
machine, used for writing bills of lading, shipping r« 
ceipts, dray tickets ins oices ety and the “P-X 
Tripligrapt machine, used for writing coal delivery 
receipts dry goods furnishings phone orders, ets 
also the L, Tripligrapl’ used for writing cash or 
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charge sale records, lumber bills and a larg variety 
of purposes 

The Barker Roll Paper Attachment for typewriters 
shown at this booth attracted great interest, and is 


labor and time savers yet devised 


forms in a 


one of the greatest 
printed or 


for using plain typewriter It 


Janua ; 
which, wher perated, engage the letters at the sid 
and removs tl cards as the side swings t and 
down Phere were also exhibited Nu Way ¢ larial 
Clasps for various hurry-up or memory jogging systems 
in connection with almost any business depart nt 





these little 


Demonstrators of the application of 











does its work without carbon sheets as well as of the Nu Way Files, were giyen by H. a 
WARDY COMPANY, St. Louis, exhibited the Nu Wardy, who had charge of the exhibit 
Way Files for automatic handling of correspondence WIZARD PRODUCTS COMPANY, 2606 Washington 
and follow-up The Nu Way File eliminates extra avenue, St Louis, Coliseum tldg Cleaning and 
records and affords a means of cross-indexing alpha sweeping compound, oil mops, polishing clott paper 
betically calendarially or by subjects All cards under towels, tissue paper, etc. 
any date of follow-up can be removed by one simple WRAY & COMPANY, 1623 South Broadway, St 
mechanical operation, regardless of alphabetical posi Louis.—Lightning cleaner and polisher for furniture 
tion This is accomplished by means of drop sides, fixtures and metal parts. 
“ 4 ‘. ‘ 
SOME OF THE GAYETIES OF ST. LOUIS SHOW 
One morning several hours before the’ ture in Office Appliances, haven’t you?” 


show opened, while an Office Appliances 
representative was putting the booth in 
order, Miss Mary Robinson, the Saunders 
sealing machine demonstrator and_ sales 
woman, approached him with this query: 
“Say, man, can you tell me how far it is 
to 1008 North Twenty-second street?” On 


being told that it was about eight blocks, 


she remarked: “Oh, then I can take a 
machine right over there and deliver it.” 
See the point? She demonstrates, sells and 


delivers the machine. Pretty good for a 
little southern girl, who, until only a few 
months ago, had had no experience what- 
ever in selling! As Miss 
Robinson has made a remarkable record in 


a matter of fact, 


the sale of Saunders sealing machines 
* * * 

A countryfied looking man approached 
Manager Cutter of the Safe Cabinet Com- 


pany exhibit, and, pointing at the new oak- 


finished steel safe cabinet, remarked “70 
that a refrigerator?” 
* * * 
Frank M. Robinson, Kansas City Busi- 
ness Show manager, attended the St. Louis 


Show and was busy picking up points which 


he can use to advantage in his own show 
One evening at supper time Frank found 
that he had left his overcoat in Manager 


Payne’s office, which was locked, so Frank 
borrowed the overcoat of Dewey of Office 
On returning from supper with 
to the 


\pplianc es 


a party of friends Office Appliances 


booth, Frank pulled out of a 
of the coat a lady’s powder chamois, and, 


side pocket 


in apparent astonishment, exclaimed: “Why, 


Dewey, what do you use this thing for?’ 
[The genial, handsome countenance of 
Dewey was even rosier than evet 
* * * 
Charles Sieber was demonstrating a 
Proudfit Price Bookbinder to a visitor from 
southern Missouri, and quoted the price, 


$2.75. Said the visitor in all seriousness 
“You mean for a hundred?” 


* * * 


One young lady demonstrator who evi 
dently had been impressed with the pleas 
ant personality of Harry E. Jarrett, the en- 
terprising representative of A. W. Sanders 


Company, commercial photographers and 


official photographers to the show, stopped 
at Office Appliances booth with the excla- 


mation: “Why, you have Mr. Jarrett’s pic- 


The picture to which she referred was that 
of advertising manager Babcox of the Yaw- 
man & Erbe Manufacturing Co., which ap- 
peared in the 
Fact is, the 
likeness of Jarrett. 


Appliances 
taken for a 


December Office 


picture could be 


* * * 
Among the visitors at the Office Appli- 
ances booth at the Business Show at St. 
Louis was Charles Levis, president of the 


Illinois Glass Company, Alton, Ill; F. F. 

Ferguson, sales manager, and Frank Taylor, 

credit man of the Illinois Glass Company 
i = 

Benjamin Goodman of the Con P. Curran 

Printing Company of St. Louis became so 


interested in conversing with Dr. Sayman 


on the matter of good printing that he 
almost forgot to go home on Friday night. 
His wife became very uneasy and tele- 


t; 


phoned the police, and it was not until an 
the found the 


animated 


officer from force him in 


booth in conversation with Dr 


Sayman that he realized the lateness of the 
hour. Talk about sticking-close to busi 
ness! Goodman has our congratulations! 

*x * * 

The American Multigraph Sales Con 
pany’s booth was liberally visited by many 
out-of-town buyers and business men. One 
of their most prominent visitors was from 
Hamburg, Germany 

* + * 

The Belknap Rapid Addressing Machine 
Company attracted great attention y the 
Winking Eye An electric eye was n 
nected with one of their addressit ma 
chines, so as each stencil passed through 
the eye winked. This attracted many im 
portant visitors from home and road 
Their register showed visitors fr 
coma, Albany, Auburn, Boston and many 


the far east and west 


x * * 


other points in 


J W Beall of St Louis came If ir 
booth during the show and said that he 
had something over a year ago seen an odd 


Appliances He noted a 


copy ot Othce 
new device which interested him, wrote for 
information, got the agency, and in the past 


year made a profit of over $400 from this 


device in St, Louis alone without increasing 
his expense in any way. He says Office 
1 I 3 b ; 


Appliances certainly pays any one who has 


his eyes open 
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Dealers Should Know the TRUTH 
About Carbon Paper Quality 


If you could go throuyh our factory and laboratory, and learn the 


enormous amount of scientific study and experiment that make .-| 


MultiKopy what it is, you would see a great light. 


Too many dealers think only of price and not of quality. It’s time 
for them to change. 
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Carbon Paper 



































is changing the public standard of carbon paper. The day is gone when poor 
carbon can get by. The business man wants his records to be clean and permanent, | and he 
doesn’t thank you for selling him paper that isn’t up to standard even if you do “save” him a 
few pennies. 

If you could see our mail for one day, it would make you do some pretty tall thinking: Hundreds of letters 
asking where MultiKopy can be bought, stating that the writers had long looked in vain for equal quality. 

Mr. Dealer, the day of cheap, poor carbon is gone. The sooner you offer your customzrs MultiKopy, with its 
wonderful efficiency, the better for you. 


Write for our terms today. We will make you a proposition that guarantees you against loss. 


Star Brand Typewriter Ribbons 


are made in all colors—for all machines—all widths. They are in ever- 


46.77 


increasing demand. Guaranteed to give 75,000 impressions of the letters “‘a 
and “e”’ without clogging the type so as to show on the paper. 


Write to-day for our terms and prices. 


F. S. WEBSTER CO., 338 Congress stp Boston, Mass. 


NEW YORK, 398 Broadway CHICAGO, 222 W. Madison St PHILADELPHIA, 908 Walnut St. 
PITTSBUR( : § 829-830 Park Bldg LONDON, 67 Ki ng William St P came Ri > Saulnier, 10 
VIENNA, Adlergasse, 16 BERLIN, Fr chstr., 60 BUDAPI , V-Alkotmany, u, 19 
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ail pi yut metal stand is $25 
W would dly care to pay two cents ay 
NE MACHINES AND DEVICES u¢ nachine after the | W 
r thi ears if the old one was e! 
lect wi g condition Che pr g 
A New Portable Adding Machine. nd the keys for the unused higher numet revertheless valuable, since é 
The American Adding Machine, which ils being carried to the top of the machine light damage the machine : ex 
is the product of the Adding Machine Di \ pull the actuating lever now brings tl ent a new one would be ree 
vision of the American Can Company and Che erican Adding M:; 
is manufactured at the company’s plant at; — a a elo] several minds d 
Maywood, one of the western suburbs verte er the expert s 
Chicago, is a new entrant into the offic: I. R president of the | \ 
pliances world. Shonk | ny, a subsidiat 
The American Adding Machine 1s on the ( un Can Company 
the smallest practical adding and comput genera lager of the Adding 
ing machines on the market It is eight Divisior the American Can Cor 
inches high, nine and one quarter inches he sh and appearance of t 
long and seven and three-eighths inches al \dding Machine are very itt Ve 
wide It weighs thirteen and one-half \ll p S re metal, including Ls¢ 
pounds. It is a thoroughly efficient instru Everything is finished in the hardes 
ment, made of the best materials, it is said, enamel ne over the numeral gures ré 
‘and will accomplish all the operations of nine lavers liquid gas, so hard that only 
arithmetic with ease The machine is non- with difficulty can one make an impression 
listing and has a capacity of 9,999,999. It mn it with a knife 
is equipped with an error-correcting device In marketing this machine the An a 
and a clever locking mechanism to prevent Can ( pany will appoint agencies afte 
machine from being tampered with if the the manner f the American Multigraph 
operator is called away in the midst o Sales Company, the typewriter companies 
work. ’ ; 1 some o » leading adding 1 ine 
te: : American Adding Machine. ane the lea ‘ 
The cuts shown here give an idea of the companies [hey believe that é nen 
2 rf : ac . » levers “7 li £00 a satisfactory \ vitl 
operation of the m aching The levers or correct result, which appears in the totalizer can make good, in a satista ry wa 1 
keys move upward instead of being pressed window. a machine this character 
ownward as in other adding achines . . 
2 ward a i th r adding mach “ Multiplication and division may be pet 
4 mer: yures r ac é P ’ 2. . : 13] 
Che numeral figures for addition are whit formed as upon other machines of like 
running on each sector upward trom one to character A New Ink Eraser. 
nine; a series of steps or shelves carry the P . ' . , 
i series of teps or PREIVES COST} Che American Adding Machine is guar [The advance in the st of rubbe as 
numer “ators se S ractio ' , ' - 7 
1eral indicators, those for subtraction anteed for one vear against defects in work eased to bother the Cushman & Denison 
' : v 
an operation which the machine performs 
directly with the same facility as that with 
which it adds—being in red and running 
from naught down the steps to eight in 
each series 
lhe operation of the machine is simplé Cushman & Gentesn tak Grane. 
To add, place the index finger upon the 
step at the numeral desired and with the ' . ' 
' “ hs S ase wee © manship or materia It may at at le \lanuta x Company, 242 We 
thumb pinch up the lever to meet the , , ' ; : 
| ( I et . 7 replaced by a ew machine rany ause ty th ¢ New York Ss lal the 
ger; take next the required figure of the ee ne . 7 
: rno ise at all, the manutacturers Y erase ent 1s mecerned é 
succeeding division and do _ the same 
iié ~ eT ~ ¢ aA 
When the digits composing the umber — - } : ; 
ine ne li rubbe ~ l¢ nly SS 
rave been place , pu ie lever on the face 1 : , 
| I l l, pull tl 
erasi! erial, but the 
of the machine and the number appears ae 
me a substitute t t 
proceed as before with the next ni ver to ; , 
net | 11 erase! S I 
be added; pulling the lever 1 ngs up . as é 
~ nk ind e paper 
the sum of the two numbers, an ; ' “ee 
re it in Cal a ) 
When each key is g ( - = ; ' ; ; 
a riting disappeat ns } 
} ! -~«- 
figure desired it rel ims there | ‘ S¢ -- 7 : — ’ 
' : ee s superior tot d 
by the pull the actuating leve a4 ; , 1 
- = r Ww f r T é 
one has yerore Ss eyes a t ‘ s = = P . 
( 
each directly de its prope : 
any mistake is made in setting up 
ber, it may therefore be det ns t] : 3 
and corrected by s e cl 
" are af 
which brings the keys t mal 
1 1 n r n 
sition from which the numb ( 
; eal It is so arranges 
set correctly without ertet ; 
' ' ' i Is¢ n S ( 
totals already registered 
: r ly adjusted Che 
In subtraction the keys are oa nee 
— —_— —— = ¢ lade? s L¢ 
to the red figures indicating the 1 e! ye : 
be subtracted from, then it is placed in Operator Using American Adding Machine ' ‘ I ' 
P , : an st 
totalizer as in addition; the number to be ing two cents iy tor the number days 
taken away is set in the same way, wit! 1¢ old machine has been in possessi Cus & Denison Man t 
. ‘ ' 11 . na ni n 
reference to the red figures, the last key the purchaser Since the machine any Ww pleased to send inform 
pushed one step beyond the indicated figure to be practically indestructible and its re those $ e to know re o Ss 
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No other Loose Leaf manu- 
facturer carries as Jarge a 
variety of Stock Forms as 
Irving-Pitt Mfg. Co. Dealers 
realize the necessity for 
Stock Forms. There is, in 
the == [P= linea Stock Form 
for almost every require- 


ment. 


The new General Trade 
Catalog of the I-P Co., 
acknowledged by dealers to 
be the Loose Leaf Text Book, 
lists over seventeen hundred 
Stock Devices and Forms. 


1700 Stock Items 


Each and every one of these 
items is on the shelf ready 
for immediate delivery. 
There are no “‘ifs and ands’’ 
about it— you can positively 
bank on &[|P™ service. No 
article is ever shown as 
stock by the I-P Co. that is 
not actually on the shelf. 


Have you our General Trade 
Catalog? It 
education in Loose Leaf, 


is a liberal 


and is the best ever. 
Perfect Distribution. 


Three Complete Stocks. 


IRVING-PITT MFG. CO. 
KANSAS CITY, MO. 


New York Office, 54-56 Franklin St. 
Chicago Office, 24-26 So. Clark St. 


543 STOCK FORMS 


For Commercial Bank and Professional Use 
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COMBINATION CASH, JOURNAL 


AND BANK ACCOUNT 


Sheet Size 11x14 Inches 


NON - PROJECTING SECTIONAL POST BINDER 
End-Locking 


A perfected form of this popular idea which will meet the needs of an 
ordinary business in any line. Equally useful for manufacturer, wholesaler or 
retailer. Columns are provided for all frequent entries, and blank columns 
for special needs. 3 

The object of this method of original entry is to present daily a synopsis 
of the progress of the business and the financial condition. Its use also elimi- 
nates and locates errors. 

Each month’s record is started with the footings of the General Ledger 
accounts entered in the proper columns, and subsequent records are kept per- 
petually in balance, the sum of all debit column footings always equalling the sum 
of all credit column footings. 

As every transaction is recorded in this book, either in detail or by daily 
totals, as the case demands, the footings of the columns reflect complete infor- 
mation, such as daily balances of Accounts Receivable and Payable, Cash and 
Bank Balances, Purchases, Sales, Expenses, and_Interest and Discount. 

n daily use, sheets for previous 


Sheets for current month only in binder: 
months being transferred. Our price of ieets in small quantities makes 
t of installation and maintenar 


H nd in Half Red Cowhide back 


ith two j-inch 


No. 97-H Current Binder (Clas 


and corners with Corduroy sides, steel hinges, equipped with 

Sectional Posts, 7 inches center t enter! $7.00 

100 Sheets ruled and printed (11x14) Form 97 lor Buff, 2.25 $9.25 
No. 98-H Same as Outfit No. 97-H, w th the excepti n of the sheets - 

which are ruled only, no printing. Form 98, « Buff $8.75 

Transfer Binders, TOP LOCKIN undin Ful with Leather 

orners, Order by Number, 42 $3.25 

Sheet Holders bound in Half Red whid 7 i corners with 

Corduroy sides, Order $3.75 

22 














REPRODUCTION OF ONE CATALOG PAGE 
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New Electric Mailing Machine. 
Saunders & Co. of Kansas City, 
have just announced a new electric 


Mo., 
drive 
sealing machine which is said to be very 
efficient and speedy. 

A convenient and 


handsome receiving 


and stacking tray, capable of receiving hun 





Saunders Electric Mailing Machine. 


dreds of envelopes as they are delivered 
from the furnished 
electric machine. 

These machines can be equipped with a 


auto- 


machine, is with each 


perfected registering device which 


matically counts and 
velope which passes through the machine 


registers every en 


New German Paper Fastener. 
The cut shown herewith presents in out 
the features of 
fastener 


line some of constructive 


a new manufac- 


which is 


ee 


paper 
































New German Paper Fastener. 


tured and sold by Wachtel Brothers, pro- 
.prietors of M. Nachfolger, at 
Frankfort, a/M., Germany. It pa- 
pers and documents together by means of 


Erlebach 
fastens 


OFFICE APPLIANCES 


fine wire staples after the manner in which 


magazines are fastened in the bindery. 


It works as handily as a magazine gun, 


and somewhat on the same principle, only 
the cartridges are staples and the magazine 
holds an incredible quantity of ammunition, 
more of which, ready-strung on steel shafts, 


come in reserve with each machine 


This scheme is a winner in Germany, 


ind it ought to find a market here if it 


can be imported without too high a tariff 


classification. It is new in paper fasten- 


and no doubt will excite interest on 


ers 


this side of the big pond 


Lamson Automatic Conveyor. 


\ novel 
and 


and ingenious device tor the 


rapid economical distribution of cor- 
installed 


the 


respondence, etc., etc., has been 
by the 
Publication building of the Curtis Publish- 
Philadelphia 


conveyor, a single letter, or 


Lamson Company, Boston, in 


ing Company, By means of 
this 
number of letters, are automatically picked 


new any 
up at one station and delivered at any indi- 
cated station on the “line.” The letters are 
placed upon the dispatching shelf, an arm 


pressed down and, by means of a finger in- 





Lamson Conveyor. 


dicator, the mail is dispatched to any sta- 
tion desired, announcing its arrival by ring- 
ing a buzzer 

The mail is distributed from the first floor 
to the various departments upon all upper 
seven floors, and is automatically returned 
after having been answered 

It is estimated that at least 7,500 letters 
are distributed daily by this new conveyor, 
employment of eight to ten messenger boys, 
who, at $5.00 per week, would cost $2,080.00, 
presuming that eight boys could do it. 

The cost of the new service, including mo- 
and to equal the service would require the 
tive power and interest on the investment 
will not exceed $400.00. 

The conveyor may be installed to operate 
horizontally, turn corners, run through 
walls, etc., and may be used for distribution 
of small tools, etc It 


continuously and noiselessly. 


articles, operates 


New Office Chair. 
The swivel chair, A273—5XY, 
the Nichols and Stone Company’s adver- 


shown in 


tisement in this issue, is the latest addition 
to their line and the manufacturers claim it 
is an ideal chair built to insure satisfaction. 


and Stone Com, 


The Nichols 
been building office chairs since 185 


new chair is made throughout 


stock, 


selected quart¢ red oak 


ufacturers state that it is all that 


chair should be. They are als 


chair to match 


standing arm 


| 
nisnes 


include golden 


ferent 


oak, weathered oak and early 


Special finishes can be furnishe 
\ special feature of the 
Stone chairs is that all seats 


gether with the Lindermann wedg 


tailed joint, which is an assut 
bility 

The Nichols and Stone Comy] 
very comprehensive and complet 
office chairs and their illustrated 
and price list will be a valuable a 
the files live dealers in office e 


Parcels Post Postal Scales. 


Pelouze Manufacturing ( 


The 


Chicag 


with its usual enterpris: 





Pelouze Parcels Post Scale. 


two postal scales S] 


brought out 
adapted to weighing parcels under 
visions of the new parcels post la 
went into effect on January 1. 

indicate automat! 


These scales 


cents the cost of postage on parce Is 


United States according to zones 











of Same Scale. 


Another Model 


of the parcels post law accompar 
scale. 

Scales are beautifully enamel 
and appropriately ornamented. 


Who is to say when a man has 
The Organizer. 


Business is more in need of humility 
bluff—“Getting Together.” 
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The A to Z of Filing and Indexing 


From Filing Cabinets to Transfer Cases 


ffc® Lines are Complete 


Almost anything for an office from a Clip toa Desk. From FOUR complete lines of filing 
devices one may select files for almost every commercial purpose—at a price to suit. Both the 
Sliding and Receding Door lines of Sectional Bookcases are as complete as any and the range in 
price is great. Sundry items in Stationery and Office Supplies are listed to meet the average 
requirements. You BUY #2 Goods reasonably—so you can SELL them reasonably—at a 
liberal margin of profit. 








Just a Word of Caution 


Imitations are being made and sold as #2 Goods 
Genuine 42 Goods ALWAYS bear the #2 trade-mark 





The Sf cle Manufacturing Co. 


Now Tous Genes 152 Union Street Monroe, Mich. U.S.A. erg ey 


108 Fulton St. 
Address Mail to Factory 
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This Desk has capac- $ YS 
ity for 4500 4x6 cards, 5000 ee 
Legal Size papers, 15000 a3 
Vouchers or equivalent fold- 
ed documents; also two Storage and six Legal Blank drawers. Com- 
plete with extension slides and panel back. 








Ten Kinds of Drawers, Letter or Cap widths, may be arranged to meet almost any customer’s 
requirements. Tops are solid—28x52. All filing drawers are on Roller Bearings and equipped with 
follow blocks. Any filed paper or index card is instantly accessible without leaving the office chair. 
A complete office on legs, the most compact and convenient system for business and professional men. 
Get the #2 catalogs and our quotations to dealers. 





Blanks 4x6 Checks 


z Letters , Vouchers Documents Sica = 
We Filing Desk © 
= With Your Choice of Filing Drawers = 
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Merit Your Conscientious 
Recommendation 


No matter what price you pay, you cannot buy better value than 
these goods provide. The fact that they cost less than other 
makes does not necessarily indicate that they are poorly made. 

Low cost to you and low cost to yourcustomers makes more sales 
possible. The percentage of profit is as good or better than on 


similar goods. 


Solid Oak---Well Made---Nicely Finished 


Have every requisite required for effici- 
ent service. Superfluous lumber and 
operations in manufacture are eliminat- 
ed. The vital parts are scientifically 
put together to get greatest possible 
strength and rigidity. Each of the thir- 
ty joints are interlocked, glued and 
screwed together. 


Ample Capacity 


Each drawer holds 5000 letters, on edge 
for quickest reference. Follow blocks 
are automatic locking and occupy little 





space. 


Roller Bearings— Indestructible Fibre 
rollers at the joints of greatest bearing, 
eliminate friction. Though filled to ca- 
pacity the drawers operate easily. 

Dust Proof— Drawer sides are full height 
Top edges of drawers are overlapped 
to exclude dust. 





5x8 Cards 


A Complete Line 


Letter and Legal Sizes in 2, 3 and 4 drawer heights, Invoice size 
in 2, 3, 4 and 5 drawer heights. Letter and Cap sizes furnished 


at reasonable cost, with assortment of the filing drawers shown opposite. 


ample capacity. 


vapers, cards, etc. and have them combined in filing cabinets or desks. 
pa} g 





aa 


Compact, Concentrated files of variety and 


This arrangement makes it possible for you to select almost any assortment of filing drawer for all standard size business 

Any capacity of any files for almost any purpose, 
Higher grade lines in Unit or Sectional form and 
also in "Lateral" or upright sections are also made 
by us and listed in our Filing Device Cataiog. 


The Sf Ce Manufacturing 


New York Office - - - - 108 Fulton Street 
Chicago Display - - 511-158. Wabash Ave. 


STI UUUUUUOUUNNNNASQQQ0000000000000000HOON0N0UNEEEEEUUUUOOOOOSOOGONOOUEOOOUOUOOOOOOOOOQNOOEOOOOUUOOOOOOOOQOOOU00000000000000000000000000000OOEOOOOOOOOOOOOOEOOOOOUUUOOGTE 





ws 


Company 
152 Union St. 


Monroe - Michigan 


Address Mail to Factory 
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Sf cee Compact Filing Sections 


There are 28 kinds of sections which may be stacked together to 
provide filing space for all standard size business papers, cards, ete. 
Built of Select Quarter Sawed Oak, nicely flaked and of Birch Ma- 
hogany. Finished four sides. Sections have an inter locking device. 
Ample capacity for average requirements. Fit almost any space 
if used in connection with Horizontal Line Sections. 


| 


Complete line shown in Filing Device Catalog. 
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fe Horizontal Line Filing Sections 





are made in 28 styles, in 15 in. and 24 
in. depths. You get more for your 
money in point of capacity, construc- 
tion and workmanship than in any other 


Wz Sectional Bookcases may be 
stacked on or with these Horizontal 
make. Line Sections. 

Quartered Oak and Birch Mahogany Book, Cupboard and Storage Sections 


4 
= Handsomely finished. High grade sec- 


in large variety, make this one of the 





tional devices which meet the demands most complete lines now made. 


of the better offices, ete. 


No. T614 is the Top Section of the new Sec- 
tional Lega! Blank files. Eachdrawer has two 
compartments for the storage of standard 
(84x14 in.) blanks. The Top Section is com- 
pleteindependent of Bottom, and requires 
no base. Plain and Quartered Oak in popular 
finishes and Birch Mahogany. 
No. B614 is the Bottom Section which is added 
under the Top when more capacity is requir- 
ed. Costs less than top. 
No. 814 Legal Blank Cabinet is a popular 
priced and a very practical outfit. Each of 
the six drawers is 8$x14} in. inside 84 in. deep 
s and has finger hole for raising blanks. Cabinet 
No. 814 Legal Blank Cabinet is of cornerlocked construction. Made in Plain 
Oak, Natural and Golden and Birch Mahogany. They sell reasonable at a fair profit. 
Order a sample in your first #é@ order. 
New Document Files were added to meet the demand for a Voucher, Contract or 
Every office needs something of the kind for keeping such - : 
Plain Oak only, Golden and ns See 
Natural finished. Complete with follow block. Corner locked cab- 
inets of solid, seasoned oak. How many with your first order? 











Insurance Policy file. 
papers systematically arranged in the safe or vault. 


The #& Manufacturing Co. 
152 Union St. Monroe, Mich. U.S.A. 


New York Office— 108 Fulton St. 
Chicago Display—511-15 S. Wabash Ave. 





Address Mail to Factory 


Nos. 160, 260, 360 Document Files A 


A Few New Sf it Leaders---Ready Sellers = 
= 


4) 
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New Post Price Book. 


Another addition to the well-known line 


of I-P devices is a post price book. 

The binder is said to be unique in many 
ways. It contains no bolts, screws or cum- 
bersome mechanism, yet it is effective and 
positive in the locking principle. 

Stock sizes in this book are bound in 
beautiful black levant grain cowhide, thor- 


OFFICE APPLIANCES 
little practice a speed ol one envelope 
sealed per second can easily be attained. 

\ retail price of ten dollars has been put 
yn the appliance. 


This Machine Counts Money. 
The accompanying illustration of the Ab 
bott Coin Counter shows an appliance that 
has been perfected for the purpose of sav 


111 


the amount of coins for which it is set has 
passed through the registering device. 

The feed is so regulated as not to per- 
mit mutilated or counterfeit coins of a 
greater thickness or diameter than the 
genuine to pass through. 

A speed of 500 coins a minute is claimed 
in bagging coins by an average operator, 
and in counting and wrapping in rolls of 


various denominations, an average operator 
will turn out five packages a minute. 

Each head of the machine is so built as 
to count coins of two different denomina- 
tions, and the change from one denomina- 
tion to another is effected instantly. The 
changing from one head to another can be 
performed instantly as it simply means lift- 
ing off one and putting the other in its 
place. 

All that is necessary in wrapping coins is 
to tilt the coin tube or stacker, as shown 
in the illustration, and allow the coins to 
slide into the wrapper held at the mouth of 
the stacker. The Abbott Company fur- 
nishes a tubular wrapper for coins that is 
said to be an improvement over the old 
style wrapper. 





They have also added recently tubular 
wrappers in four distinct solid colors, red 
for pennies, blue for nickels, green for 
dimes and brown for quarters and halves, 
at a very slight increase in cost over the 


Irving-Pitt Post Price Book. 


oughly flexible, but it is made to order in ing the time wasted in counting, wrapping, 


any grade of binding material wanted. and bagging subsidiary coins which is gen 


The fact that the Irving-Pitt Company erally done by hand. The chief claims for regular wrapper. 
has used this mechanism in binding its the appliance are accuracy, simplicity of The Abbott Company also makes a hand 


elaborate genéral trade catalog, of which operation, speed, durability, freedom from coin stacker of heavy glass, with a metal 
receiving head of about the same capacity 


as the hand. Two stackers are furnished in 


something like ten thousand have been noise, compactness and cheapness The 
issued, is evidence that the company be- 
lieves in the effectiveness and durability of 


its post price book. 


\bbott complete weighs only 8 pounds and 


The Roco Envelope Sealer. 


The Roco envelope sealer is a new devic« 
just put on the market by the G. E. Stimp 
son Company of Worcester, Mass., the well 
known office furniture dealers of that place 

The Roco sealer is unique on account of 
its simplicity. There is nothing to do ex 
cept slide the envelope over the top of the 
sealer with one hand and it is sealed. 

The env lope is started with the flap ex 





The Abbott Coin Counter. 





a set, one for nickels and quarters and the 
other for pennies and dimes. 

A three-year guarantee is given with the. 
Abbott Coin Counter, and the Abbott Coim 
Counter Co., 107-109 William .St., N. Y., 
will be pleased to give any further informa- 
tion desired regarding these products. 


may be operated on a counting desk o1 
etd iuvelide Giteh _ table, and when not in use may be stowed 
away in a drawer, or hung out of the way 
\ particular advantage with the Abbott is 
moved across the top of the sealer the that all coins pass under the eye of the 
flap enters the slot in the center of the 


tended as shown in the cut, and as it is 


operator and may be carefully inspected as 
they pass through the machine. The feed- 
side, which moistens it. The slot then ing is so arranged that the coins can be 
closes automatically by the natural pressure 
of the hand and the envelope is sealed by 
the same natural 


top and is turned back against a wick in- 





An order well filled is an investment in 
friendship. 


spread out over the table or tray where 
the work is being done and in this way 
counterfeit and mutilated coins are readily 
detected. No watch on the 


TEE ULC CCU COU CCUE COU ULC CUUL CULL CUCU CULL COLL CU CCU COL COLL CE OO LL LE Eh ehhhbibbhthiht! 


pressure as it passes 





across the balance of the top of the device machine is The cost of a failure may be the purchase 


Experience has shown that with a very necessary as it locks automatically when price of success. 
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| A HIGH GRADE STEEL PRODUCT. 
Che it shown herewith 1s 
products of the Metalli Furni DD 


Always!— 
Order the 


National 


| which the company says bears san 
quality the best of made to order goods 
embodying the best of material and the 


highest grade of workmanshy Uhe 





| pany’s twenty years of experience 11 ild 

| ing special contract metal furniture has 

r er OO S given them an ideal equipment al! train 
ing for the manufacture of a grade 


stock line 
The Van Dorn Iron Works Company wa 


founded in Cleveland, in 1875, by J. H. Van 


| Dorn, who is still president of the yn 





pany, to build-ornamental and structural 
(There’s One For Every Requirement) 


















The simple proce of manifolding by the use of carbon sheets | robbe 

much of its old-time drudgery, “Keeping a copy”’ is now the first requirem 

busine ystem. This is especially imperative in the process of order taking 
ind misunderstandings must be obviated Hence the universal use of duplicating and 
Order Book 

Judging from the enormous and ever increasing sales of National Order Book 

by far the most satisfactory brand on the market [his is easily explain 

reasonable price, superior quality of paper, and high grade carbon shee‘ 
made in these books are sharp, clean and clear. Most salesmen use them exclusively 


In the National duplicate Order Book, the original is written on white pay 


copy made on yellow paper. In the triplicate form, the original is writt 


paper, the duplicate made on yellow paper, and the triplicate upon a heavy 
remains bound in the book. This is but one of the 8,000 varieties of blank books n 
! “cy + WI 1 } 1 ; ‘ +1 ld 
larges WANK DOOK Tac ry in le world 


ORDER FROM ANY STATIONER 


NATIONAL BLANK BOOK (CO. 
HOLYOKE, MASS. 











A Popular Van Dorn Product 





} iron ange steel cell work fron ( very 
first Mr. Van Dorn’s idea was to produce 


In buying blank books, the best of each article manuta 


memorandu and all kinds , , i 
: 4 he established a reputation for high grade 
ft loose eal goods, ask r 

the Na a] line a den- work 





tify it by the eagle shown Not until years later did this yncern 


above. It guarantees the | ctart to build metal furniture ow the 
best quality obtainable for - : . : 

: na Metallic Furniture Department has its own 
the money expe ed 





complete buildings, production and selling 


_ organization, and has been successful in sé 











curing such contracts for metal furniture 


as the Cook County Court House, Chicago; 


THE AUTO-DESK GOMPANION 


Our Latest Success and a Winner. 
You Need One. Every Office Man Does. 


An innocent looking object whe osed, but just look at 
it when open—with its enormous expansion; its readiness t 
ll ntains that you may have your daily 
ntly arranged and disposed of in a fraction of 
nd wi 


up like a jack knife 


City Hall, Chicago; Minnesota State Cap- 

















itol, St. Paul; Larkin Company, Buffalo; 


Hartford Fire Insurance Company, Hart- 


| ford: Kings County Hall of Records, 
| Brooklyn, et¢ 


The line comprises eleven different cab- 






when through shut it 


the usual nf 
and set it asid« 

EXCLUSIVE FEATURES Top filing receptacle with counter- 
yalanced hinged cover, security latch support with easy re- 
lease; automatic drop front and throw back device; sliding 


follower and removable guide rod. Fitted below with card index 


| inets, which designs were decided on only 
| after thoroughly canvassing the field to as- 


’ 1 1 
certall the best sellers in that particular 





line, and consists of document file ll file 





or other drawers and the AUTOMATIC VERTICAL FILE } 
DRAWER the same as used ir regular filing check file, letter file, roller book elf and 
cabinets and guaranteed to be the super f all | : . ; 
vertical file drawers. Complet« king device, double } cupboard cases, covered DY ( rtains or 
wheel casters, highest grade and finish of quarter sawed oak and mahogany : mat , ere. 1 “sl 
an ‘ " a rs V 1 Oo lO or s ind i Wit 
in letter and cap size * Dealers will make no mistake in handling Automatic | doors, w r without I ks, . 
Filing Cabinets and the sumer is guaranteed a better article for less money. removable end panels Chey also manufac- 


Have you our lat italog If not, write 


The Automatic File & Index Co., 143-155 N. Pearl St., Green Bay, Wis. 


ture a permutable desk, with inte inge- 


| able pedestal and top’ interior r whi 











January, 


can be converted from a flat top desk to a 


roll top desk or vice versa. 
The prices are said to be as low as is 
consistent with high grade work, and any 


ested in improved metal furniture 
of the Van 


inte! 


would do 


one 


well to secure a copy 


Dorn catalogs on vertical divisions and 


permutable desks, which can be obtained 


by addressing the Metallic Furniture De 
partment of the Var Dorn Iron Works 
Company, Cleveland, Ohio 


1912 A GOOD YEAR FOR INK. 
The Thaddeus 
that 1912 
the long history of the company. 
of their salesmen has shown an increase in 
results of past years 


Davids Company reports 


St prosperous in 


Each one 


was the m year 


his territory over the 


and all them are preparing to start out 
on their first trips of the new year with 
every confidence that they will again break 


records during the coming months 


Many new and interesting items are in 
process addition to the Davids lines 

The company’s business in the Middle 
West andled from the Chicago office, has 
developed so rapidly that President J. W 
R. Merckle is arranging to secure larger 
quarters than their present ones at 180 
North Market street, in order to make sur« 
that the Chicago and Middle Western bus: 
ness generally will be taken care of to the 
greatest possible satisfaction of the -trade 
in this territory 

The officers of the company attribute 
large ieasure of the ompany’s continued 
success to their efficient sales force, a large 


number whom have been with the com- 


pany tor many years 


NEW TYPEWRITER DEALERS. 


Charles O. Kim and Metz W. Peterson « 
Chicag ive formed a partnership undet 
the rm name of Kim & Peterson, and 
have opened offices at 117 North Dearborn 
street, Chicago, where they announce that 
they will deal in rebuilt machines of al 
makes 

Charles O. Ki vas connected with the 
Oliver lvypewritetr Company tor som 
years later was with the American 
Typew r Exchange of Chicago He is‘a 
man perience in the typewriter busi 
less Ss partne Peterson, has de 
vote erg er lines of business 
here 


BLANK BOOKS ADVANCE. 


Leading blank manutacturers at 
LlouNnce ght in ise in prices ot the 
prod. gint r rst of this 
Cad 

| Wa i M nN iccoun 
the I \ aterials I 
in Q oks 

Phe ‘ é ow only a slig] 
I Cas | re S Sa d b i 
ni tere! ( ns within a Tew 
days ese, of e, will not be ut 
tor being based on the tormer prices 
ind manufacturers and upon. thx 
character and quantit their product 


O 
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LETTER OPENER 
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THE LIGHTNING 






New Model A2 


Driven by Noiseless 


Standard Electric Motor 
With this practicalelectric machine one inexperienced 
girl can open more letters than 10 girls can open by 


hand; open them without 
cutting an enclosure and do 
it so rapidly that all the 
mail can be distributed 
practically as soon as receiv- 
ed. This machine, “the 
Newest Member oi the 
Efficiency Family,” saves 
salaries, desk space and an 
invaluable amount of time 
for every merchant, manu- 
facturer, banker and pro- 
fessional man; in fact, in 
every office; because it 

















Opens over 200 letters a minute and 
cannot possibly cut an enclosure 


; 


cK f lett iteed a 

edge ol e envel pe 
ma ll lju i elves t 
) € W XD € Ope 


ur trial offer 


rhe 


200 letter 


rtet 
l 


nr Oi 


VI ive 
indling big 
Write i g 


trated. The knives cut a strip of 1-100 of an 


he feed rolls pass the letter all the way through 


ny size envelope up to 3-8 of an inch in thick- 
she can never reach the maximum capacity of 






Dealers 
Wanted 


Lightning Letter Opener Co. 


301 State Street “ 
|) ere) 


Rochester, N. Y. 








— 


diamet 


nches 
€ 


Otto 





and neat. 
er, ligt 


« 
hes diamet 


171HE NEW IMPROVED 
UNIVERSITY BOOK RING 


The Ring with the Deep Locking Joint— 
A Feature Unknown to Other Rings 


It meets every requirement for the temporary 
binding of student’s and stenographer’s note 
books, and various loose leaves. Simple, 
Made in four sizes. 
it weight; No. 1, 





0. 2,1 
diameter 
lameter, 


heavy wei 
tht weight; } 
heavy weight Unjointed 
Write for particulars 


ches diameter 


Kellner, Jr., 4028 State St., Chicago 


No. 1, 1} inches 


ght, 13 
Yo. 2,1 


trong, 


T 


Fully Protected 
Patented Feb, 4, 1902 
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Do You Know 


About The 





SELLING AIDS? 


@ No other line of Loose Leaf offers the 

stationer as great an opportunity to 
develop this department as Cesco! 
No other manufacturer has gone to 
such expense in preparing booklets of 
instructions and other helpful literature. 


@ No other manufacturer has studied the 
consumers’ requirements or devised such 
an extensive of stock forms. 
We cannot begin to tell you here of all 


variety 


the Cesco features—space does not 
permit 
@ But if you want to know what the 


Cesco line really is send for our cata- 
log and special proposition to dealers. 
Show your interest and 
The Leader in loose leaf in your city 
by becoming a Cesco Dealer—send for 
the catalog today—now, before it slips 
your mind. 


desire to be 








METAL PARTS 


For Book: Binders and 
Export Trade. 


q We also supply metal parts of our dif- 
ferent devices. The Steel Ledger Metals 
are the simplest to bind—yet the most 
up-to-date device on the market. It is 
guaranteed for ten years. If you do 
your own binding send for price list of 
Cesco Metal Parts. 








The C. E.Sheppard Co. 


LOOSE LEAF SUPPLIES 
311 Hudson Street, New York 


440 South Dearborn Street 
420 Lafayette Building 


Chicago - - 
Philadelphia - - 
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PASSED AWAY DURING MONTH 





A Fine Life Passes Over. 

N Sunday, the fifteenth of December, 
at about five-thirty in the afternoon 
there passed out at Toledo, Ohio, 

one of the best loved spirits in the great 
fraternity of office appliances—Edward J 
Weis of the Weis Manufacturing Company, 
a man who was manly and man-like in every 
affectionate 
considerate 


fiber of him, a loving son, an 
father, a faithful, and 
husband, a brother who bound to him the 
love and devotion of his brothers and sister, 
and a friend than whom no man would ever 
want a better. The members of the staff 
of Office Appliances feel profoundly the 
death of Ed. Weis. He our 
friend, collectively and individually, and the 
sorrow we feel at passing better 
tribute to his fine and lovable character than 
We shall 
bright, 


loving 


was, he is, 


his is 


anything we can say here miss 
him. We = shall 


optimism, his ready humor, his forthright 


miss his sunny 
but kindly sincerity, and we shall miss his 
unvarying helpfulness—how much none but 
his other friends can know. 

When the rest of us shall take that ship 
which carries us over the bar and out upon 
the broad bosom of eternity, it will be well 
for us and well indeed for those who tarry 
yet a while in the lesser life, if they bid us 
farewell with the thought that we, like Ed 
Weis, thought little of our 
but much of helping someone else 
ventions, on the road—wherever one might 


own convenience, 
At con- 


meet him—he was always ready to help. 
His sympathies were ready and his per- 
ceptive faculties extraordinarily keen 


Whatever the situation, he instantly grasped 
its essentials and was ready to do the thing 
that ought to be done. No man in the trade 
better and mrore worthily loved has passed 
for years. 

Edward J. Weis was born in Sandusky, 
Ohio, June 7, 1865. He received a common 
school education with the rest of the Weis 
boys and the family moved to Toledo after 
Ed. was an archi- 
of the 


the boys had grown up. 
tect 
buildings he designed are looked upon as 
models of their kind. Architectural work, 
to a man of his active and vigor- 
temperament unhealthful on 
account of the the 
office and constant bending over drawings 
He was one of the first of the brothers, 
therefore, to join A. L. Weis when the Weis 
Bindery Company was organized, and from 


by profession and a number 


however, 
ous was 


close confinement of 


the beginning he always interested himself 
in the selling end of the business. For the 
Weis Manufacturing Company he traveled 
the territory bounded by Indiana, Illinois, 
Missouri and Oklahoma—in other words, 
the strip of territory from Texas northeast 
to Maine was included, this with the ex- 
ception of Greater New York, which is in 
charge of A. H. Denny. More recently 
J. A. Levick was put into the southeastern 





south 


r 


taking care of the territ Fy 


territory, rit 
of Virginia and west to the Mississippi 
Ed. Weis was a hard and insistent worker, 


traveling a very regular schedule and keep- 
ing himself posted on any developments in 
ses of 


his trade, so that he could discuss pha 


the business affairs of many of his larger 
customers. He had their confidence and 
used his best influence to promote their 
welfare in business—not only in the lines 


he was selling, but in a general way 
Mr. Weis left home on Monday morning 


December 2nd, at which time the photo- 


Edward J. Weis and his Mother. 


graph reproduced above was taken He 
stopped at Sandusky, Cleveland and Erie, 
and although he had not been feeling well, 
did not complain until he got to Buffalo, 


when the symptoms and pains of append1 
citis became rather marked. His friends in 
the trade did all they could for him, but he 
insisted on going to Toronto, where his 


presence was required. It was in Toronto 
where he first realized that he was seriously 
ill and after closing up his affairs there as 
satisfactorily as possible under the cendi- 
tions, he returned to Toledo where his phy- 
careful examination, stated 


sician, after a 


that his trouble was not at all serious and 
that 
days 


he would be able to be out in a few 
The true—in 


rapidly 


contrary was fact he 


became worse during Saturday 
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night, so that he was removed to the hos- 
pital on Sunday. The operation was begun 
at about four o'clock He passed away 
about five-thirty, never having regained 
consciousness 

\ word about the photograph shown ot 
the preceding page It is the last picture 
ever taken of Edward J. Weis, and was tak 
en by his son Walter as he left his house 


on his last trip. He had a way of carrying 
his grip in his right hand and in passing 
out turning to extend his left hand. The 
pose is characteristic. The lady whom h: 
is bidding good-bye is his mother. The 
grip, the cigar, and the whole attitude is’ 
one that almost all who have known Ed 
Weis will instantly recall. 

The surviving members of Mr. Weis’ fam 
ily are his mother, his wife and his son, his 
sister, Mrs. Davis, at whose house the fun- 
eral was held on Wednesday, December 
18th, and his five brothers, Andrew L., 
Frank N., Otto T., William C. and Harry 
C. Weis. 

When Mr. Weis left on his last trip Mrs. 
Weis was planning to move into a new 
house, which they had already selected. On 
the day he returned because of his extreme 
illness, he found his family in process of 
moving into the new residence. His illness 
was such that his wife instantly dropped 
everything else and devoted herself to 
caring for him. He was therefore never 
privileged to see his new home in its com 
plete arrangement 

The funeral was simple but impressive. 
While it was announced as private, a large 
number of Mr. Weis’ friends, both in Toledo 
and from other cities were present in addi- 
tion to the members of the family to pay 
their last tribute to one whom they loved 
so well 


Death of Henry C. Sherick. 

Henry C. Sherick, long and honorably 
prominent in the business circles of Cin- 
cinnati, died at his residence, 926 Marion 
avenue, on December 17, after an illness 
which extended over a period of several 
months. 

Mr. Sherick was in his sixty-fourth year 
He was a native of Philadelphia, but from 
early boyhood was identified with Cincin- 
nati. His first association in the printing 
business was the house of Smith & Com- 
pany, which later became the firm of Sar- 
gent, Wilson & Hinkle and afterward Van 
Antwerp, Bragg & Company. With all 
these he held responsible positions. From 
Van Antwerp, Bragg & Company he took 
over what was the blank book department 
of that concern and built it up into one of 
the leading blank book, loose-leaf and leath- 
er specialties houses of Cincinnati. Some 
time ago Mr. Sherick took his son, Harry 
C. Sherick, into the business. Harry C. 
Sherick will continue in the general man- 
agement of the business. 

Mr. Sherick for some years resided at 
Covington, but since 1889 his home has been 
on the Cincinnati side of the river. He was 
a member of the Hanselmann Commandery, 
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Planning 
Greater Things 


The abundant harvests and almost unparalleled prosperity of 
1912, prophesy for 1913 a year of magnificent accomplishment. 
Plan to take advantage of this wonderful year-to-be. Plan to 








make every factor count in your favor. 


\ 
\ 


Eliminate the worry of detail cares from your mind. You 


want only the essential facts about your business—the facts 
that are vital and give guiding control. \ 
N 

You want them ready for you at all times. \ 
x 

; id 7 ; , N 
Investigate what the National Office Register will do. It N 


gives the total standings of your various departments at a 
glance—up-to-date to the last transaction. It makes printed 
records that prevent mistakes and act as a check upon 
written figures. It gives a perpetual audit upon your books. 
It provides information to fortify your business judgment, 


in just the form that you want it. 


You cannot afford to overlook the advantages of the 
National Office Register if you are planning to get 
the most out of 1913. 

Write for Booklet Today 


The National Cash Register Company 
Dayton, Ohio 


MS 
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Knights Templar, Avon Lodge and of the said, when making notes of proceedings 
Shrine. The surviving children are Harry court, preparing sermons, etc 
C. Sherick, Mrs. James Millikan and Mrs While the Day-Z kneeboard and copy 
D. L. Robb holder is so constructed that the old style 
The death of Mr. Sherick is a great loss note book or a writing tablet may be used 
to the business community of his city and upon it, many stenographers now prefer 
to the trade at large. Office Appliances ex- the loose leaf, flat opening note books, be 
tends its profound sympathy to the be- cause the leaves lie flat. These books are 
reaved family manufactured both for pencil and pen by 
the company named above 
on 
. THE NOISELESS TYPEWRITER. os a 
Ribbons and Recent reports to the effect that the William J. R. Pryce. 
Noiseless Typewriter Company would dis- 
band its organization and discontinue its William J. R. Pryce, who for many years 
Carbon Paper branch offices, seem to be unfounded. The WS the principal of the Remington School 
rumors were based upon the temporary sus- ©! Shorthand and Typewriting at Liver 
Every sale of ribbons and car- pension of activities pending reorganization P00!, died suddenly last month 
bon paper you make means to of the company’s affairs Mr. Pryce was one of the veterans among 
you a degree of direct profit It is reported to Office Appliances from the Remington school men ot | 
But if this direct profit made at a reliable source that the reorganization is 
the time the change is passed well under way and that no change will be 
over the counter is all you get made in the selling organization or the 
out of it, you are missing a branch offices at present 
golden opportunity It will be recalled that the company 
stopped manufacture last summer to make 
| some changes in the mechanism to the great 
World and | improvement of the machine. Considerable 
| expense was entailed and some disappoint- 
T d B d ments in time experienced in getting the 
uxe 0 ran $ | improved model manufactured. The com- 
; | pany’s experience in this respect is not dif- 
put up = packages bearing your : ferent from that of nearly all other com- 
own private imprint will make panies in bringing out new machinery of 
you additional profits Each | any kind. It is expected, however that but 
box sold will carry an advertise- | a few mcaths will be requived to periect 
ment into the business homes ot the company’s plans and open its campaign 
your customers. lhe quality ol under greater advantages than have existed 
the contents is their own recom- i eatin 
mendation, and when the bus- 
iness man is ready to lay in a 
new stock he will see your name | A COMBINATION COPYHOLDER. 
on the packages and pay you a The Day-Z knee board and copyvholdet 
visit to favor vou with his next and the stenographers new loose leat note 
order. In this manner you can Rants otivestiond elaowhere im this issue. 
secure the complete measure of have unique advantages, it is claimed. They 
results from your sales are, it is said, coming to be extensively used 
in the east, especially in New York and William J. R. Pryce. 
Just a Word About other eastern cities, but heretofore the line 
the Goods has never been extensively pushed west of Remington School of Shorthan a Lype 
the Alleghanies Che manufacturers, the writing of Liverpool was found 
World ind Tuxedo poner ribbons Stationers’ Manufacturing and Importing twenty-three years ago and was t 
openness page ad steadily Company, 41 Park Row, New York City, — first, 1f not the very first, school establish 
in favor with the dealers. They are are now, however, desirous of establishing a foreign country by t net 
made from carefully selected materials agencies in all the principal cities, and to Company. When it is conside: 
pote natgy serv equipped with th this end they invite correspondence from portant a part is played by 
most up-to-date apphances for manu ; : 2. 
facture. responsible persons School in connection with the Remingt 
The Day-Z is a combined kneeboard and business in all foreign lands 
Get in Line Today copyholder, which enables the stenographer Mr. Pryce has a high title S 
Send u request on your letter to take her notes while sitting in an easy, the _ ington plones 
head for samples and full details r comfortable position It can be changed Mr. Pryce continued his 
garding our dealership proposition. It instantly into a copyholder, being ide ul day his d 
will show you way to make mor to stand at the correct angle t e eASY Se . whicl i 
money. on the eyes when notes are being in nly ee p s, achieve 
scribed Chis holder is made of wood, cov. many vears a powertu nfiuet 
. ; me : 
International Carbon || | <<: with imitation leather. It is 474x12x% come the largest and most influe 
inches nd is trimmed in bt ss It weighs ts in in Liverpo: 1) 
Paper Company including book. nin es in be } Pryce educated t $ 
used asa bill file r ft engag« l se sheets ] | d he 1 | spe 
206 Broadway 22 Quincy Street of any kind. It is said that it is carried numerous letters which he 
New York Chicago by many traveling salesmen for convenience years from former students t 
in writing when on trains Many lawyers the excellent training they ha 
and ministers also use this device, it 1s his hands 





























WINANS GOES WITH PLEW & 
MOTTER. 


h in loose le 


the |] & M Company has made 
preparatiot to take ire of its rapidly 
g in the most ap 
proved manner turther the spirit 
progress which pervades the activities 
he tmer | factory organiza 
jo! pany | ecured the services 
R Winans some time vice 
president f the Tenacity Manufacturing 
( Cincinna Ohio 
Mr. Winans, wl will join the Plew & 
Mott pany on January 15 in the ca 
pacity president and general mana 
ger. 1S ne¢ I the we ll informed men ot the 





Ralph L. Winans. 


OOSE Ie I 
] i i; 


oughly 


industry: He is not only thor 


nversant with the conditions of 
manufacture but is acquainted with the con- 
dealer in the dis 


ditions presented to the 


goods 


tribution of the 
Mr. Winans has given a good account of 


himself in his various connections in the 
field \s a stockholder and general mana- 
ger of the Plew & Motter Company it is 

‘edict that he will establish a new 


f 
- 


rd for himself 
With improved facilit 


selling departments the 


ies in its manufac- 
Plew & 


Motter Company expects not only to con 


Stantly prove its line but to enhance 
the value of its services to its customers at 
home 1d abroad 


The export department will be: reorgan 


ized with a view to the further development 


of the foreign business 
To the general catalogs there has been 
added a special catalog of metal parts which 


is now ready for distribution 


1913 is destine 








Here are the winners of the Edison 
Transcribing Contests at the 
National Business Show just 


held in New York 








Remington 




















Florence Smith wrote 896 words 
with only 29 errors in 10 minutes in 
the all Edison Transcribers’ contest. 


Transcribing from the 


Edison Dictating Machine 


These records are 30 and 43 per cent, respectively, higher 
than the highest record made last year. They indicate a 
constant increase in efficiency in the use of the Edison 
Dictating Machine—and point a lesson that you can 
profitably bring home to every office manager in your 
vicinity. 





The Edison Dictating Machine is the biggest thing in 
business appliances today. Offices large and small in all 
parts of the country are your field. If the one big oppor- 
tunity never knocked on your door before, here it is. 
There are still openings to be had for dealers to handle the 
Edison Dictating Machine, or for men with sufficient capital 
and sufficient confidence in this big money-making propo- 
sition to take advantage of this opportunity to start in 
business for themselves. 

Write today for the Champion Circular; also for our free booklet, 

‘The Goose, the Typewriter and the Wizard.”’ 


| Thomas A. Edison, Inc., 205 Lakeside Ave., Orange, N. J. 
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Lamson 


ON THE | “Air Line”’ 
SENGBUSCH | Cash Carriers 


PRESSED GLASS BASE SETS | 


A highly attractive base at a moderate price. 


A simple, inexpensive, rapid, 
efficient and noiseless carrier. 


Enables the clerks to make two 
sales where they made one before. 





Size 5a4°al" Size 74"x 53"x1}" | Turns suspicion and GUESSING 


No. 300 with No. 6 stand, $2.00 No. 310 with No. 6 stand, $2.50 as to whether every cent paid by 

; ; ' customers is received by you 
The biggest seller in the inkstand line on the 4 
market. Live dealers already handling this line into ABSOLUTE CERTAINTY. 
will verify this statement. Speeds up business, eliminates 


lost motion and waiting, catches 


? 
AND DON’T FORGET errors, places responsibility im- 
We also have a Complete Assortment of mediately where it belongs and 


Numbers you in your customers’ 
estimation as among the pro- 
gressive up-to-date merchants. 


COLONIAL BASE SETS 


ASK YOUR NEIGHBOR 





Write for Catalogue Ssstratine complete line. The Lamson Company 
BOSTON, U.S.A. 


SENGBUSCH SELF-CLOSING seasilaitaaade tk deel aie 
INKSTAND CO. ( 


320 STROH BLDG., MILWAUKEE, WIS. « Yy 
New York office, 316 Postal Telegraph Bidg. 253 Broadway. =—==SERVI Ck— 
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High Class 


Business Stationery 





Berkshire Typewriter Papers have been be- 
fore the public for over twenty-two years with 
ever increasing success. Every variety of finish, 
texture, strength, thickness or size required by the 
professional or business world is represented, and 
each variety the best of its kind. 





The unusual facilities for manufacture and 
the large stocks of over a thousand numbers of 
typewriter papers and manuscript covers constantly 
on hand make it possible to ship all orders without 
delay. Included in the line are a variety of the 
celebrated Old Berkshire Mills and Crane & Co's. 
bond papers. Sample books on application. 


EATON, CRANE & PIKE 
COMPANY 


“ PITTSFIELD, MASS. 


NEW YORK OFFICE 
Brunswick Building, 225 Fifth Ave 
5 C9) gf CHICAGO OFFICE: 
: ‘e 100-108 South Michigan Avenue 


“ BOSTON OFFICE: 387 Washington St. 


ad 





DENVER OFFICE: 634 16th Street 














'THE BADGER LOOSE -LEAF LINE | 

















A GOOD SIGN 
OF 
A GOOD LINE 





wR the Trade—and 
I to every past, pre- 
sent or prospective user 
of The “Badger” 
Line we cordially wish 
A Happy and Pros- 
perous New Year. 








May the worst you 
know in the year to 
come be better than the 
best of the year gone by! 











. 








HEINN CO. @2° MILWAUKEE =: | 


















































F the machine you use has a NARROW BEARING TYPEBAR—and 
an ; 


machines have them—it cannot nd the hard wear and tear. Narrow be 


; 


mean that sooner or later the machine will get out of alignment and do poor 


The Victor Typewriter 


has the sole rights on its wide-bearing typebar he bearings are One Inch ap 
give the machine a clean, fast, true stroke nd a light touch: no guides or slots to 
hinder free action. The Victor Touch Delights the Operator 

lhe Perfect Typebar is only one of the Many exclusive VICTOR feature You 
should see the new Variable Line-spacet Ribbon Guide that makes the ribbon la 
twice as long, etc. Enterprising busin« men and dealers should get in touch w 


‘All That's Best In A Writing Machine.” 


VICTOR TYPEWRITER COMPANY 


812 Greenwich Street NEW YORK, N. Y. 


European Headquarters: International Building, Kingsway, London, W. ( 





C. S. & R. B. CO. ENLARGING PLANT 


in rder t take cart yr its 
creasing business, the (¢ S. & .] ( 
pany s commenced 
fl hich are be i ‘ 
tor Idin it Sacramet! 
aven s, Chicag 
\\ the pres¢ t I 
Sis \ rs and ll 
ere lans were lla 
tional I 














TYPEWRITER COMFORTS 


; ee FOR THE DEALER 





SHOCK ABSORBERS 
Reduce the noise of machine 50% 
and lighten the touch. They sell 
like hot cakes. Put a set on your 
trial machines and clinch the sale 
Retail price 50c per set. Liberal 
discounts to the trade. 

RUBBER THUMBRINGS 
a y BEN SAMUELSON & co. N® more sore thumbs. In- 
2 x crease the operator's effi- 


ACTUAL SIZE 219 S. Dearborn St. CHICAGO ciency by giving increased 


leverage on the roller 





~ 








Che > & RB. B: tae 
ree he additional t 
vide a total « 93,750 feet « 

[he ictory is ideally sit 
good light on four sides 
solid concrete and is fitted w 1 
ern convenience for the 
loose leaf goods. With the additions n 
under way, a new fast-moving electt ele 
vat system has been plann will 
greatl facilitate the hand|l 
coming and outgoing freight 

The additional space in 
will be used to accommodate | rapidly 
growing Ring Book Department at Print 
ing and Ruling Departments t 
be well equipped with modern tomati 
machines which will enable the ny t 

dealers with high gt heet 


supply its 
work at a minimum cost 

WANT TO KNOW ABOUT NEW 
LINES. 


The | \ Dunlop @ mpal 


Donald street, Winnipeg, Manit Can 
ada, state in a recent letter that 1 vould 
like to receive early informat ni 
lines, such as duplicating mas ( ess 
ing machines, sealing, stampi d 
ing machines and all such de é 
particularly wish at the present t 1eal 
from manufacturers of duplicat . 
who desire to push their prod ( 
ern Canada: also fron man 
other machines that could be 
connection with the foregoing 

The Dunlop Company are sp ts in 


modert mice appliances 


GOOD BOSTON HOTEL 
Visitors to Boston usually 
temporary abiding place, som 
lies in a reasonably central 
reference to transportation lines 
at the same time affords a good t 
historic city, together with ar 


is consistent with an urban sit 


\ hote which fulfills” thes: a 
tion mirably and which gives is 


ure ot t he other desirable feature 


lic has a right to demand, is 


monwealth, In which is mat 
Storer F. Crafts, a hotel man wl thor 
oughly understands the gentle art mal 


ing guests feel comfortable 
The Commonwealth Hotel is situated on 
Beacon Hill, the highest point in or around 











Boston. It is three minutes’ walk from the 
State House. Boston Common, tl ‘ourt 
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H e, Scollay Square, Tremont street, ele 
vated and subway trains and but twice 
far to theaters and principal shopping dis 
tricts Che hotel is ten stories high, hire 
proof, sanitary, and splendidly equipped for 
all, including ladies and children 


A UNIQUE SALES CAMPAIGN. 


Probably one of the most unique and su 
essful sales campaigns promoted recently 
5 one completed by G. W. Todd & Co. 
f Rochester, N. Y., manufacturers of the 
Protectograph. This was a ten weeks’ sales 

ntes hich started October 24th and con 
tinued to December 2Ist. It was worked 

t along the same lines as a political cam 
paign, with every order counting as a vote 
All salesmen were put up as candidates to 
the Protectograph Congress, and all sales 
met I ade their quota were elected to 
his ¢ gress Ea salesman making’ his 
quota was presented with a “Likely” travel 
ing bag ich bag was furnished complete 
with all toilet accessories. etc Over one 
hundred of the salesmen were winners of 
these prizes. There were six special prizes 


for the six high men, comprising fur coat, 
diamond ring, et The Protectograph 
house organ each week carried political 
cartoons covering the different stages of 
the campaign, all of which were clever and 
added materially to the interest in the con- 
test. Every sales record of the company 
was broken, with the month of November 


showing a record of 5,058 machines shipped, 


total of over 


last 


and a sales for the year of 


40,000 machines, an increase over 


vear’s business of 68 per cent. 
The su 
credit on the ors 


Manager Walter 
Manager J]. W 


ccess of this reflects 


campaign 
and on Sales 


Advertising 


anization 
Todd and 
Speare. 


TURNS EXCLUSIVELY TO OFFICE 


CHAIRS. 
Che B. L. Marble Chair Company of Bed 
ford, O., states that their office chair busi 


ness and special contract work have grown 


to such an extent that they have decided to 
devote their attention to that end of the 
business entirely, and they have therefor 
discontinued making rockers and other pat 
terns of chairs which heretofore have been 
i large part of the mpany’s business 

The B. L. Marble Chair Company be- 
lieves that by devoting its entire attention 


to the office chair and special contract busi- 
better 


specialize in this 


ness they can give their customers 


and will therefore 
future. 


service 
class of furniture in the 

This is many 
the increasing importance of the 
an indication that office 
more and 


office 


another of 
office spe 
and 


( ialty business 


dealers are turning 


handling of 


equipment 


more to the high grade 


furniture lines 


The man who wins his own battle is the 


only man who can help win others’. 


be the gain of 


The sacrifice of self may 


personality 


as 


indications of 





os 








where. Thi 
their forces across 5 
artillery upon 
ers compare sample s at these tables. 
but just as sturdy St. Johns Tables. 
- spare-time library in the shop has a St. Johns 
The employees’ dining room is equipt with St. Johns. 

to end of old Manhattan, you'll find St. Johns—the tables 
Yes, and inthe busy marts of Frisco 


They are A 


some cheaper, 
are 


T 


E APPLIANCES 


_— 


The Battlefields of Business! 
Do you get that? St. Johns Tables are every- 


The managers direct 
The ad-men lay out their heavy 
The buy- 


tors” meet 
t. Johns Tables. 


direct 


full ot them. The 
able. 


En 
from Cadillac, Michigan. 
and all the cities in between. 


Why? tables 


Oh, the 





around them. 


their imaginative quartered oak expanses. 


themselves are why. 
tables, and they don’t break the bank either. 





Se we: ama ET 


pe B "aitle fields of BusIness= as 


The mailing department has 


Their new catalog for the askin 


St. Johns Table Co., Cadillac, Mich. 








Manufacturing at a Profit 





We eliminate troubles of this nature. 
its kind in existence. 


CAN SAVE YOU MONEY! 





TET 





The Taft-Peirce Mfg. Co., 


MEW YORK: 


165 B’ way. DETROIT: 1311 MajesticBidg 


in Office and Works: 


Ma 
Woonsocket, R. I. 


CHICAGO: 1036 Nat'l Life Bidg. 


The work rooms 


Many a business has failed because of the heavy expense involved in equipping a 
factory, and the high cost of manufacture. 
Our business is manufacturing 
mechanical articles on a contract basis exclusively. Our plant is the largest of 


meritorious 


Before you build a plant of your own let us give you a contract figure. WE 
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SANITARY 
CUSPIDOR 


Here we illustrate our No. 
28, imitated now, so look 
for the I. & M. It is 
honest weight, made right 
and finished right. 

You can stand on this one 
to demonstrate its 
strength, and the clean 
bright appearance of it 
appeals to the man who 
cares. The enameled in- 
ner receptacle has three 
coats of white enamel 
baked on (no toe hold for 
a germ). 
May we 
catalog? 
sizes now. 


send you the 
33 styles and 


The Ireland & Matthews 
Mfg. Co. Detroit 











The Perfection 
Copy Holder 







Increased 
Efficiency 


Especially desirable for typewriter operators copying 
either written or printed matter 

Equipped with liner adjustable to any spacing of lines. 
The paper is moved forward by simply pressing a key, 
the same as striking a character on a typewriter. 

Finished in black enamel with nickel trimmings. 
To Dealers: The Perfection Copy Holder is an es- 

* pecially good seller to county officials 

and court houses. Dealers and office speciality men 
selling this class of trade find this copy holder an 
attractive profit maker 

Write us at once for full particulars 


The Weber-Knapp Co. 


Jamestown, N. Y. 
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By GLuck M. Opon, BUDAPEST 





NOTHER year has elapsed in the 
typewriter business and we must 
say it was a very hard one, Under 


depression, which ruled all 
over the the typewriter 


suffered heavily, because every new invest- 


the financial 


world, business 
ment which was not absolutely necessary, 
was for “better times.” Not 
only the sales were smaller than in past 
years, but the such 
slow payments for past sales that a lot of 


postponed 


financial crisis caused 
firms had to reduce expenses by reducing 
and all other 

The banks ceased 


traveling, advertising ex- 
pensive selling devices. 
the discounts of instalment contracts, there- 
fore most of the firms reduced sales on in- 
stalment basis to a minimum. Sales for 
cash were very rare and in these few cases 
we met such price cutting as never before. 
Buyers received first American ma- 
chines at 15 to 20 per cent cheaper than in 
3esides the hard times, we 
nearly 


class 


regular years. 
keen competition, 
German 


have for every 
American and 
its own agency, namely: 
ington, Yost, Smith Premier, Smith Bros., 
Royal, Fox, Oliver, Secor, Victor, Monarch 
German machines are: Ideal, Adler, Conti- 
nental, Courier, Torpedo, Mentor, Stoewer, 
Urania, Mercedes, Regina, Triumph, Ti- 
tania. there are a lot of agents 
who sell machines occasionally. In view of 
the fact that Hungary is a 
scarcely 20 millions, mostly an agricultural 
population, it can be easily understood why 
each sale encounters great competition. 
The dealers in German made machines 
are better prepared for keen competition 
American, for most of the German 
the instalment con- 
payment. This is 


made machine has 


Underws od, Rem 


Besides, 


country of 


than the 
manufacturers 
tracts as the 
such an advantage, because it enables the 
under all circum- 


accept 
dealers’ 


business 
has only to guarantee to 


dealer to do 
stances and he 
the manufacturer that the buyer is 


Cash sales are paid 


“good” 
and will pay the rates. 
with cash, instalment sales with contracts: 
It is an old saying, that the best salesman 
has no money,and good salesmen are wanted 
by the manufacturers, not tradesmen, who 
and cannot sell 


buy a lot of machines 


them. This policy enables the German 
manufacturer to do good business and ex- 
plains the rapid growth of the German-! 


made machines in Hungary and even in 
Austria. They are putting on the market 
at short intervals newer and better models, 
so that the latest creation of many Ger- 
man factories competes easily with Amer- 
ican machines of high reputation Never 
theless American makes are still more in 


demand and keep the balance with Ger- 
man, but I foresee that some years hence 
German sales will surpass the American on 


account of their selling policy. Three years 


ago there were represented in Hungary 16 

American and four German machines; now 

we have 11 American and 12 German makes 
Supplies. 

Nine-tenths of ribbons are imported from 
Germany where a lot of modern factories 
offer good qualities at moderate prices. Or- 
ders 50 dozen are sent in dealers’ own 
boxes. Expenses for freight are cheaper 
than fr America, and small quantities 
(5 dozen) can be got within five days at no 
greater expense than 12 cents. These are 





Gluck M. Odon. 


facts which induce our dealers to keep in 
stock German ribbons. Besides we have 
one Hungarian ribbon manufacturing firm 


too, whose goods are quite acceptabl 


Carbons. 

In this article America’s greatest com- 
petitor is—in this case not Germany—but 
England English carbon factories do 
everything possible to introdu their 
goods Chey have their own agencies in 


Vienna and Budapest and these agents al 


low all possible facilities to those firms 
who buy their carbon, including long credit 
dealers’ own boxes, and good quality I 
know only two American firms who have 


their own agency in Austria-Hungary, one 


in Budapest and one. in Vienna Cheir 
goods are high-priced, therefore their busi 
ness is limited Good carbon at erate 
prices for the dealer is demanded nd the 
first American firm to make the first step 


in this direction will be sure to make in a 


short time a profitable business. Some ad- 


vertising in the beginning, and good quality 
introducing a 


« bik 


are the principal things in 
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carbon, and besides this, credit for 


the 
large 


some 
dealer, who is not always able to pay 


amounts in cash with order or 


against documents Under present condi 


tions American carl never will do such 
an important business as it could do, be 
cause buying in small quantities does no 


pay, and to buy hundreds of boxes “cash 
with order,’ is something that not every 
dealer can do, for he cannot invest a great 


1 in one article. 
Office Furniture. 
I think there is not 


amount at once an 


a single firm in Hun 


gary selling real American-made furniture 
There are Hungarian, Austrian, German 
and Swedish makes, but no real American 
furniture to be had. The reason for this 
is, that freight, duty and other expenses 
are too high and besides the firms in our 
line here are not so wealthy that they can 
afford to invest a great sum in American 


furniture Dealers in office furniture ought 


to have large quantities of stock and a good 


selection, for in this article there are so 


many varieties and tastes so different, 


that it is hard to 
these 


are 
keep everything in stock 
For reasons our dealers in furniture 
European factories, where they 


stock in a short 


prefer the 


can get tifhe and have to 
keep but a small quantity as samples in 
stock. 


of European furniture 


It is true that the quality and finish 
are not so good as 
the American, but people spend readily $40 
to $50 good 
400 kronen 


in Hungary. 


for a desk in America, but 


hardly for the very same thing 


APPLIANCE 


Che autumn season is always the be 
Hungary, but this year the Balkan 
turbed all hopes for a prosperous y 
end. We hope 
will 


ynclusion, | 


that the peac« 
London bring the matte to a 
tunate c ut today Ww € sure! 
der serious military 


ost as much as the real wat 


ness is suspended and everybody is waitit 


for better times Our line 
"1 an 
cially, for 


make 


necessary 


people only such 


[ wish to 
Office Appliances” a merry | 


a peaceful and prosperous new year in 


under such political conditi 


everyone in < I line and 


MANCHESTER BUSINESS SHOW. 


The fact that American ideas are spread 


ing rapidly abroad was evident in the 


ent business show held in Manche 


England 
At this 


modern office 


exhibit a very ymplete lin 
including typewriters, 
machines, etc. 

One of the most attractive 
that of the Shaw-Walker ( 


The many new and impri 


exhibits 


filing and handling office records prove 


hig 
ative English concerns awakened to a 


zation of the tremendous progress that 


been made along this line. 
The I 


exhibit was under the 


T¢ 


e 


ompany, Ltd 


- 
i ¢ 


direction 


specialties were on displa 


ved methods 


ai 


filing devices, addin 


1 


ig attraction, and many staid and conserv 


preparations, whic! 


ter, 


i- 


nas 
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Clarence H. Moore, European representa- 
tive of the Shaw-Walker Company. 





LLOYD GEORGE A “PROGRESSIVE.” 

[It hase been announced by the London 
office of the Remington Typewriter Com- 
pany that Lloyd George, the Chancellor of 
the Exchequer, has caused to be installed 
in the counting room of the Imperial Treas- 
ury the Remington Adding and Subtract- 
ing typewriter. Lloyd George has informed 
the London Remington people that the ma- 
chine is giving satisfaction in every re- 
spect. , 

The Chancellor of the Exchequer is the 
Bookkeeper and Cashier of Great Britain, 
and the receipts and disburse- 
ments of the British Empire are calculated 
on the Remington-Wahl. 

Mr. McClain, the vice president of the 
Remington, during his last trip to Europe, 
had a very pleasant interview with Lloyd 
George, in which it transpired that twenty- 
five years ago, when this great British po- 


enormous 


litical leader was a struggling lawyer in 


Wales, he owned and operated a Model 2 
Remington. 





A New File. 

The Automatic File and Index Company 
of Green Bay, Wis., has just brought out a 
new file called the Auto Desk Companion, 
which is intended for the filing of daily 
matter, follow up, or subject files, and pro- 
viding means for ready reference thereto. 

The automatic expanding feature of their 





THE SLANT 
SLOT 





PatentAppliedFor 
3-INCH SOLID POSTS 


Carried in stock in 14 different size: 


Notice the slant slot insuring a 


positive lock. 


CINCINNATI, OHIO 











Main Office and Factory: 


THOSE DIFFERENT BINDERS 











A NEW IDEA IN BINDERS 


Compare them with others 
and note the superiority. 


A Slotted Top Binder with a 
Positive Lock. 


A push of the button does 
the work. 


FURNISHED WITH EITHER 


REGULAR OR SPECIAL 
CENTERS. 


It will pay you to investigate. 


Write us for further infor- 
mation and pricés. 


53 years of knowing how 


THE, SAM’L C. TATUM COMPANY 





THE 
PANAMA 


MAKERS OF “THE LINE OF TRUE MERIT”’ 


‘ 






Patent Applied For 
s-INCH SECTIONAL POSTS 


Carried in stock in 12 different sizes 


New York Office: 
180 FULTON STREET 
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Grab’s Automatic 
Paper Fastener 


Does away with pins, clips, etc., in filing 
and attaching papers 





Every Business House 


Needs Several 












The modern substitute for 
pins, clips, etc., in fastening 
papers together. Use like a ticket punch. 


It cuts, in 
serts and folds paper automatically, making its own 


fastener. The most simple, practical and efficient paper 
fastener made. All metal nothing to get out of order 
Every business requires several Interesting Folder 


FREE 


So Simple, So Quick 
in Operation 


that it soon pays for itself 
in time saved Banks, 
railroads, business 
establishments of all 
sorts have found 
this device indis- 
pensable 








You can’t af 
ford to use old fashioned meth 
in attaching your papers. 






Pins are dangerous, clips are insecure. Papers 
fastened with Grab’s automatic paper fasteners are 
fastened as long as the paper itself lasts. Cannot 
come apart Eliminates the bulking up of your 
correspondence fils Test it for; 
yourself Order one right —s 2.50 


Price only 


You buy one and you'll want others for every de- 
partment of your business. Money back if not more 
than pleased Our dealer proposition will surprise 
you. Write for it. 


VICTOR M. GRAB & CO., Makers 
1761 Dept. F. Ashland Block, Chicago, III. 
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SOLE MAKERS OF THE ROYAL BRANDS 
CENTURY BOND LINES—AMERICAN 
LINES—TUXEDO LINES AND FAST 
MAIL LINES OF 


NOTES, DRAFTS REG 


THE LARGEST & MOST COMPLETE 
LINES IN THE WORLD. 


200 WILLIAM STREET, NEW YORK 


WESTERN OFFICE-209 SOUTH STATE ST. CHICAGE 
WALTER &. FURLONG—GENERAL MANAGER 




















files is given full sway, being applied to 
the upper filing receptacle with counter 
balanced hinged cover, as well as to the file 
drawer below The file may be fitted up 
with the regular standard letter and cap 


size index arrangement, and also with a 


follow up system, accordin 


led alphabe tically 


spec ial 


which correspondence is 


and followed up with the aid of mevabl 
ndicators 

Dealers should interest themselves 1 
getting further information on an article 
that bids fair to become both popular and 
a pro table seller 


WANT MORE LINES. 


lacey & Pincombe now represent the 
Royal Typewriter Company for Australasi 
; ; 
and have agents in all the in portant cite 
They have leased premises the best t 
Sydney, near the general post office ind 


have a fine position for display purposes 


want to take on a limited number 


fice appliances which will har 


Chey 
of lines in 
monize with their Royal agency Manu 
facturers should write them 

DISPLAY CARDS FOR BEEGEE 

ERASER. 

As an aid to the dealer the BeeGee Com 
pany, original distributors of the BeeGee 
Perfect Ink Eraser, are putting out an at- 
tractive card for counter and window dis- 
play, on which six of these useful little arti- 
cles are attached \s a specialty which 
finds a sale wherever pens and ink are used 
the BeeGee eraser is a leader 

It is especially adapted for the fine work 
occasionally necessary on all books rf 
record 

The BeeGee cards can be obtained from 
all jobbers or by addressing the company at 
1133 Broadway, New York 
KNOPP GOES TO DES MOINES. 
H. W 


to the St 


Knopp, who was recently assigned 


Louis office of the Remington 


Typewriter Company, has been promoted 








and made the manager of the Des 


office of that company Chis indicates that 
Knopp hasn't lost the knack of climbing 
right up the laddet 

H. E. Roesch, Mr. Knopp’s predecessor 
it the Des Moines office, an old er 
the typewriter business and a man Of ex 
ceptional ability, has been promoted to the 
manager's chair of the Kansas City en 
ingt ‘ 


COMPLETES 25 YEARS OF SERVICE. 
Phe ew York Metropolita lepart 


met the Remington Typewrit 




















G. C. Hallenbeck. 


pany had quite a celebration last month 


when the veteran salesman, Mr. G. C. Hal 
lenbeck, completed twenty-five years f 
service 


Mr. Hallenbeck claims to be the youngest 


“old” man in the Remington organization, 


for despite his long service he is only 42 


years old. He says he is good for another 


twenty-five vears. We believe it—and then 


SO ¢ more 





Interesting and Attractive Display of Irving-Pitt Loose Leaf Goods In the 
window of the Schwabacker-Frey Stationery Company, San Francisco. 
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Reg. U. S. Pat. Office, 


“Dictaphone Dollars” 


is the name of our new 
book. It offers conclu- 
sive proof that the Dicta- 
phone pays the man who 
sells it just as well as it 
pays the man who uses it. 


Telephone or write to our Nearest Branch, or, better yet, call: 





ATLANTA - - - - 132 Peachtree Street NEW YORK - - - - 89 Chambers Street 
BOSTON - - - --- 174 Tremont Street PHILADELPHIA - 1109 Chestnut Street 
CHICAGO - - - 101 N. Wabash Avenue PITTSBURG - - - - - 101 Sixth Street 
DALLAS ------- 1403 Main Street SAN FRANCISCO - - 334 Sutter Street 


ST. LOUIS - 1008 Olive Street 
TORONTO, CAN., -.- McKinnon Bldg. 


DETROIT - - - - - - 54 Lafayette Blvd. 
MINNEAPOLIS - 422-424 Nicollet Ave. 


And in all Large Cities. 


Write for catalogs and full particulars, and a complete list of all 
branches, one of which may be nearer to you than any of the above, to 


TAE DICTAPAQNE 


(Registered) 
Box 104, Tribune Building 
Columbia Phonograph Co., Gen'l Sole Distributors 


Exclusive selling rights granted where we are not actively represented 
Pesitions open in several of the large cities for high-grade office specialtysalesmen. 


NEW YORK 
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‘‘Pelouze’”’ 
Postal 


Scales Crescent........ 


are scientifically made. They show ex- 
act weight in ounces, also cost in cents on 
all classes of mail matter. 


Banks and large business houses use 


“‘Pelouze’”’ Scales 


because of their ac- 
curacy, reliability 
and durability. 


Made in several 
styles. 


«PELOUZE”’ 
POSTAL 
SCALES 











Mailand Exp... 16ibs. are read y sellers. 
Commercial.... 121bs. All the best dealers 
SE: 4lbs. sell them. Write 
ee 144 lbs. today for catalog. 


PELOUZE MANUFACTURING CO. 
232-242 E. On1o STREET 
CHICAGO 











The PHONE-EZE 
Telephone Bracket 


ee 





Stays Put 


Turns All 
Way Around 


A child or a grown 
person standing or 
seated can use it. 


Style— 
A—Side of roll 


top desk. 
B—Top of flat 
desk. 
C—Side of flat 
desk. 
D—Wall or par- 
tition. 
E—Top of roll 
top desk. 
F—Floor or sta- 
tion use. 


Style F Ask your dealer oz write 


SEELY OFFICE APPLIANCE CO. 


114 Liberty Street New York City 
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THE 


MULTIPOST 


Saves money affixing 
postage stamps and pre- 
venting their misuse 





@ Efficiency and Durability PROVEN 
by 5,000 users and two years use. 

g Unlimited as to size or form of mail, 
will stamp anything’anywhere. 

Q Light enough and strong enough to 
meet every requirement. 

g No complicated mechanism or trouble- 
some wicks. 

q Patented spray moistening assures 
being always ready for instant use. 
@ Can be locked against use except by 

authorized person. 
@ Positively accounts for every stamp. 
Protecting employer and employee. 


Write for free booklet telling how to judge 
a stamp affixer Fd free trial of Multi- 
post in your office without any obliga- 


110m on your part. 


MULTIPOST CO., Rochester, N. Y. 


Canadian Multipost Co. Ltd., 
603 Standard Bank Bidg., Toronto, Canada. 











The Adams 
College — 


O ninés 


The Adams College Book Ring is a 
Universal ring for perforated binders and 
papers. This ring is easily operated and al- 
lows the sheets to lie perfectly flat. The 
most satisfactory ring ever invented. Be- 
ware of imitations. 





Our goods are handled by leading station- 
ers. If you do not carry them, write us at 


once for catalog. 
Order through your jobber. 


HENRY T. ADAMS 


6823 So. Chicago Ave,, CHICAGO, ILL, 




















MOVES INTO NEW FACTORY 





BROWNE-MORSE 


COMPANY 


Now INSTALLED IN 


LARGER PLANT, MAKING BIGGER OvuTPUT POSSIBLE 





—™ EW office furniture concerns have shown 
k more interesting and conclusive proof 
of the efficiency of their methods and 
the popularity of their product than the 
Browne-Morse Company of Muskegon, Mich., 
who have recently built and moved into a big, 
new factory, which, they state, is four times 
is large as any of the old factories they have 
outgrown 

The Browne-Morse Company began making 
its new well-known line of filing furniture less 
than five years ago, and they have pushed it 
with such good effect that the big new fac- 
tory is the result. Five years ago the factory 
was in a moderate sized building of two 
stories, which at that time was big enough 
Then they began making and selling their 
filing furniture lines, the demand for which 
very soon outgrew the capacity of their plant, 
and a second one was built, much larger, and 
intended to take care of the increase for many 
vears. Sut again the business outgrew the 
conceptions of the company, so that in the 
new plant recently completed the former ca- 
pacity has been quadrupled, with still more 
room to grow 

The new plant contains nearly five acres of 
yards, enabling the company to carry at all 
times a large supply of lumber. New dry 
kilns have a capacity three times as great as 
in the former factory, while in the new sea- 
soning sheds is a large stock of lumber, ready 
for immediate manufacture. The cutting-up 
department contains some very efficient and 
ingenious machinery, some of which was built 
especially to conform to the company’s ideas 
[The new cabinet room, large, comfortable, 
well-lighted, includes every modern facility for 
turning out high grade work. Modern oxidiz- 
ing kilns are a feature of the new finishing 
rooms. This, it is said, is the process msed by 
piano manufacturers, and does away with the 
slower air-drying process, imparting certain 
ther advantages to the finished product. 

Every branch of the finishing department of 
the new factory is in a separate, dust-proof 
room, and no pains have been spared to pro- 
vide everything necessary for the turning out 
of high grade office furniture. 

It is interesting to note that the large ware- 
house space provided will enable the company 
to carry quantities of finished furniture crated 
ready for shipment, and also large stocks fin- 
ished “in the white,” and that carload lots can 
be shipped within forty-eight hours after the 
order is received. 

Personnel of the Company. 

The Browne-Morse Company is headed by 
R. H. Browne and Frank Morse, the former 
being a most thorough, careful expert and 
systematic manufacturer, with a genius for 
factory organization. He is a system expert 
withal, and has organized his plant so that 
there is waste neither of time nor material. 
He gets without friction the maximum of re- 


sults from every element under his control, 
and his accurate knowledge and Capacity tor 
its practical application have been immense 
factors in producing the high grade of work 
that characterizes the line. 

Frank Morse, who grew up in the system 
and system cabinet business, is a natural sales 
man. An extensive acquaintance with the 
printing department of a well known cabinet 
manufacturer, followed by eight years in the 
selling department of another large concern, 
rounded out and developed a natural capacity 
which has made his work as head of the sell- 
ing activities of the Browne-Morse Company 
a leading factor in its success 

The Browne-Morse agency is given to but 
one dealer in any locality. This policy of éx- 
clusive agencies has proved to be successful 
and satisfactory to all concerned. 

The company’s new book, “Filing Systems, 
is a valuable contribution to the trade litera- 


ture of the office furniture industry 


AN INTERESTING BANQUET. 

A formal banquet was tendered to Man- 
aging Director and Sales Manager M. S 
Eylar of the L. C. Smith & Bros. Type- 
writer Company by the Chicago office of 
that company the middle of last month 
The banquet was given at the La Salle 
Hotel. George Mellen was toastmaster and 
he kept things humming right along until 
midnight. The guests of the evening in- 
cluded Mr. Eylar from the Syracuse office; 
J. B. Lannigan, manager of the Milwaukee 
office of the L. C. Smith & 
writer Company; R. H. Holbrook and E 
A. Schermeier The following gentlemen 
connected with the company’s Chicago office 
were present: N. Edwards, Jr., manager; 
G. R. Thompson, assistant manager; H. S 


3ros. Type- 


Gilbert, city sales manager; and E. B. Cun- 
ningham, R. B. Jacobs, E. B. Linstrom, F. 
A. Ivick, G. B. Mellen, W. C. Lothrop, J 
M. Keenan, B. C. Denman, W. F. Landgraf, 
A. R. Fuller, J. Macatee, G. J. Petsche, R 
S. Smith, G. R. C. Rogers, F. Rieman, A 
F. Fisher, Jr., and H. A. Piket. 

Manager Edwards and E. B. Linstrom 
got up the witty and appropriate songs 
which were sung with such gusto that they 
loosened the electric bulbs in the chande 
liers. The gentleman responsible for the 
menu was Herbert S. Gilbert, city sales 
manager. Each dish—and there were many 

bore some appropriate name—something 
that would identify it with the business 
For instance, to illustrate: Ball-bearing 
soup might identify our old friend, ox-tail 
Besides being humorous, the menu was 
gotten up in the right style, too. It in 
cluded the songs, and will be kept by each 
one present as a memento of a most de- 


lightful occasion 
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o Our Foreign Trade 


Ki thank you for your patronage, which has helped to make the past year 
Our business has not only 
territory, and 


the greatest in the history of our Company. 
increased in volume 

















but has spread over a greater 
De Luxe Goods have become known in nearly every country in the civilized 


world. ‘The year 1913 will see several important improvements 1n 





LOO 


These improvements will establish the De Luxe Line 
standard of loose leaf quality. 


every possible requirement. 


Our Export Department makes a special study of the requirements of our foreign customers, 
and being thoroly posted as to the customs requirements, as well as to the best methods of pack- 
ing and shipping, is in a position to give service of exceptional promptness and efficiency. 





W* show here a few views of our 
Metal Department, including 
the Automatic Screw Machine Depart 
ment, the Electro Plating Department 
and the Buffing and Polishing Depart 
ment. Our Metal Department occupies 
37,500 square feet of floor space and 
employs 200 skilled workmen. 

We also operate a complete and 
modernly equipped Binding Depart 
ment and a Sheet and Index Depart 
ment, employing from 200 to 250 
people. 


wat 


UXE Line Metal Part 
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more firmly than ever as the world’s 
' With the addition of the Hamacher-Hawkins Line of Price 
Books and Memo Books we offer our customers in foreign lands a complete line, which covers 











If you use 


OsITLON on 
Parts to-day. 


A New Catalog of 
Metal Parts 


Is in course of preparation and will 
be ready about March Ist. 

leaf devices of 
any kind you will find the 


Catalogs full of valuable information. 
Write for our special EX PORT PROP- 
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Advertising Thro’ the Mail Pays §| 
These Two Great National Advertisers—They Use | 
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jamond Rubber Company 
<3 fe -5. Ounes No.5 7 ij 4 
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JOHN N. JACKSON HONORED. 
John Jackson of Lowman & 
Company, Seattle, Wash., 
onthly 


Hanford 


was a guest of 


honor at the regular m 


his department managers on Thursday eve- 


ning, December 5th. The meeting was pre- 


ceded by a dinner at the Arctic Club. 

At the close of the business session, pre- 
sided over by G. E. Miller, secretary, Will 
D. Wilson, for more than twenty-three 
years manager of the book department, 


LOVING iS 
Jorn JN JACKSON 
‘ _. oO 


4> 


ri DwveAn GNARTORD® 





John N. Jackson Loving Cup. 


spoke in brief, reviewing the business life 
and in closing presented 
with a beautiful loving cup, 


as a token of the respect 


of the institution, 
Mr. Jackson 


suitably engraved, 


and esteem of the department managers, 
and as a memento of the completion of his 
twenty-fifth year as manager and president 
of the company. 


Mr. Jackson in a short speech assured 


those present of his appreciation of the sen- 
timent — in the gift. 


COPPAGE NOW I.-P. ADVERTISING 
MANAGER. 


L. R. Coppage, who recently went from 
Chicago to take a responsible place in the 
sales department of the Irving-Pitt Manu- 
facturing Company of Kansas City, Mo., 
has been made advertising manager of the 
company, which expects to start a rather 


iwgressive advertising and sales campaign 


immediately 


Mr. Coppage is a thorough loose leaf 
man and he will fill all the angles and cor- 
ners of his new job. Both he and his com- 
pany are fortunate in their association. 


EXHIBITION POSTPONED. 

office ap- 
pliances which was to held in 
Washington this winter under the auspices 
of the been postponed in- 


definitely 


An exhibition of labor-saving 


have been 


government, has 


meeting of 
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THE FOX iS THE BEST OF THEM ALL 


‘“Best”’ is a meaningless word unless used in com- 
parison. If it were possible—and we will do our part 
to make it so—we would like to have every prospec- 
tive buyer of a typewriter, and every prospective 
seller of typewriters, have the privilege of inspect- 
ing every make of typewriter manufactured in this 
or in any other country before deciding on a choice. 

The Fox Typewriter IS the “Best of Them All” 
and we CAN and WILL prove it if given the op- 
portunity. 
high grade typewriters and ask them to sub- 
We will ship our New Model No. 24 
by next express—all charges fully paid—for Free Trial. Place all these type- 
writers side by side on your desk and—YOU BE THE JUDGE AND JURY 
AND RENDER YOUR OWN VERDICT. 

If the Fox Visible Typewriter does not come up to every advertising claim 
we have ever made for it send it back—at our expense—and forget 1t. 

We mean just what we say— The Fox Must Be Better or No Salz 

DEALERS—Do you grasp this new thought—are you open fay a real live type- 
writer proposition? Write today for new advertising and full particulars. 


FOX TYPEWRITER CO., ONT AV GRAND RAPIDS, MICH. 


FRONT AVE. 














Writ 


mit one of their latest 


e all the makers of really 
models for trial. 














“With it we are able to do just double the amount of work and in a much neater manner. Its 
services seem beyond all price.’’—Writes a user of 


SAUNDERS MAILING MACHINE 


Seals Envelopes Securely—any size, any kind. 


Its Superiority Over All Other Sealing 
Machines Proven by competitive tests by 
hundreds of the most prominent concerns in business. 
“| Millions of letters sealed on Saunders machines— 
they are in daily use in every city in the Union, and 
every machine giving satisfaction. JA few promin- 
ent users:—John Deere Plow Co., R. G. Dun & 
Co., Pacific Mutual Life Ins. Co., American Coffee 
Co., Loose-Wiles Biscuit Co., Moline Automobile 
Co., Western Electric Co., Baker-Vawter Co., Cent- 


ral Coal & Coke Co., Merchants Natl. Bank, Tower 
Mfg. & Novelty Co., Democratic Nat'l Committee. 


And hundreds of others. 
521 Southwest 


Saunders & Co. 779 equthw; 
KANSAS CITY, MC. 







Patented in United States and foreign countries. 


FREE TRI1IAL—On your own mail. 








MORDEN SWIVEL RINGS 


For Perforated Sheets and Eyeletted Covers 


Wherever loose sheets are to be held together these rings are in- 
valuable. They are durable, easily operated, open wide, close 
securely. By 
of stenograt »yhers’ and student note books. 
leaf price lists, catalogs and sample books. 
Ten sizes, 9 ie. to 2in., inside Sonat, Price $5 by ng hun- 
dred. Liberal discount to the trade. Try a sample (100) 


Manufactured Solely by 


The Morden Manufacturing Corporation 
WATERBURY CONNECTICUT 


t ising them stationers can prepare their own lines 
nequalled for loose 








The “Modern” Duplicator 


Contains NO GLUE OR GELATINE 
It is unaffected by heat or cold. 
You can make FIFTY DUPLICATE COPIES from ever 


ou write with pen and ink, pencil or typewriter. Or copies o 
esa, Drawings, etc. 


Duplicators complete $3.00 to $7.00 according to size. Exclusiv, 
Wanted gg = mye Some good Foreign Countries still open 
ns us. 


330 Fifth Avenue, Manufacturers Pittsburg, Pa. 
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-INK 


Instantly 


Stop wasting time and soil- 
ing letters. A magic wand 


was never as useful as a 


RUSH-E-RASER 


There’s no rubber No chemical Ihe 


brush is composed of thousands of minut 
blades of wonderful sharpness. Cannot 
tarnish—made of solid aluminum and silver, 
elegant finish. Always ready Lasts a life- 
time. Purchased by New York State for 
each assemblyman. Sample for 50c if you 
mention the name of leading stationer in 
your town. Discount to trade. Quick sell- 


ing spec ialt y. 


The Rush-E-Raser Co., 
| 3521 S. Salina St., °.° Syracuse, N. T. 












ANCHOR texr” MFG. CO, 


CINCINNATI, O., U.S. A. 


BINDERS, HOLDERS or 
METAL PARTS only 


Sectional and Solid Post, Center and End Lock; 
Ledger Transfers, with Metal Hinges; 
Current Ledgers, Steel Back; 

Ring Book; Prong; Price Book; 
Aluminum and Canvas Bound Holders. 


All our Devices are interchangeable with goods 
Other Manufacturers. 








You Can Never Forget 
With a monitor Set 





THE UNIVERSAL DESK SET 


Made in three types to meet 

different business requirements 
The DailY Monitor Desk Set 

The — Monitor Desk Set ‘ 

hone Directory Desk Set 
The new Oliver Trio— -s a tee weight—a 4x6 pad with 
knife to cut 3x4 memos.—a Dally Monitor Pad—a Moaothly 
Monitor Pad—a Telephone Card Index Directory —4 pen- 
cll and holderand a “Right in Sight"* Memo. Clip—all in one 
unit, ready for instant use 
AGENTS — DEALERS 
Write for our proposition. It is Uvique 


Oliver Manufacturing Co., Inc. 
308 Walnut St., Philadelphia, Pa 
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WRITERPRESS AND LETTERGRAPH 
MERGED. 

One of the most important events which 

has occurred in the duplicating machine 


held for a long time is the consolidation 


of the Writerpress and the Lettergraph 
Companies under the management and con 
trol of Fred H. Knapp, president of the 
Lettergraph Company, and H. L. Bean, 
sales manager of the Writerpress Com- 
pany. E. R. Lerner, president of the Writ 
erpress Company, has sold his interests in 
that company to the two gentlemen named 


and retires from the business 

Che officers of the organizations will be 
as follows fred H. Knapp, president of 
the Writerpress Company and president of 
the Lettergraph Company; H. L. Bean, 
vice-president and general sales manager ot 


both eompanies 


Fred H. Knapp. 
The Writerpress and the Lettergraph 
machines will henceforth be marketed by a 
new corporation known as the Writerpress 
Sales Company, which will have the same 
officers as the foregoing 
This merger cannot fail to be mutually 
beneficial, for each company has certain 
features the possession of which will be 
beneficial to the other. It will materially 
enlarge the field for both concerns, and will 
make possible a larger and a more efficient 
selling organization to push the merits of 
both machines Both are flat bed type 
duplicating machines and each possesses 
features of peculiar value 
H. L. Bean is one of the old timers in 
the duplicating machine field. He has been 
at the head of the sales department of the 
Writerpress Company for several years, 
during which time he has made a remark- 
able record and has helped to give the 
machine a world-wide reputation. He is 
one of the most efficient sales managers in 
the duplicating machine business. 
Fred H. Knapp is a business man and 














/ 4 

an inventor who has made a s 
several different things lr} H 
Knapp Company, which he orga l, is 
well known in Chicago, New Yor Bal 
timore Mr. Knapp is a 
man, of keen judgment, and is d 
to i ie iccess ) whatev« iK¢ 
up 

In é n with the W ( 
the | raph the W rite S Sales 
_ompal \ marKet i 
[ypesetter, n interesting 
was den nstrated at the Ne S 
ness Show, and which in a 1 al 
is described as follows 

‘The | ettergraph [Cypesette ~ ela 
tion iI onstruction, embodying ntirely 
new principles which make it t stest 
yet produced 

“In use the type rotate, insuring jual 











H. L. Bean. 
weal The type are set and : ted 
spelling forward. Distribution operation 1s 


precisely the same as setting 
made instantly—equal printing 11 ssion 
of both short and long type lines 

‘The Lettergraph 
with equal facility in conjunctio1 
Writerpress and the flat bed du itors 
Price, $100.00.” 


lypesette 


WILL OPEN STORE IN OKLAHOMA. 


C. S. Kreider, who has _ bee: selling 
Oliver typewriters in southwester1 kla 
homa for seven years, will soot pen a 
typewriter store at Lawton, Okl vhere 
he will handle rebuilt and secondhand type 


writers supplies, etc 


NEW YORK STATIONERS TO BAN- 
QUET. 

Invitations are out for the annual ban- 
quet of the Stationers’ Association of New 
York, to be held at Delmonico’s on Monday 
evening, January 20 
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A New Sectional Post Binder 


THE SILVER CAP 


The Latest Addition to the P. &M. Loose Leaf Line 





The Carried 
Perfect Lock in all 
standard 
for Non- th 
P di sizes in 
rotruding 5-16 & 3-8 
Post Diameter 
Binders Posts 
Tubular Shell Top and Bottom 
HIS BINDER marks a new era in the Style, Construction and Price of Sectional Post Binders: The Lock is new in 
principle and practice. It is fool-proof and is the most durable ever designed. Best of all, it locks positively on both posts 
It is absolutely impossible to move the cover a fraction of an inch on either post 


without crowding the posts against the shell. 


after binder is locked. 
The oy an Polished Caps at ends of metal guarantee against wear. These are rounded and perfectly finished and 


will not mar the finest furniture. The covers are so made that no metal touches the desk. 
Progressive dealers should write at once for price lists and general description of The Silver Cap. 


VERY LIBERAL DISCOUNT TO DEALERS 
THE PLEW & MOTTER CO., Chicago, Illinois 


Center Avenue and 
West Monroe Street 














The Chair YOU 
Are Looking for— 








If not this, some other design 
in our widely varied line of 
substantial construction, 
solid comfort and exquisite 
harmony of design and finish. 
You will find our dealers’ 
proposition an attractive one, 
covering, as it does, every line, 
including a fine display of 
typewriter chairs. 
Our Catalog Tells 
The Whole Story 


Write for it 
To-day 






No. 1900—6W 


“The Chair That Feels 


as Good as It Looks” 


S. K. PIERCE & SON 
Station “A” Gardner, Mass., U.S.A. 


New York Warehouse—273-281 State St., Brooklyn 
Boston Office—96-102 Cross Street 




























are scientifically pere 
fect. They always 
register accurate. 
ly, regardless 
of where arti- 
cle is placed 
on plat- 
form. 



















scales are 
constructed 
of the best cold 
rolled steel. No 
castings to break. 
Attractive finish and de- 
signs. Write for dealers’ 
terns. 


TRINER SCALE & MFG. CO. 


9165-57-59 W. 21st. Chicago, lil. 








Hotel 


23 . 
Charlevoix 
Detroit, Mich. 

A 200 room hotel, com- 

pletely furnished and 

equipped. 150 rooms 
with private bath. An 

Ideal Location. A 





without bath, $1.50 up 
with bath. 











GRINNELL BROS., 
Props. 
Rene G. Heag, Mgr. 








COMMONWEALTH HOTEL 


(Incorporated) 
BOSTON, MASS. 


Opp. State House, 





Offers rooms with hot and cold water for $1.00 
and up, which includes free use of shower baths. 


Nothing to Equal This in New England 


Rooms with private baths for $1.50 per day up; 
ome of two rooms and baths for $4.00 per day 
and up. 

Dining room and Cafe First-class, European 
an. 


Absolutely Fireproof 


Stone floors nothing wood but the doors. 
Eguipped with its own Sanitary Vacuum Clean- 


i lant. 
“Sesictly a Temperance Hotel. 
SEND FOR BOOKLET 


STORER F. CRAFTS, General Manader 























OFFICE APPLIANCES 





Fill out the coupon be- 
low, attach it to your 
letterhead and mail it 
to us, and we will send 
you absolutely 


FREE 


of any cost on your 
part one complete set of 


GRADY 
CUSHION FEET 


which will fit any 
typewriter. 








The most 
simple and 
most effect- 
ive shock 
absorber 
ever invent- 
ed. Made 


of 
PURE 
PARA 
RUBBER 














You will be under no obligations 
tous whatever. All that we ask 
is an expression of your opinion 
| of the merits of this little device. 





Typewriter Sundries Co. 
33 West Lake Street, Chicago 


Please send me a free set of Grady’s Cushion 
Feet for the typewriter. This is to put me 
under no obligations to you. 


Name 
Address 














Plant of the Wabash Cabinet Company at Wabash, Ind., with the famous 
Wabash River and the City of Wabash in the distance. The company 
has presented to each of their exclusive dealers an enlarged 
reproduction of this picture appropriately framed. 


YEAR SHOWS BIG OUTPUT. 
The Wabash Cabinet Company, of Wa- 
bash, Ind., apparently has cause for glee 
in the fact that the output of its factory for 
the past year was almost double that of 
1911. 
space of the factory and adding new ma 


This necessitates increasing the floor 


chinery and more men. 

Besides a very extensive line of vertical 
cabinets, units, sections, junior units, card 
cabinets, transfer cases and similar goods, 
not forgetting the “Joy Wagon,” that clever 
device which was recently described in 
these pages, the company manufactures a 
large and interesting line of supplies for fil- 
ing cabinets, including the regular guides 
and several special systems, including the 
“Alpha-Merical” system, which combines 
the alphabetical and numerical systems of 
filing in one and the same file. Another fea- 
ture of the Wabash lines of supplies is the 
“Quick Action Index,” celluloided in colors, 
and the insertable celluloid tip. Other in- 
teresting specialties are also included in 
the line 


INTERESTING COPY-HOLDER. 
The “Perfection” is the alluring title of 
a useful copy-holder for stenographers and 


typists. This copy-holder is made by the 
Weber-Knapp Company, of Jamestown, N 
Y. The cut shown herewith gives clear 


idea of the construction and appearance of 
this device, whose broad, solid bass 
assurance that it cannot be easily over 
turned 

This copy-holder is strongly made and 
works equally well with manuscript or 
stenographers’ notes. 
WANTS AMERICAN AGENCIES FOR 

SIBERIA. 
St. Kouznetzoff of Irkoutsk, Siberia, de 


sires to secure agencies for suitable Ameri 


can office machines and devices, with a 
view to selling such goods at Irkoutsk and 
vicinity. He is manager of the executive 


department of Makoushin & Pasohin, book 
sellers and. stationers. Letters should be 
addressed to Mr. Kouznetzoff personally, 
and should contain full information as to 
goods, prices, terms, discounts, etc 





A man speaks best through his work— 
The Stenographer. 

Do you control your business or does it 
control you?—The Organizer 





WEBER-KNAPP “PERFECTION” COPYHOLDER. 
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THE 
MERALITE 


8) Si) ae BW | 





Green Glass Shade 


THE BEST LAMP FOR OFFICE OR HOME 








“KIND TO THE EYES” 
Does Not Tarnish or Collect Dust 


Made in many patterns for any location. 
Send fot our Emeralite Booklet with prices. 


H. G. McFaddin & Co. 


44 Warren Street : New York 
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HAPPY NEW YEAR! 


We are taking this method of thanking all our customers for the valued 
business given us the past year. 

They will be interested to know that thru their co-operation and loyalty we 
almost doubled the preceding year’s business and we trust that Wabash Ser- 
vice will deserve even a larger volume in the year tocome. We pledge our- 
selves to continue the same excellent standard of Quality, Material, Construc- 


tion and Finish and give the same prompt attention to orders and inquiries. 


DEALERS 


Altho represented by ex- 
§ clusive dealers in this and 

foreign countries we still 
have some choice territory 
for live representation. 
We solicit inquiry regard- 
ing our policy and meth- 
ods of co-operation and 
protection of an exclusive 
dealer. 


CAPACITY 


Anticipating an even 
greater volume of business 
in the year to come we 
have increased our present 
capacity by installing more 
and newer machines, and 





increasing the floor space 


On the Banks of the Wabash 


THE WHOLE WORLD IS PROSPEROUS 


evidenced by the large volume of foreign business done the past year. We specialize a con- 
struction and finish and pack our products to withstand the strain of a sea voyage, dampness 
and climatic changes. Some foreign territory still open for active representation. 


Largest Manufacturers of S/ ( (i 
Quality Filing Cabinets, 


Systems and Supplies. Est. 1883 


WABASH, IND. 


Complete catalogs, prices 
discounts andsamples 
furnished on request. 




















Listen! 


Not very long ago the Celina 
furniture was not known outside 
of our factory. Today the Celina 


Cabinet is not only famous tothe 
length and breadth of this entire 
country, but in all foreign coun- 
tries also, by force « 


f mer.t. 


The superior 
uality of the 
elina Cab- 
net over sim- 
lar products 
s obvious to 

everybody 

who has seen 
and tested 
this table. 

Its appear- 

ance is ele- 

gant, its con- 
struction 
most solid: 






sides. 


ulars. 






No. 40A 





Typewriter Cabinet 
closed, 












It can ‘be fitted with a moving device (see No. 40 A), soit 
can be moved easily with one hand. 
drawers can be attached, two or four either on one or both 
All these facts give the Celina Cabinet not only all 
advantages of the largest and most expensive desks, but 
place it above competition. 
Don’t lose any time; write for it now. 


>THE CELINA SPECIALTY CO. 


New York and Foreign Department: 
17 Battery Place, 


Makes Your Work Easier 


(ee Orneeas 













Adjustable 
to any height 


By analy fy oad each. 
turning this ly and noise- 


lessly moving 
the Adding 


easy ball- 
i Machine on 


bearing 





wheel its perfect rollers to 
siege desired place 

the ain raga og the 
° Stand is held ab- 
adjustable pred ‘eid by 
to any de- simply TRIP- 
. ° PING THIS 
sired height LITTLE FOOT 


Last, but not least, 
Catalog gives full partic- 


ADJUSTABLE TABLE Co. 


. GRAND RAPIDS, MICH. 
Also from Adding Machine Agents & Salesmen 


a 


CELINA, OHIO 


FREDERICK J. WERNER & CO. 
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The erection and occupation of the new fac- 
tory building described above was brought 


PROMINENT IN LOOSE LEAF about by the rapidly increasing demand for 


the company’s goods—a demand which had 
outgrown the capacity of the old factory to 











SoME Facts OF INTEREST ANENT A - supply it 


The officers of the company, whose like- 








WELL KNown Loose LEAF CONCERN 

nesses appear on this page, are WwW. S 
HE recent removal of the Proudfit make possible the most practical economies Proudfit, president; W. H. Edwards, vice- 
Loose Leaf Company from its old of tactory operation president and manager of sales and factory 
factory in Grand Rapids, Mich., to Che Proudfit Loose Leaf Company is to and C. Evan Johnson, secretary and treas 
a new, convenient and commodious factory be ¢ongratulated upon the realization f urer [The company has branch offices in 
building in that city gives point to a few their new home, of which they are very no less than forty of the principal cities of 
notes concerning this company and its in proud and to which they cordially invite the United States, in charge of mpetent 

teresting history and personnel all their friends whenever they pay isit peopl 
The company’s new building is located at to Grand Rapids The Proudfit line is very comple en 
Nos. 12 to 20 Prescott street. It is a brick The Proudfit Loose Leaf Company, Its’ bracing mechanisms of great variety and 
structure eighty feet wide by one hundred Organization and Product. many different prices, including se leat 
feet long, two stories in height, with a light The Proudfit loose leaf devices were devices for every purpose to which the loose 
well-finished basement under the entire originally invented in Chicago by W. S leaf principle has been applied Che com 
structure \round the btulding is a ground Proudfit, where the line was sold for a short pany states that every device manufactured 
space fully twice the size of the building time and in a limited way before being put by them, for whatever purpose, embodies 
itself, providing ample room for expansion upon the general market Following this the principles of narrow binding margin, 
something which, as a member of the the goods were manufactured and _ dis great expansion and a flat-opening, bound 
company has wittily said, they were unable tributed for a period of about two years by book appearance and action The basi 
to get away from, since one of the features the Edwards Hine Company f Grand elements f the Proudfit loose leaf con 
of the Proudfit binder is unlimited ex Rapids, now out of business structior onsist of highly resilient steel 
pansion The Proudfit Loose Leaf Company was bands to which the leaves are detachably 
The new home of the company is well organized in August, 1908, and began bus secured by narrow, open slots in their bind- 
located with reference to convenience ot ness on September Ist of the same year ing margin Leaves are easily adjusted t 
access and shipping facilities. and was put The demand for the company’s products the bands when the book is unlocked, but 
up with special reference to the needs of has grown very rapidly during the four when the binder is locked and the bands are 
the company, affording the best of light and ind a half years it has been in business tightened no leaf can be removed except by 
ventilation and means for the placing of the Sales have increased more than 75 per cent tearing it above the binding margin Che 
machinery and the arrangement of the dif a year, and the figures for 1912 will probably steel bands are movably attached to the 
ferent departments of the business so as t show a still greater percentage of growth inner side of the covers, providing for the 


PROUDFIT LOOSE LEAF DEVICES 





A view of the handsome and commodious factory of the Proudfit Loose Leaf Company at Grand Rapids, Mich. 
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W. S. Proudfit, President. W. H. Edwards, Vice President and Manager Cc. Evan Johnson, Secretary and 
Sales and Factory. Treasurer. 
THE OFFICIAL STAFF OF THE PROUDFIT LOOSE LEAF COMPANY. 
expansion which is characteristic of the ism controlling the bands is easily acces so varied that a description of its different 
line, and are so secured that their attached sible, but is covered and not in evidence items is impossible in the limits of one 
ends swing with the covers, thus flexing the until it is necessary to put in additional article. 
central or leaf-holding portion of the bands. leaves. It is the boast of the Proudfit Com- Readers of Office Appliances will find the 
When the covers are opened the leaves pany that their ledgers will hold with equal facts here mentioned of interest and will 
spring up; when they are closed the leaves firmness one leaf or two thousand leaves be glad to see the likenesses of the officers 
recede into the book, giving the appearanc: Ingenious and practical locking mechan of this company and the picture of the new 
and action of a bound book. The mechan isms are provided, and, indeed, the line is factory. 




















OLD HAMPSHIRE BOND 


**Look for the water-mark’’ 


A sheet of paper which introduced a new element into business correspon- 
‘ dence; a factor which the most progressive business men take into 
account. 

It gives to the letter that subtle touch of agreeableness not adequately de- 
scribed as ‘‘quality’’; an impression, without a recollection of detail, akin to 
that made upon one by the well-dressed man or woman. Business letters on 
Old Hampshire Bond have an atmosphere of refinement not attained by or- 
dinary papers. Old Hampshire Bond is not made for esthetics: it is sold to 
hard-headed business men, on the assumption that it is profitable to make 
your customers and prospective customers think well of your goods. 


Samples upon request 


HAMPSHIRE PAPER COMPANY 


We are the only paper makers in the world making Bond Paper exclusively. 


SOUTH HADLEY FALLS, MASS. 





























136 


FINE MODERN DESK FACTORY. 

The following attracted.a large 
company of users, dealers and manufactur- 
Commercial 


notice 
ers of office furniture to the 
Furniture Company's fine new factory on 
December 30 

“The C 


announces the completion of the second and 


ymmercial Furniture Company 
largest addition to its desk factory, and re- 
quests you to inspect the factory and equip- 
ment on Monday, December 30, 1912 
Luncheon will be served between the hours 
of twelve M. and three P. M 
“Commercial Furniture Company, 


“2712-2736 West Superior St., Chicago.” 


APPLIANCES 


OFFICE 


acteristics of these two gentlemen who re 
ceived the guests on the 30th. 

The Commercial Furniture Company has 
The 


made a remarkable record. business 


was established but six ago in the 


small section of the factory 


years 
shown at the 
extreme right in the accompanying picture 
The capacity of the plant was 3,000 desks in 
Four years later a second 
it was the center part 
This 


capacity to 6,500 desks annually and seemed 


twelve months 
section was added; 


shown in the picture increased the 
at the time ample provision for increase of 
business for several years to come. Before 


1 year had passed it was realized that the 





~ 
Yo 


By the system employed the stock taken 


from the receiving room is passed directly 
first 


through 


into the room for treatment and in 


immediate turn the various 


esses without loss of time or effort 


proc 
When 
it reaches the final finishing room it is at 
the door of the packing and shipping room 
For convenience in loading, the shipping 
platform is furnished with a large elevator 


by which the desk is raised to wagon-bed 











level 

The machinery used in every process of 
manufacture is of the most modern type 
electrically driven. All machines which pro- 
duce dust or shavings are equipped with 
TOA, 

me TURE 

co 


{BE SKS J 
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NEW COMMERCIAL FURNITURE COMPANY FACTORY. 


Every man who accepted the invitation, 


and there were guests from near and far, 
went away impressed with the facts that 
the Commercial Furniture Company has a 
splendid modern factory, that it turns out a 
fine line of desks, and that Messrs, Stringe 
and McCargar have a way of dispensing 
hospitality that carries with it a very pleas- 
ant recollection. It is a safe assumption 
that the great progress made by the com- 


pany is in part due to the personal char- 


facilities were insufficient and plans were 


prepared for an addition. This last and 
largest section was occupied October 1, 
1912. It increases the capacity to 12,000 
desks a year. 


The Factory. 


The factory is appointed and equipped for 
the production of high class goods under a 
facilitates manufacture in 


system which 


every department. 


dust collectors. Shafting and belting are 
eliminated through motors directly belted to 
each machine. These features, coupled with 
the splendid 
through the admirable location of the build- 
ing for light and air, make ideal surround- 
ings for the employes. For 
advantage and comfort the factory is thor 
oughly and 


scrubbed once every week. This good house- 


sanitary conditions secured 


their further 


cleaned each day carefully 


keeping system, applied to factory manage 

















THE BEST EXPORT PROPOSITION IN THE WORLD 
Is the New TENACITY “TRIPLE GRIP” Loose Leaf Metal 


It may be economically purchased by the dealer 
in stock sizes, and offers facilities for him to take 
care of his own specials. 
to the domestic trade just as cheerfully. 


you want to know. 


THE TENACITY MFG. CO., INC. - ‘ 


Our new catalog 
of bound goods is ready 


and it tells, without unnecessary words, what 


READING, OHIO, U.S. A. 


And we sell this metal 
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ment, is bound to be reflected in the work 
of the men who produce the goods. 


The concrete result of this system, which | 


is but an application of the much preached 
“modern efficiency,” is manifested in the 
company’s sample rooms; its result is ex- 
pressed in the success which the company 
has achieved. 

The company which succeeded the old 
organization of which Charles Miller was 
the proprietor, claims to have commercial 
ized the sanitary desk which is now in gen 
eral use. Another departure in office equip 
ment is exhibited this month at the factory 
show room This departure consists of 
matched office suites in architectural de 
sign. The suites consist of roll, flat-top and 
double flat-top desks in various sizes with 
wardrobes, costumers, telephone tables, 
pedestal tables, leg tables and waste bas 
kets to match. In these various suites ar: 
shown some classic designs among which 
are some of the first exhibits of office fur 
niture which show more elaboration. It is 
a safe prediction that we shall presently 
turn from the severe straight lines which 
now characterize office furniture, to de 
signs of greater embellishment. 


MULTIGRAPH SERVICE BULLETINS. 


Office Appliances is in receipt of the first 
three bulletins of the recently created Serv 
ice Department of the American Multi 
graph Sales Company of Cleveland, Ohio 
This department is the company’s freely 
offered service to Multigraph users and pro 
spective users, and it is compiled with all 
the skill and experience which any up-to 
date agency or advertising counsel would 
give to a specific contract or publicity prob 
lem submitted to him. The first bulletin is 
entitled “Planning, Editing, Laying Out 
and Printing a House Organ.” It divides 
such organs into three classes, those print 
ed for the inside staff, those sent to an 
established trade and those*intended for 
prospe cts 

The human factor is held predominant 
in the first case. The purpose is to awaken 
a renewed spirit of enthusiasm in a hous 


staff. The house organ is the method and | 


the medium. It is recommended that such 
a publication be issued twice a month—on 
pay days, in fact, when the minds of the 
employes are, perhaps, most open to in 
spiring influences! Human interest copy is 
strongly urged for this kind of house organ 
To the men on the firing line—the sales- 
men—prize contests are suggested as a dem 
onstrated mode of appeal. “Service Talks” 
and a sincere voicing of the house’s willing 
e advocated. 

The house organ which goes to an estab- 


ness to 


-oO-operate ar 


lished trade should, first of all, be a real | 


newspaper. It should print the latest infor 


mation regarding campaigns, new products, 


price changes, etc. Frequent illustrations , 


and a lively energetic editorial tone are in 
dispensable. The kind of house organ to 
which the dealer will readily send news 
items and other contributions is the kind of 
house organ in which the dealer is really 


| 
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Assortment----Capacity 


Protection 


To supply the style of device that fits 
the need, and another style for another 
need tomorrow, from the same line— 












To obtain greatest 
filing capacity for space 
occupied 


To secure maximum i" qr 

‘ : y Mbuedl Wi 
insurance against de- oe Feld Ss 
struction of valuable § mais 
records i) IFFIF he 


These are the essentials 
of best value in filing 
equipment which the 
customer seeks—and 
finds in 


The 






Line 
The Variety Offered in 
W ydesteels, (full width horizontal 

sections 


Unettes, (half width sections which inter- 
member with Wydesteels) 





SS \ Uprights, (‘‘Sydesteels”’ they might be 
a called, with the new Optional ends) 
SN “F . : 
NES Multiples, (card index cabinets, usable 
Ne singly or in combination) 
a - - ers 
x Gy ‘| Allsteel Cabinet Safes, 
Za. supplies the adequate[minimum for 
‘ as any filing need 


The Space Saving obtainable with steel construction, correctly 
designed, attains its maximum in Allsteel. 

The Effective Protection afforded is the non-burning quality 
of steel, plus refinement of details, such as electrically welded 
joints, close fitting drawers and double drawer fronts and cabi- 
net sides supplying air space insulation. 

These reasons along with durability; vermin, rodent, and dust- 
proofness; non-sticking qualities; perfection of finish (green or 
wood reproduced) and pleasing appearance are the telling qualities 
which account for the daily increasing volume of Allsteel sales. 


Are You Getting Your Share? You can, if your territory is 
not now taken, by addressing The Allsteel People 


The General Fireproofing Company 


Export Office: 396 Proadway, New York City Youngstown, Ohio 
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anti-clogging device. 


position. This is a specialty in which there! 
pay any dealer to display and advertise to | 


ACME STAPLE CO., LTD., 112 N. 9th St.,Camden,N. J. |) 



















Il 
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A lever action wire staple binder 
of strong and simple construc- 
tion. It holds 100 heavy wire 
staples, binds to 4 inch and is 
equipped with our patented 
Can be fastened to table or platform. 


The staples used in the Acme machine are made of bright tinned 


steel wire, mounted on poplar sticks, secured by best quality red rubber 
bands, passed through gauges to insure uniformity, and are packed five 
thousand in a box with directions for use printed on the labels 


The Acme No.1 Binder may be used for binding commercial papers of all 


You can share in the profits 
on this popular binder. 


1 


To responsible dealers we shall be glad to send full particulars 


customers 


i large margin of profit and which wil 


1 ERNE HINT 


kinds and is used in thousands of business offices throughout the country 


of our selling pro- 


1 


Canadian Representatives: Ernest J. Scott & Co., 59 Peter St., Montreal, Canada 














eye. 
They are right in quality and price. 
of sustained reputation for high quality and 


No, 6 


office furniture must be both serviceable 
and economical. 


GRAND RAPIOS 





vs MATCHED OFFICE SUITES ¥,..° 


IN OAK AND MAHOGANY 


THE FIX-UP OF AN OFFICE 
IS IMPORTANT NOWADAYS 


It should look attractive, be conveniently arranged, and your 





have a clean-cut style and harmony of design that attracts the 


The goods themselves are their own best advertisement. 


dealing back of them. 


There is twenty-five years 


square 


A large variety of office tables, chairs, wardrobes, book- 
cases, costumers, umbrella racks, waste baskets, etc., 


Single pieces or complete 
Ask your dealer to show 
Write us for catalog 


to select from. 
suites may be had. 
you a Stow- Davis Suite. 
if he does not have it. 


Stow & Davis Furniture Co. 


70 Front Avenue, Grand Rapids, Mich. 


No, 53 

















mterested and whose advice he will nsult 
before making his purchases \ sure way 
to make him your customer is to make y 
house organ his best friend and couns¢ 
his, of course, applies even more 


to the organ which goes to “prosp« 

The average monthly salary 
organ editors is placed at from $50 up 
$150, de pe nding of course largely upol 
ural ability, as well as the nature of the 
responsibility. Many a house organ editot 
is a part of the advertising or sales depart 
ment, his active touch with the merchandis 
ing end affording him no end of ideas and 
constantly fresh material 

This bulletin is concluded with four actual 
examples or types of page layouts for hous 
organs, which illustrate very practically the 
recommendations of the text 


Bulletin 2, on Imprinting, is a trenchant 
piece of writing, based on practical experi 
ence, as to methods and uses. Ten kinds 
imprinting are taken up—Letter Heads, 
Business Cards, Special Announcements 
Envelopes, System Forms, Mercantil 


Names on Cards for Sampling, Labels, 
3ank Checks, Booklets and Enclosing Slips 
Part Two of the bulletin then very 
vincingly urges the application of the Mult 
graph to imprinting of all kinds \ fine 
selection Multigraph imprinting type 
faces is a valuable page in this bulletin 
There are also samples of the various kinds 
of imprinting mentioned. 

Form Letters are the subject of Bulletin 
No. 3, and the immense advance into favor 
of this branch of advertising is described 
The problems of paper stock, envelopes, 
} 


and letter head are taken up, one by one, 


from the viewpoint of an experienced ad 


vertising man. Then comes the problem oft 


the opening Four very poor but too com 
mon forms of opening are illustrated, none 
of which wins the good will of the reader 
and all of which are distinctly trivial and 
unoriginal The bulletin then goes on to 
analyze, logically, the human reasons fot 
their weakness. Four “good” openings are 
then suggested, the points aimed at being 
economy to the buyer, interest in a lost cus- 
tomer, human interest and timeliness. The 
same method of strict advertising analysis 
is pursued in regard to the body of the 
letter and the closing paragraph. In the 
latter the futility of such phrases as “If 
you are interested,” “We have taken the 
trouble” and “You are losing money every 
day you delay” are well pointed out. Cour 
tesy, frankness and the subtle power of 
suggestion are urged as right principles of 
persuasion. The rest of the bulletin ts a 
detailed enumeration of certain technical re 
quirements 

Bulletin No. 4 treats of “Organizing and 
Systematizing an Advertising Department,” 
describing the qualifications desirable in an 
advertising manager, assistants, and in the 
advertising appropriation itself. The sub 
ject is efficiently analyzed, and the recom 
obviously bear the weight of 
Bulletin No. 5, devoted ti 


mendati ymns 


experience 
“Suggestions for Holiday Greetings,” is 
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timely, varied in appeal and cleverly de- 
vised. 

It is impossible to overestimate the value 
of these simple, well-written and _ yet 


authoritative and experienced talks on the 





fundamentals of advertising science to the 


dealer. There is not an advertiser in Amer- 


ica who could not benefit by reading them 


| 


They may be confidently expected to do 


much in the general advertising field—espe- 


cially in hastening the day when mere bluff | 
and bluster and unintelligent emotion shall | 
cease to dominate and when men shall sell | 
goods on the ‘basis of reason and the serv- | 


ice which they give. It is the increasing re- 
spect which is being given to this attitude 
which has made modern advertising a real 
profession and one of incalculable value to 
the 
dising. 


true evolution modern merchan 


NEW CONCERN IN BIRMINGHAM. 





The Office Outfitters Company, Inc., of 
Birminghan \la., incorporated under the | 
state laws \labama on December 5, 1912 | 











Inc. 


the Outfitters’ Co., 


These are the officers of 


with an horized apital of $20,000.00, 
$10,000.00 of which was paid in cash. Thi 
personnel of this company consists of R. ] 
McMeans, president; | \. Weborg, vicé 
president, and B. C. McCoy, secretary and 
treasurer 

Mr. McMeans was employed by the Office 
Supply Company Louisville, Ky., for 
about three years, Yawman & Erbe Manu 


facturing Company as city salesman in Chi- 


| 


You are losing ONE-Half the 
EFFICIENCY of Your Vertical Files 





OU may think your filing clerk incompetent, when you 
¥ have to wait and wait for important letters in the files re- 
quiring immediate attention. Mail the coupon below— 

we will then prove that the indexing of your vertical! files can 
be simplified, and the annoyance of mis-filing, lost time and patience can 


be done away with by our new 
—— ~< Art Metal 
Aa?" Sule 
i+ 6€ e 9°39 
Twin - Index 


— SS aie * 

A simple and sure method of 
filing papers vertically with- 
out mistakes—found instantly 
when wanted. 


Called “TWIN - INDEX” 
because it combines all good 
points of both Alphabetic 
and Numeric filing. 

You file by number—the quickest 
and safest way. You find by al- 
phabet—look for name, the easi- 
est way. 





Exclusive features: Folders for regular 
correspondents have two tabs—one for 
name, one for address and number of 
guide behind which it is filed. Folder 
and guide tabs are same height—all in 
distinct positions. Name, address, index 
and number all on one line and equally 
visible. Guides and Alphabetic folders 
have alphabet in black and numbers in 
red, easily distinguished. 


Study It! 


Note that all writing and indexing is on one line and per- 
fectly visible. All folders behind a guide have same number 
an excellent check against misplacement of folders. 


“Art Metal” 


Supplies for Filing Systems 


will be found equal in excellence to our Steel Cabinets—*‘ The Supplies That Last Long- 
est.” As pioneer makers of modern filing cabinets, we are now placing on the market a 
line of vertical and card index supplies that fulfills the requirements of business today. 
Catalog 800A, with prices, sent on request; also describes sectional steel transfer cases. 


as guide 


We have an interesting proposition for dealers. 


Art Metal Construction Co. 


Jamestown, N. Y. 
Originators and Largest Makers of Metal Furniture 


. . Art Metal Construction Co. 
This Coupon brings | pratt , 
a book to you. You may send me Catalog 800A with prices. 
handsomely illustrated in colors, with prices, N 
explaining the uses of “TWIN INDEX” | SVGIRES wc ccc ec ccereese owe eeesesaeee oe be 6k bs 6 6 ee eee 
and other supplies for your business. It will 
demonstrate how to remedy your filing trou | Address coe cece seer eseeeseeseeseaeseeseoesssnee oe 


bles 


Mail it today 
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JONES IMPROVED 
ACCOUNTING 
DEVICES 


Our Motto—Best Quality—One Price—Quality and Serv- 
ice have made possible our remarkable 


healthy increase in our annual sales. 


Our Plant is equipped with everything 
necessary for economical production, 
and is big inefficiency. Careful su- 
pervision is given to every detail of manu- 
facture, a feature which has aided large- 
ly in the fame our products enjoy. 


Because of our splendid facilities and 
long experience, we produce Binders and 
Holders that are the highest standard 
everywhere. They look better and 
last twice as long as any other make, 
and as the binding device of a loose leaf 
book is used continuously, the best arti- 
cle is the cheapest. Users of our goods 
save 33 1-3% on investment and gain 
100% in service. 


We have made our success by telling 
the truth and producing the best in 
loose leaf. 


Dealers desiring highly satisfied trade 
that will come back for more, should 
sell our products and emphasize on what 
the customer gets — not what he pays. 


Request one of our traveling representa- 
tives to call, or our proposition and 
circular will be mailed. 


Jones Improved 
Loose Leaf Specialty 
Company 


Cor. Lake Street and Albany Ave. 
CHICAGO, ILL. 


growth and 




















THE ROSCO GLASS DESK PAD 


(PATENTED) 





As necessary asadesk. A glass plate that can 
be lifted as easily as your hat. An ornament and 
a utility combined. Sanitary and economical. 

The ROSCO GLASS DESK PAD consists of a 
giass plate fitted into a flanged frame. A hole in 
the bottom of the pad permits the insertion of a 
finger to lift glass, and there is NO SUCTION or 
DISTURBA CE of Papers when glass is lifted or 
lowered. The flanges vrotect edges of glass from 
«7 itact and are bounc in the heaviest and finest 
quality of leatherette, in finishes that beautifully 
match iight oak, golden oak, weathered oak and 
mahogany desks. 

Its originality attracts attention every+ 
where. 

Desk Dealers and Stationers will find {this a 
profit maker. 

Write for complete descriptive matter and 
prices now. 


Ravenswood Office Specialties Company 
1471 Irving Park Bivd,, Chicago, Ill. 
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cago for two years, and as special repre- 
sentative for the Gulf states for five years, 
and for the past two years has been em- 
ployed by the Art Metal Construction Com- 
pany in the capacity of special representa 
tive. 

Mr. Weborg was special contract repre- 
sentative for the Art Metal Construction 
Company of Jamestown, N. Y., for several 
years and for the past two years has been 
representative for the General 
Youngstown, 


southern 
Fireproofing 
Ohio. ; 

Mr. McCoy was secretary and treasurer 
of the Mobile Office Equipment Company 
for about four years and for the past three 


Company of 


years has had entire management of the 
Coe’s Book Store, Pensacola, Fla. 

This company will occupy after January 
Ist a store at 2019 Third avenue, Birming- 
ham, which contains 12,500 square feet of 
This building is modern in 
every respect. They will handle a complete 
line of office stationery, desks, chairs, tables, 
wood and steel filing cabinets, office rugs 
and court house, library, bank and municipal 
building equipments, both in wood and steel. 

The new house has good men behind it 
and should succeed 


floor space. 





HAD EXCITING EXPERIENCE. 

Edwin Moore, president of the Moore 
Push Pin Company, went up to Coxabexis 
Lake, a part of the Maine woods which sel- 
dom sees a white man, not very long ago. 
By stalking a deer on hands and knees 
through the snow one day, they got a good 
shot, wounded the animal and followed it, 
finally dispatching it several miles from the 
starting point 

On the return trip great difficulty was 
experienced as the ice had formed over 
some of the lakes, making it extremely 
hard to paddle the canoes and when Moose 
Pond was reached the party was compelled 
to walk across the thin ice for more than 
two miles. Mr. Moore’s companion broke 
through the ice, going in up to his should- 
ers and was rescued with great difficulty. 
Mr. Moore himself twice broke through the 
ice but as he was dragging the canoe had 
little difficulty in getting out. Several hours 
of tedious progress in wet clothes were 
necessary before the party again reached 
civilization, where the game was shipped to 
the factory at Philadelphia. 

Mr. Moore returned looking healthy and 
strong, and ready to tackle the problem of 
turning out the orders which are almost 
swamping the company this fall. 





IMPORTANT YAWMANOTE AN- 
NOUNCEMENT. 

For a number of years the Yawman & 
Erbe Manufacturing Company, Rochester, 
N. Y., has manufactured and marketed a 
very extensive line of YamanotE vertical 
folders, envelopes, file pockets, etc. It has 
now been decided to limit YawmanotE 
products to such items as will fit in stock 
“Y and E” filing cabinet drawers. The 
miscellaneous items of the YawmanotE line 
have been sold to Alvah Bushnell Co 























AL. WILLIAMS PROMOTED. 


While members of the trade in Chicago 
congratulate Al. W. Williams on his pro- 
motion to the position of sales manager for 
Eberhard Faber, every one regrets that 


his duties in that position compel him t 
live in New York \l. Williams is one oi 
the best fellows who ever blew into this 
breezy city of Chicago. He is a big man in 


haracter, and no one has made 
thought of the 
has been the Eberhard Faber 


ability and 
himself better than he in 
short time he 
representative here. 

Williams 
on the Pacific Coast with the firm of Payot, 
Upham & Co., with whom he remained for 
years At the time of the earth- 
left with Eberhard Faber 


—in June, 1906—which house he represent- 


began his stationery experience 


fifteen 
quake he 


Oo go 
to g 


Al. W. Willlams, Recently Appointed Sales 
Manager for Eberhard Faber. 


ed on the Coast until December, 1908, when 
he was made manager of the Chicago office 

Al. Williams is a good and loyal asso- 
ciation man, affable, pleasant, with a sin- 
cerity and straightforwardness of charactei 
which have compelled the friendly admira- 
tion of all his associates. 

His promotion is well deserved, but Chi- 
cago regret to lose him. His 
new headquarters are at the E. Faber fac- 
3rooklyn. 


stationers 


tory, 37 Greenpoint avenue, 


Madame Veuve Obrecht. 

Mr. Charles Obrecht, and Mr. and Mrs 
Andre Obrecht, the Glintz and Obrecht 
families, announce a sad loss 1n the death 
of their mother and grandmother, Mrs. 
Veuve Obrecht, nee Glintz, who departed 
this life Nov. 28, 1912, at Maisons Latitte, 7 
Rue Mexico, Paris, France, at the advanced 
age of 82 years, and was buried Dec. 2 in 
the cemetery of Soisy-sous-Etiolles. 
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"THE Rotospeed Duplicating Ma- 
chine will print at the rate of 75 
to 100 copies per minute, your fac- 
simile typewritten letters, factory 
forms, office forms, stock report 
blanks, notices, price schedules, etc., 
in fact, anything that is accom- 


plished with pen or typewriter at a 
cost of but 20c per thousand. 


Will Pay For Itself and Net a Saving 


on the first 15,000 printed copies 


Printer’s Cost, 


15,000 copies of fifteen different 
not less than $2.50 per thousand 

15,000 copies of fifteen different forms printed with the Rotospeed 
and supplies that are included with the Rotospeed at the price of 
$25.00 and an office-boy’s time at $5.00 


$37.50 
Rotospeed Cost, 30.00 
own the Rotospeed and have a oi 


Saving of $7.50 
WE WILL SHIP THE ROTOSPEED 
with supplies included on receipt of your check for $25.00—Try it for 
ten -days—if it is not satisfactory we will refund vour monev. 


Price $27.50 delivered THE ROTOSPEED co. 
West of Mississippi River South Fifth Street, Dayton, Ohio 


You 

























INK INK 


“SIMPLEX” 
INK TABLETS 


contain all the essentials (except the water) to make high-grade writing fluid. 
They are to be dissolved in water, only when and where needed. Each tablet 
will make one ounce of chemical ink. There is no need of keeping your supply 
of ink in quart bottles, with the liability of being 
dropped or overturned, resulting ina muss and probable 
loss of other supplies. 


INK 


Keep dry until ink is needed 
Will not mould 

Will not gum the pen 

Will not freeze 


Quality standard 
Flow perfect 

Colors permanent 

Will make a good copy 
Non-corrosive Powe be small 
Unaffected by climate Distri on economical 


Made in black, blue-black, red, green, violet, blue 
Packed in sizes to make gallon, quart, pint and half-pint 


Just Right for 


* 

Fountain Pens 
“SIMPLEX” INK TABLETS are also made 
just the right size to fill a fountain pen with 
high-grade writing fluid in a minute. A tablet 
and any ordinary water will do it. Great for 
traveling salesmen, tourists, campers, sports- 
men and all others using fountain pens or ink 
in small quantities. 


Stationers 
Don't force us to fill orders direct. Write for 
samples, prices, terms and literature. Be a live 
wire. Get acquainted with us and with “The 
Logical Way” of merchandising ink. 


THE “SIMPLEX” INK CO. 


Successors to 


““ THE INTERSTATE DRUG CO.” 
Cleveland, Ohio, U.S.A. 


INK FOR EXPORT 


“SIMPLEX” INK TABLETS sufficient to make 144 quarts 


of fluidink packed for EXPORT weigh only 15 pounds. Live 
and Responsible Representatives wanted in all countries. 
Address all inquiries and orders in your own language to our 


EXPORT DEPARTMENT. 
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AN ADDING MACHINE 


f 1 offi 
a - "ey 10. 


We have been making Add Machines for ten years and have 
over 30,000. TE PROOF on request. During the past 
years we have expended thousands of dollars in special tools 
jy, eet to produce a machine that would be within the 


We have succeeded 


THE GOLDEN GEM ADDING MACHINE 


is the result 


You can keep it right on your desk or take it with you on the 
road. It saves brain work and suits the average man's needs ag 
weil as a machine that costs severa! hundred dollars. It weighs £ - 
oy 190s. It hasa capacity of seven to nine columns—carries 
resets to sero automatically—has totals always in sight—is 
dust f—will last a lifetime—is very simple—prevents all 
mistakes. 1 The GOLDEN GEM is very compact—has a 
highly gickeled aie. mete of the best yx) throughout, 
we morocco leather case for onl 10 
vit PAY FOR ITSELF BY AVOIDING MISTAKES. sent 
ry dy ape me eracwttiay on mare if the 
make good. s 2s 2NTS: o 
Gem” selis itself. . — 





Address O. A. GANCHER 


Automatic Adding Machine Co. 
319 Broadway 23 New York 

















TERRELL’S STEEL CUPBOARD 


Makes Your Office Papers Fire and Theft-Proof 


Office and factory supplies 
demand safeguarding as a 
part of your working cap- 
ital. By keeping your 
records, papers and all in- 
flammable articles of value 
in a Terrell’s Steel Cup- 
board, you can feel safe 
against any emergency, for 
it protects your smaller 
valuables as securely and 
efficiently as a watchman 
does your vault. 








Shelves and spacing accord- 
ing to requirements. Baked 
enamel finish—black, olive, 
green Or maroon 





Dealers will find their profits 
on this line assured by 
a steady demand. 


TERRELL’S EQUIPMENT CO., cronarapias/mich. 








Dispense with wire baskets and trays 


The 
Bristow Radial Distributer 


Serves the purpose of many— 
occupies about the space of 
one. Made in special sizes for 
ae purposes. Affords all 
the advantages of accurate, 
rapid and economical distribu- 
tion of papers. A «ombination 
of facility and durability. 
Write for complete catalogue. 


FREDERICK BRISTOW 
East Orange Mew Jersey 











HoGGson NEW MODEL f) 
TIME STAMP 


Times every act, operation or tran- 
saction, cost of manufacture, job 
work, letters, etc. Used in all lines 
of business, forstamping time. Has 
interchangeable dies, any number 
can be used on same stamp, has 





tenth-hour minute dial, for rapid: computation 
of labor, games, etc. 


Hoggson stamps are not an experiment, 


have been in daily use since 1899, and are fully 
guaranteed for correct time and perfect work. 


S. H. HOGGSON & CO., Arlington, N. J. 


We manufac- 
ture Loose 
Leaf Account- 
ing Forms, 
Binders, Files, 
Ledgers, and 
Price Books. 


satiate Ave THE TENGWALL COMPANY 
CHICAGS P 20 Thames St., New York 








GOLD PENS 


ALL SHAPES AND STYLES 
Gold Pens for Jobbers and Fountain Pen 
Manufacturers 
IMPRINT WORK A SPECIALTY 








PROMPT REPAIR SERVICE 


All makes Gold, Fountain, Stylographic Pens. Pencil 
Cases perfectly repaired and returned day received 
Satisfaction Guaranteed 


GEO. P. GAYDOUL, 47 Ann Street, NEW YORK 








Ghe Herkimer European Plan 


Courteous Treatment 





= = Everything Right 
ZZ S 
ie $1.00 up—detached 
Gra SAO bath 
O RAPIDS $1.50 up—private bath 


Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 


Maximam Comfort at Minimum Cost 














wholesale at attractive prices 


KINN & PETERSON 








117 N. Dearborn St., CHICAGO 
































RETURNS TO OLD ALLEGIANCE. 


J. H. Newport, for the past couple of 
ears sales manager the Secor Type- 
writer Company, has resigned, and on Jan- 
uary 1 entered the employ of the L. C 
Smith & Bros. Typewriter Company, with 
headquarters in the general sales depart- 


ment at Syracuse Mr. Newport is an old 


L. C. Smith man in point of service, hav- 
ing b that organization a number 
of years fe resigned from their service to 
go int e automobile business, later tak- 
ing up the work of t Secor Typewriter 


Company 


WANTS TO GET COAST AGENCIES. 


One of the visit: at the New York 
Business Show in audanii r was Francis 
J. W. Henry of San Francisco, who made 
the 1 y om the western coast solely 
to see what was on « ibition at the show, 
and to endeavor to secure agencies for the 
Pacift ‘ S I nice appliances of real 
met enry 1 systematizer by pro 
fess has bee connected in this 

ipa e Pacific Coast Steamship 
Lo { the Great Western Power 
Company H« has also been connected 
witl e S Francis and Sacramento 

fice of the Columbia Graphaphone Com 


offices in 


pany [t is his purpose to open 
San Francisco in the Hewes building, on 
Market street Januar Ist, where he will 
have, in addition to mself, a competent 
sales force to cover the field He is inter 
ested i! iring from manufacturers desir 
ing representation on the Pacific Coast 
Any ne¢ interested vill be able to reach 
him at his home address, 1845 Larkin street 
San Francisco, or the Hewes building, aftet 


January Ist 

BOSTONIANS TO CELEBRATE. 
Plans ar forward 

for the celebr fifth or 

Station 


enthusiastically going 


ation the twenty 
silver anniversary of the Boston 


ers’ Association at the Copley-Plaza Hotel, 
Boston, Jat uary 22, 1913 At a recent 
meeting of the executive committee of the 
Associati _ held Oct. 2, President George 
C. Whittemore announced the appointment 
of the following commit tees have charge 
of the event 

Banquet— W. Radford hairman), F. J. MeLeavy 
and W. J. ¢ plir 

Decorations—I J Mert (chairman), Francis 
Doane, Jol D. Lamond and A. Powers. 

Musie and Entertainment—Harper W. Poulson (chair 
man), George W. Pratt and J. E. Alexander. 

Souver Fletcher W. Taft chairman), A. L. De 
lesdernier, A. M. Davis and Harper W. Poulson 

Progran Frank W sailey 

Ladies—Charlk iN Wadhan (chairman) ay \ 
Tanvane I W Vaughn and Samuel Hobbs 

Receptior J Ww Newtor (chairman), George E 
Damon, Frank W. Bailey, Samuel Ward, Samuel Hobbs 
William B. ¢ rke Abner K. Pratt, George FE. Adams 
Theodore D. Foster, Walter F. Cushinz. William M. L 
McAdams Edward A Hammond, Joseph H. Low 
Charles H. Mil Sumner Dresser, Russell Johannesson 
Henry S. Hutchinson, Robert B. Carter, Arthur L. Cole 
Thomas Groot ( 4. Merrill, Irving Cotton, Hubert L 
Carter W I Adams and R., I Bauer 

Press—-W I Gaylord \ \. Tanyane and E. F 
Treat 

President Whittemore entertained the 
several hairmen at dinner at Young’s 
Hotel evening October 11, at 
which time a conference embracing the 
plans of the various mmittees was held 
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ove Handy Baling Press 


Will Bale All Kinds of Waste 


— 
Scrap Rubber 
Metal 
Tin 
Scrap Leather 
robacco Stems 


Waste Paper 
Waste Rags 
Canvas Cuttings 
Cloth Cuttings 
Glove Cuttings 


Scrap 
Scrap 


Turn Your Waste Into Money. 
SEND FOR CATALOGUE. 


The Handy Press Co. 
435-441 Ionia Ave., S. W. 
GRAND RAPIDS, MICHIGAN 
U.S. A. 





SIMPLEST — CHEAPEST — BEST 


ODLINE 


GUIDE CARDS 


“LAST ‘A LIFE TIME 


PATENTED 


USING ORDINARY MANILA 
OR PRESS BOARD GUIDES 


Goodline All-Metal Guide Cards keep the files nearest to perfect condition. 
practically indestructible. 


correspondence is made easily accessible. The cards are 


by celluloid isa valuable feature 








Let the 
All- Metal 
Everia st- 

ngly 

Guide 

Your 
Corres. 


pondence. 


<= eS 





Will 
You Be 


Dealer? 


They cannot sag, and by_their use the 


The removable name plate protec 


Write for free sample of Goodline All-Metal Guide Cards, also information concerning other Goodline 


specialties. 
The Goodline Service Memo Desk Calendar 
brass base and hizh quality bond paper 
The sale of Goodline Telephone Brackets and 
We want you to become acquainted with the Goodline pr 


THE GOODLINE MFG. CO. 


is attractive 


Telephone 


OFFICE 


Keep important records where you can 
find them-—where you can refer to them 
ataglance. A glass top on your desk 
enables you to have your appointment 
sheet, price-lists, salesmen's schedules, 
maps, discount tables, etc., constantly 
before you—clean and unrumpled. In- 
valuable where busiess is done over 
the phone. clea 

Tell us now the size cover you need. 

dresser. WRITE TODAY. 


Glass tops are the 
store counters 
woodwork free from 
Give the store 
ance—are 


musty smelling 
n and fresh 


Chicago Mirror & Art Giass Co., 


roducts, 


First 


absolutely 
does not absorb liquids like wood 
counters. 


in design 


It isthe only calendar made with solid brush 


Arms s locreasing rapidly, 


a a 








STORE 


ideal covering for 
They keep the 
dirt and scratches. 


a neat and clean appear- 


;lass 
No 
Always 


sanitary. 


Let us quote you a low price on glass tops—for desk, counter or 
Dealers find this a profitable line to carry. 
223 N. Clinton St., Chicago 


Write for information today, 


KENT, OHIO 


HOME 
Put a glass top on your dresser or 
chiffonier avd you'll wonder how you 


ever did without one. Easily cleaned 
and a protection to the woodwork, 














An all-around 1} 
handy office print- 
ing machine 







































Saves } your yearly printing bills by 
enabling you to print all office forms, 
from billheads, shipping tags, business 
cards, reports and inventory sheets, to 
the most pretentious letterhead, cata- 
log, circular or booklet. Is simplicity 
itself. Your youngest employee can 
operate it. Nofuss—no muss. Prac- 
tically noiseless. Takes up little room. 
Special cuts and type unnecessary. 
Prints perfectly from Printer’s Ink— 
using standard size type, regular half- 
tones, or stock electros. 


A wonderful multiple 
letter writer 


Typewrites your multiple letter forms 
at the same time it is printing the 
necessary letterheads. Signs the letters, 
too—just like you would do it with 
your fountain pen. Three distinct op- 
erations in one automatic movement. 
Turns out 3,000 perfectly type- 
written letters per hour—in 3 dif- 
ferent colors. Multicolor Press 
letters are real typewritten 
letters, the kind your best 
stenographer turns out. 


We need some wide-awake, live, 
specialty salesmen to represent us 
in unassigned territory. Write fully 


Multicolor Press Company 
FRESNO, - - CALIFORNIA 
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TYPEWRITER 
VELVET 




















What is Typewriter Velvet? 
LISTEN! 


Every typewriter dealer has 
to have a shop and cus- 
tomers. If every dealer would 
stock his shop with type- 
writer accessories, salable to 
his customers, he would 
makea handsome profit with- 
out increasing his expense. 
All this profit would be 
Velvet. 


Check over the following 
list carefully, any one of these 
guaranteed articles may lead 
you to Easy Street. 


Type Brush, Xtra Type- 
writer Ribbon Holder (for 
two color work), Cleaning 
Brush (long handle), Platen 
Knob Rings, Old South Oil 
and Dropper (touches the 
spot), Oil Cans, Copy Hold- 
ers (all prices), Adjustable 
Typewriter Clamps, Cushion 
Keys, Key Covers, Celluloid 
Cushion Key Covers, Tele- 
phone Desks, Swinging T ype- 
writer Stands, Touch Writ- 
ing Device (to teach touch 
writing) ,OfficeSoap, Ribbons, 
Carbon Paper. 


Write for information. 











THORP & MARTIN CO. 
Factory: BOSTON, U.S.A. 


Branches all countries. 











Handiest, Fastest, Cheapest, Conveniently brought to work, 


Portable. Durable, 


Reliable held in hand, moved over page, 


COMPUTING MACHINE | fixedto desk or carried in pocket. 


FOR DESK USE! 


Size, 5 in. x 24 in. x | in. Weight, 


Adds, Subtracts, Multiplies, Divides. 36 ounces. Capacity, 6 to 12 columns. 


Carries Automatically, Resets Instantly. 
Time Saving! Brain Resting! Self Checking! 


Request Instructive Booklet. 
Attractive Agents’ Proposition. 


ARITHSTYLE COMPANY, Suite 51, 118 East 28th Street, New York 
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A. H. CHILDS NOW PRESIDENT. 

After a service of eight years as president 
of the Chicago Stationers’ Association, Fletch 
er B. Gibbs, at his earnest request, has been 
relieved of the duties of that office, and at the 
annual election held at a meeting of the asso 
ciation on Dec. 12, A. H. Childs of S. D 
Childs & Co. was made president in his stead. 

Albert H. Childs is one of the best known 
men in the trade. He is a thorough associa 
tion man, a charter member of the Chicago 
organization and of the National Association 
of Stationers and Manufacturers He is a 
regular attendant at national conventions, an¢ 
is a conscientious worker in committees 
in whatever position he is placed. The organ 
ization could not have picked a better man for 
president 

The meeting was held in the east room of 
the La Salle Hotel, about thirty-three members 
being present 

President Gibbs welcomed the guests in 


opening address in which he referred 


organization of the association in 1902, in June 
of that year, in the Grand Pacific Hote Those 
eleven years had been eventful, he said, full of 
far-reaching changes affecting not only the 
stationery trade, but the entire business world 


Secretary A. E. Riddle made his re 


read the minutes of the last meeting 


S. E. Collins, of the Membership (| mit 
tee, spoke of progress in building up th: 
bership of the association. A. E Eggert, man- 
ager of the Yawman & Erbe Manufacturing 
Company’s Chicago office, said that all mem 


bers should put their shoulders to the wheel 
and do some real work in securing new 


bers He believed that much good be 
accomplished if there was more team work 
E. Y. Horder of the Arbitration Committee 


made a vigorous talk on matters 
ance to the association 

Hon, Bill Smith thanked the ass 
appointing him on the Auditing Committee, 
and declared that he would endeay 
the wisdom of his appointment 

Report of the nominating committee was 
unanimously adopted and the following ofh- 
cers declared elected: Albert H. Childs, 1 
dent; Chas. A. Stevens, vice-president; A. |] 


f 
f 


Riddle, secretary; Harry H. Shaffer, treas 
urer; J. J. Vack, S. E. Collins, E. Y. Horder, 
executive committee. The new president, Mr 


Childs thanked the members and assured then 
that he would serve them to the best of his 
ability. William Rodiger in a short address 
congratulated the new executive, saying that 
he was well fitted to exercise the duties of the 
office; that the outgoing president, Mr. Gibbs, 
had set a hot pace for his successor, but he 
believed that Mr. Childs was equal to the re 
quirements 

The assemblage was entertained by J. W 
Colberg, who sang several ballads. Lyman E 
Goss assisted Mr. Colberg on the pian 

An entertaining feature not usually down 
on the programs of stationers’ meetings, was 


Cliff Norton, in some feats of legerdemai1 


Memory is largely the gift of forgetting 
trifles. 
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OH, LOOK! 


Mr. Dealer in 
Office Supplies 





Taking Down Notes 


Stenographers 
everywhere, in every office in the land, 
want, need and must have, to keep up to 
date, the Day-Z Knee Board and Copy 
Holder and Loose Leaf Note Books— 
mean comfort and speed in writing 
and transcribing Shorthand. 


Study the Pictures 
One dealer in a Big Eastern City sold 
750 in one week. 























Transcribing s | 


_§ Day-Z Holder. 


Retail > ri 
Books, doz......50c 


~ UL. L. 
Big Discount to Dealers—Write Today 


Stationers Mfg. & Imp. Co. 
41 Park Row, New York 


APPLIANCES 


OFFICE 


Ninety-nine men out of a hundred need th 
new kind of desk. 


| 7 | 


It’s no more like the clumsy old 
of desks, than chalk is like cheese 
This is because the B-M “Desk with Brains” 


can be made up to suit the special needs of any: 


Every man’s work is just a little bit different. 
needs to use different tools. He must refer to list 
-reports—and specially needed information 
different kinds 

all the time. 
This, the B-M “Desk with Brain 
Being made from small fraction 
B-M “Desk with Brains’’ can be mac 
needs—no matter how complicated 
fractional sections are inter-changeabl 


‘*Desk with Brains’”’ can be altered at any time your 


needs change. You don’t have to get 
Just change the parts to fit and 


his 


fashioned kind 


all of which should be within reach 


s"’ provides for 
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All dealers in B-M Quality Office Furniture 
keep the fractional sections in stock. 

Over 8,000 different combinations are 
possible. 

Send for our chart showing the different parts. 
his will show you how to plan a B-M “Desk with 
Brains” to exactly fit your own special needs 

Then you can have a desk which will be a real 
work-bench—a genuinely efficient helper—to save 
your time and energy. 

You won't need to push buzzers and give orders 
to office boys every time you need an important 
bit of information because you can put fingers on 
it instantly. 

Write for the B-M “Desk with Brains” chart 
today. We will send it promptly upon receipt of 
your request. With it, we will send our latest book, 
‘Filing Systems’’—filled with valuable suggestions 
for the busy office man. 

If more convenient write to our nearest branch: 


Browne-Morse Company 


101 McKinney Avenue 


Muskegon, Michigan 


Branches 


82-84 Fulton Street, New York City 
109 N. Frederick Street, Baltimore 
432-436 Broadway, Milwaukee 


61 Post Street, San Francisco 


707 Arch Street, Philadelphia 
Cor. 11th and F Streets, Washington 
312 E. Broadway, St. Louis 


Export Distributors 
B. Souto Co., 108 Greenwich St., New York City 


Dealers: 


niture ever built. 





The B-M ‘‘Desk with Brains” is.a big business win- 
ner for dealers. Also the ‘‘Desk with Brains’’ is part 
of the most complete line of up-to-date Office Fur- 
We give ‘Exclusive Agencies to dealers who are able 


to co-operate with a modern Sales Plan which includes extensive adver- 
tising in leading magazines read by businessmen. We pay for this adver- 
tising and you get the benefit, if you carry B-M Quality Office Furniture. 




















ket. 


MANUFACTURED BY 
CHICAGO EYE SHIELD COMPANY 


134 South Clinton Street, CHICAGO, ILL. 


PEYE 


If you haven’t our catalog, let us send 
you a copy showing the largest line of 
shades on 
the mar- 


SHADES 











FREDERICK J. WERNER & CO. 


17 Battery Place, NEW YORK, U.S.A. 
Cable Address, ‘‘ WERNFACTUR” 
The only exporting house making a specialty of 
ffice Furniture, Stationery 
and Supplies 


of all kinds for the Foreign Trade. Agents 
in all principal markets. Weare open for 
afew additional lines and invite corres- 
pondence of interested manufacturers, 

















146 OFFICE 


APPLIANCES 











Sell to the Trade Only 


We carry in stock a large assort- 
ment of all makes of typewriters, 
and do not draw stock for retail 
purposes; therefore enabling deal- 
ers to secure good stock at right 
prices. 

If you have not our latest price 
list, let us hear from you 1im- 
mediately. 

We can interest you. 


B. D. Underwood Typewriter Exchange 


170 W. Randolph Street, CHICAGO, ILL. 











A coming addition to 


THE FAULTLESS LINE 











OF LOOSE LEAF DEWCES 


OF LOOSE LEAF DEUCES 








THE WIZARD 

















Patented Nov. 12th, 1912 


q Built on an entirely new mechanical 
combination lever and screw action. 


with only TWO turns of the key. 


the key. 


INSTANTANEOUS 
| EF FICIENT 








THE AUTOMATIC SCREW LEDGER 


principle 


q Expands automatically to its full 100% maximum 


q Closes by pressure of the hand. Viselike screw 
compression is applied by only TWO turns of 


SER VICEABLE 





Ask for full details—ready February Ist 








Stationers Loose Leaf Co. 
SELLS TO THE TRADE ONLY 


Liles, 
































GZ o 
203 Broadwa 346 Broadwa NUE. 
OF LOOSE LEAF DEVICES | NEW YORK MILWAUKEE OF LOOSE LEAF DECES Rochester, N. Y. 








When selecting a staple ar- 
ticle which you intend to han- 
dle extreme care must be ex- 
ercised to secure goods that 
will satisfy your customers 
The article should be subjected 
to inspection and criticism as 
strict as you would use in buy- 


‘ing a house. 


INDELIBA 


RIBBONS 
and 
CARBONS 


are made to stand such tests. 
We welcome opportunities to 
demonstrate the merits of 
Indeliba quality. 

Indeliba Hard Finish Car- 
bor. Paper is made for partic- 
ular trade. It is a favorite 
with progressive business men. 

Indetiba Bichrome and Tri- 
chrome Ribbons are made in 
all standard colors, and for 
every make of machine. 

Indeliba goods run true to 
their respective grade. The 
colors are clear. All materials 
used measure up to a stand- 
ard above the ordinary. 

Write us for samples and 
prices. Put our goods to the 


vest. 


Indeliba Mfg. Co. 
























































(By Special Correspondente.) 


Boston, Mass, 


The annual vention f the salesmen, managers 
and heads of departments f the Samuel Ward ( 
tjoston, was opened at the United States Hotel 


Friday, December 2 
president, Mr. Samuel Ward 


and was presided over by tl 


Experiences and methods were discussed and new 
ideas and s mes advanced for taking care of their 
rapidly growing business Great satisfaction was ex 


pressed at the manner in which salesmen and heads of 
departments co-operated for the good of the business 
and benefit of the trade The following managers 
heads of departments and salesmen participated 

President Samuel Ward, Vice President J. G. Elz, 
General Manager John D. Lamond, Assistant Treas 
urer A, C. Whittemore, Charles R. Barry from the 
Pacific Coast, Robert L. Smith, Chicago; Frank K. 
Smith, New York; C. A. Collins, New England; John 
J. Kelley, Detroit; Frank P. Crowe, New York; F. A. 
Johnson, H. L. Kimball, A. D. Hibbard, L. E. Clark, 
New England; Edward W. Noyes, W. L. Russell, Jr 
W. A. Blais, J. R. Hallaran, Gilbert Kelly, Harry 
Chandler, W. H. Boynton, T. A. MeMullin, William 
Dodge, O. Prouty, M. F. Curran, Chester Burk, Arthur 
Safford. 

Chicago, Ill. 


Charles I Barry, a Pacific Coast factory repre 


sentative, was in Chicago recently. He represent 
stationery houses and kindred lines. He is a keen 
student of conditions, which, he says, are flourishing 


on the Coast Great changes have taken place there 
in the last few years. The commercial stationer is 
now an office equipment dealer, practically all sta 
tiovery houses featuring devices having to do with 
modern equipment. Mr. Barry represents Samuel Ward 
Company’s famous day books and paper specialties 
the American Bank Note Company’s playing cards; 
Charles EH. Elliott & Co.’s place cards, and other card 
specialties manufactured by Samuel Carpenter & Co 
He is an enterprising man and has given a good 
account of himself on the Coast. 
> + . 

Stevens, Maloney & Ce now are almost settled in 
their new stere in the Y M. C. A. building on La 
Salle street Here they have more room and bette! 
arranged premises, and they are already enjoying in 
creased business and a corresponding amount of satis 
faction in their new home. 

Los Angeles, Cal. 

The Realty Stationery and Listing Card Company 
629 Grosse building, has just been incorporated with a 
capital stock of $1,000. The company, of which R. M. 
Gale is president, will direct its attention especially 


to the needs of the real estate trade in connection 
with the line of listing cards and systems in which 
the company specializes Legal blanks, office equip 
ment and supplies, filing cabinets, etc., will be leading 
features of the company line. 
New York, N. Y. 

On and after January 1, 1913, the firm of Kimpton, 
Har bottle and Haupt, the well known wholesale 
stationers, will be known as Kimpton, Haupt & Co., 


removing the name of Harbottle, though E. F. Har 
bottle will remain as a special partner in the busi- 
ness, together with C. F. Kimpton and Harry Haupt 
Although the firm name will change there will be no 
deviation in the business policy of this house. They 
sell only to dealers. The only reason for the change 


f name is to shorten t 


. + - 
The Thaddeus Davids Company’s factory at 95 
I J 
Vandam Street is being taxed to its utmost to keep 
ip with coming orders, foreIng the adoption of a 
night shift. 
* * « 


Sales Manager Williamson of the Thaddeus Davids 
Company, who has been in the west for several weeks 
has been sending in some good sized orders He 


turned for New Year's Day 


Philadelphia, Pa. 

The Manco Club, composed of the employes of the 
William Mann Company, held its regular meeting 
recently at the Hotel Majestic. A dinner followed 
the business session, at which sixty-five attended, and 
a delightful entertainment was then given. Especially 
handsome were the menus, the cover being of leather 
with the Manco seal stamped on it in gold. Inside 
was printed both program and menu, 
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An Improvement That Had to Come 


New York Chicago Washington London 


371 











Ae 
TRADE MARK 


This new efficiency desk stands for adaptability, 
convenience and economy. 

The top, base and pedestals are separateunits 
which can be combined to meet the needs of the 
user, not only when he buys, but at any time later 
to meet changing requirements. 

We are the originators of this new type of{desk, 
a logical outcome of ‘‘Sectionet’’ filing fcabinets, 
which we first introduced to the trade in 1906. 

Every live dealer will want to know more about 
this new factor in office efficiency. 

We have prepared a descriptive booklet which 
will be sent free upon request. 

Write to-day and get a line on one of the best 
selling propositions ever offered to office appliance 


dealers. 
CHAW WALKER 


MUSKEGON, MICHIGAN 
425-559 Western Avenue 





Broadway 109 S. Wabash Ave. 728 13th St. N. W. 33 St. Bride St. 























FILLIT Heyer’s Composition Refiller 
DON’T Makes All Gelatin Duplicators 


KILL IT Good as New. 


Refill old pans in your own store with 
HEYER’S COMPOSITION. Works 
perfectly—costs little. Saves time— 
express—money and trouble. Satis- 
faction guaranteed or money refund- 
ed. Sold in 2}—5—10 pound cans. 
Full instructions easily followed. If 
not at your dealer’s, sent direct on 
receipt of price. 50c a pound. 


If It’s Heyer’s It’s Good ! 


Send today for Hektographj facts, and make 
money on duplicators. 


HEYER DUPLICATOR CO. 
116 N. La Salle St. Chicag 
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in Other 
Lands! 


In this country, we 
have distanced compe- 
tition in the Letter 
Opener field. Abroad, 
the superiority of the 


SIMPLEX 
LETTER OPENER 


over all foreign makes is most marked. As 
a result, the business of our foreign agencies 
has been remarkably active and profitable 
We have not yet covered all countries, and 
shall be glad to submit our foreign proposi- 
tion—or, for that matter, our domestic 
one—to anyone who is interested 


Naturally, applications will be considered 
in the order of their receipt. We advise an 
early inquiry. 


Simplex Letter Opener Co., 
258 Broadway - New York 


OFFICE APPLIANCES 





It’s the Same 


STYLE 


“EUREKA” 


BINDER 


with NON-PROJECTING Posts, 
End Lock, Metal Hinge 





Catalogue No. 4 shows the complete 
line of SECTIONAL POST BIN- 
DERS, with Center or End Locks; 
LEDGER TRANSFERS, with Metal 
Hinges; SOLID POST BINDERS, 
SHEET HOLDERS, CURRENT 
LEDGERS, with prices and trade 
discounts. 


HENRY C. SHERICK 


Manufacturer for the Trade Only 
Established 1884 


No. 301 Walnat St. Cincinnati, Ohio, U. S. A. 

















YOU WILL KNOW 











4273-627T 








al 


Absolute Chair Satisfaction 
When You Know Our Line. 


We manufacture a complete line of office chairs backed 
by over half a century of practical, experience and give 
the utmost in both quality and style. 

All That You Can Ask of a Chair. 

The cut shows one of our ideal office chairs made of 
highest grade selected quartered oak and finished either 
Golden Oak, Office Oak, Weathered Oak or Early 
English. Seats put together with Lindermann’s wedged, 
dovetailed joint, insuring durability, and equipped 
with Gilson Mfg. Co.'s chair irons. Standing arm chair 
to match. 

Get our catalogue and price list. 


NICHOLS & STONE CO. 
4: Established 1857. 
Gardner, Mass. 














The Latest and Best Dictionaries 


For Offices, Schools, Libraries 
and General Use 


Laird & Lee’s Webster’s 
New Standard Dictionaries 


More pages, illustrations, special features, new 
words, larger type, more substantially bound, 
better paper than any other series of Diction- 
aries now on the market and at lower prices. 




















Encyclopedic Library Edition 
1,430 pages, 2,000 text engrav- 
ings, 14 full-page black plates, 11 
colored plates. 10 supplemental 
dictionaries. Size, 7% x9X inches. 





















Bound in imported goat, marbled || Sad 
edges, patent thumb index, in ty iM 
cardboard carton, 5.00 { i 
J 
liacyclopedic School Edition X. 
° 4 
1.269 pages, 1,700 engravings, “—™... 


14 full-page black. plates, 9 in col- hg 
ors. Contains everything in Ency- \ 
clopedic Library Edition, EXCEPT two colored plates 
and the 10 supplemental dictionaries. Size, 7x9 ins. 
Three-quarter leather, marbled edges, patent thumb 
index (wrapped in corrugated cardboard), 83.00 


High School and Collegiate Edition 


New 1,056 pages, 1,282 text illustrations. Ety- 
mologies, synonyms, and antonyms, Colored world 
map of English language and the Panama canal; 
seals of States and Territories ; color scale and sun 
spectrum with primary colors. Absidged from Ency 
clopedic Edition. Size, 6x8 ins. Half leather, mar 
bled edges, patent thumb index, ®1.75 

Half leather, sprinkled edges, not indexed, $1.50 


Students’ Common School Edition 
Revised. 760 pages, 840 illustrations. Size, 5x7 
ins Extra cloth (black), gold and blind stamped, 
80c. Marbled edges, thumb index, 90c, 
intermediate School Edition 
460 pages, 600 illustrations. Size, 4&¥x6% inches. 
Extra cloth (black) gold and blind stamped, 52c. 
Elementary School Edition 


384 pages 450 illustrations. Size, 44%x5X inches. 
Extra cloth (black), gold and blind stamping, 28c. 


~ 














Supplied by all Jobbers, School Supply Houses and 
News Companies, or direct. 


LAIRD & LEE, 1732 Michiat: | Ave., CHICAGO 
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Adding Machine Rolls 


PERFECTED AT LAST 


The Plugless Roll for Any Machine 


AN IMPROVED ROLL WITHOUT 
INCREASED COST 








We have removed a heretofore troublesome 
feature in AD DING MACHINE ROLLS b 
eliminating the wooden core or plug. 

No uneven running of rolls due to imperfect 
holes in the same 

No dust or dirt on edges to clog machine. 

No splices or breaks in OUR rolls. We guaran- 
tee all rolls to be perfect, and one continuous strip, 
full length. 

Our 2 5-16 in. plugless rolls contain 250 lineal 
feet each. 

Our rolls are made from white wove, hard sized 
Writing Stock, 18 lb. Folio basis. 

If desired we will furnish same diameter rolls 
on wooden cores at the same price. Write for 
samples and prices. 








Manufactured by 
GEORGE IRISH PAPER COMPANY 
BUFFALO. N. Y. 











BUCKEYE RIBBONS 


and 
CARBONS 


are manufac- 
tured with a 
view to meet the most exacting 
demands—a characteristic worth 
the dealer’s knowledge. 





Supply Your Customers 

with a quality that will insure their 
satisfaction and continued patron- 
age. Talk quality first—then price. 

Typewriter Ribbons for all ma- 
chines. 

Carbon Paper 

Typewriter, Billing, and pencil 

for all purposes. 


Our Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect match 
Typewriter Ribbons. 


Write for Samples and Prices 


The Buckeye Ribbon and Carbon 


Company, *" % Sit v= Cleveland, O. 
































January, 1013 


LOOSE LEAF "9 





Special Correspondence.) 


Brooklyn, N. Y. 





T e G zg Olney t veteran traveling ma 
recently the Irving-Pitt Manufacturing Compan) 
in Kans { represents. Probably no 
mal loved than Uncle Georgs 
who « les four score years with greater ease than 
man " supports the burden of much fewer 
Wir r 

Chicago, Il, 

One the portant events in the loose leaf field 
of Chicag the addition to the big plant of the 
Cc. & & R B ‘ompaiiy at Sacramento and Carrol 
avenues This new additior will accommodate the 
growth in the general business of the company, and 
it is expected that it will take care of the business 
of the ney ng book department acquired not long 
ago by t) | ise of the Hamacher-Hawkins interests 

> > . 

Chicago ose leaf men will be interested in the 
announcement published in another column, that L. R 
Coppage as been made advertising manager of the 


Irving-Pitt Manufacturing Company of Kansas Ci 
Mo. Mr. Coppage was for some time connected with 


y 


the Sam’! ( Tatum Company of Cincinnati, and latet 
was with the Plew & Motter Company of Chicago. A 
short time ago he went to Kansas City, where he was 
given an important place in the sales department of 
the Irving-Pitt Company, under Frank L. Severance 
At this time sales and advertising were both cared for 
by the sales manager and his staff. Now they have 
been separated, Mr. Coppage taking charge of the 
publicity end of the business. Preparations are on 
for a vigorous advertising campaign in 1913. 
° . * 

Charles Meyer, Chicago representative of the Boorum 
& Pease Company, recently spent a few days at the 
head offices of the company in New York City. 

Cincinnati, Ohio, 

Every president has his message, and that of Paul 
A. Gosiger, head of the effective organization of the 
Tenacity Manufacturing Company, Cincinnati, Ohio, is 
given to the trade in a neat four page folder which 
uses the late national election as a clever figure of 
speech for the ‘‘landslide’’ of business which has been 
coming the Tenacity’s way of late. The feature of 
this business has been in the new Cincinnati Loose 
Leaf Ledger, for which the company has recently 
annexed an unusually large number of new accounts. 
The folder tells the trade about the principal features 
of this product and the solid service reasons for its 
popularity. The booklet is brief, pointed and very 
interesting 

. . > 

Samuel E. Hilles, president of the Sam’l C. Tatum 
Company of Cincinnati, who made quite an extensive 
tour abroad, returned not very long ago, full of ideas 
and rich in interesting observations of how they do 
business in other lands, Mr. Hilles was much rested 
and benefited by his trip 

Kansas City, Mo, 

The Irving-Pitt Manufacturing Company's salesmen 
have been gathering at the factory for an annual dis 
cussion of the opening year. 

Lynn, Mass, 

The R. S. Bauer Company has recently placed with 
the National Blank Book Company of Holyoke, Mass 
the largest rder for blank books that the company 
bas received from the New England field the past fall 

New York, N. Y. 

The Boorum & Pease Loose Leaf Book Company has 

announced a new sectional post transfer binder with 


non-protruding posts. This is said to be meeting wit! 
much favor 
* * . 

Asa L. Shipman'’s Sons, well known stationers and 
loose leaf manufacturers, are sending out a handsome 
and appropriate calendar for 1913. 

> . * 
A. Hipshman has resign as salesmanager and 





traveling representative for Elbe File & Binder 
Company to become identified with the Boorum & 
Pease Company. Mr. Hipshman is a young man of 
sterling qualities and has proved a successful member 
of the Elbe Company force. His many friends wish 
him continued success. 
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Cc lete with B 1 
Steel Milling a $6.00 


Climax is a dividend payer each moment of service. Saves 50% of 
your pencil bill and substantially increases the efficiency of your pencil 
users. Investigate. A pencil sharpener is either an investment ora 
fixed expense. What is yours? Let your dealer show you how Climaz 
wili save you money. 

Dealers and consumers, write for catalog of 
the APSCO line. We will interest you. 


AUTOMATIC PENCIL SHARPENER COMPANY 


Best Known—THE APSCO LINE—Best Made 


28 East Randolph St., - CHICAGO 


limax limax 
ENCILIHARPENER. | USHARPENER. 





















STEEL FRAME 


“CONOM 


PROOF 
Waste Paper Balers 











“Turn your waste 
into profit.” STOP 
THROWING away 
GOOD MONEY! 


You will be surprised’ to learn how much your 
waste paper is worth when properly baled. 

The Economy Paper Baler not only pays for it- 
self in a few months but helps to keep your office or 
store clean, and furnishes a steel fireproof waste 
paper box which reduces fire hazard and pre- 
vents valuable articles from being lost or burned 
through carelessness. 

There is an Economy for every purpose— 
all sizes. Get our proposition. 

Dealers and specialty men will find this a 
money-maker,. 


ECONOMY 


BALER COMPANY §& 


ANN ARBOR, MICH., U.S. A. 
Box 31 




















150 OFFICE APPLIANCES 





TM 


Sat €asa Safe 





progressive. 





421 South West Street 








The Dealer who offers the business public a Steel 
Typewriter Desk which is as “safe as a safe’ and 
possesses every other desk requirement is really 


The U. S. Steel Furniture Company makes such Desks 
and Tables and is ready to supply them immediately to 
dealers. Stock finishes—plain green, mahogany and oak. 


WRITE FOR CATALOGS AND PRICES 


United States Stee] Furniture Company 
Syracuse, N. Y., U.S. A, 
































109-111 Leonard Street 
NEW YORK 





THE SOLID RING MEMO BOOK 


“SOLID RINGS THAT DO NOT WEAR 
SLOTTED SHEETS THAT DO NOT TEAR” 


A REVOLUTIONARY IMPROVEMENT 














SHEETS GUARANTEED NOT TO TEAR OUT—eliminating an inherent defect of all 
ring books. Slotted holes have spring points that grip the rings. 
rings. Rings are smooth and continuous. Entire metal part in one piece. No moving parts. 
Nothing to get out of order. Greatest improvement ever made in ring books. 


BOORUM & PEASE LOOSE LEAF BOOK CO. 


4000 Laclede Avenue 
ST. LOUIS, MO. 


No opening or closing of 











(By Special Correspondence.) 


Atlanta, Ga, 
rhe Field & Allen Company 


tract from the Southern Railway to f 
out the $500,000 concrete ferminal office 
has just been completed adjoining the Ts 
Way station ir Atlanta rhis is said t 
the largest single contract for steel fire 
furniture eve awarded in the Sout}! 

This contract will amount to prebably $2 


S30 Ooo, 


rhe Fieider & Allen Company was aw 
contract for a quantity of the wood fu 
chairs, desks, tables, ete that will be 


building. 

These contracts were let at Washington. D 
the Purchasing Department of the Souther 
Allen, secretary and treasurer of the Fielder 
Company spent several weeks in Washington 


ing and demonstrating efficiency and the saving 





floor space and labor of the modern office equipme 


which he was successful in selling the railroa 


Chicago, Il, 


Comparatively few changes in lines 


the big furniture exposition building at 1319 M 


gan avenue present themselves for the January 


ket for which space was long ago sold out 


of the sections however, have been edecorated 


and improved by the exhibitors, in preparation f 


very promising display. 
> . > 


Irving I. Johnson was married Dee 15 


Schultz of Chicago. Mr. Johnson is a young man 


started with Mead & Wheeler when that firm beg 
business. He has worked his way up t tt 
branch and has made himself a factor 
of the company. 

Evansville, Ind, 

rhe Henderson Desk Company is moving 
from Owensboro, Ky., to this place 

Los Angeles, Cal, 

C, E. Rosenberg, Los Angeles manager for the Ya 
man & Erbe Manufacturing Company, has 
pointed a member of the advisory committe: f 
Salesmanship Class at the local Y. M. ¢ A He 
also a member of the local Sales Manager: Ass 
tion and of the local Ad Club 

Minneapolis, Minn, 

The Charles F. Weis Company, Inc., W 
furniture firm in this city. 

New York City, N. Y. 

Joseph Friedlander, formerly in charge 
department of the New York Yawman & Erbe 
has been living for several months in Colorad 
he hopes to regain his health 

Rochester, N. Y. 

Two recent talks of interest were delivers 
ssociations by Yawman & Erbe met R 
Cole, manager of the company’s systen rt 
on ‘Criminal Identification Systems, R 
ester associatk and the other by R E Rose N 
York manager, before the New York Credit t 
Rose's subject was similar, and both talks 
trated by lantern slides 

> . . 

Manager Harvey P. Rockw of t Ag 
Department of tl Yawman & Erbe Ma 
Company, recent returned from a_ fort 
around the circle of svuther: ind niddle wes 
igencies He found ““Y & E”’ b 
booming In B ingham \ he 
pany’s agents, Dewberry & Montgor 
their plans to move into ew quart 

re in a fine three-story building. 

STANTON IS NAMED RECEIVER 

H. B. Stant of 60 State Street, Bost 
ippointed receive for the National Env 
Stamping Machine Company of Provide ‘ ] 
ern has ar! indebtedness of somet! g V 
Its assets are collected in the plant at Provide 
although this not in operation 
all modern machinery fer light manufact zg I 
receivership was brought about as a t 
presentation of a bill of Clara E. Bowen witl 
for $11,324.97 fer money advanced. Mr. Stantor 
receiver, was the attorney for the company previ 
the receivershi; He states that the action take 
purely friendly nd to facilitate the plans f g 


ization 
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===” MR. DEALER 


A report has been circulated to the Trade that we 
have advanced the prices on our line of “O.K.” Paper 
Fasteners to the extent that dealers did not find a sufficient 
profit to warrant futher handling them. 


There is no truth in this report whatever. It is mal- 
icious, and in our opinion significant of substitution. 


Notwithstanding the many advances in the prices of 
raw material during the past two years, we have not ad- 
vanced the price on our fasteners; to the contrary we are 
now making and putting on the market these fasteners in 
nickel-plated steel, in addition to our regular line of brass 
fasteners, at a lower price. 

Accept no substitute. Our trade mark “O.K.”’ is 
stamped on every fastener and every box, and this Trade 
Mark is your protection. 


THE O. K. MFG. CO., Syracuse, N. Y., U.S.A. 


JAS. V. WASHBURNE, PRES 











A GOOD IMPRESSION 


is only obtained with a good pad. 


’ THE SUPERB 
Best Ink 
Best Felt 


. Best Surface 
the standard by which all others are compared. ACCEPT 


VO SUBSTITUTE, as all reliable dealers sell them. 
Full size sample for 10c stamps. 


tamp 








WHAT TIME WAS IT? 


A onstant di pute e asily disposed 
1e use of tl 


AMERICAN 
TIME STAMP 


Simple —strong—durable. Every 
stationer and hand stamp dealer. 
Price, complete, $3.00. 








PROTECT YOUR BANK ACCOUNT 


The American Check Protector is most effective, is in- 
expensive. Description on application. 


WM. A. FORCE & COMPANY, Inc. 


59 Beekman Street NEW YORK 























The Improved Hand and Stand 


CLIPLESS 
PAPER FASTENERS 


- h ngth he TUCKER — paper fasteners of this class is the measure 
of Pe none sm d of usefulness. The TUCKER is the life of the machine. 


The AUTOMATIC TUCKER in Stand 
the ‘“‘CLIPLESS”’ machines is a tc gerget 
solid piece of case hardened steel ae oe 
swinging on a pivot, operating $3.50 
automatically with the opening 
and closing of the machine. 





Ail other machines of this type have spring 
tuckers, which in time crystallize and break. 
_ upon ‘“‘CLIPLESS” machines and accept 

meh rs Pur hased by discriminating buyers 
an al purcl g agents of big corporations. 
LOOK FO R THE AUTOMATIC TUCKER. 
It shows on the outside 


Hand ies 4 DEALERS 


Place your orders with 
_ our jobbers: Tower 

Mfg. & Novelty Co., 
New York; Kimpton, 
Harbottle & Haupt. 
New York; A. 
McClurg & Co., ¢ ‘hi. 
cago; Charles H. Jen- 
kins & Co., 114 Bush 
Street, San Franc isco; 
J. Levy Bros., New 
Orleans. 

















CLIPLESS PAPER FASTENER CO., Newton, Ia. 


Sole Manufacturers of the “‘Clipless”’ 











The BARRETT - AMBART 
- ~@® HAND PUNCH @~ 











A thoroughly practical office appliance, strong and well fin- 
| ished. It punches the greatest variety of sheets of any inex- 
pensive punch on the market. Each packed in a wooden box. 
Style A 32—Wil! punch sheets for practically all of the standard spacings 
with 7-32 inch round holes. This includes the 3 T ‘Finder 
the standard Ring Book gauges, and the 4 standard Post Binder 
sp acir MGS. ccc cvcccccccsesscsesssseses eset sees esos s0esee $3 -00 
Style MM 39—Will punch sheets for all of the McMillan Ring 1 »0ks. 
7-32 inch round holes, § or7 holes at one time...........++> $6.00 
le A 43—Punches i inch round holes, 2} inch ce ters—2 rie 
inch centers, or 2 holes 7 inch center8............scesecdece 
Style M M 37—Will punch sheets for all of the standard Memo eon 
| on the market—9-64 inch holes ..........ecsecseecscececs $6.00 
ie sk us for our special proposition, including circulars, with your imprint. 
| 1 Aberal di scount to the trade. 
| THE BARRETT BINDERY CO. 
ki 77 West Monroe St. CHICAGO 
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ADHESIVES 
GOOD AS 
MONEY & BRAINS 
CAN MAKE 


THE STANDARD LINE FOR NEARLYA CEN UNG 


RIGHT. 


PRICES 


PROMPT 


DELIVERIES 


SATIS- 
FACTION 
ATTRACTIVE 
PACKAGES 

“AND 
LABELS 


Good Ink Costs No More 
Than Bad Ink 


Comparatively speaking, this is the 


truth. However, not by claims but by 
performance are reputations made. 


1913 


will make eighty-eight years 


The Thaddeus Davids Line 


has been the Standard by which the business 
world has measured Ink and Adhesive, 


Quality. 
Confidence Is Your Aim 


and this is assured when you see that your 
trade receives absolute satisfaction by selling 
Davids’ Products. 

Doing business with us means full and com- 
plete satisfaction to both Dealer and User. 
Begin the New Year right; send us a trial 
order, and you will become one of our many 
satisfied customers. 


Send for our handsome illustrated catalogue, 


Jf; PANS ES He By 


THADDFUS DAVLDS 0 


HOME OF ICE-AND FACTORY - 
95-90 VAN DAMS NEW YORK: >. 


“CHICAGO OFFICE AND WAREHOUS 
S4BON: MARKET ST. 











KEEP YOUR PAPERS SAFE 





DUGGAN-RIDER CO. 


in a DURICO Strong Box 


It furnishes absolute protection to its contents; adaptable 
toany line of business or in the home. 

This box is made of heavy cold rolled steel; reinforced 
with angles and riveted with heavy cone head rivets. It is 
substantial and artistic. Handsomely finished in oxidized 
copper. Size 12” long, 8” wide, 64” high inside. 

Provision is made for fastening the box to the table, floor 
or desk drawer with bolts or screws from the inside so that it 
cannot be carried away. 

DEALERS e Youcan make attractive profits on these 
® strong boxes. They fill a necessity and 
are ready sellers. 
Write for circulars and prices. 


FIREPROOF OFFICE SPECIALTIES 
ERIE, PA. 














mee 


(By Special Correspondence.) 





Boston, Mass. 

The local trade was favored with a recent 
Messrs, Teller and Petersen, representing 8S. 8. Staf 
Inc., New York 

Chicago, Ill, 
R. B. Carter, president of the Carter's Ink ¢ 


and C. B. Gordon, general manager, were 
late in December holding a conference with 
ministrative and sales force connected with the 


Chicago house. The work of the past year was reviewed 
and plans made for an aggressive sales campaign 
1913. The season just closed has been a very prosperous 
one with the company, not only in the middle west 
but also in the territories covered by its other branches 
and agencies scattered over the leading countries of the 
world. The Chicago conference was held at the 
Congress Hotel, and on Thursday evening a banquet 
was enjoyed in the English room. Speeches were made 
by Messrs. Carter and Gordon, and some entertainment 
specialties were provided by talent from the ranks of 
the sales force In attendance were the following 
R. B, Carter, C. B. Gordon, R. B. Randall, H. L 
Brooks, G. E. Eaton, L. G. Stevens, R. E. Lane, ¢ J 
Van Zandt, K. H. Kiesel, N. D. McCollom, If k 
Harris, H. R. Bullock, W. H. Cox, W. S. Hanna 
F. E. Lines, R. G. Fishel, Nathan Whitman, W. R 
Keating, E. S. Dearing. H. William Johnso: 


The Thaddeus Davids Company's western office 
ports a splendid business, The company recently 
secured additional space in the building they « Ipy 
at 180 North Market Street. 


W. Cary Lewis, of W. Cary Lewis & Compa I 
well known typewriter ribbon and carbon man of 





Chicago, sailed on December 24 on the Lusitania for a 
short trip abroad. 
New York. N, Y. 
The New York Branch of the Carter's Ink Com y 
held a salesmen’s convention and banquet recently in 
that city. R. B. Carter and C, B. Gordon resident 





and general manager of the company, respectively 
came from Boston to attend The banquet was held 


at the Hotel Imperial. The program was vari 
the ‘‘All Star Show,"’ under the leadership of G. F 
Mesick, coming in for much applause M ( 

and Mr. Gorden’ spoke briefly. Those resent D 
addition to Messrs. Carter and Gordon were 4 
Auchu manager New York house; C F F 
assistant manager New York house; G. F, Mesick, W 


F. Laskowski, Jr J. Ullmann, H. G. Young, A. M 
Crawford, H, A. Withers, A, Staveley, H. J. Ke \ 
4. Jakobi, T. Liston, A. J. Seott and E. J. Sehmidl 


wafayette, Ind. 


Horney & Wright, Lafayette, Indiana, is a new 

cern in the ridbon and carbon business. <A. I Horney 
has been in this line about six years, the last f 
years of which he was engaged with the Ault & 
Wiborg Company R. A. Wright, the other member 
of the firm, has been a partner for two years with 
Mr. Horney in another business concern, the T im sé 
Manufacturing Company, of Lafayette, which Is 


mail order transfer paper business. 

Horney & Wright will market ribbons and " 
bons all over the country and Mr. Horney will travel 
as before, calling on the trade which he knows l 
in some thirty states 


Toronto, Canada, 


The North American Sales Company, which handles 
the Columbia ribbons and carbons, is a new office 
appliance concern in this field, with offices at 28-30 
Wellington Street West. The manager is 8S. W. J 


Matthews and other lines controlled inelude st 
ers’ tinware and filing systems. 


H, A. PRIZER, JR., WEDS. 


H. A. Prizer, Jr., of the William Mann Company 
was married the evening of November 20 to Miss 
Helen Reiter of Overbrook. After a reception at the 
Hotel Bellevue-Stratford, the couple left for a _ brief 
honeymoon, 
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Business men 


individual needs. 


2 file sections will 
Think | 
of the; 
Saving! ( 
All Files 


Cheap 








Interchangeable 


Priced Alike 
Oak or Mahogany 


INTER-INTER 


jLioensed by the Macey Co., under 
Tobey Patent, June, 1907. 


Write for new catalog 
and agency plan. 


CUTLER DESK CO. 
BUFFALO, N. Y., U.S. A. 
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ADJUSTABLE 
FILE DESKS 


Any Fundamental Type of 

Scientific Commercial Fil- 

ing within the Pedestal 
Space of Any Desk 


, lawyers, doctors, all professional, railroad and 


insurance men may select the ideal equipment for their own 


30 desks in 4 different grades and patterns to choose from. 
40 different combinations of filing in each desk. 1 desk and 


demonstrate perfectly. 


In COST. A desk with adjustable files at 4 less than desk and 
separate files, top and base. All adjustable files cheap and priced 
alike in quartered oak or mahogany. 


In CAPACITY. Vertical or systematic storage will take 3 times 
the contents of ordinary desk drawers. 


In CONVENIENCE. The user’s hand goes instantly to the 
papers wanted and finds them in compartment under proper index. 








Dealers—Share Our Typewriter Profits 





It Is 
Our 


In our new and splendidly equipped quarters, in the 
heart of Chicago’s business district, we are better The 
placed than ever to furnislt you the machines which Sisitiies 
: safeguard and increase your profits through the solid 
Business satisfaction they give your customers. Witha larger 
to stock of 














You Are 


all makes in the rough than ever before, we Seeking 


Satisfy can offer quicker service and absolutely bottom | Is On Our 
YOUR prices without sacrificing one jot of quality. §] Our on 


Customers 


October Special Feature is of interest to stationers. 


To-day 








WRITE TO-DAY FOR OUR NEW PRICE LIST 











YOUNG TYPEWRITER CO.,, © ¥zi Msi se 


























153 





Do you want to make 
the most of your ribbon 
and carbon business? 








Of course you do. You want 
goods of quality that will sell, 
and will give the user that high- 
est degree of satisfaction which 
makes him a regular customer. 


You will have such a line if 
you handle the 


DU BUL 


Ribbons and 
Carbon Papers 


Our products have been put 
through severe tests of quality 
and endurance, with the result 
that they are constantly increas- 
ing in favor with the trade and 
with the consumers throughout 
the country. 

This is a day when efficiency 
in business offices counts for more 
than ever before, and.in making 
our ribbons and carbon papers 
we have kept that fact in mind. 
The colors are sharp and clear, 
and the materials used both in 
the carbon paper and in the rib- 
bons, as well as the work they 
turn out, easily justify the use of 
the name Du-Ra-Bul to desig- 
nate them from others. 


Write for samples 
and special terms 


We want on our list of agents 
and dealers the name of a ca- 
pable, energetic salesman in each 
locality in the United States. 
For those who qualify to act as 
our representatives we offer at- 
tractive terms. Ask us today to 
send you samples and full par- 
ticulars. 


Foreign inquiries solicited. 





REPUBLIC - DODGE 
MFG. CO. 


Pearl and Prospect Streets 
Brooklyn, N. Y. 








pe 
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The Ideal Leaf Inserter for the Up to Date Office 


Saves Time and Trouble In- With an inserter you wiil at all times insert your leaves 
serting Leaves in any Binder quicker and without tearing, nor soiling them, like when 
Post Commtenton to inserting them with the hand. 
If your ledgers are apparently filled, the 


The Ideal Leaf Inserter 


(Made of German Silver) 


will INSERT 100 or more additional leaves, therefore save you 

the expense of buying a new ledger for these 100 new accounts. 

Write Ideal Leaf Inserter on a postal or your letterhead; on 
receipt I will give you free information. 

If Laserters are wanted at once, send a leaf from each 

size ledger; they will be sent to you express prepaid. 


a 7 L. E. CHARLEBOIS 


P.O. Box 102 Minneapolis, Minn, 















A ‘“‘WIZARD” Specialty—to protect every businessman! 
A REVOLUTION in DOCUMENTARY PROTECTION! 


The “‘WIZARD-BOND”’ System 


Possesses Unique, characteristic features of Rare Merit based on principles heretofore un- 

known in the Art of Protection and Detection against Fraud—Infinite in Scope and Possibil- 

ities for those transacting Business on Paper, viz. 
Deeds 


Checks Book-keeping 

Bank ‘‘slips’’ Mortgages Card Systems 

Notes Conveyances (all kinds Manuscripts 
Contracts Negotiable Papers Records (all kinds) 
Signatures Bills (rendered) Letters (mail matter) 
Documents Bills (receivable) Etc. Etc. Etc. 


Hundreds of written “instruments” are full of gaping space or yawning opportunities for 
alterations, ‘“‘assumption” or “catch’’ clause, “‘raising,’’ defacing, cancelling, changing of 
dates, counterfeiting of signatures, etc., etc.; they’re full of conspicuous protection omissions! 
For the first time in history any individual coulc 1 use a (local) practical means and method for 
the protection or detection of fraud in ALL “features” or any one, to suit their individual 
inclinations as an excise of self-protection; protect every essential a ; 


The ‘‘Wizard-Bond’’ System is 100° ‘‘efficiency! 
As a “Check-Protector’’ (and Detector) it accomplishes ALL any other device does and far 
if tampered with—causes a lightning-change and ‘“‘orcin’’-like 
repeating. The “WB” may be used 


"7? 


more. It’s sensitiveness, 
betrayal which no Wise man or Fool would venture 
visibly or invisibly in correspondence. 

Your safety is in the “Wizard-Bond’’—always keep them on hand for every-day needs. 
cost is trifling. 

This is only a fraction of the story of this wonderful and simple invention. 

Send today for “SPECIAL” assortment of 100 WB’s for 35c (including instructions). 
Special price in quantity lots. 
Business with the trade also solicited. 


Sterling Manufacturing Co. 
Box 241 & Old Orchard Beach, MAINE 


Its 




















The Lineograph 
DUPLICATOR 


Simple in construction. Simple to operate 
Results always satisfactory whether type or 
hand-written circular. Neat, clean, compact. 
Lineograph machines are sold without restric 
tion regarding supplies Hows ver, we make the 
best scientifically adapted materials and are not 
bothered by outside competition. Send for prices 





and descr riptive booklet. 
Agents and Dealers Wanted 
The Lineograph Company 
Makers of Duplicates and Supplies 


112 Fulton St., New York, U. S. A. 








WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS 













WE ARE NOT AGENTS FOR THESE Goops 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 
NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc 


MEYER & WENTHE 
108 N. DEARBORN ST. 
CHICAGO 








RUBBER STAMPS 








NUMBERING MACHINES 




















DUPLICATING 





(By Special Correspondence.) 


Chicago, III, 


Manager F. M. Coxon of the newly consolidated 
Writerpress Sales Company has established his new 
headquarters very commodiously on the ground floor 
at 56 East Monroe Street, where the main room is 
used for display and sales, with very ample facilities 
and the ‘basement as a store room, The company is 
finding its new typesetter, which can be used with 
either the Writerpress or the Lettergraph, a _ very 
useful sales article. Other articles now in stock are 
the Writerpress, both hand model and power machine 
the printing attachment, signature attachment, auto- 
matic fill-in attachment, and the Lettergraph, whose 
consolidation with those of the Writerpress, is 
described elsewhere in this issue 4 staff of six 
are associated with Manager Coxon, and business is 
already showing signs of a steady gain. 

+ > > 

A new perforating and slitting attachment 
Autopress is meeting with a ready sales and is at 
tracting much interest in the display and sales rooms 
of this company in the Manhattan building. Although 
Manager Patterson has been working on it for some 
time it was made known to the trade only a week ag 
several months being devoted to the finishing touches. 


. . + 
W. S. Menamin is a new salesman for the Autopress 
Company, Manhattan building. 
. . - 
Manager Coxon of the Writerpress Sales Company 


56 East Monroe Street, completed a successful trip: 


+ 


to Alma, Mich., just before Christmas, and also trips 
Abingdon, Mich., and Champaign, Ill. He is now pl 
ning to hire several new salesmen to accommodate the 
growing business of the company. 

. > . 

Manager A, T. Patterson of the Autopress Compa 
424 Manhaftan building, returned last week from 
trip to Grand Rapids and other Michigan points I 
he found business very satisfactory 

> ~ > 

L. W. Jared, general sales manager, and Tim 1 
advertising manager, of the American Multigraph Sales 
Company, were in Chicago, Dec. 13 and 14 attending 
a meeting of the National Association of Advertising 
Managers at the Hotel LaSalle. 


o . . 

On Dee. 13 Tim Thrift, advertising manager 
American Multigraph Sales Company, delivered 
stereopticon lecture and travel talk, gingering 
sales force before a large assemblage of advertising 
men at the Chicago Advertising Associati 

> > > 

W. H. Hartley, salesman with the Chicago off 
the American Multigraph Sales Company, 
ippointed division manager at Atlant succeeding 
S. Woodward, who comes to Chicago t t M 
Chamberlain, division manager. 

« al . 

The Hektograph Manufacturing & Duplicating 
pany, 431 South Dearborn Street, closed two days befor 
Christmas owing to the death of the owner, L. B. Greet 


of New York, The factory is about two weeks bel 
owing to the rush of orders, and has recently moved 


into larger and better quarters. If the tide of busine 
ontinues to increase, another change wi!l be necessary 
Manager Kurth of the Chicago office is finding a 
stant and steady demand for the Composition Duy 
eator. He is about to close a large deal with St 


Louis house of prominence in its line 
Cleveland, Ohio. 

The large additi to the factory of the Ameri 
Multigraph Sales Company is nearing completior 
will be ready about the first of March 

Richmond, Va, 

J H. Finnegan, formerly Flexotype manager 
Washington, D. ¢ has been appointed division sales 
manager of the American Multigraph Sales Compar 
it Richmond, 

St. Louis, Mo, 

Division Sales Manager Quinn of the American M 

graph Sales Company, spent New Years at his old home 


in Chicago. 
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DIRECTORS’ 
TABLES — 


Made for Service—a fit- 
ting Ornament as well 






Our high standard of excellence 
in workmanship, material and 
his clearly defined in these 

id tables. They 

de to satisfy particular 


Shall we send you catalog of our 
complete line of office furniture? 


Batter writs for it toiary. 
96 inches long, 42 Inches wide, 30 inches high; 

SHELBYVILLE DESK CO. selected quartered white oak or mahogany; 
SHELBYVILLE, IND. satin wax finish; dull cast brass trimmings. 


No. 4296 




































THE THREE “RIVAL” FOUNTAIN: PENS 


RIVAL NON-LEAKABLE 
Perfect Fitting, air-tight joints form a perfect, absolutely non- 
leaking Writing iustrumecnt. 

NEW RIVAL SELF - FILLER 
—_ Se es os ee Pen is filled by simply turning 
Oe ae at a x tit i = < : the collar in center of barrel to 
>>> > =] mee ccm = 4 opening. Press hard rubber 
(/ _ . I bar, release and pen fs filled. 
4 (4 } =\ No weg oh ony on oeee oO. 
7 = 9 > >>> Pas e< to rot rubber sack. as all 
PD > oe SEE cd ou POPP oo Se fi s< < the good, reliable features to 
be found in any of our pens, 
plus the speciai advantage 

just mentioned. 
Made in three sizes: No. 22, No. 


— 





§23,No,. 24, Plain, Chased and 
Gold Mounted. 

RIVAL No 3 with Gold or Ster- 
ling Silver Filigree Mount: ng 
Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealerson Request. WE GUARANTEE EVERY PEN, for Holiday and Fine Trede. 


D. W. BEAUMEL & CO., Inc. Office and Factory, 35 Ann St., NEW YORK 
FOREIGN AGENTS WANTED 

















STERLING ERASERS—-OVER SO% SAVED 


are a German Silver Shell containing a 
thin, fat Eraser which is fed forward as it 
becomes worn. Best for ink or typewriter. 
Always sharp and alwaysciean. Wil! not 
cramp the fingers. Csn be used asa line 
finder on note-book or manuscript and 
has other desirable features. Agents 
wanted everywhere. Write tor circular 
and prices. Sample 25¢ 


TURNER BROS., 
1022 Arch St., Philadelphia, Pa- 





Trademarks and Copyrights 


MERIT SELLS THIS ARTICLE 











é your business direct to 











VW ask _— - ves time and insures better service 
Pereonal Attention Guaranteed E D U Cc ATE-— 
a> VEE Rian UR New Catalogue will do this for you E THE REX Co., 
Bpscialty:—-Typewriting and Adding Machines in our line of Ribbons and Carbon ee ee Seen ey Se 
Address E. G. §S IGGE R S Papers and Office Supplies. VIENNA, AUSTRIA 
Suite 83, N. U. Blig., Waskington, D’ C. J SNELLING & SON, Manufacturers are always ready to consider agency propositions 
South Brooklyn, N.Y. from American manufacturers. 























SOMETHING NEW CLINCH PAPER CLIPS 


Letter Carbon Disc 1,000, 30c—5,000, $1.25—10,000, $2.25. 
All above prepaid. 


A paper Disc, gummed on both sides, for attaching Letter to Carbon F. O. B. Buffalo, N. Y.—25,000 er to box—25,000, $2.50—50,000, 








answer. Doubles the capacity of your letter file over use of wire $4.75—100,000, $8.50—500,000, $37.50. Also put up 25 
clips—50c per 1,000—10,000, $4.00, both prepaid. 1,000 Clips to box for the trade. Ask for prices. 
THE CLINCH CLIP CO., 196 Seneca Street, BUFFALO, N. Y. mec 

















a Soo SED F => CLINGS FIRMLY TO ANY SIZE FOREARM 

——-— io = > —7 pe C7 

ee ee * = <5 Live dealers sell more EVERFIT than any other make. 
There is big profit in the line. Samples and prices on request, 


P “ * - 
15 Si zes of the DETROIT y Retail price Artificial Leather, black or white, 25 cents per pair. 


A size to fit all U. 8. and Canadian Coin. De 4 il price Ena } i i . 
ow obi emt s. oh ned ea os. : Fon ise Retail price Enameled Muslin, dull or bright, 15 cents per pair. 
printed advertising matter Free ROYAL NOVELTY COMPANY, MAKERS 


The Detroi oln W Co. 
371 Harper Ave., Doerets, heated Toronto, Ont. 1349 N. OAKLEY AVE., CHICAGO, U. 8. A. 
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Interest—Time—Maturity 


Holidays—Premiums 





A Mechanical 





Device 





It answers the most complex 
Interest and Insurance prob- 
lems by the turn of a wheel. 


“Accurate Mechanical Think- 
ing Substituted for Inaccurate 
Brain Thinking.”’ 


A brain-saving device of high- 
ly specialized efficiency which 
eliminates all the involved 
processes now in use to com- 
pute interest. 


§ The Meilicke Calculator answers 
the most complex interest problems. 


§ It reduces the figuring of interest 
on savings accounts to the turn of 


a wheel. 


{ It will average the most compli- 
cated accounts in any business. 


§ It will give an absolutely correct 
answer to every routine problem 
of the cancellation and reinsurance 
departments of insurance com- 
panies. 

Computes interest at any rate on 
any amount. 








Reckons time between any two dates. 


Detects whether maturity falls on 
Sunday, Saturday or Holiday. 


All In One Operation 


Send for descriptive literature and 
other Meilicke proofs. 


Meilicke Calculator 
Company 


Peoples Gas Bldg. CHICAGO 








| 
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JAPAN FOLIO 
MANIFOLD COPYING PAPER 


Made from pure Mitschfibre 
Will not deteriorate with age 


that is proof 

Also it 
smutting. 

The time alone 
JAPAN FOLIO 
PAPER is an item. 

The perfect alignment of sheet to 
sheet is worth considering. 

The sharp carbon copy 
ought to interest you. 

If you want a Manifolding Paper 
that doesn’t tear, that does’nt double 
up against itself, that doesn’t shift 
out of true—you want this JAPAN 














rubbing off. 


against 
blurring and 


Don’t you want a Manifolding 
eliminates 


Paper that isn’t limpsy? 

Wouldn’t you incline toward a 
Manifolding Paper that is stiff enough 

to stand up in a vertical file? 

Can’t you see how this very feature 
ee s convenience in handling the 
pape 

The sheets, placed together, 
even, edge to edge. 
So it is a handy paper to handle. 
You can pull it or push it to place. 
It’s the strongest Manifolding Paper 







saved in using this 


MANIFOLD 








it makes 





stay 








known. 
At. the same time, it is very light FOLIO MANIFOLD PAPER. 
weight. Others claim that they can make 






as good a Manifolding Paper. 
Perhaps they can. 
Why don’t they? 


More copies are possible with it. 
Better copies are assured you. 
The surface, treated by our chem- 
ical method, takes a carbon copy 









DETROIT SULPHITE PULP & PAPER CO. 
Makers of Papers of Strength 
Detroit Mich. 


Look for the label on the package 
Pure Mitschfibre. 















“SHEN-KING” 


(Registered U. S. Patent Office) 


Manifold Paper for Billing and Carbon Copies 


A carbon copy is required by most firms of every letter, telegram and message 
leaving their office. This copy, together with the letter to which it replies, is filed, 
and should be different in color from the letter, light in weight, but of wearable 
qualities. 


Mann’s “Shen-King” Manifold Paper 


is made with particular care for just such — es. Golden 
able from letter received—of light weight—will not wz istefully fill up file—tough in texture 
—insuring good handling and long wearing qualities. “SHEN- KING” is also especi- 
ally prepared for manifolding on the various billing and tabulating This 
paper is already cut in reasonable and convenient sizes for your especial purpose 

cut 8}x11—1 ream—500 sheets, 40c 








| 
| 
vellow in color—distinguish | 


machines. 


For letter use, 
Please state sizes and quantities and how used, and allow us to send samples and prices. 


Manco Yale Book Lock 


It will not obligate you. | 


Philadelphia 


OPYING P APER MIL 


‘ 
ville, N. 








Mann Yale Cylinder Leck Ledger 
May we mail you our booklet ‘‘The Interchangeable Leaf Ledger’’? 
WILLIAM MANN COMPANY 

COPYING BOOKS AND PAPERS 

(3 LOOSE LEAF DEVICES 

529 Market Street, 

NEW YORK BRANCH 

105 Chambers Street 


FACTORY 


to 27 N. 5th St., Philadelphia an 
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(By Special Correspondence.) 
Astoria, Ore, 


The First National Bank f Astoria, Ore., with 
resources of over a millior dollars recently pur 
chased a Burroughs adding 1 hine, the first adding 
machine it has ever owned although it is over a 
quarter of a century old. This bank has been for 26 


years under the same management without making a 
change in its system or bookkeeping methods, and had 
never before sheltered an adding machine except on 
brief and unwelcome trials, 

Baltimore, Md. 

Mike F. Crehan, formerly a local typewriter sales- 
man with the Underwood, and later the L. C. Smith 
people, and well known in typewriter circles, is now 
selling the American Cash Register Company’s prod 
uct for M. W. Lucy & Company, state agents. He is 
about to begin a strenuous campaign in the local field 
for the American Cash Register. 

Boston, Mass. 

The manager of the Boston American League base- 
ball club recently purchased an adding machine from 
the Boston office of the Burroughs Adding Machine 
Company. 

It is said the first use to which they put the ma 
chine was for totaling the receipts of the World’s 
Series games, and will use it regularly for accounting 
in connection with the business management of the 
club. 

In addition the machine will probably be used to 
handle the club and players’ percentage as well as for 
bookkeeping. 

Buffalo, N. Y. 

The Buffalo office of the Burroughs Adding Machine 
Company has taken up new quarters in the new build- 
ing of the Buffalo General Electric Company. The 
building is one of Buffalo’s most modern structures 
and the Burroughs office on the eleventh floor is hand- 
somely furnished and affords unusual light and spa 
cious accommodations. Seventy-five thousand people 
visited the building on the opening day and a large 
searchlight placed in the tower attracted thousands 
more in the evening. Byron J. Erb, Burroughs Buffalo 
sales manager, has received many congratulations on 
his new office 

Chicago, Ill, 

It is stated that a new adding machine office will 
be opened soon, and that the company back of it will 
have an interesting announcement to make. 

. 7 > 

The Chicago office of the Dalton Adding Machine 
Company reports a record business for 1912. The auto- 
matic cut off motor drive machine is in great de- 
mand, as well as the other models. 

Des Moines, Ia, 

A salesmen’s convention took place Saturday, Octo- 
ber 15, when the entire Des Moines organization of 
the Burroughs Adding Machine Company were called 
together for the occasion. Clyde Gardner of the home 
office was present as a guest of the Des Moines office. 
In the evening August Pohl, sales manager, gave a 
banquet at one of the leading Des Moines hotels. 
Those in attendance were Messrs, August Pohl, B. R. 
sennett, E. H. Pohl, R, B. Larter, T. H. Alexander, 
J. L. Rhea, R. C. Allen, W L. Newcomer, J. W. 
Collins, C B. Johnston, G W. Gable and C, W 
Reese. 

Detroit, Mich 


Class N« 13 graduated from the Burroughs Sales- 
men’s School at the Detroit factory November 26 and 
had a litt farewell dinner in the evening. Besides 
the members of the class the following Burroughs 
me were I sent Meersrs \ J Lauver, General 
Manager Wenger, F. H. Dodge, general sales manager; 
FE. St. Elmo Lewis, advertising manager; Dwight Davis 
head of the inspection service department; Instructo 
E, D. Shaw nd Sales Manager August Pohl of th 
Des Moines fice of the Burroughs Company Mr 
Lauver, Mr. Wenger, Mr. Dodge Mr. Lewis and Mr 
Pohl all g hort talks 


Vawter. of the Fargo office of the Burroug! 


(,eor > 
Adding Machine Company, recently sold an adding ma 
hine to the Dakota Institut for the Feeble Minded 

sanitarium 1 school at Grafton, North Dakota 
The Jaws the sta ler that expense be divided 
mde f sub-heac nd a complete record 

ex g¢ h inma the asylum is kept, 
giving nsiderable work for an adding machine. 
Syracuse, N, Y. 

I V An ! who was M irch dealer at Syracuse 
s I ndling the Dalt adding machine He 
says } except t he can’t get ma 
I s fast er gt 
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Serve Your Trade the Best 





“The Line of Distinctive Quality” 


BUCKSKIN AND DAISY BRANDS 
Carbon Papers and Typewriter Ribbons 


are made to give 100% real value for the money expended. They will meet 
the requirements of your most exacting customers. But we do not ask you 
simply to take our word for these statements. Test the goods yourself and 
you will find that our claims are not exaggerated. Let us send you samples. 





Manufactured by 


Neely & Peacock Company, Chicago, U. S. A. 











1913 will see a great many old 
MOON desks replaced by newer 
Is your stock of Moons 


models. 


complete? If not your profits 
DESKS are going to suffer. Wire us your 


order at our expense, 





No. 458—Size 60 in. long, 34 in. wide, 30 in. high. 
Selected Quartered Oak. 


The illustration shows one of our best sellers in type- 
writer desks. It is equipped with the popular Moon 
Automatic Typewriter Attachment, which other manu- 
facturers have tried unsuccessfully to imitate. 

A Moon Desk agency will put you in line for bigger 


ax 
profits, and will carry with it a dignity and prestige 
which will prove a valuable asset to your business. 


3) 


Write for Complete Catalog 


MOON DESK CO., MUSKEGON. MICH. 
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th your Sa 
Own Brit 


There is a valuenot to be under- 
estimated in building a business 
with goods of your own imprint 
and brand. Prominent dealers in 
all parts of the country attribute a 
large measure of theirsuccess to 
having their goods sold under their 
private brands 


In the ribbon and carbon field 
this advantage is plain. There are 
so many cheap grades on the mar- 
ket that when a man gets hold of a 
ribbon or a box of carbon paper 
which gives satisfactory service he 
wants to know where he can get 
more of the same _ kind. That 
means repeat orders. 


Goods made by the U. Type- 
writer Ribbon Mfg. Co., es up un- 
der your own brand, will bring you 
repeat orders. They are made up 
to a standard which will satisfy the 
most particular customer you have. 
And if your ribbon and carbon de- 

partment is booming’it will influ- 
— ence and accelerate the sale of 
every article you carry. 














The first step toward this 
proposition is for you 
to write for samples. 
There is no time 
like the pres- 

today. 





















‘oO TYPEWRITER 
<M 


(By Special Correspondence.) 





Albuquerque, N. M. 

( E. Van Viack, formerly mechanic and assistant 
salesman at Pueblo, Colorado, for the Remington Type 
Company, has been appointed to the district 
managership of the new sub-office of the Remington 
which has been opened in this sity. Mr. Van Vlack 
has won his promotion through able work in Pueblo 

Boston, Mass. 

One of the Remington salesmen in Bostor Mr 
Cook of the ‘“‘Cape’’ territory, is tearing things wide 
open Although his territory consists mainly of cran 
sandy moors and small villages, ostly the 
Cook disposes of Remington Adding and 
typewriters as well as the other ma 
Remington line with unfailing regularity. 

Chicago, Ill. 

The selling organization of the 
L. C. Smith & Brothers Typewriter Co 
ganized what is known as the ‘‘Ball Bearing Boosters’’ 

a club which meets at the salesrooms of the com 
pany every Monday morning at eight to ten o'clock 
and discusses matters pertaining to selling, 
debates, ete., all appropos to the 

Following are the officers B. @. 
Denman, secretary; George 
*‘Boosters"’ held their 
Illinois Athletic 


writer 


berry bogs 
former, Mr, 
Subtracting 
chines of the 


of the 
mpany has or 


Chieago office 


listens to 
papers addresses, 
typewriter business 
Gilbert, chairman; B. C, 
R. Thompson, treasurer The 
monthly luncheon recently at the 


Club towling, billiards, et< followed the luncheon. 
> . 7 
Harry Moulton has entered the employ of the Rem 


ington Typewriter Company in Chicago and has been 
assigned to an important loop territory Mr. Moulton, 
identified with the type- 
years, is making a 


who has been prominently 
writer business for a number of 
splendid record in his new field 

* . . 
Barry, recently assistant manager of the 
Remington Typewriter Office in St. Paul, has been 
transferred to the Remington branch in this city, 
where he has charge of the Accounting Department 
Chicago is Mr. Barry’s old home, and he is very 
happy to be back among his old friends. 


Wiiliam J 


Wm. G. Brown, the dean of the sales force of the 
Remington office in Chicago, is the proud wearer of 
a ten-year badge in the Remington Roll of Honor 
Put he is still prouder of the large commiss‘or 
he has been earning this year. 


checks 


* . . 


manager of the St 
Typewriter 


formerly 
Smith & Bros 
Chicago as 
under the direction 


Herbert S, Gilbert, 
Louls office of the L. C 
located in 
manager for the same company 
of N. Edwards, Jr., 


Company, is now city sales 
manager of the Chicago office 

t * > 
N. Edwards, Jr., manger of the Chicago office of the 
L. C. Smith & Bros 
the recent meeting of branch 
company’s factory in Syracuse, N. Y 


Typewriter Company ittended 


managers held at the 


Denver, Colo, 

One of the new Remington typewriter 
Denver is Reginald Jackson, formerly a court reporter 
at Jersey City and New York. He is starting out with 
promise 


salesmen in 


. . > 

F. T. Barnes, who formerly represented the Denver 
office of the Remington Typewriter Company in New 
Mexico, has listened to the call of the Remington 
Adding and Subtracting Typewriter, and has been ap 
pointed special salesman in Denver for the Wahl 
machine 

Des Moines, Iowa. 


Mr. Miller, Underwood city salesman, has resigned 


to engage in other lines of business He was very 

popular and his many friends wish him every success. 
> . * 

H. E. Roesch, who has had charge of the Reming- 


ton office here for some time, has been promoted to 
manager at Kansas City Remington office. Mr, Roesch 
will be missed in Des Moines, where he made many 
friends, and which office he brought up to one of the 
best in the company 
> > > 
The L. C. Smith Company have opened up a fine 
office in Des Moines and will go right after the busi 
ness in their usual aggressive style. 
> . . 
Knopp from St. Louis has been placed in 
Roesch. 
years experience in type 


We 


charge of the Remington office to succeed Mr 
Mr. Knopp has had many 
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A Profitable Way 
to Cut Expense 


Eliminate advertising waste by send- 
ing direct to selected lists of names 
your latest store news. This 1 
most powerful way to increase busi 
ness. The 


UNDERWOOD 


Revolving Duplicator 


~* t 4] ee : ele 
makes 1 it east e@xpens ive way 
Every letter will be ae for every 


one is a perfect copy with all charac- 
teristic signs of having been written 
direct on the typewriter. Thousand 
of these perfect « opies can be taken 


The Underwood Duplicator is t 

best machine made regardles 
ES l macnine maadt regardalk 0 
price. Underwood quality—mechat 
ically pe rfect—modern-to-the-minut« 


simplest and most economical to 
operate. An inexperienced boy or 
girl can do the work. Use it for all 
form letters, price lists, office forms 
circulars, etc. It will save its cost in 
a few week The Underwood Re 
volving Duplicator is complete with 
all appliances. 


It will build up a prosperous mail 
order trade quickly, easily, cheaply. 
The machine will last for years—will 
not get out of order—Economy in 
every form—No license restrictions. 
In the light of the recent Supreme Court de- 
cision it is of extreme importance to note that 
the Underwood Duplicator is sold absolutely 
without restriction, leaving the customer free 
to purchase his supplies wherever he can buy 
to the best advantage. 


Write for Booklet Today. 


Underwood Typewriter Co., Inc. 
Dept. B, Underwood Building 
NEW YORK CITY 


Branches in all Principal Cities 
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Attention— 
Stationers! 


Notice the special features 
of this Gunlocke Office 
Chair. Notice especially 
the outline of back and 
generous seat which provide 
real comfort for the user. 


These chairs are absolutely with- 
out a peer in design and construc- 
tion. They are the best that can 
be produced by expert artisans 
with the finest equipment and the Write us and we will tell you 
best of materials. more about our products. 


W. H. GUNLOCKE CHAIR CO., Wayland, N. Y. 








No. 710 Gunlocke Typewriter Chair 


























Built To 
Uphold a 
Standard 


—not to meet 
aprice. Tell 
City Desks 
are made just 
a little better 
than seems 
necessary 

with much 
care devoted 
to those many 
little details 
of construction which lend the finished product a 



























TELL CITY character that cannot be veneered on. 
TELL CITY, | ELL Cl i Y D ESKS 
INDIANA ee 
Style 5 shown above is made of Tell City Desks come in many 
plain oak—with solid,sanitary flat styles and sizes—giving the parti- 
top. Top drawers lock lower ones. cular man a wide range of choice. 
Length—42 inches FR Write us you are interested 
Depth—32 inches our EE ang pee age ig 
Height—31 inches many Tell City styles. No matter what 


you want we have it. 


Weight—140 lbs. 
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THE “SATELLITE” TYPEWRITER STAND 


DEALERS 


There Are Big Profits 
in This Business for You 


As an illustration, The Larkin Company, 
of Buffalo, placed their initial order for 
only two “Satellite’ stands. A few 
months later they placed orders for nine. 
In another month or two they ordered 100. 
They are now using 282 “Satellite” stands. 


THE REASON 


The “SATELLITE”? Adjust- 
able Stand increases the effi- 
ciency of typewriter and 
operator 100 per cent. 


A typewriter on a “Satellite” stand can be 
placed in position best suited to the oper- 
ator. The stands can be easily premade 4 
will to get the best results from lighting 
and other conditions. When the machine 
is not in use it can be pushed aside, thus 
allowing use of all parts of the desk for 
other purposes. 


The ‘Satellite’ Adjustable Stands are 
made of metal and are practically in- 
destructible. 
We make strong claims for the “Satellite,” 
but we can prove them. We know what 
it will do. The stands have been demon- 
strated in thousands of offices and have 
made good every claim. Many of the 
largest concerns in the country have 
placed trial orders for “Satellite” stands 
and followed them with repeat orders for 
larger quantities, just as the Larkin 
Company did. 

Any dealer who will take hold 

of this line and push it intelli- 

gently and vigorously will find 

this one of the best sellers 

and profit makers he has ever 

handled. 


WRITE FOR OUR PROPOSITION. 


Adjustable Table Co. | 








Mt. Vernon Ave. & G.R. & I.R.R. 








Grand Rapids, Ma ane te 3 
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THE COMPLETE ‘LINE 


TH 
ey” If you are in the market for ribbons 
and carbons, send us your order. We make 
everything known in these goods including car= 
bon papers, stamp ribbons, typewriter ribbons, car= 
bon rolls, also transfer papers, typewriter oil and 
numbering machine ink. 
Get acquainted with us. You will find the 
goods and prices right. 






















94 JOHN 81 qeorageny CO a 


DDING MACHINE ROLLS 


FOR ALL MAKES OF MACHINES 


GOOD QUALITY WRITING STOCK 
Free from LINT and BREAKS 


We wind our own papers which enables us 
to quote lowest possible prices consistent with 


ROLLS of No. | quality 


SAMPLE ROLL SENT UPON 
APPLICATION 


EXCEEDINGLY LOW PRICES 
TO THE TRADE 


Wette fee Gatefeds co In addition to fnbhine salle for Standard 
Typewriter Papers —Letter Copying Adding Machines we have facilities for sup- 
DecienMhetiend Mate Butte plying special rolls of all descriptions. 


Rockwell - Barnes Company 


Qyaw 















600 Munn Building, Chicago, Illinois 








ee 














Drawing Inks, Biacks and Colores 
Eternal Writing ink 


Office Paste 

Liquid Paste 

Vegetabie Giue, eto., eto. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 
Consumers, emancipate yourselves from the use of corrosive and 
ill-smelling inks and adhesives and adopt the Higgins’ Inks and 
Adhesives. They will be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 








CHAS. M. HIGGINS & CO., 93 204 outactuers 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New York—Chicago—London 


























writer selling and management and is well known in 
the typewriter fraternity. 
> . > 
‘*Bill’’ Emerson, known by everybody in Des Moines 
and vicinity, has been appointed assistant mans 





the Remington office He is one of the most inane 
temington salesmen in Iowa, 
. > . 

There was a convention and banquet of the Reming 
ton salesmen of the Des Moines office on December 17ta 
and everybody had a fine time. They are all real live 
wire salesmen. The following were present M. L 


Kaplow, R. Du Pre, H. E. Tripp, R. D. Small, G. H 
Crowl, J, T. Clifford, G. B. Wilson, J. O. Parks, E. B 
Dunaway, C. L. Coons, J. W. Townsend, E E 
Voigt, W. B. Emerson, P. Case and B. C. Hovenburg 


. > * 

Miss Ruth Herfurth, the Remington speed operator 
has been making some wonderful records before many 
of the schools in this vicinity, 

. * . 

E. E. Voigt, the well-known Remington city sales- 
man, has been promoted to special Wahl man for the 
Des Moines office. He is a hustler and has already 
been instrumental in landing some fine Wahl orders. 

Louisville, Ky. 

A. S. Leon, a young civil engineer, has joined the 
selling forces of the Remington Typewriter Company 
in Louisville. Mr. Leon, although only 25 years old 
has made a name for himself among the government 
surveyors, and enjoys a most enviable reputation. How 
ever, he likes the typewriter business. 

> . . 

Edwin R. Moore, of Adairsville, Ky., has been ap 
pointed to represent the Remington Typewriter Com 
pany’s Louisville office in the eleven counties sur 
rounding the two cities of Bowling Green and Hoy 
kinsville, Mr. Moore ‘s a man of very high standing 
in his community, which is a fine recommendation in 
itself. 

Los Angeles, Cal. 

Gilbert Pelton, who has been with the Remingtor 
Typewriter Company in New York for some years, has 
accepted a position us manager of the Los Angeles 
factory of the American Writing Machine Company 
Mr, Pelton was entertained at luncheon by a few of 
the employes of the New York Remington office before 
his departure, and deep regret was expressed at his 
leaving. If it is possible to ‘‘cash in’? on good wishes, 
‘Gil”’ Pelton will certainly carve out a great career in 
his new job. 

New York, N. Y. 

Thomas J. Laden, one of the traveling demonstrators 
attached to the Adding and Subtracting Typewriter De 
partment of the Remington Typewriter Company in 
this city, has been in off the road for a few weeks 

. * . 

Miss Gertrude Adler, who won the Free-for-All con 
test on the Edison Dictating Machine, writing on a 
Remington typewriter at a speed of 82.7 words per 
minute, is a commercial typist in the employ of the 
Law Reporting Company of 115 Broadway. 

Oklahoma City, Okla. 

C. A. Conley, formerly manager of sub-office for the 
Underwood Typewriter Company at~ Muskogee, Okla., 
has recently been appointed manager at Oklahoma City 
for the same company, controlling the state of Okla- 
homa, 

. . . 

W. F. Kahr of the selling force of the Underwood 
Typewriter Company at McAlester, Okla., has been ap 
pointed assistant manager at Oklahoma City. Mr 
Conley and Mr, Kahr were among the twenty-five 
salesmen who went back to New York City recently as 
a reward for their standing in the Six Months Selling 
Contest for this company and their promotions have 
come through selling abilities demonstrated for sey 
eral years with this company 

> * * 

The L. C. Smith & Bros. Typewriter Company, who 
have always maintained a sub-office in this city, opened 
a branch office here Jan. ist with J. W. Densford as 
manager, Mr. Coates formerly sub-office manager, will 
have charge of the Oklahoma City territory 

e > > 

H. L. Spence, formerly with another typewriter com 
pany has severed his connection with that company 
and has charge of the territory surrounding Muskogee 
with the Royal Typewriter Company 

> > * 

W. K. Conley, now in charge of the Tulsa sub-office 
of the Underwood Typewriter Company, is a new man 
in the typewriter game Cc W Hough is now in 
charge of the Muskogee, Okla., sub-office of the same 
company 

> . > 

C. Angel of the Typewriter Exchange of this city 
also agent for the Royal machine, reports a good busi 
ness in both his new machines and his rebuilts, which 
Mr Angel rebuilds at his own establishment 

> > . 

That pair of Oliver salesmen who live in this city 

ire always among the top-notchers in the Oliver or 
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Cook’s Chairs Mean 


Increased Profits on 





A live line is like a live wire—it magne- 
tizes all around it. And the house that 
sells a single Office Appliance line that 
really brings the trade 100% satisfaction 
soon finds that demand spreading through- 
out every article in its stock. That’s our 
success secret for 


COOK’S 
QUALITY LINE 
CHAIRS 


Our specialties—SPRING BACK TYPE- 
WRITER AND OFFICE CHAIRS—are 
designed for durability and comfort and 
meet the most exacting requirements of 
your customers. 


A large stock of finished goods always 
on hand assures your order PROM PT 


DELIVERY. 


C.A. COOK COMPANY 


Manufacturers 


16-28 OSBORN ST. CAMBRIDGE, MASS. 








CRANE’S LADIES STATIONERY 


Sold by All Stationers and Booksellers 


These goods are suited to the tastes of the most select trade. 
Their merits are known the world over, and they yield a prof- 
it to the dealer. Once tried, the purchaser becomes a regular 


customer. 





This Trade Mark 
every box 


Presented in the Following Styles and Qualities: 


SUPERFINE QUALITY. EXTRA SUPERPFINE QUALITY 
Inlight Blue Boxes, containing } ream of Note Paper each, in Lavender Colored Boxes, containing } ream of Extra 
and in separate Boxes } thousand Envelopes corresponding. Fine Paper each; in like Boxes are En to match. 
ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


Our Papers are supplied in Bordered Goods and othe: 
cia\ties by EATON, CRANE & PIKE CO., Pittsfield, Mass. 


0 r spe- 
and 225 Fifth Ave., New York, whose boxes bear the word 1. 4 W. M. (RANE : Dalton, Mass. 


‘CRANES” containing our goods. 








Okenke 3a ee Se IO) 


& COOKE’S PATENT TIME STAMP& 


IF] No. O, PRICE $2.50 
For Timing Letters, Telegrams, Orders, Etc.-Eliminates all Questions 
| This Stamp can be used for FIVE Different Purposes, 


There is an opening below the arrow, so that the names can be interchanged, 












is making the one stamp answer for five, such as REO'D ANS8’D FILED ENT’D DEL’D 3 


STATIONERS 
SPECIAL 











GOOKE'S PATENT TIM E STAMP 


Time THe REC! peed 














Votageme, Comes rn, Oraery, 
ou soannines <0 wat an 
way canon, 208 Tienes. tom. COST SYSTEMS, ETC 


THIS STAMP OM Be Sti TOR th Oh 0 TENT Pests 
BIN-ONE Recewed mtered Delivered 
No. 0 PRICE $2.60 











MAR 26 1914 





Placed in a Counter Easel, Packed in 
Cartons containing Six Stamps 
each with dates. 


a f HENRY BRAINBRIDGE & CO. 
 SOll ly kuersow, waxnornce « waver, ° NW YOIK CIE 


Svante — aC ee — 9 Je) 









































McM MULTIPLE-RING PRICE BOOK 
Sheets Do Not Tear Out 


Seven rings scientifically made 
Automatic openers for rings 
1-8" thinner than other books 
Cost no more than the old kind 


OVER 350 STOCK SIZES AND STYLES 


Does a book which corrects the trouble 
you have had—sheets tearing out— 
appeal to you? 

Dealers should provide this 
book. It corrects trouble and 


broadéns the field for Ring 
Book uses. 






































SHEETS DO NOT TEAR OUT 


McMILLAN BOOK CO., Syracuse, New York 
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(WRITING POSITION INSERTED IN TYPEWRITER) 


A Portable Typewriter-Ribbon. 
(ANY KIND OF © IN HOLDER 
IN LIEU OF 2-COLOR RIBBONS OR OTHER WASTE- 
FUL AND LABORIOUS COLOR-EXPEDIENTS. 
DOUBLING TYPEWRITER RIBBON CAPACITY 
“REDUCING TYPEWRITING TIME AND LABOR 
DOES 2-COLOR WORK AT A SAVING OF 
45% OVER COST OF 2-COLOR RIBBONS. 
REDUCES LABOR OF COLOR-WORK WITH 
1-COLOR RIBBONS. 


PROVIDES ANY NUMBER AND VARIETY 
ROM RIBBON IN TYPEWRITER. 


MADE OF NON-RUSTING NICKEL. INDE- 
STRUCTIBLEBYUSE  _—_— 
NTS wosa 


y i R ! CE 50 CENTS 


“XTRA-RIBBONS. any Kino On COLOR 30 CENTS DOZEN wm racns ore 
































WHOLESALE @y DEVICE COMPORATION Mrns Bic Stone Gar va 
on wants neaminen 


2,000 DEALERS HAVE STOCKED THIS STAPLE 








Nash XTRATWRIBBON HOLDER 




















MAKES 2-COLOR RIBBONS UNNECESSARY. 
Supersedes Other Wasteful Color-Expedients. 











Sr THORP & MARTIN COMPANY Boston U S A 
BF ONO MONT S AMER A 















adding machines and other office appli- 
ances, including office furniture. They 
° deaden noise, eliminate destructive vibra- 
© tion, protect furniture from scratches, fa- @ 
O cilitate moving of machines on the desks. O 

Dealers: These mats are especially adapted to 
the office supply trade. Write us at once for fur- 
O therinformation. S 
O° N. E. BOOTH ° 
© 644 PACIFIC STREET, BROOKLYN, N. Y. O 
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SINGLE SPACE 
UNDERSCORE 


FOR MULTIGRAPH OR FLEXOTYPE 


The only Single Space underscore made for 
rotary machines 


FULL SET $3.00 


Sent prepaid on receipt of price 


O. K. ADDRESSING CO. 


BETZ BUILDING, PHILADELPAIA, PA. 




















THE SAFE-CABINET 





THE SAFE-CABINET 


(1913 Model) 


has been subjected to actual 
fire tests, both in public and in 
private. Its performances have 
invariably demonstrated its 
supremacy in the field of fire- 
resisting filing devices. 


APPROVED BY THE UNDERWRITERS’ LABORATORIES 


Included in the list of fire appliances examined and tested 
under the requirements of the National Board of Fire 
Underwriters by the Underwriters’ Laboratories. 
these facts in mind when your customer asks for a filing 
cabinet in which to keep valuable papers, documents and 
records, whether for office or home. 


q@ Bear 


Booklets and Catalogue on request 


Co. (Dept. A-2) Marietta, O. 











ganization and from the satisfied expressions f Mr. 
Wileox and Mr. Hadlock it would seem to others that 
competition is not worrying them. 

. . . 

C. S. Hubbard, city salesman for the Underwood 
Typewriter Company, recently made a visit to his 
home in Chicago, incidentally calling on several old 
time acquaintances among the typewriter fraternity. 

. . * 


Remin 


ty of 


M. F. Gardiner is the new specialist on the 
ton Adding and Subtracting Typewriter in the ci 
Pittsburgh. Mr. Gardiner is well known to the 
writer men in New York, especially among the men 
interested in the Tax Department, worked 
for some years. It was in the New 


type 


h 
ne 


Tax Depart 


where 
York 


ment that he learned of the possibilities of the Rem 
ington Wahl machine 
. . . 

L. R. Hood has recently joined the Pittsburgh sell 
ing force of the Remington Typewriter Company Mr 
Hood was at one time connectedd with the Remington 
office at St. Louis, where he had an excellent sales 
record, and is glad to be back in the Remington fold 
He covers an important Pittsburgh city territory 
where he is making an enviable showing. 

Providence, R. I. 
E. D. Crandall, formerly on a regular territory with 


the Remington Typewriter Company in Providence, has 
been appointed salesman for the Remington 


Adding and Subtracting Typewriter in that field, tak 


special 


ing the place of D. P. Whytock, who. has been trans 
ferred to the Remington branch in Kansas City in the 
same capacity. 

Rockford, Ill. 

Daniel Murphy is now the resident salesman for the 
Remington Typewriter Company in this city. Mr 
Murphy is a man of wide experience in the typewriter 
line, and has a thorough acquaintance among the type 
writer users in Rockford and vicinity 

Rochester, N. Y. 

F. Snelgrove, the local manager for the Reming 
Typewriter Company, has just returned from a visit 
to the Home Office in New York. Mr. Snelgrove was 
formerly with the Smith Premier in New York State 
and he is now delivering the goods with the Reming 
ton organization in Rochester. 

Salt Lake City, Utah. 

Joseph Shepard, who is a former Remington sales 
man, has joined the selling forces of the Salt Lake 
City office of the Remington Typewriter Company, and 
will cover a section of Utah and Nevada. Sine lef 
the Remington organization some eight or nine years 
ago Mr. Shepard has traveled for tl 
Europe, Asia and Africa—was quite a globe r 
fact Now he is home again in more senses than one 

” * . 

Neil D, Munn, formerly with the Rer t rype 
writer Company in Atlanta, took a tl ] ¢ the 
summer months to the great western ¢ y b 
came so attached » the West that he is a I l 
position with the Selt Lake City offices f the Reming 
ton, where he will ove northern Utal 
quarters at Ogden 

San Francisco, Cal. 

Men are sometimes irried far hb t r thus! 
asm. The latest example of this the I 
from New York to San Francisco of Mr. F. W. Ad 
of the Remington Typewriter Companys M Ad s 
was one of the Wal ialists in New Yerk City and 
will be in charge of the Remington Adding and S 
tracting Typewriter San Francisco. 

Spokane, Wash, 

One of the new cialists on the Remington Add 
and Subtracting typewriter is H. F. Seifert, who has 
taken up Wahl work in the Spokane territory r 
is a great field for this Remington on the Pacific Coast 
and Mr. Seifert is getting after the business 

St. Paul, Minn, 

A new salesman at the Remington Typewriter Office 
in St. Paul is F. H. Pederson, who has taken charge 
of the southern Minnesota territory Mr Pederson 
was formerly with the Wales Adding Machine Con 
pany at Minneapolis ind he knows the adding ma 
chine business theroughly He says that he is g zg 
sell a lot of Adding and Subtracting Remingtons 

> * 

Cc H Roach who has been doing good rk in 
the Service Department of the Remington office In 
this city, has been promoted to the selling staff 
and will sell machines in the Wisconsin territory Mr 
Roach is an expert mechanic, and seems to have al) 


of the other requisites for making a high-grade sales 


man. 
Syracuse, N. Y. 
Alfred E. Van Ness, former superintendent of the 
Monarch and Yost typewriter works, visited Syracuse 
December 12. He was on his way east to spend the 


holidays. 
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Adding 
Machine 
On Our 
Stand 


IDEAL | 
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_—— ee 





‘and convenience of such 
e appliances as ai idi 1g m achines, a ag 
e sealers, stamper a. ter duplicator coin 
und assorting machines , laun 
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io 
1 other offic 
npact 1 
1 every w 
i for busir 
amless steel tul 
ickel plated and feet 
g casters, that will 
ated ball feet, or 
J 
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I hat will increase 
your specifica 
ibmit. samy 
i great 


Fowler-Manson-Sherman 
Cycle Mfg. Co. 
Lake and Peoria Sts., Chicago, Ill. 





No. 2 Typewriter Stand 





All Standard Typewriters 
REBUILT——-ROUGH 


Immediate shipment. No delayed orders. All machines in 


first-class order. Satisfaction guaranteed. 


Big money makers for all live 
dealers 


VISIBLE 
WRITERS 


UNDERWOODS & 


Our Specialty. Also 


REMINGTONS — MONARCHS —L. C. SMITHS 
SMITH PREMIERS—OLIVERS 


Let us supply your typewriter needs. We have the machines 
you want at prices you'll like 








Write to-day for our big Catalog and Price List 


TYPEWRITER EMPORIUM 


Largest independent dealers in the world ) 


30-32 West Lake Street, CHICAGO, ILL. "STABLISHED 























The Patented 
Knock-Down 
Construction 


of 


Bentley 
& Gerwig 
Desks 


saves hundreds of 

dollars in freight 

charges for our 

customers every 
year. 





The method of setting up a desk upon its receipt in your store is so 
simple that any clerk can have a Bentley & Gerwig Desk ready for 
display in fifteen minutes. 

Bentley & Gerwig Desks are made in a wide range of sizes and 
designs of a uniformly high grade of workmanship, selling at prices which 
defy competition at equal quality. 

Drop us a postal today asking for our catalogue which will be sent at 
once upon request. 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va., U.S. A. 
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Our line of Filing Cabinets consists of one hundred and 
sixty different pieces, such as Vertical Upright Cabinets, 
Standard Sectional Line, Wagemakerettes or small Sectional 





We have agencies that claim they have 

e a e r S e increased their sales 400% since they changed over 

to our line of Office Filing Devices and Supplies. Wecan do 
the same for you. Will you give usa chance? We will be pleased to send you our full set 
of catalogues, with agency proposition on request. 





Filing Cabinets 


Line, Solid Card Index Cabinets, Check 
Files, Report Files, etc. We havemany 
new features embodied in our Filing 
Cabinets which you should know about 
before deciding ona permanent line. We 
also manufacture a full line of Supplies. 


Office Wardrobes 


The Wardrobe shown is 82” high, 
which is much higher than most ward- 
robes. It will take care of the longest 
ulster. Every part of the construction is 
made of built-up veneered stock so that 


fixture with six wishbone coat hangers, etc. Send for catalogue. 


Finish and Solid Mahogany. 











we can guarantee this piece of furniture ‘to last indefinitely. 
apie with the best fixtures, such as hat shelf, mirror, umbrella and 
whisk broom holders, comb and brush tray, nickel plated extension coat 


P.S. All goods made in Quarter-Sawed White Oak, Birch-Mahogany 


WAGEMAKER CO., Ltd., Grand Rapids, Mich., U. S. A. 















The Supremacy of Quality 


NEIDICH PROCESS 
“CARBONS AND RIBBONS” 


is the stronghold of the Most Successful Dealers who 
insist upon and have conclusively found—the most 
GENUINE VALUE for their money in our line. 


With a true appreciation of the needs of the Dealer, 
we supply the finest qualities at the lowest prices they 
can be made for. 

Your confidence and goodwill are esteemed above 
your patronage, and this principle is manifested in 
values and efficient service. 

REFLECT—on the advantages we offer you. Let 


us quote you on Carbon Papers and Typewriter and 
Duplicating Ribbons. Write—TO-DAY. 


NEIDICH PROCESS CO., BURLINGTON, N.J. 


P. CASTELLI, Continental Agent, Casella Postale909, Milan, Italy 
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George Brand, superintendent of the Monarch Type 
writer Works, spent several days at New York City 
during the early part of December. 

o * . 

Fred. J. Miller, with the Union Typewriter Cé 
pany, New York, visited Syracuse on official bus 
December 17. 


. . . 
H, Gilcher, with his bride of a few weeks, spent 
Christmas with his parents in Syracuse Mr. Gilcher 


was foreman for the Monarch Company at Chicago 

for several years, and is now taking care of the 

Monarch work at the Remington’s Montrea 
> . * 

E. E. Barney, general manager of the Reming 
plant at Ilion, N. Y., spent a few days during the 
holidays on his farm at Marcellus 

> . > 

The year 1912 has shown the biggest volume 
business in the history of the typewriter industry 
The typewriter factories have been running to their 
full capacity most of the time. At times the output 
has not been equal to the demand, Salaries and wages 
paid employes never were so high before. Everyone 
is prosperous and happy. May the New Year be 
as good. 

> 7 . 

One of the visitors to the Smith Premier Works 
at Syracuse last month was Michael Gripenburg, the 
efficient representative of the Smith Premier at 
Halsingfors, Finland. Mr. Gripenburg, who speaks 
English as well as German, Russian and Finnish, was 
very much interested in the various manufacturing 
processes. He brought reports of a bumper business, 
and prophesies a bigger success next year, conditioned 
on a prompt settlement of the Balkan troubles. 


A Word with the House Organ 


The Christmas ‘‘Bycks’ Broadside’ comes holly 
decked and brightly blazing with holiday color an@ 
cheer. The new store is the scene and the cause of 
rejoicing, for business is booming and its reflection 
is seen in these optimistic pages. A good assort 
ment of up-to-date novelties are exploited in the 
advertising columns. 














. > . 

Enclosed with the December “‘Y & E Idea’’ is a 
‘‘transfer slip,’’ an apparent duplicate of those in 
use on many a street car system, but with a pungent 
piece of advertising matter on one side and a list 
of goods handled by the Yawman & Erbe Manufac 
turing Company on the other. A punch will indicate 
your prospective purchase, as well as the day of the 
month and the hour of the day. The magazine itself 
is noteworthy for an article by Sales Manager Charles 
Slemin, ‘‘Little Stories of Success,’’ and ‘‘The Day of 
Little Things’’ by Richard B, Lockwood. 

> o . 

‘How to Sell More Macey Bookcases”’ is a sound 
and thoughtful article by O. H. L. Wernicke in the 
Macey Monthly for December. A series of excellent 
local newspaper advertisements for dealers is en 
closed with this month’s issue. 

* . . 

Commencing February 1 the Tower Manufacturing 
and Novelty Company of New York will issue monthly 
a house organ to be known as ‘‘The Temco Times.’’ 
In a letter to the Tower salesmen, Charles W. Me 
Dermott, who will edit the Temco Times, thus de 
scribes its purposes and needs: 

“The first number will be the Spring Sporting 
Goods number, including all lines pertaining to spring 
sports. It will take the place of our regular spring 
catalog. It is our desire to make Temco Times a 
publication that will be superior in news matter 
any of its character, and to this end we ask you 
hearty co-operation One department will be devote: 
to ‘Help and Situation Wants’ and in your trave 
you can aid materially as we will insert all ads 
this department one time free, unless specially 


quested otherwise In your travels you will have 
opportunity of picking up many interesting happe« 
ings, such as changes in the trade, deaths, marriages 
fires, etc.; or in fact anything that you would nside 
of especial interest to the trade.’’ 
. > > 

The December number of the Royal Standard 
official organ of the Royal Typewriter Compan 
interesting. Allar \ Ryan, president f the 
pal presents to Royal men everywhere 
ind appropriate Christmas message E. B. Hess 
ventor of the Royal typewriter, offers a solid gold 
watch to the Royal man sending in by February 1 the 
best 15-minute demonstration of the merits  % 
Royal typewriter Mr. Hess’ interesting art 
Roy features are ntinued Portraits of a numt 

Royal machinne-a-da men adorn the ges 
mber which is quite p to Royal standards 
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FINE ‘inline 
—a x 
PENS 


Pens for fountain pens and 


imprint work a specialty. 
EXPORT TRADE DESIRED. 


Manufactured by 
ACME GOLD PEN CO. 
ESTABLISHED 1884 


35 Ann Street, New York 








F.W. HEYTHEKKER 


Office Appliance Dealer In 
AMSTERDAM HOLLAND 


Specially organized for the sale of small] attractive 
crticles, furniture, etc. Will be pleased to receive 
aatalogs and prices from manufacturers. Sole dealer- 
ships preferred. Wholesale and retail. 











| Louis Fournier-Forquignon 
TYPEWRITER DEALER 
34 Rue des Petites-Ecuries 
PARIS, FRANCE 


Is in the market for typewriter specialties 
and alliedsupplies for office use. 

















Office Appliance Manufacturers 


who want active representation by an established 
house in Argentine Republic, the most important 
market in South America, should write to 


BILLIET & CIA., 


361 Reconquista BUENOS AIRES 








HUNGARY 


Gluck M. Odon 


Budapest, VI. 
Liszt Ferencz-tér 18. 


is always open for novelties as Dealer or Agent. 











P. CASTELLI & CO. 


Via Dante 4, Milan, Italy 


with splendid offices and show rooms are 
open for exclusive agencies for Italy and Col- 
onies in all new and practical office appliances. 
Best references. 








“ALL THAT THB NAMB IMPLIES” 


THE FAULTLESS 
PEN AND PENCIL HOLDER 





Durable Attractive Satisfactory 
The lever movement makes it easy to apply to 
the pocket without the use of both hands. It 
holds securely and does not pull or crush the 
pocket when inserting the pen or pencil. 
Put upin three-dozen lots, assorted sizes, on 
attractive card with an easel back. 


L. D. VAN VALKENBURG 
MANUFACTURER 
Holyoke, Mass., U. S. A. 























Plain Oak. Golden Finish. Height 30 inches. 
Depth 32 inches. 5-ply built up writing bed. 
No. 339, Length 42 inches....... Price $13.50 


A desk value of which every dealer should take 
notice. Write for catalog and full particulars. 


HENDERSON DESK CO., Henderson, Ky. 


Export Office, 17 Battery Place, New York 




















ENSDERFER 
Typewriters 

Visible 
Writing 


Light 
Action 





BLIC 


Interchange- 
able Type 


Back- 
Spacer 





NEW No. 8 MODEL 
Equipped with DECIMAL TABULATOR for which no charge is made 





SEND FOR CATALOG THIRTY-TWO 


KS 
= 


The Blickensderfer Mfg. Co. 


STAMFORD, CONN. 
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Do You Like This Ad? 
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OFFICE SUPPLY DEALERS: DON’T OVERLOOK IT 
WRITE QUICK FOR THE AGENCY 


(JHL ART STEEL 


Saves Time, Space, Rent and Materials and Increases Efficiency 


DESCRIPTION: 


the old-style desk. 
destructible 
week's supply of stationery, 
drawers to gather hair nets, 
ribbon, odds-and-ends, gum, 





This stand occupies only 4 square 
feet as compared with the 10 square feet taken up by 
Rigid steel frame, i 
Ample space for full 

but no 


u “a 
lunch remnants, 


TYPEWRITER STAND 
AND CABINET 







absolutely in- 


a 


sed 


« 

















ete. Always clean, wood platforms silent == 7 

under operation. Turning a simple lever draws y } N 1 
up t the casters, changing it from the easiest moved j ote , W ! 

of all stands to the most rigid and immovable th ARNING 
Sides fold up, steel top rolls down and locks. Itis } Beware of imita- 
tions. Insist on 
07 

100% PRACTICAL the original 
7 f he 15 “Uhl” cabinet, 
Our national ac vertising, teaturing the > 2 ore : 
Days’ Free Trial, together with the work of perfected by 
Sold under an un- our Sales Department in digging up prospects years of expe- 


for you in your community, 
for our Stand a 
for you. 

Wrtte Today jor Our Special 


limited ‘* Satisfac- 
tion or Money 
Back" guarantee. 








THE TOLEDO METAL FURNITURE COMPANY, 2287 Dorr Street, TOLEDO, OHIO 


makes the agen« 
source of big an 








y rience. 





d steady profit for our name, 
near lo 

> niate 

Proposition plate. 


Makers of Famous Uhl Art Steel Furniture 





Look 


ck-strike 











Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines, 
time clocks, dictaphones, duplicating machines, 
New and second hand office furniture and safes. 
We enjoy facilities which enabie us to make 
low prices. The goods are cheap in price only. 


Write for price list today 
It will save you money 


Chicago Safe & Merchandise Co. 
30 and 32 W. Lake St., Chicago 


A QUICK 
SELLER 


Because nothing ap- 
peals to the office 
man more directly 
than an accurate 


Desk Clock 


An attractive paper 
weight; a handsome 
dial, and a case of sparkling glass—3} {n. square. 
The top is on an angle, so the dial is easily seen 
Sent anywhere prepaid for $1.50. 
Bold by Stationers and Office Outfitters generally. 


H. D. PHELPS 


37 Beaver St. Ansonia, Conn, 
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The Carter’s Ink Co. 





™ An Ideal Carbon 


always bears the name 


CARTER’S 


and can be relied: upon to 
bring profit to the dealer 
and satisfaction to the user. 


Be sure your customer has the “‘Ideal”’ 
Carbon best suited to his needs— 
there’s 
different class of work. 


a Carter’s ‘‘Ideal’’ for each 


Carter’s ‘‘Ideal’’ Typewriter Ribbons 


stand alone for excellence. 


Catalogue on request. 


Boston New York Chicago 
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Digest of Foreign Press 











England. 
rhe Organise (I lon) December **Englis r 
American?’’ is an article which contains some sound 
ideas about American methods in window display and 


advertising. A better title for the article might per 
haps have been: ‘‘Tradition versus Progress.’’ 
France, 

La Revue Dactylographique et Mécamique (Paris 
November ‘“‘Les Exposition’’ describes the exhibits at 
the National Typewriter Exposition, Madrid, October 
and at the Exposition du Bureau Moderne, Antwery 

At the Madrid exhibition grand prizes were awarded 
the Smith Premier, tl Urania, the Continental, while 
the Ideal and the Erika typewriters obtained gold 
medals 

Prominent exhibits at the Antwerp exposition were 
those of Mr, Charles Desoer, representing the Under 

od, the Gammeter imultigraph, the Ellams rotary and 
the flat Underwood duplicators—of the Burroughs, dis 
playing ten different types (Belgian representative Mr 
Emile Van Oosterzee, Brussels). Among the dictating 
machines shown were the Stenophone (exhibitor Mr 
Richard Heinzelmann, inventor) and the Roncophone 
manufactured by the well known French firm of Pathé 
Freres, and represented in selgium by Mr. Charles 
Herincx. The same issue of La Revue Dactylographique 
also contains the minutes of a meeting of the ‘‘Cham 
bre Syndicale de l'Organization Commerciale’’ of Paris 
France. At this reunion a special committee was a; 
pointed to take up the preliminary work in connectio1 
with the holding of a business show in Paris. Monsieu 
Ravisse ainé is the chairman of this committee. 

A short article, ‘‘The Royal Typewriter in the Frenel 
Army,’ is interesting The illustrations show Frence! 
soldiers operating ‘‘Royal’s’’ in the office and ir 
field 

Germany. 

Schreibmaschinen-Revue (Berlin) November 2 
Advertising the Typewriter’? shows the German pe 
of view in advertising The illustrations are ch 
ac ristically German and well worth the attent of 

osity seekers ir advertising field. 

* * « 

Biiro-Bedarf Runds iu (Berlin), December 15 I 
official part of this issue (the Rundschau is the officia 
rgan of the German Association of Manufacturers 
Office Appliances) contains a communication r 
the purchasing methods of departments of the Germ 
Imperial Government vhich ought to be of interest 
American manufacture The editorial part has 
finely illustrated art about the Fifteenth Nat 
Business Show New York 

> > > 

Das Kontor (Berlir November The featur 
ticles of this issue are mainly devoted to advertising 
(poster and newspaper) and to salesmanshiy It als 
mtains an interesting article about the new Germa 
insurance law for office employes 

. a . 


Papier-und Schreibwa 
November 29 

scription of the 
& Soehne, 


n-Zeitung ( Vienna-Leipsix 
instructive illustrated de 
factory of Messrs. Ignaz Spiro 


(antains an 


paper 
Krumatr 


Schreibmaschnien-Zeitung (Hamburg), December 15 


An article about the use of typewriters in the Aus 
trian courts of law is the main feature in this issus 
Russia. 

Priroda i Ljudi (‘‘Nature and Men"’), St. Peters 
burg, November An article by Mr. I. P. Mendeleef 
of St. Petersburg (See our issue of August, 1912, | 
86), entitled ‘‘Novelties in Typewriters,’’ describes in 
detail the Underwood with adding attachment the 
Moon-Hopkins, the Elliott-Fisher, the Remington-Wah] 

and the Burroughs machines 
Japan, 

‘“Bungu Kai’ (The Stationers’ World), Tokyo, No 
vember.—On account of the formation of a society of 
stationers in Tokyo, this extra issue is much bulkier 
than usual. It carries an exceptional quantity of ad 


To students of things asiatic, the minutes 
of the first meeting of the Society of Stationers ought 
to be very instructive Japanese parliamentary 


are slightly different from ours, 


vertising. 


rules 
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SIMONSON 


Patented Metal Tip Guides, 
for vertical letter files, card 
systems, and check files. 


INDESTRUCTIBLE 


























ad as 


BANK. PYRAMID 


CUSHION PIN ROLLS 
CRESCENT BRASS & PIN CO. 


DETROIT, MICHIGAN 


at 


None Genuine 
unless stamped 
U.S. Patent 794749 
on the Metal Tip. 















FREE 


Samples will be sent on request. 
Discounts to dealers. 


R. A.SIMONSON & CO. 


152 MICHIGAN AVE.., 
CHICAGO, ILL. 


=e RUBY RUBBER BANDS 


LIBRARY ASSORTMENT N2EBO 





























waneeeeee <> owe veace 


EBERHAROD FABEF . ‘aes ° . — 
ec lecmada HIS brilliant red band, unusual not in color alone but in elasticity 


and strength, is now put up in twelve different assortment boxes 
retailing from 10 cents to $2.00 each. The RUBY is the best 
band of the times. The boxes are in keeping. 


Samples and full information sent upon request. 











EBERHARD FABER: NEW YORK 














66 99 66 9 Account for Every 
The “Cado” Brand “CL. E. B. -| LABOR MINUTE 
B i N D EF R C L i a Here is the one logical method of keep- 


ing an accurate account of when you 
received and when you sent out letters, 
orders, contracts, etc. It will avoid all 











Will instantly make a bock of any papers, 







- with the title on its back. You can in- disputes, as it records 
: ve : ak anes : Pa ' inute of the 
3 stantly remove any paper therefrom, or F 3 every minu 
3 ' , Y pel Follett's day or night. 
; add any paper thereto. It is the simplest, NEW MODEL Absolutely automatic, 
cheapest and most handy filing system ever : requires no attention 
| donner Time and is th eonly POSI- 


devised. It also adapts itself perfectly as TIVELY ACCURATE 


register on the mar- 
ket 


STAMP 





a valuable auxiliary to present filing sys- 








tems. Letter files are kept on shelves just 














the same as books 
prorositi 

PRICES TO LIVE 
*No. 2 ( %in. capacity), 4c each; 40c per doz. 
No. 5 ( %in. capacity), 5c each; 50c per doz. MOEALERS 
*No. 6 ( %in. capacity), 5c each; 50c per doz. AND AGENTS 
No. 10 (1% in. capacity), 10c each; $1.00 per doz. _ 
*No. 11 (1% in. capacity), 10c each; $1.00 per doz. 

*With tabs on back for INDEX. See illustration above INPOR MATION 
Write for circular and trade prices. 





CUSHMAN & DENISON MFG. CO. FOLLETT TIME REC. Co. 


240-242 West 23rd St. 2: 22 New York, U.S. A. ee ee peeing fe 
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4-Dwr. Vertical Pile 


Crown Steel Furniture 
FOR OFFICE USE 


The Crown products are modern, convenient, sanitary and ever- 


lasting. The line is complete, embracing: 
Roll Top Desks, Crown Modern Safes, and Special 
Equipment for Offices, Banks, Court Houses and Public 


Buildings. 


The drawers in Crown Furniture operate without 
friction and are not affected by climatic changes. 


The Crown Modern Safe has more than twice 


the capacity of the ordinary safe. 
security to papers and records without being cumbersome. 


CROWN METAL CONSTRUCTION CO. 


JAMESTOWN, N. Y. 


Filing Cabinets, Flat and 


Crown Modern Safe 


It is designed for Office use and offers 


























No tapes to tie 
No strings to break 
No rubber bands to rot 





No folding bellows to annoy 
TIME SAVERS—————SPACE SAVERS————— 
Why not investigate? 


GEORGE B. GRAFF COMPANY, 294 Washington St., Boston, Mass. 


THE LARGEST BUSINESS HOUSES “STEEL-TYE” THEIR IMPORTANT PAPERS 


STEEL > TYE 


STEEL-TYE EXPANDING ENVELOPES 


YET 


They fasten securely 

They fasten iastantly 

They adjust automatically 

They occupy space of contents only 


MONEY SAVERS 
Ask for Catalogue No. 19. 











THE 


BEEGEE 
Perfect 
Ink 
Eraser 
THE BEEGEE 
COMPANY 


1133 Broadway 
NEW YORK 








Beogec 


Simple Saves 
- erfect , 
Practical a » your 
| 
| time | 











FRIEND to the book- 
keeper and every other 
user of pen and ink. It 


>> erases quickly and smoothly, 
¢ without the use of blades or 
0 j acid, and does not injure the 
fabric of the paper. 


The cutting surface is a brush 
composed of scientifically pre- 
The pared fibres that cannot dull. 
The eraser is always ready for 
immediate use. 


Now used in The White House 
and various departments of the 
U.S. Government at Washing- 
ton, D. C., and in State and 
City Departments in almost 
Every State of the Union and 
by all the largest Banks and 
Corporations in the country. 


DEALERS 





I Endorsed p all practical Book hecper) 


Every user of a pen is a pros- 








© Milt 








pective buyer and a demon- 
stration means a sale. 


Write us for further informa- 
tion and dealers’ discounts. 
































Broome’s F olding 
Typewriter Table 


Made of oak. Golden or Mission finish. Com- 
lete with drawer and slide. $25.00 per dozen. 
dozen to crate. a inches, 26 inches 





A MONEY MAKER FOR DEALERS 


THE BROOME MFG. CO. 


PERU, INDIANA 
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Catalogues and Bulletins 





rhe Globe-Wernicke Company 231 South Wabash 
avenue, Chicago, is sending out a neat four-page card 

ird folder entitled ‘‘A Transfer Talk,’’ in which the 
nature and uses of its latest vertical folders, indexed 

rds ases, etc., are well illustrated and explained. 


* . * 


Another effective Globe-Wernicke folder is ‘‘Re-Im- 
portant and Unimportant Papers in the Office Files,’ 
which has special reference to filing cabinets. Printed 
n black and brown on a warm amber tinted paper 
this folder is both interesting and a practical guide 
inaking purchases. 


A striking piece of three-color work is the catalogue 
just received from Carl Reese, Kiel, Klinke Nr. 8, 
Germany, dealer in the entire range of office appli 
ances, from typewriters to loose leaf. The cover is an 


impressive one in orange, green and black, and the 
inside pages display well arranged pictures of stock 
earried, descriptions and price lists. On each page, 
diagonally, is imprinted in orange the signature of the 
house. This volume shows forcibly the modern prog 


ress of German appliance houses. 


Yawman & Erbe Manufacturing Company of Roc 
ester, N. Y., have added another attractive envelépe 
stuffer to their series, entitled ‘‘From 20 Feet to 20 
Acres,’’ with a sub-head reading ‘‘A Little Story About 
a Big Business.’’ It is a brief but interesting history 
of the growth of this concern It tells us how 33 years 
ago Yawman and Erbe started their business in a little 
2) by 30 foot one-room shop, and by square dealing 
and a strict adherence to a policy of quality, they 
have grown until there are now three great factories 
two in Rochester, N. Y., and one in Canada. The or- 
ganization in its American and Canadian divisions em 
braces 17 branch stores and nearly 2,000 agents and 
dealers. 


* . . 


The catalogue of Elsinore Ty pewriter Papers, Mani 
fold Papers, has been issued. A. S, Landsberg of 29 
Beekman street, manufacturer, has just put out a cata- 
logue which répresents one of the finest collections of 
bonds, linens, parchments, onionskins, writings, mime- 
ographs, copy papers and testimony papers which has 
ever been put out on the market. The book has a 
lithographed top, is well bound and especially designed 
so that the dealer can show the book to his customer 
The prices therein are the prices which the dealer gets 
a very handsome discount so that he is insured with a 
very large profit. The numbers have been reduced to 
the lowest possible total so that all the papers shown 
are very good sellers 


‘Quality’? Typewriter and Desk Chairs, made by the 
Cc. A. Cook Company, 16-28 Osborn street, Cambridge, 
Mass., are neatly and effgctively promoted in a little 
folder just received, which emphasizes the adjustable 
features of the line with the telling slogan, ‘‘The 
Rested Operator Is More Efficient.’’ Seven different 
styles of chairs are shown in illustrations, which add 
greatly to the sales values of the circular. 


A fine new loose leaf catalogue is that of the Irving 
Pitt Manufacturing Company, Kansas City, Mo., gen 
erally conceded to be the best ever issued by this con- 
cern. It is a genuine loose leaf book, the binding de 
vice being strong and permanent—in fact, the com- 
pany’s regular post price book device applied to cata- 


logue use. By depressing a little lever in the top 
eover, the lock is completely released and the two 
parts of the catalogue can readily be separated. The 


technical excellence of this book is therefore equally 
valuable with the text matter and illustrations in ad 
vertising the quality of the I-P lines. A superb grade 
of enamel paper and obvious care and taste in com 
position and illustration are other points of note in 
connection with this catalogue. It divides the I-P 
line into several classes, each represented by a leather 
tab separating the book into as many sections or in 
dividual! catalogues, each of which may be detached 
and mailed separately to those who desire them. The 
outfit idea is also emphasized in the text, the theory 
being that a dealer can sell a complete outfit quite as 
easily as its component parts and that a customer is 
usually better satisfied with a complete book than with 
a quantity of binders, sheets and indexes. 
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TURTON’S 


“SPRING 
CUSHION” 


Typewriter Feet 











Save Ribbons, Carbons, Repairs 
Soften Touch, Increase Speed 


—pre - ing these results fror special SPRINGS 
each being regulat ted. in exact accordance with 
the Bamme Fy and vibration | of the make and 
model it is intended to vort. This feature 






of mechanical accuracy is ex¢ ve with these 
“cushion ur t through adhering to 
strictly mechanical construction that it is 
possible to secure perfect mechanical results; 
besides, ri constructed relativ re to the use 
intended f I ill practically last forever— 
hence our culienbied guarantee. 


o 





They are attached directly, and 
permanently, to the machine. 


While they reduce the noise fully 50%, 
this isa minor advantage compared with saving 
in ribbons and carbon paper, reduction of 
wear on the machine and hiefly, in vo 
producing a ‘‘velvety’’ touch, which enables the 
operator to do more and better ‘werk and with 
less fatigue. 


These attachments are not an experiment 
—sets that have been in use three years are 
giving perfect service today. 


Write for trade discounts 
and cash refund proposi- 
tion, and remember we cae 
stand back of every set. 


C. M. TURTON .= 


NASHVILLE, TENN. 














| 7 pinot i) 
| Maiti i _ INDEX CARDS 
) ) 40c Per M ap 


GUIDE CARDS 
$1.45 Per M up 


FOLDERS 
$2.25 Per M up 


MANIFOLD PAPER 
40c Per M up 
TYPEWRITER PAPERS 
50 Different Lines 


Let's get acquainted—WRITE 


} S. A. Landsberg, 29 Beekman St., N.Y City 
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MANUFACTURERS 


You know the value of 


Rubber ™. Covers 


We make them for all machines. Special 
prices and discounts. Cover fabric sample 
and catalug on request. 





Typewriter Specialty Co., Inc. 
152 Chambers St., NEW YORK 








Four Products That Stand 
the Most Exacting of Tests: 


SATIN FINISH CARBON PAPERS 
COBWEB CARBON PAPERS 

SATIN FINISH TYPEWRITER RIBBONS 
GOLD SEAL TYPEWRITER RIBBONS 


pudding is in the eating, and the test of 
ciency is by constant use, The four lines 
at test. Wherever they are fairly tried, 
th est of materials, expertly handled by skillful 
workmen has given “LITTLE” lines this permanent prestige. 

It is a prestige that gives the “LITTLE” dealer a 
big and steady advantage in catering to his trade. 
Get the line that ante the re-order, and you get the 
first order too,in thelongrun. That's “LITTLE.” 
Let us send you samples to prove it. 


A. P. LITTLE 


Mate Office and Factory 
ROCHESTER, N. Y. 


Branch Offices: NEW YORK, PHILADELPHIA, PITTSBURGH, 
CLEVELAND, WASHINGTON, D. C. 
Distributing Offices for Chicago and the West: 
ROCKWELL-BARNES CO., CHICAGO 
For London and the Continent: WM. HOARE & CO., 
28 Basinghall Street, London, E. C. 
For Australia: SCOTT & HOARE, 426 Collins St., Melbourne. 
The New York Office is a spacious ground floor at 287 Broadway, 
Cor. Reade St., the largest, finest and best eq uipped offices in the 
world, devoted solely to Typewriter Supplies. Dealers, Typewriter 
Men. Purchasing Agents always welcome. 
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PATENTS 





1,040,992 Loose-Leaf Binder Max H taker, Osh 
kosh, Wis 

1,041,041, Coupon Certificate of Deposit. Charles 
Hall Davis, Petersburg, Va 

1,041,059, Educational Device. John H. Fox, Berea 
Jbio. 

1,041,071, Tabulator for Typewriters. James B 
Hammond, New York, N. Y., assignor to the Hammond 
Typewriter Co., New York, N. Y., a corporation of 
New York, 

1,041,101. Book Holder. Stephen Kobzy, Chicago, III. 

1,041,178. Index Lloyd E. Schumacher, Perrysville, 
Ohio, 

1,041,217 Typewriting Machine. Oscar Woodward, 
Montclair, N. J., assignor to Union Typewriter Com 
pany, Jersey City, N. J., a corporation of New Jersey 

1,041,231. Means for the Transmission of Tens in 
Thomas Calculating Machines Bernhard Behr, Dresden, 
Germany 

1,041,326. Pen Wiper. Orville V Monroe, Los 
Angeles, Cal. 

1,041,405 Attachment for Cash Registers William 
Vv. Bauman, Minneapolis, Minn 

1,041,435 Drawing Tablet Anson K. Cross, Win 
throp, Mass. 

1,041,491. Attachment for Typewriters. Luis Lama 
roque, Havana, Cuba. 

1,041,500. Memorandum Book. John Marks, Treherne, 
Manitoba, Canada. 

1,041,555 Typewriter Carriage Feed. Jesse Alex- 
ander, New York, N. Y., assignor of one-half to 
Hudson Bidwell, New York, N, Y. 

1,041,556. Typewriter Action. Jesse Alexander, New 
York, N. Y., assignor of one-half to Hudson Bidwell, 
New York, N. Y. 

1,041,557. Typewriter Carriage Feed. Jesse Alex 
ander, New York, N. Y., assignor of one-half to 
Stephen C. Halsted, Brooklyn, N. Y. 

1,041,558. Typewriter Action. Jesse Alexander, ‘New 
York, N. Y.,, assignor of one-half to Stephen C. Hal- 
stead, Brooklyn, N. Y. 

1,041,559. Typewriting Machine Ribbon Feeding and 
Operating Mechanism. Jesse Alexander, New York, 
N. Y., assignor of one-half to William H. Keating, 
New York, N. Y. 

1,041,560. Typewriter Action. Jesse Alexander, New 
York, N. Y., assignor of one-half to William H. 
Keating, New York, N. Y. 

1,041,576. Calculating Machine with Printing Device 
Bernhard Behr, Dresden, Germany 

1,041,593 Record File. Willis James Clark, New 
Orleans, La. 

1,041,624 Collector's Receipting Recorder. Arthur 
Ward Hayes and Clarence D. Stevens, San Antonio, 
rexas, assignors by mesne assignments, to said Clar 
ence D. Stevens, Chicago, Ill. 

1,041,647. Holder for Changeable Type Blocks. 
James H. Matthews, Pittsburgh, Pa., assignor to Jas 
H. Matthews & Co., Pittsburgh, Pa., a corporation « 
Pennsylvania. 

1,041,696. Typewriter Key. William D. Summerville, 
Brookville, Pa. 

1,041,703. Sample Book. Jacob P. Tirrill, St. Louis, 
Mo. 

Re 13,478 Typewriting Machine Walter E. 
Palmer, Cicero, Ill., assignor to Union Typewriter 
Company, Jersey City, N. J., a corporation of New 
Jersey. 

1,041,722. Typewriting Machine, Walter FE. Barnard, 
Hartford, Conn., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware 

1,041,723. Typewriting Machine. Walter E. Barnard, 
Hartford, Conn., assignor to Underwood «lypewriter 
Company, New York, N. Y., a corporation of Delaware. 

1,041,818, Bill File. Frank J. Kristofek, Chicago 
Ill., assignor to Cruver Manufacturing Company, Chi 
ago, Ill., a corporation of Illinois. 

1,041,827. Envelop. Luther D. MeNaughton, Eagle 
Grove, Iowa. 


f 


1,041,923, Memorandum Pad Calendar. Frank A 
Weeks, Plainfield, N. J 
1,041,926, Pencil Case. Joseph Werner, Munich, 


Germany. 

1,041,930, Letter Holder. Walter L. West, Hooker 
Okla. 

1,042,083. Typewriting Machine Emil L. Pfunder, 
Hartford, Conn., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware 

1,042,318, Loose-Leaf Binder. John T. Brink and 
Edward Nordstrom, Topeka, Kan 

1,042,324. Holder for Ticket or Check Books. Emma 
F. Coates, Chattanooga, Tenn. 

1,042,387. Calendar. Fred P. Gorin, Chicago, Ill. 

1,042,353. Holder for Ink Wells. Charles Kricke 


Beardstown, Il. 


Copies of any one cf these patents can be obtained 
in stamps to E, G. Siggers, 
patent lawyer, Suite No. 33, N. U. Building, Washing- 
ton, D. C., by menticning Office Appliances. 


by sending fifteen 


Typewriter Com- 


pany, Jersey City, J., a corporation of New 


Company, Syracuse, N. Y., a corporation of 


Combined Blank Book 


Envelop Moistener and Sealer. 


Typewriter Com- 


Phillip Jacob Dreher, Toledo, 


a Corporation of New 


to The Blackwell 


Loose-Leaf Binders 


Book & Stationery 








1,042,766 Auton Inking-Stamp Guy Carle 
Camden, Me. 

1,042,804. Fount Det James W Laughlin, De 
troit, Mich., assignor to Catherine H. Laughlin, De 
troit, Mich. 

1,042,868. Type-Writing Machine Walter J Bar 
ron, New York, N. Y¥ assignor to Union Typewriter 
Company, Jersey Cit N. J., a Corporation of New 
Jersey. 

1,043,053. Envelop Moistening and Sealing Ma 
Leslie A. Wakefield rrempealeau, Wis., assignor t 
Wakefield Sales Co rrempealeau, Wis., a Corporation 


of Wisconsin. 
1,043,804. Cash Register. Joseph P. Cleal, Dayt 


Ohio, assignor by mense assignments, to The National 
Cash Register Compa Dayton, Ohio, a Corporatior 
of Ohio. 

1,043,882. Adding Machine. Jesse G, Vincent, De 
troit, Mich., assignor to Burroughs Adding Machine 
Company, Detroit, Mich., a Corporation of Michigan 


1,043,889. Filing Device. William H I W ood 
New York, N. Y 
1,043,940. Type-Writing Machine. John F Judd 


Indianapolis, Ind., assignor to The Monarch Type 
writer Company, Syracuse, N. Y., a Corporation of 
New York. 

1,043,955. Loose-Leaf Binder. Henry ( Miller 


Milwaukee, Wis. 

1,043,998. Type-Writing Machine Frank A, Young 
New York, N. ¥ assignor to Underwood Typewriter 
Company, New York, N. Y., a Corporation of Dela 
ware. 


1,044,020. Key-Mechanism for Calculating-Machines 
Henry W. Clement, Rutland, Vt. 

1,044,082. Filing-Case. James Frank Dunleavy 
Newton, Mass. 

1,044,037. Type-Writing Machine Hannibal ( 
Ford, Syracuse, N. Y., assignor to Union Typewriter 
Company, Jersey City, N. J., a Corporation of New 
Jersey. 

1,044,100. Type-Writing Machine. Herbert H 
Steele, Marcellus, N. Y., assignor to The Monarch 


Typewriter Company, Syracuse, N, Y., a Corporation 
of New York. 

1,044,116. Typewriting Machine. Clio B, Yaw, New 
York, N. Y., assignor to Wyckoff, Seamans & Bene 
dict, Ilion, N. Y., a Corporation of New York. 

1,044,182. Envelop Moistening and Sealing Device 
Thomas Humphrey, Brookville, Pa. 

1,044,184. Calculating Machine. Reynold Janney 
New York, N. Y. 


1,044,240. Calculating Machine. Itzek Pletnik 
Tzcherkassy, Russia. 

1,044,285. Type-Writing Machine. Herbert H. 
Steele, Marcellus, N. Y., assignor to The Monarch 
Typewriter Company, Syracuse, N. Y a Corporation 


of New York. 

1,044,331. Type-Writing Machine. Frank A. Young, 
New York, N. Y., assignor to Underwood Typewriter 
Company, New York, N. Y., a Corporation of Dela 
ware 

1,044,332. Type-Writing Machine. Frank A. Young 
New York, N. ¥ assignor to Underwood ‘l'ypewriter 
Company, New York, N. Y., a Corporation of Dela- 
ware. 

1,044,482. Cash Register Richard Braun, Karls 
ruhe, Germany, assignor to The National Cash Regis 
ter Company, Dayton, Ohio, a Corporation of Ohio 

1,044,563. Envelop John Ness, Philadelphia, Pa 
assignor of forty-nine one-hundredths to Walter L 
Lord, Philadelphia, Pa 

1.044.572. Paper Clip. Joseph M, Reams, Cram 
pian, Pa. 

1,044,585. Pen-Point Releaser Joseph B Sills 
and Charles N, Jager, Raspeburg, Md. 

1,044,597. Calculating Mechanism for Type-Writers 
Henry Sudgen and Charles F. Pidgin, Boston, Mass 
assignors to The National Cash Register Company 
Dayton, Ohio, a Corporation of Ohio 

1,044,666. Envelop Louise D. Kohlhof Riedel 
Mont. 

1,044,690. Adding Machine Perley E. Reese, Kan 
sas City, Mo., assignor to William C, Renfrow, Kan 
sas City, Mo 

1,044,702. Inking-Pad. Eugen Steiger, Zurich, Switz 
erland 

1,044,704. Label Holder. John H. Stoddard, Stev 
ensville, N. Y. 

1,044,752. Loose-Leaf Binder and Leaf Therefor 
William H. Cooley, Brockport,-N, Y 

1,044,756. Envelop-Sealing Machine. Carl H. Da 
vis, Springfield, Mass assignor to United States En 
velope Sealing Machine Company, Springfield, Mass a 
corporation of Massachusetts 
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1,046,181. 


1,04 6, q |; Al. Z 
1,048,344 , 186,160 1,044,800. 


f= \ 


No. 1,046,208—Invention to provide new and improved means for arresting in a silent manner the movements of the various operative parts of a typewriter; patented 
Dec. 3, 1912, by William A. Lorenz of Hartford, Conn., assignor by mesne assignments to the Noiseless Typewriter Company of Middletown, Conn, No. 1,047,317—Stamp 


affixer; patented Dec. 17, 1912, by James Wiley Small of Rochester, N. ¥ No. 1,046,469—Plate shift me sm for typewriters; patented Dec. 10, 1912, ty Theron 


L. Knapp of Woodstock, Ill., assignor to the Oliver Typewriter Company of Chicago, Il. No. 1,047,792—Loos af binder; patented Dec, 17, 1912, by Robert Eugene 
Gresser of Paris, France. N 1,045,424—Attachment for typewriters consisting of mirror adjacent to plate dicate amount of margin at bottom of the sheet of 





paper; patented Nov, 26, 1912, by Russell Hastings Millward of Washington, D. C. No, 1,045,11 pparatus f iffixing stamps to letters; patented Nov. 26, 1912, by 
Herman Angerstein of Berlin, Germany, assignor by mesne assignments to the American Stamp & Vending Machine Company of New York, N. Y. No. 1,046,660—Fountain 
pen attachment; patented Dec. 10, 1912, by Walter A. Sheaffer of Fort Madison, Iowa No. 1,046,150—Inkstand struction; patented Dec. 3, 1912, by Emry Davis of New 
112, by Harvey Risbon of Langdondale, Pa No. 1,044,572—Paper clip; patented Nov. 19, 1912, by Joseph M. 


York, N. ¥ No. 1,048,344—Ink well; patented Dec. 24, 1912 
Reams of Grampian, Pa. N 1,046,181—Standard for desk calendar patented Dec. 3, 1912, by Frank A. Halk f Chicago, Ill. No. 1,044,800—Pencil sharpener; patented 


Nov. 19, 1912, by William H. McKinney of Crows Landing, Cal 
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Vi | 
ery Special 
So many readers of ‘Office Appliances”’ are 
now selling Eclipse Pneumatic Inkwells and re- 
port such large sales and that the Eclipse is 
giving such universal satisfaction to 
their customers, that we urge those , pe’ 
few read- | 
ers who 
have sofar 
missed the 
Eclipse 
Opportun- 
ity towrite 
to us to- 
dayfor the 





ECLIPSE 


PNEUMATIC INKWELL 
SELLING PROPOSITION 


New, handsome, illustrated catalogue, list 
of prices and liberal discounts. 

This is an opportunity you cannot afford to 
miss unless you are “just laying on your oars.” 


For the Eclipse outsells all 

other makes of inkwells 20 to 1 
IMPORTANT—The Eclipse Proposition is 
especially valuable for export trade in foreign 
countries where the typewriter isn’t in such 
universal use as in America. Wherever shown 
in foreign countries the Eclipse has won instant 
Here is an opportunity for some 
live exporters 
to handle the 
fastest selling 
inkwell ever in- 
vented. Write 
us to-day for 
full particulars 


recognition. 








The General Supply Company 


Department A Danielson, Conn. 





— 
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A fool-proot 
Pencil 
Sharpener | 


One that “‘works all the time”’ 


An extra “‘interior’’ containing all the working parts is | 





furnished with each machine. When the cutter becomes 
dull, these interiors are interchanged (done instantly and 
without tools) and machine is again as good as on day it 
was purchased. ‘Dull interior’ is mailed to us in 
addressed mailing box supplied with each machine. 


FYONES 


No trouble—No inconvenience 


The machine is NEVER OUT OF USE 


QUICK SALES, SATISFIED CUSTOMERS 
and REAL PROFITS for the dealer. 


FRONES COMFANY 


Roneo Building New York 


BRANCHES EVERYWHERE 
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Crown Ribbons and Carbons Satisfy 


‘They satisfy the user because they give the highest possible degree of 
service. This satisfaction to the user is the intent of every fair dealer. 
Upon it, is built profitable business. 

All Crown products are made by men who 
are experts in ribbons and carbons. Each is 
adept in his branch of manufacture, the 
result is highest standard of quality, with 
absolute uniformity. 
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RIBBON |S : CROWN BRAND 


CARBON PAPER 


CROWN, GLOBE ~~” | 
PIONEER BRANDS 





| Crown Ribbon par Carbon Mfg. Co. 
ROCHESTER, N Y,US A 
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TYPEWRITER RIBBONS 


Crown Brand represents the best grade ribbons manufactured. 
filling, non-drying, non-fading, durable. 
sions, 

Globe Brand Ribbons are second only to Crown brand in quality. 
Made from an excellent quality of imported fabric and the best of 
colors. Good ribbons at moderate price. 


Pioneer Brand is a good low-priced ribbon. 


Non- 
Give clean, sharp impres- 


CARBON PAPER 
Crown Brand is the highest standard of carbon paper. Clean, i 
tense impresssions, durable. Coating distributed perfectly on finest 
quality tissue. 
Globe Brand, the best in carbons with hard, 
adapted for extremely sharp, clean-cut copies. 


clean surface. Es- 
pecially 
Pioneer Brand, excellent for manifolding purposes. 


Write us at once for catalog and samples. A test will prove the superiority of our products. SPECIAL ATTENTION will be given to foreign inquiries. 


CROWN.RIBBON & CARBON MFG. COMPANY, Rochester, New York 


OF LITHOGRAPHED STOCK CERTIFICATES 4N> BOND BLANKS 


— 166 Styles of Stock Certificates 
Corporation Record 








3 Designs suitable for Merchandise and Gift Cerfificates 
19 Styles of Bond Blanks~ 


samples and Prices on Hpplicalion 
GOF LITHOGRAPHED CALENDAR PADS 
68 tins ei ik, a 65 
GOFS LITHOGRAPHING CO. (HICAG( 
Originators and Detemest 


Send for Catalog ano Przeces. 
The Blanks of Quality 








coryvrienre 


Can be used in any ,STATE ory 


THE GEST AND MOST UP-TO-DATE 








Corporation Record 





Cre ees 
os AS 


The Eureka Blotter Bath 
The Eureka Sanitary Copying Cloth 


constitute a perfect sanitary system of letter press copies. The impregnated 


stone composition bath affords an absolutely even distribution of moist- 
ure to the cloth, atthe same time precluding bad oder, mustiness or mil- 
aew. The wire netin the composition makes the bath practically unbreak- 
able. They are furnished in all sizes from correspondence to waybill. 
The patent chemical surface cloth which ,.we furnish with non-raveling 
edge, insures clean cut copies. 
There are more Eureka baths in use than all others combined 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH CoO. 
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These 

Sections can 

be used as 
SEPARATE 
CABINETS 


Top 





No. 118—6=-Drawer Top Section 
No. 119—6=-Drawer Base Section 


We also have 18” Sanitary 
Leg Base in Plain or Quartered. 


SECTIONAL LEGAL BLANK CASES 
In Quartered and Plain Oak 


The drawers are made with double compartments: 
the division partitions resting in grooves, and may 
be removed when a larger single compartment is 
required. 
panelled sides and back, and nicely finished; and 
each drawer fitted with two brass label holders and 
pull outs. 


IMPERIAL METHODS CO. 


206 West Monroe Street, 


The frame is substantially built with 


Large Stock. Immediate Delivery. 
Send us your order. 


Catalog and trade discounts on request 


CHICAGO 











W AN T S GoodMenWante 


NOTE—“Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 





HELP WANTED. 





TRAVELING AND LOCAL SALESMEN TO 
sell Transo (transparent face) envelopes. 
Every business house a possible customer; ex- 
cellent proposition, commission basis. Transo 
Paper Co., Chicago. 








WANTED: EXPERIENCED MANAGER, 

wallpaper and office supply store, southern 
Ohio. Fine opening for hustler to make good. 
Salary and commission. Address Hustler, care 
of Office Appliances, Chicago. 





WANTED—THOROUGH AND EXPERIENCED 

typewriter mechanic, familiar with standard 
makes. Permanent position at good salary to 
right man. Only good ones need apply. Only 
exchange in town of 30,000. References ex- 
changed. Address T 18, care of -Office Appli- 
ances, Chicago. 





TYPEWRITER MAN TO MANAGE PROSPER- 

ous typewriter department of thoroughly es- 
tablished house. Large repair business; almost 
no competition. Oliver agency under unusually 
advantageous plan; many large equipments. 
Opportunity for thorough typewriter man who 
can repair all makes and sell, to step into good 
business. Salary or share of profits. Must show 
clear record. Wells ,Multicopy Co., Youngs- 
town, Ohio. 








SITUATIONS WANTED 


FACTORY SUPERINTENDENT WITH YEARS 

of experience in office appliance lines, includ- 
ing typewriters, adding machines and stationery, 
desires to secure new connection. Can furnish 
excellent references as well as first class record 
of past results. High class proposition only will 
be considered. Address S18, care of Office Ap- 
pliances, Chicago. 


A FIRST-CLASS MODEL AND EXPERI- 

mental man on typewriter, Addressograph, 
adding and calculating machine tools; last em- 
ployment on model for most elaborate auto- 
matic calculation machine known; capable of 
handling department for tools or interchange- 
able manufacture. Address C 22, care of Office 
Appliances, Chicago. 








HIGH-CLASS SPECIALTY MANAGER, MAK- 

ing good; income over $5,000 per year; bond 
and best of references. Good reason for want- 
ing to make change. Would prefer high-class 
specialty managership proposition in one of the 
following cities: Detroit, Cleveland, Chicago, 
Minneapolis or San Francisco. Write what you 
have to offer. Address “Man Wanted,” care 
Office Appliances, Chicago. 


| 


Elliott-Fisher Company wants more 
good men between the ages of 22 and 35, 
who can develop into capable salesmen. 
Applications will be considered from men 
who possess any one of the following four 
special and other general qualifications: 

(1) Men who have a good past record in 

salesmanship. 
(2) Men who have a good knowledge of 
accounting. 

(3) Men who are experienced operators 

on Elliott-Fisher machines. 

(4) Men who are experienced mechanics 
on adding machines, typewriters or 
writing-adding machines, or similar 
labor saving devices. 

No application will be considered un- 
less the applicant is of good moral char- 
acter, able to furnish A-1 references and 
give bond. 

The man who has red blood in his 
veins, the ability to enthuse and hustle 
and whose general make-up and qualifica- 
tions are such that he can mingle with 
high class, happy, reliable and trustworthy 
associates, and keep up his end as a digni- 
fied representative in an organization 
where merit gets its just reward, may 
address 


G. F. WATT, Manager 
ELLIOTT-FISHER CO., Harrisburg, Pa. 


Mention Office Appliances 





BUSINESS OPPORTUNITIES. 


WE ARE IN A POSITION TO GIVE A FIRST- 

class American office machine, effective and 
profitable representation in Germany and Aus- 
tria. Sole sales agency desired. Company long 
established; located in Berlin. An unusual op- 
portunity to conclude an arrangement which 
will mean permanent gain through capable and 
aggressive representation. Address Progress, 
care Office Appliances, Chicago. 





TURNS LOSS INTO 100%,PROFIT 
People buy postage stamps (no pro- 
ft) to remit small amounts when 


& coin malier would serve the pur- 
. 200 *“*Leonard’s’’ in a neat dis- 

Diay_ box 75¢ delivered. Samples 

and further information free. 

The Detroit Coin' Wrapper Co, 871 Har- 











MULTIGRAPH WANTED. 








WANTED—NO. 4 MULTIGRAPH, ELECTRIC 
drive. Address U 15, care of Office Appliances, 


Chicago. 


per Ave.. Detroit, Mich. Toronto, Ont. 
LEARN TO WRITE EAR 25 to $100 
ADVERTISEMENTS AWEEK 


We can positively show you by mall How To INCREasB Your 
Salary Book mailed free. Page-Davis, Dept 27, Chicago Ill. 


| 


\ 


FOR SALE. 


FOR SALE—PENCIL PRINTING OUTFIT; 

Dunning Bros. Quality Press. Almost new. 
Will sell at a bargain. Gardner Office Supply 
Co., Springfield, Mo 





FOR SALE: THREE DICK PLANOTYPES AT 
$25 each, cash f. o. b.- Salt Lake City. In 
good condition, all complete with type. One 
only used as sample for demonstration. Ad- 
dress P16, care of Office Appliances, Chicago. 





FOR SALE: LEADING COMMERCIAL STA- 

tionery and office, equipment business in a 
middle state city of 60,000. Established 35 years 
Excellent business. Splendidly located. Small 
competition. Requires $18,000 to $20,000 to carry 
stock and accounts Placed on the market tu 
close up unsatisfactory partnership. Address 
K16, care of Office Appliances, Chicago. 





FOR SALE—NEW AND SECOND-HAND OF- 

fice machinery and devices of all kinds and 
makes, including duplicating machines, ad- 
dressing machines, folding machines, envelope 
sealers, stamp affixers, time recorders, gum 
tape sealers, pencil sharpeners, check protect- 
ors, etc. Also supplies. Write us before you 
buy. We have several real bargains. Collins 
& Co., 1324 Arch street, Philadelphia, Pa 


AGENCIES WANTED. 





PHILIPPINE 
ties for cataloging. 
offer covering territory. 
a pene Frank & Co., Stamp mfrs., 


ISLANDS—OFFICE SPECIAL- 
Send us exclusive agency 
References—Office Ap- 
Manila 





BRAZIL—SAO PAULO. COMPETENT AND 

highly connected commercial (gentleman) 
business man is open to sole agencies in the 
(the most prosperous in- Brazil). Best 
and sound references given Apply to Mr. Saul 
Cagy, P. O. Box 1294, Sao Paule, Brazil. 


state 





SALESMEN, SUCCESSFUL, OFFICE FURNI- 

ture and specialties, best foreign markets 
desire few good lines paper, stationery and 
supplies, to meet demands of increasing busi- 
especially Europe, Latin Americas and 
Australasia. Already have large following in 
this line and wide, intimate knowledge of re- 
spective markets. Must have-exclusive proposi- 
tion from interested manufacturers who are 
prepared to pay liberal commission and shars 
of expenses. Address K 17, care of Office Appli 
ances, Chicago. 

- 


BUSINESS OPPORTUNITIES. 


ness; 


WANTED, PARTNER: A LIVE WIRE FAMIL- 

iar with the office supply, stationery and type 
writer business. We are a new concern in a 
field that is not overrun with competition in a 
town of 20,000 population, in center of coal fields 
and in a town which is the gateway to the 
south. Business has untold possibilities. Only 
live wire need apply. Must have first class ref- 
erences and $3,000 in cash to put into the busi- 
ness for half interest. Write at once. Address 
B20, care of Office Appliances, Chicago. 








AGENTS WANTED. 





TO SELL PERPETUAL 
advertising calendars. Live season the entire 

year. Sample calendar, six cents. Perpetual 

Calendar Co., 110 E. 11th st., New York. 


AGENTS WANTED 
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Sticks instantly. Pure white. 
Will not discolor. Never 
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office and for general pasting. 


friginal Water-well Jar 


SANFORD MFG. CO. 


CHICAGO NEW YORK 


For Sale by All Leading Stationers 
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¥ mple operation every time your bookkeeper puts the ke f ordet Chi oupled with the almost unbelievable strength 
| into | nder—unlocks it—makes the necessary sheet it f the Kalamazoo devices is the reason for their long, time-and- 
removal—and then locks it again—but did you money-saving service. The binding thongs offer a good example 
top to consider how often each d is real work was inte f what unusual strains Kalamazoo Binders will withstand. 
hrough this operation—and did vou ever notice that Phe thin, rawhide leather strips have been known to resist a 
moments he was often unable to locate the key? It train equivalent to 1,000 lbs.—and everything that enters into 
ted moments like these lessen accounting the king of Kalamazoo is on a par with this. So the in- 
— 1 and increas kl ¢ of a Kalamazoo construction is not only im- 
pondingly. Every time y mediately worth while but long enduring. The dura- 
1 esitates in his work as a preliminary to this oper il the Kalamazoo makes its cost-cutting, effi- 


the real produc t 
eve vou are paving him. Y 


moting features permanent. No matter 
re even obliged to discard fairly new binder 


e, one ind effort in only one wa Kali m equipment of the old-style construction in order to 

y Lk f Devices offer the olution \ rapid-ops tall 1 ictly modern Kalamazoo devices the 

r vice : t je reason. — A — yu 1 Kalat nstitutes in short order will quickly justify 
| 1 insert |] pera 


eper is able to locate and 
ler. The illustration 
operation which 

| \ time-saving possible—and the mec} 

mple the operation 1tst 


nothing to get out Write—TODAY. 


yw you can take advantage of the time, 
bor-saving Kalamazoo systems. 





Particulars free on request. 
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Loose Leaf Devices 
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A Liberal Selling Plan 
That Swells the Sales 
Of Oliver Local Agents 








$5 Down 
and $5 per Month! 


The Oliver Typewriter Company has put into effect, through all its Local Agencies, 
a popular Easy Purchase Plan that simplifies and expeaites the sale of its product. 


This powerful sales aid is but one of various ways in which we assist Oliver Local Agents. 


an 
OLIVER 


Typewrit@r 


The Standard Visible Writer 


—- We reach the masses and the 
Neal classes with our vigorous ad 


> 


This “$5 and $5” Plan applies to our very latest 
model, the famous Oliver No. 5. You can 
even offer the new Oliver “Printyper’’ on 


the basis of ““$5 and $5.” 


The Oliver No. 5 is not only the 

best manufactured but the 
best advertised type- 

writer on the 









vertising in all the leading 


[ ublic alio s 


lua@ract. 


The Oliver 
Typewriter 
Local Agency 
will prove an ex- 


To 
Office 


Supply Dealers: : 
partment of your business. 


If you are in a position to take on the Exclusive Agency for The Oliver Typewriter in your locality, write at once. There 
may be an opportunity for you to secure it. Address Sales Department, | 


tremely profitable de- 


The Oliver Typewriter Co., 93 Oliver Typewriter Bldg., Chicago 














